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When wintry blasts are howling over the roof tops and 


the earth lies under a blanket of snow, home and fireside 
Zs are doubly attractive. 
jal TOO\ eC The question, “At sixty will you be in a home of your 


own, or ‘over the hill’ >’’ which a prominent midwest re- 
tailer flings at the public, at this season of the year takes 
on added point and poignancy. The phrase quoted is 
from Will Carleton’s familiar poem beginning— 


“Over the hills to the poor house, 
I'm trudging my weary way; 
I who am smart and chipper, 
And only a trifle gray—’ 


On a new painted billboard of the Century Lumber 
Co., of Des Moines, Iowa, reproduced on this page, the 
contrast is drawn with startling vividness. At one end 













































“Its up to you mr 
» At 60 ahome of your own © 


_ or over the hill i 
CENTURY LUMBER co. 
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|. are seated in a comfortable room, “‘fast by the ingle bleez- 

ing finely,” an aged man and his wife. The picture is one of | 
comfort and contentment. At the other end of the board 
is pictured the typical “poor house,”’ standing stark and 
forbidding under a wintry sky. 

Between the two pictures is boldly lettered the legend: 
“It’s up to you. At sixty a home of your own, or ‘over 
the hill’?’’ A black arrow pointing to the institutional 
refuge for the indigent completes the picture-story. 

Perhaps the primary argument for home-owning has 
never been more forcefully and concisely stated than in 
this striking piece of outdoor advertising. 

The billboard is 50 feet long, painted in several colors, 
and is one of six similar boards, each showing a different | 
subject, which the Century company maintains at prom- ; 
inent locations in the city. 
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TIMBER LAND FACTORS 


place at the disposal of the Forest Industries of 
the American Continent the collective knowl- 
edge and skill of a national organization devoted 
entirely to timber problems embracing — 





Forest Engineering 
Timber Estimating 
Timber Appraising 
Forest Mapping 


Aerial Forest Surveying 


Timber Financing 


Management of Lumbering Operations 
Management of Timberland Estates 
Purchase or Sale of Timberlands 
Explorations and Timber Prospecting 


Consulting Work 
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WISCONSIN 
HARDWOODS 
HEMLOCK 
PINE 
KorrectrMake 
MAPLE AND BIRCH 
id Mele) an le] 


Maple and 
Birch Flooring: 





When you are in the market for Northern 
Hardwoods, Maple or Birch Flooring, you 
will find it worth your while to inquire about 


our values. 
listed below. 


A few representative items are 
Tell us what ones you are 


interested in and let us quote. 


50,000 feet 
50,000 feet 
25,000 feet 
75,000 feet 
50,000 feet 
25,000 feet 


100,000 feet 4/4” 
50,000 feet 4/4” 
60,000 feet 4/4” 
100,000 feet 4/4” 





Mills at 
MorseWis.- Phillips Wis. 


13/ 16x24” 
13/ 16x24” 
13/ 16x24” 
13/ 16x24” 
13/ 16x24” 
13/ 16x12" 


No. 
No. 
No. 
No. 


No. | Birch Flooring. 
Clear Birch Flooring. 
Factory Birch Flooring. 
Clear Maple Flooring. 
Factory Maple Flooring. 
Clear Maple Flooring. 


1 Common & Btr. K. D. Birch. 
3 Common Soft Elim. 

2 and Better Brown Ash. 

3 Com. & Btr. White Pine. 


NEELAND-McLURG 


LUMBER COMPANY 4 
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Buy Your Flooring 
in Mixed Cars 


_ We can ship you Maple and Birch Floor- 
ing mixed with the items listed below. By 


NOVEMBER 27, j94 
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Es buying all these items in one car youcanre- 4 
2 duce your stock investment and speed up ’ 
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To render you the greatest satisfaction 
we have your invoice sent directly from 
the mill making shipment. This affords a 
positive check on every shipment. RC 
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Selective Cutting and Logging to Protect and Promote Growth 


ROBABLY, THERE is hardly a single proposal with respect 
to reforestation on which lumber manufacturers and foresters 
have oftener disagreed than that of selective cutting. The 

fact that selective cutting has been made and still is the subject 
of study and experiment in several of the timbered regions is evi- 
dence that the question remains a live one. Whether the industry 


matter. On the contrary, it is to the interest of timber operators 
as well as of the public that the question be kept open until the 
evidence is all in. Most lumber manufacturers probably will admit 
that they have not always known as definitely as they should the 
cost of logging and converting trees of different sizes. They will 
probably admit also that the almost universal practice of clean cut- 


is ready to admit that selective cutting is in every case indispensable 
to a successful reforestation program or not, the studies and experi- 
ments have demonstrated that in some operations it costs more to 
convert the small trees into lumber than the product is worth. Not 
only so, but it has been quite conclusively proved that a proper bal- 
ancing of grades in the future cuttings will require that some of 
the larger trees be left in the present logging operations. 

It is not necessary or advisable, in advance of the completion of 
experiments in selective cutting and of studies of logging and manu- 
facturing cost in any given region, to reach a definite opinion in the 





ting has been persisted in largely because there was no inducement 
to consider reproduction and regrowth. That is to say, a changed 
viewpoint with respect to the present and prospective timber supply 
may change the viewpoint with respect to methods of logging. 

In years past a forest was from the lumberman’s viewpoint en- 
titled to the name only when it contained mature trees ready for 
cutting. More and more the idea is developing that all lands espe- 
cially suited to or available for the growing of trees are forests 
in the sense that they must be looked to for present or future sup- 
plies of timber. This means that the operator in cutting will have 
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as much regard for the protection and preservation of the future 
crop values as of the present. It may not be putting the matter 
too strongly to say that when a forest in the more favorable regions 
has been put on a “perpetual” basis, growth at times will offer as 
definite promise of profit as immediate cutting. If this is true, as it 
doubtless sometimes is, with respect to mature forests it certainly 
can not fail to be true of growing forests whose annual accrual in 
wood may be quite definitely measured in thousands or millions of 
board feet. 


This Changing World of Ours 


F ONE WERE required to express in a word the outstanding 
characteristics of this old world as it swings into the final lap 
of 1926, undoubtedly that word would be “Change.” 

Change in national boundaries and forms of government; in 
modes of life and habits of thought; in the literature we read and 
the art we gaze upon; in the styles of raiment worn—where will one 
look today without noting changes that are kaleidoscopic in their 
variety and swiftness? Indeed, if one may be pardoned an Irish 
bull, the only stable element in modern life is change. 

What are we going to do about it? Of course, in the first place, 
willy-nilly, we have got to come to the mental attitude of the old 
lady who told Carlyle that she finally had “decided to accept the 
Universe,” and received from the gruff old sage the response: “Gad, 
madam, you’d better!” 

So, be it understood, we are making no plea for an impossible 
equilibrium in human affairs, and so far as we are concerned, the 
world may “spin forever down the ringing grooves of change.” And 
that it is spinning, with apparently ever-increasing velocity, no 
thoughtful observer will be disposed to deny. 

The story is told of an old backwoodsman who for the first time 
in his life saw a railroad train. It was standing motionless at the 
station and as he viewed its huge bulk he ejaculated, “They’ll never 
start ’er!” Presently the engineer pulled the throttle and as the 
train moved off with increasing speed the astonished observer was 
heard to mutter behind his whiskers, “They’ll never stop ’er.” His 
difficulty simply was that of a great many business men, including, 
possibly, an occasional lumberman. In other words, he failed to 
correctly interpret the phenomena passing before his eyes. 

At this season when lumbermen are taking account of the year 
that is passing, and endeavoring to chart a course for the year that 
lies ahead, there at least is one thing of which they may be certain— 
that it will bring changes that will affect their businesses; favor- 
ably, if they sense them in advance and are prepared to take ad- 
vantage of them, and unfavorably if the changes are permitted to 
steal upon them unaware. 

With change rampant in every other field it is folly to expect that 
lumber alone can remain unaffected by shifting currents of demand 
and use. The problem of the industry is to suit its production and 
merchandising methods, so far as possible, to the changing condi- 
tions; except where it may be more practicable to change the con- 
ditions governing demand and use than to change the product or 
method of distribution. 

If this is done, and an awakened industry is determined that it 
shall be, lumbermen in every branch of the trade may look to the 
future with the fullest confidence that the coming year will be one 
of good business. 


House Plan Bills to Feature Short Lengths 


N THE COURSE of its investigations, the National Committee 
on Wood Utilization has prepared a bulletin on the uses of short 
lengths in building and construction, which has just been put 

in course of publication by the Government Printing Office. Re- 
garding this bulletin, John Foley, forester of the Pennsylvania Rail- 
road and chairman of the construction subcommittee under whose 
auspices the bulletin was prepared, said that the report shows that, 
whereas only 1% percent of the framing lumber used in the average 
American home is bought in 8-foot lengths, fully 20 percent could be 
used without sacrificing good construction. 

It is evident that the thorough investigation made by the com- 
mittee promises to confirm what already has been the opinion of 
careful observers for some years, that the custom of buying vastly 
more long lengths than either necessity or economy warranted has 
persisted in the face of well known facts. This suggests the nature 
of the problem that confronts the industry even after the authori- 
tative pronouncement of the national committee shall have been 
made available to the public. It will still be necessary to get the 
carpenter, contractor or other buyer for structural uses to change 
his specifications and house bills to include short lengths to the 
largest practicable degree. 

There can be no good purpose served in delaying preparations 
for the larger use of short lengths in construction and it is the part 








of wisdom for all those who must eventually assume responsibility 
for extending their use to begin the work at the earliest possible 
time. A letter received by the committee from the secretary of the 
Ohio Association of Retail Lumber Dealers indicates in a convincing 
manner recognition of the retailer’s part in the program and a de- 
termination to perform it. The committee quotes the secretary’s let- 
ter in part as follows: 

“We thought it would be of interest to you in connection with the 
lumber standardization work, and particularly that branch of the 
work which has been in charge of the wood utilization committee, to 
know that this association is revising all of the bills of material in 
its architectural plan service to feature short and odd length stock, 
. . . It is our hope that the bills of material for this service featur- 
ing short and odd lengths will give some stimulus to this method of 
economizing lumber.” 

The Ohio association is to be warmly commended for taking this 
forward position in advance of the issuance of the committee’s re- 
port already referred to. To term the movement to use short and 
odd lengths as a “method of economizing lumber” is to strike at the 
root of the matter. As a means of making better use of a resource 
that temporarily may be in short supply the movement is amply 
justified on that ground alone. But closer utilization ought to aid 
in keeping the cost of wood construction at a level that will stimu- 
late home building and the use of wood generally. If it does operate 
in that way, as it confidently may be expected to do, the use of short 
lengths will become the essential link in a chain of benefits inuring 
to the public in general as well as to the lumber industry. Cheaper 
lumber through greater economy in its use may be expected to 
stimulate interest in forestry, which is essential to perpetuating 
the lumber industry; so that in the longer view the industry has in 
the use of short and odd lengths an instrumentality for adding 
years to its life as well as money to its purse. 


Putting the Hall-Mark of Quality on Wood 


NDER CONDITIONS prevailing in the United States and 

other enlightened countries the average citizen buys such a 

multitude and variety of articles that he can not hope to judge 
of their quality and value from his own knowledge. He must be 
guided and influenced largely if not wholly by the reputation of 
the manufacturer and distributer. It is the aim, therefore, of 
every enterprising producer and of every alert distributer to es- 
tablish and maintain a reputation for supplying quality goods. 
For this reason the tendency in both manufacturing and merchan- 
dising has been to search out qualities and characteristics to be 
built into products in order that they may be emphasized as marks 
of distinction for the guidance of buyers and users. 

Until lately, at least, lumber producers and distributers have 
given little attention to this phase of merchandising; their com- 
modity going into the user’s hands without any distinctive marks 
that would serve to indicate its quality or origin. Among them- 
selves, as a means of comparing values, lumbermen have long used 
grading rules, but these have meant little to the average user of 
wood. In fact, the average buyer, while doubtless giving consider- 
able thought to quality, probably knew and thought little about 
technical grades that could have little significance to him. 

To failure on the part of lumbermen to give distinction to their 
product may largely be attributed its loss of prestige as a con- 
struction material. Wood does not lack excellences that can be 
profitably stressed; it does not lack intrinsic qualities that can be 
made to stand out as superiorities. Its multitudinous varieties of 
color, figure, finish and adaptability offer limitless opportunities 
for the enterprise of the skillful merchandiser. There is no other 
material used for similar purposes that deserves the praise and ad- 
miration that may properly be bestowed upon wood. Every day 
woods of various kinds are converted into the most beautiful ar- 
ticles at the one extreme and at the other are put to the most com- 
monplace of uses, while they meet a multitude of man’s requirements 
between. 

Opinions may differ regarding the means by which lumber shall 
be given the distinction to which it is entitled, but there can be no 
difference of opinion regarding the necessity of making use of its 
varied qualities as a means of promoting its sale and use. The 
industry can not continue to ignore methods of merchandising that 
have enabled the rivals of wood to supplant it in many uses where 
wood deserves to retain its supremacy. Many lumbermen have 
realized this fact, and trade marking and grade marking have been 
proposed and adopted as means of distinguishing wood’s varied 
qualities at the same time that they give to the marked lumber or 
wood product an identity as well as a guaranty of quality or uni- 
formity. 

Each producer and each distributer is primarily interested in 
promoting the sale of his own particular commodity; but the fact 
1s coming to be more generally realized that each has a broader in- 
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terest in maintaining for wood a high place in the public esteem. 
The good name of wood, whether it be of one species or another, is 
an asset to the industry as a whole, including the retailer as well as 
the manufacturer. It is realized on every hand that ways must be 
found for guaranteeing satisfaction with lumber in use, no matter 
who sells it; and there is a growing tendency among groups to es- 
tablish standards and enforce guaranties that shall have a meaning 
that otherwise they might not have. A striking instance of this 
group action is afforded by the certificate plan for insuring quality 
millwork adopted by Millwork Institute of California at its recent 
meeting reported elsewhere in this paper. Under the plan members 
of the institute will be eligible to qualification as “Certified Crafts- 
man Plants,” their election evidently to be based on reports of ex- 
aminations of their work that has been installed at least one year. 


Once admitted to this selected group, members will be permitted to 
use the “certified” stamp on their millwork. 

There is enough similarity between standardization, grade mark- 
ing, trade marking, the giving of “building abstracts,” showing the 
exact material that has ben used in a structure, and the millwork 
institute’s plan just described to warrant designating them all as 
parts of a general movement within the lumber industry to place 
the manufacture and marketing of lumber on the highest plane. 
The movement is not one of philanthropy and is not designed as 
such. On the contrary, every proposal mentioned has been made 
with the definite aim of enlarging the market for wood and in- 
trenching it in markets already held. It is the test that every pro- 
posal must meet in order to retain its place in the modern system 
of lumber merchandising. 





Pulpwood Not Subject to Taxation 

[Special] telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 23.—The Hughes 
Bros. Timber Co., Hovland, Minn., today won in 
the United States Supreme Court its tax suit 
involving the State of Minnesota. The State, 
through the county treasurer of Cook County, 
sued the timber company for $2,919.50. This 
amount included a tax on 10,000 cords of spruce 
pulpwood of the assessed value of $21,233. The 
tax date was May 1, 1922. On April 29 the ice 
in Swamp River broke and the drive of the logs 
toward Pigeon River began. The timber com- 
pany claimed that the pulpwood was not taxable 


in Minnesota since it was in interstate com- 
merce, destined to the plant of the Central 
Paper Co., of Muskegon, Mich. The county 
district court found that the wood was not being 
carried in interstate commerce and entered a 
judgment against the timber company, the 
supreme court of Minnesota confirmed the judg- 
ment, but omitted a penalty assessed by the 
county court. The Supreme Court of the United 
States held that the pulpwood was moving in 
interstate commerce and was not subject to taxa- 
tion in Minnesota, although the logs were still 
in Minnesota streams for days after the tax 
date. 
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Business in Brief 

General business continues good but cross currents are numerous. 
conditions, however, have not changed in the last thirty days. 
Indications are lacking that there will be any major move- 
ment up or down in the very near future. 
some industries is offset by gains made in others. 
tainties here and there a reasonable confidence in the continuance of good business is 
justified on the basis of conditions now prevailing. 
ended Nov. 18 showed a gain of 10.8 percent over the previous week. 
ures were 419 compared with 343 the previous week and 382 in the corresponding 


Latest Government estimate of a total cotton crop of 18,399,000 bales brought a 
Winter wheat seeding is about 10 percent under that of 
Lower grain prices have reduced selling by the 
AGRICULTURE farmers and tess grain is moving to market. 

shipments from California are 29 percent ahead of those of 
Tobacco prices are higher than in 1925. Conditions in the live stock and 
dairying industries continue good and prices are satisfactory. 


Anthracite coal production for week ended Nov. 13 was 1,790,000 tons, a gain of 
Bituminous production was 13,756,000 tons. 
Production of bituminous coal for the year to Nov. 12 was 487,759,000 
tons compared to 441,590,000 during same period last year. 
prices are weaker on prospects that English coal strike will be settled. 
It is believed that the present activity in the soft coal industry cannot continue. 


Each week of late has brought some reduction in the steel output. 
tion is now between 75 and 80 percent of capacity compared with 85 percent a few 
Prices are well maintained. 
believed that the present inquiry will develop business sufficient to keep 
mills operating at present production until the middle of December, 
when a sharp upturn in demand is expected. 
and this will aid in keeping production up. 


Loadings of revenue freight for the week ended Nov. 13 were 1,112,886 cars. 
was a decrease of 24,324 cars over the preceding week, but an increase of 62,946 
Cars over the corresponding week of 1925 and an increase of 
96,043 cars over the same week 1924. This was the twenty-fifth 
week this year in which car loadings have exceeded 1,000,000 


Bradstreet’s food index number for week ended Nov. 18 was $3.47 compared with 
$3.44 the previous week and $3.73 for the week ended Nov. 19, 1925. This was an in- 
crease of nine-tenths of 1 percent over the previous week but a loss of 
7 percent from the corresponding week of 1925. 
sale commodity price index declined to 145.8 for the week ended Nov. 
18 from 148.5 for the week ended Nov. 10. 
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Business is stable and 


Ground being lost in 
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Business fail- 
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Roofers’ Club Meets 


[Special telegram to AMBpRICAN LUMBERMAN] 

CoLumBus, Ga., Nov. 23.—The Roofer Manu- 
facturers’ Club, composed of fifty or more of 
the largest air dried roofer manufacturers in 
Georgia, Alabama and South Carolina, held its 
regular meeting here today at the Ralston Hotel, 





Wire reports from the principal mills 
for the week ended Nov. 20, as compiled 
by the National Lumber Manufacturers’ 
Association, and wire report from the 
North Carolina Pine Association, have 
not been received in time for this issue, 
which on account of the Thanksgiving 
holiday goes to press a day earlier. 











with a majority of its members in attendance. 
Arbitration and better relations between whole- 
sale concerns and manufacturers served as the 
keynote of the meeting, which was the second 
held in a city other than Macon in the five or 
six years of the club’s existence. Decision to 
hold four of its eight regular meetings in Colum- 
bus was made at the July meeting of the club, 
held in Macon, when a Columbus delegation ap- 
peared before the manufacturers and invited 
them to this city. 

An unusual feature of the meeting today was 
the 100 percent attendance on the part of the 
officers of the club, who are W. W. Hicks, of the 
Hicks Lumber Co., Eufaula, Ala., president; 
Charles R. Mason, of the Mason Lumber Co., 
Madison, Ga., secretary; Hugh King Thurston, 
of King & Thurston, Thomaston, Ga., Georgia 
vice president; W. W. Long, of the Piedmont 
Lumber Co., Auburn, Ala., Alabama vice presi- 
dent, and C. C. Osborne, of the Osborne Lumber 
Co., Parkville, 8. C., South Carolina vice presi- 
dent. 

The next meeting of the club will be held in 
Macon early in January. 


Millmen Discuss Worker Problems 

[Special telegram to AMBRICAN LUMBERMAN] 

MONTGOMERY, ALA., Nov. 23.—A well at- 
tended meeting of the Alabama-West Florida 
Mill Managers’ Association was held here today 
and discussed employment and the training of 
workers and foremen; selection of foremen from 
the ranks; training for specific duties; efficiency 
of labor under various plans; contract and piece 
work compensation compared with daily wage 
systems; current labor supply, and operating 
methods in various kinds of southern pine. Spe- 
cial attention was given to kiln drying and mois- 
ture content. 

J. M. Causey, of Electric Mills, Miss., de- 
scribed a new method of grinding band wheels 
and setting up saws, which contributes to better 
service and longer life of band saws. 

The meeting endorsed vigorously the demand 
for a reduction in the Federal corporation in- 
come tax rate to not exceeding 10 percent as a 
measure of economic justice, and designed to 
give the greatest relief to the greatest number 
of taxpayers. 
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Use Slack Time for Instruction 

Epiror, AMERICAN LUMBERMAN.—For some time 
you have dwelt upon the poor merchandising meth 
ods of the lumbermen. I believe that you are right 
in this and a great part of the fault lies in the fact 
that the salesman does not know his product, nor 
does he really know his business. For some time 
past, it has occurred to me that the great bulk of 
men out taking orders for lumber know less about 
it than the buyer does: therefore, they are han 
dicapped to start with for they can give no real 
constructive information as to what a buyer should 
really use in his manufacture. As a remedy for 
this condition, it is my suggestion that the lum 
bermen take their salesmen off the road during the 
slow month of November or December and send 
them to the mills really to learn their stock, how 
it is made ete. In other words, instruct these men 
who are out in the field so they will know what 
they are talking about. I believe that this would 
eliminate a. lot of poor merchandising.—-HARry 
CHRISTIANSEN, General Lumber Co., Milwaukee, 
Wis. 


Wood Gutters for Poultry Troughs 


We are seeking information regarding who, if 
anyone, manufactures the old style Vee (V) type 
temporary eave trough from wood. ‘This is about 
three inches each way, and we need a small quan 
tity for chicken coop trough. We shall appreciate 
it if you will put us in touch with someone who 
makes this material.INquiny No. 1,853 

{This inquiry comes from an Indiana retail 
lumber concern. In response the names of 
several manufacturers of wood gutters have been 
given. It is not known positively that any of 
these concerns make the V gutter, but some 
of them are known to make the ogee gutter. 

The inquiry suggests that there might be a 
considerable market for wood poultry troughs 
inasmuch as they would be light, relatively 
cheap, sanitary and readily cleaned.—KEp1ror. | 


Butternut ih a True Walnut 


We wonder if you could tell us whether it would 
be permissible to advertise butternut lumber as 
“white walnut.” We understand that in some sec- 
tions this is done. Whether, as a matter of fact, 
butternut is really a white walnut we do not know. 
Can you give us any information ?—INQuIRy No. 
1,854. 

[This inquiry comes from the manager of a 
large eastern lumber manufacturing concern. 
The botanical genus Juglans of the family Jug- 
landaceae, includes four species, an alternative 
name for the genus being walnut. The first 
species named under the genus Juglans in Sar- 
gent’s ‘‘Manual of the Trees of North Amer- 
ica,’’ is Juglans cinerea, which is given the 
alternative name of butternut. The second 
species is Juglans nigra, with the alternative 
name of black walnut. The third is Juglans 
rupestris, Engelm. which is given the alternative 
name of walnut, as is also the fourth species, 
Juglans California, Wats. 

It will be seen, therefore, that from the botan- 
ical viewpoint the so called butternut is a 
true walnut and is as much entitled to be called 
so as is the black walnut. Not only so, but inas- 
much as there is a difference in color between the 
two woods it seems eminently proper that the 
lighter colored wood should be called white wal- 
nut and the darker one, black walnut. 

It is quite likely that in the case of the wal- 
nut as well as in some other cases, the fruit of 
the tree has beer a considerable factor in fixing 
its nomenclature. Butternut, as applied to the 
fruit of the white walnut tree, suggests oiliness, 
and as a matter of fact, the fruit is sometimes 
called the oil nut. The fruit of the black wal- 
nut as it hangs on the tree with the husk on is 
green, but after falling the husk soon dries and 
becomes black, while the shell of the enclosed 
nut also is so dark in color as justifiably to 
be called black. It is conceivable, therefore, 
that the term black as applied to walnut may 
be in part due to the color of the nut itself. Of 
course, generally speaking, the wood of the black 
walnut is darker in color than the wood of the 
white walnut, so that the terms black and white 





identify the two woods with a fair degree of 
uccuracy. 

It would appear from all of the facts that 
there could be no legal or moral objection to 
the advertising of Juglans cinerea as white wal- 
nut.—EpITor. | 


Manufacture of Hardwood Flooring 

The firm with which I am connected is consid- 
ering putting in flooring machinery in a _ plant 
owned in this locality for the manufacture of hard 
wood flooring. I should like to have your candid 
opinion as to the advisability of this project from 
a sales standpoint. This company owns several 
large tracts of timber which would insure plenty 
of stock for the plant; and, being near to Canada, 
I believe plenty of timber could be bought ad- 
vantageously to perpetuate the operation for a 
considerable time.—INQquIRY No. 1,855. 

| This inquiry comes from a reader in Michi- 
gan. It would of course be impracticable for 
the AMERICAN LUMBERMAN to give definite ad- 
vice with respect to the advisability of engag- 
ing in any particular manufacturing project. 
The most it could undertake to do would be to 
indieate the prevailing general conditions in 
the particular line of manufacture referred to. 
Even information of this kind would not be al- 
together a reliable guide for the reason that 
general conditions change from time to time, 
occasionally with considerable rapidity. There 
is no business that invariably is prosperous and 
profitable, and commonly success and profit are 
as largely dependent upon the intelligence, the 
energy and the efficiency of the operator as 
upon the general conditions prevailing. Recent 
statistics have indicated that the hardwood 


flooring industry, in some of the species at 
least, has been less active than the operators 
would like. Reports during recent weeks have 
quite uniformally shown production in excess 
of shipments and sales. Probably, the only 
advice that is desired or needed, in a case like 
this, is to make a somewhat more careful inves- 
tigation of all the factors involved than would 
be made if orders and shipments were ex- 
ceeding production instead of the reverse,— 
EDITOR. | 


Good Shingles Overcome Opposition 


IDITOR, AMERICAN LUMBERMAN: I read with a 
good deal of interest your brief editorial in the Noy, 
6 issue of the AMERICAN LUMBERMAN concerning the 
use of good shingles and also other articles and 
editorials that have appeared from time to time 
upon the same subject. I was glad to see you 
stress the idea of good shingles. 

It happens that I had a small part about two 
years ago in the shingle controversy in Berkeley, 
and at that time I became convinced that shingle 
producers themselves have the means of solving 
the difficulties that shingles meet with in the trade. 
One of their principal methods of attack, I believe, 
is the refusal to make shingles thinner than 5 to 
2 and by keeping all flat-grained shingles separated 
from the edge grain. I think the application of 
a thin flat-grained shingle to a roof is a vicious 
practice, and without question a good portion of 
the spread of the Berkeley fire in 1923 was due, 
not to wooden shingles as such, but to thin, poor- 
grade wooden shingles. As long as shingle man- 
ufacturers insist on continuing the manufacture of 
these poor shingles they will have troubles with 
underwriters and local building inspectors.—Eman- 
UEL Fritz, Associate Professor of Forestry, Uni- 
versity of California, Berkeley. 
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It will be but a very few|it was to gather quotations, of the hole was about 40 feet 
years before timber becomes| must have had an easy time| and it was lined with the oak 


very much more enhanced in| of it. 
value. 


tity. No more profitable use| $1.25@2.75. 
of land can be made than to s 
plant walnut, chestnut, oak, 
hickory, spruce, ash, maple, 
poplar and other trees that 
have a value in the arts for 
their timber. 


* * * 


gan, that is tributary to the 274,939; 
Chippewa. 


tract of 4,000 acres has been| number of feet to the log, 250. 


entirely burned over and it is * 


estimated that over 9,000,000 


* 


The following is the amount 
of logs received and delivered 
and the number of feet given 
by the secretary of the Ottawa 
County Boom Co., which has 
the entire handling and deliv- es * * 

Fires are raging extensively | €Ting of logs in Grand River, 
in the woods around the head| west of Grand Rapids for the 
waters of the Salt River, Michi- | Past season: Number of logs, 


number of feet . 
i ox whe a colel, GAMNIAG: ences Mich., on a greater scale than 


The classification was| planks from top to bottom. 
Ten years more will| simple and read as follows:| The oak lining of the hole was 
see the supply in the North-| Boards, clear, $14 
west greatly reduced in quan-|chantable, $9@10; shingles,|}400 years. 


@15; mer-| made so as to endure for |,- 
Unfortunately 
there is no record of the pro- 
s cess which enabled the famous 
conquerors to render wood so 
lasting, but it is evident that 
modern inventors have not 
been the first who have de- 
voted their attention to this 
subject. 


We understand that lumber- 
ing operations are being car- 
ried on this winter at Evart, 


for a number of years past, 
the reason being that so much 
* timber has been burned and 


feet of the best timber now 
standing in this section of the 
State is completely destroyed. 
Measures are being taken to 
prevent the further spread of 
the flames and rain or snow 
is anxiously looked for. 


* * * 


We saw a few days ago a 
copy of the Commercial and 
Political Gazette published in 
Quaker Lane, Boston, Sept. 2, 
1779, by J. Russell. Among 
other items of interest there 
was a lumber market for the 
week ending Aug. 31. The re- 
porter whose special province 





ANCIENT OAK PLANKS will have to be cut to save it. 


The new line of railroad 
from Watton to Swaffham in 
Norfolk, England, passes 
through a camp constructed by 
the Romans during their oc- 
cupation of that country. Some 
weeks ago the men employed 
in excavating discovered a hole 
about four feet square, the 
sides of which were formed of 
oak planks, now black with 
age. The soil was carefully 
removed under the direction of 
a local antiquary to the bottom 
of the hole and there were 
found successive layers of 


earth and pottery. The depth 





* *% * 


Quotations on shingles are 
as follows: Good shaved pine, 
$6.50@7; second quality, $5 
@5.50; extra, sawed pine, 
$5@5.25; clear, sawed pine, 
$3.50@4; sawed, third qual- 
ity, $2.50@2.75; cedar, $3@ 
5; hemlock, $3. 

* 8 

The scow Pearl, loaded with 
lumber, went ashore at Gene- 
va, Ohio, a few days ago. On 
board were found the bodies 
of a man and a boy lashed to 
the rigging where they ha 
frozen to death. 
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Southern Pine Bookings Show a Seasonal Decline 


The southern pine movement has shown a distinct seasonal 
decline during the last week, bookings averaging only 405,000 
feet a mill and being twenty-five percent below production. 
Shipments were only ten percent below production, so that 
there was a reduction of five percent in unfilled orders. The 
mills continue to operate actively, however, output being only 
about ten percent below normal, for shipments to date this 
year have exceeded the cut by three percent, and stocks need 
replenishment. The week’s excess of output over shipments 
was about eleven million feet, but excess of shipments over 
output to date this year is about ninety million feet. 

Southern retail demand appears to be in good volume, for 
the fall in cotton prices is coming to be regarded less seriously 
as plans are made to withhold part of the crop, and the South 
turns to marketing late vegetables. Northern and eastern 
trade is slow, and unlikely to increase much for the next few 
weeks, as retailers wish to go over the year-end with low inven- 
tories. Some orders are already being placed, however, for 
shipment early in the new year, and undoubtedly there will 
soon be a larger volume of such business. Prices are favor- 
able, but show a good deal of firmness, though small mills 
are inclined to market transits at concessions. 


Northern Hardwood Movement Is Fair for Season 


There appears to be a fair run of business in northern hard- 
woods for so late in the season. Lower grades have continued 
to move especially well for box and crating uses. While buy- 
ing by automobile plants has declined, they are still taking 
good quantities, and there are indications that their stocks of 
lumber are rather light, quick shipment being insisted upon. 
There is also a fair call from northern furniture plants, almost 
exclusively for immediate needs. Implement factories appear 
to be more in the market. 


Building trades demand is of fair volume for the season, 
because construction started late in the fall is approaching the 
finishing stage. Sales, however, show considerable decline 
from the levels of recent weeks. Flooring is less active, and 
both flooring and millwork factories avoid stocking up on raw 
material near the end of the season. 


There is every indication that log input this winter will be 
smaller than usual. Rains have been followed by snows and 
then warmer weather, so that the woods are in no condition 
for operations, while the manufacturers show a disinclination 
to increase their stocks by heavy production. 


Business in Southern Hardwood Is in Good Volume 


Prospects for the southern hardwood market look quite en- 
couraging. Business has been holding up well, despite the 
fact that automobile plants are taking less than they were 
recently. There has been a good seasonal demand from floor- 
ing and millwork plants, for though business in the North and 
East has declined, improvement is reported in southern sales. 
The furniture plants are said to be slowing down in their pur- 
chases over the year end, but continue to send in considérable 
orders, and implement plants and miscellaneous industrial 
users are buying well for their day to day requirements. 

The export outlook is doubtful, for while there has been a 
reduction of five cents in ocean rates within the last week, 
shipments have been brisk recently. Declining freight rates 
encourage overseas buyers to hold off, though the reduction will 
help buying for immediate requirements. 

Winter rains have begun to interfere with logging opera- 
tions, and normal southern weather would mean an early re- 
duction in mill output. Stocks are by no means burdensome, 
but the producers have been granting some concessions in the 
last week or so in order to prevent any accumulation. 





Sales of Eastern and Northern Softwoods Are Smaller 


Northern pine sales volume has shown considerable decline 
in the last week or two. The advent of colder weather in the 
North has brought a slackening of building. Some city work 
is still being done, and farm demand is rather good for so 
late in the season. Building trades demand in the East is 
small, as there is stiff competition from Coast fir, and higher 
grades for industrial uses are having harder sledding as they 
meet California pines. Box demand is unusually good, mid- 
dle West trade absorbing the supply. Prices show no change. 

The movement of northern hemlock has been declining be- 
cause of cold weather in Wisconsin and Michigan, which take 
a large part of the output. In the East, Pacific hemlock is 
getting the bulk of the business at lower prices. Northern 
mills have low stocks, having to date this year shipped the 
equivalent of their cut, but quotations are not strong. 

New England spruce producers have advanced base on 
frames from $39 to $40 in the last week. Production beth 
there and in Canada is much eurtailed. Provincial boards 
continue weak, being in poor eall. Retailers’ stocks are low 
and they will likely buy soon for shipment after New Year. 


Inland Empire and California Pines Trade Slower 


Production of Inland Empire pines is declining with the 
arrival of cold weather, and is now below seventy percent of 
normal. Shipments have continued above the output, so that 
mill stocks are being further reduced. To date this year ship- 
ments have been two percent above production, and a good 
clean up is expected before new stock is ready in spring. 
Order files are in rather good shape, averaging about two mil- 
lion feet a mill. Retail buying is somewhat slow, but there 
will probably be heavier placements soon for shipment after 
the inventory period. Industrial buying is a little better than 
retail, but tends to slow down. Most orders are evidently for 
immediate requirements, and larger purchases may be ex- 
pected as soon as buyers become convinced that mill stocks are 
small enough to ensure price stability. 

Demand for California pines has been a little dull during the 
last few weeks. There is not much business coming from the 
East or middle West, and competition in both white and sugar 
pines is perhaps more severe. Within California there are fair 
sales, but a greater influx of fir reduces pine business. Some 
price concessions have been reported, and the market is rather 
weak. In view of the fact that production is tapering off, mill 
stocks can not be called excessive, though there has been some 
accumulation during the year. 


Coast Fir Mills Have Begun to Curtail Production 


There is among fir producers an increasingly strong tend- 
ency to curtail output. Business has been falling off in all 
divisions of the market, while mill operations have continued 
active until the last week or so. Though stocks are far from 
large, and could stand considerable building up, the excess 
of output c ver sales has a weakening influence, the result not 
being to cause price declines but to encourage holding off. 
(Quotations have, in fact, about touched rock bottom, and not 
many of the mills would undertake shutdowns if they were 
making profits that they could shave. 

On the Atlantic coast there appears to be a fair volume of 
trade, supplied largely from stocks there, which are being 
allowed to run down because of expectations of lower vessel 
rates before replenishment for spring becomes necessary, for 
the British coal strike situation gives promise of a release 
of bottoms sometime soon. California retail business is 
good, but the market is not very favorable from a mill view- 
point. Middle West yards plan to carry low stocks over the 
vear-end and day to day requirements are smaller, but they 
will probably begin buying within the next few weeks. 


Lumber Statistics Appear on Pages 50 and 51; Market Prices and Reports on Pages 84 to 92 
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What Is Going to Happen When the Present Building Activity Eases Up?— 


Retailer Says Many Yards Must Then Give Better Service to Survive 


As the Realm sat in the office of Griffiths 
& Co., Dallas, Texas, talking with T. W. 
Griffiths, a pretty little girl came in. Possi- 
bly she was of high school age; though in 
these days of beauty shops and bobbed hair 
it is an observant and experienced man who 
can come within thirty years of a lady’s age, 
and it’s a tactless man who doesn’t subtract 
a third or more from his estimate when he 
is asked to guess. However, as this child 
went back to the order desk and began 
transacting business, Mr. Griffiths remarked 
that she was the third generation of her 
family to transact building matters with this 
company. Her mother and grandmother be- 
fore her have negotiated purchases from 
Griffiths & Co., beginning back in the days 
of the present owner’s father. This incident 
will tell you something of the age of the 
company and of the continuity of trade. The 
yard began selling lumber in 1879. They 
tell me the oldest yard in the State was 
organized in 1865; so Griffiths & Co. ranks 
with the pioneers. Mr. Griffiths told me 
with some amusement that this young cus- 
tomer’s paternal ancestor was a good fel- 
low, in the old sporting sense of the word, 
but a rather useless burden on the family 
exchequer; and after this person had en- 
joyed a prolonged career as a general nuis- 
ance, the elder Griffiths called the gentle- 
man’s wife into the office and told her the 
time had come to tie a can to him and point 
him down the road. This the lady did. 
Speaking of modern service— 

Every lumberman in the Southwest knows 
Griffiths & Co. in general and Tom Griffiths 
in particular. He is another of the lengthy 
list of Texas retailers who have grown up 
with their communities and who have had 
an important part in the development of the 
State. This company has been modern and 
progressive without ever getting hysterical 
about it. It hasn’t been busily hunting for 
new ways just because they were new. In- 
novations have had to promise better results 
before they have found a place in the 
Griffiths service. As a result this big yard 
keeps abreast of Southwestern progress but 
operates in a sound and conservative way. 

Dallas has had a long career of rapid 
building. Mr. Griffiths told me that for five 
years the city has built 4,500 houses a year; 
which is not so bad for a city of a quarter 
of a million people. But at that the 
building has merely 
been keeping abreast Cres hos 
of its new popula- 
tion. It is estimated 
that newcomers have 
been coming in at 
the rate of 2,000 a 
month. This would 
be an average of be- 
tween five and six 
new citizens for each 
new house, which 
would be crowding 
the houses a bit; so 
on this basis there 
could hardly be pro- 
duced a surplus of 
houses. Mr. Grif- 





fiths is of the opinion, however, that 
the period of building by the mile is 
nearing its close. There may be as many 
houses built, but indications point to a re- 
turning need for individual selling and serv- 
ice. Dealers who have kept their sales or- 
ganizations at top efficiency and have not 
forgotten how to persuade individual pros- 
pects to build are in a good position to real- 
ize a continuing volume of sales from the 
new conditions. 

“We are not inclined to quarrel with our 
luck these recent years,” Mr. Griffiths re- 
marked, “and we were ready to supply ma- 
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Each new home built aids lumbermen to the 

extent to which it creates home-owning de- 

sires and leads to the construction of addi- 
tional homes 


terials for houses on reasonable terms, no 
matter who built them. But this pressure 
of building has had some results that we 
may have to correct in the near future. 
These are merely the conditions that arise 
when sales steadily outrun the capacity of 
yards to offer sound services. I think Dallas 
has come through it with less wreckage than 
most cities suffer in like circumstances. In 
the first place we haven’t been able to keep 
sales on a strictly sound merchandising 
basis. It’s been a period of buying by the 
customers rather than of selling by the 
dealers. Under such conditions the thing 
that comes first is having the stuff and get- 
ting it delivered. We didn’t need to look 
for prospects as hard as a dealer usually 
must do. This may have reduced the effi- 


ciency of our selling machinery, but that’s 
not the most serious aspect. Rather worse 
than this, from our point of view, is the fact 
that it has made possible the coming in of 
a swarm of small yards that are not 
equipped for merchandising service and 
whose managers know nothing about such 
things. When customers bought and deal- 
ers didn’t have to sell, these mushroom 
yards got by fairly well, made a pretty good 
showing and stowed away some profits. But 
now that a change seems to be imminent, 
we may find ourselves in a less happy situa- 
tion. 

“We couldn’t tell these men not to start, 
for that’s beyond our control. We can’t 
tell them to stop now. They’ve made some 
money, at least some of them have, and they 
have certain investments in yard sites and 
sheds. Their experience in Dallas has been 
confined to these rushing years, and doubt- 
less many of them expect these conditions 
to last indefinitely. When salesmanship and 
service become more important, as I’m 
pretty sure they will, it remains to be seen 
what they’ll do. It isn’t hard to guess that 
they'll keep on, that as buying begins to 
slack off they’ll make a desperate try at 
salesmanship and that their one thought 
will be close prices. It always works out 
this way. The small yard argues that it 
has less investment, can operate on a small- 
er margin and must undersell the rest of 


‘us to keep going. Many such dealers know 


little about costs and don’t feel much in- 
clined to learn; so we’ll probably have the 
experience of seeing these men dissipate 
their earnings of the easier years in an 
effort to maintain volume. They’ll fail, one 
by one, or else learn sound methods by sad 
experience; and all this will be hard on the 
price level. I don’t think this will cut much 
of a figure in our own sales, for we’ve been 
specializing on quality of product; and our 
customers who are interested in the quality 
of their houses and so are interested in our 
service that produces this quality will hardly 
know these little order takers are around. 
But granting all this, it is never a com- 
fortable thing to have a storm of cut prices 
blowing around even if it doesn’t hit you 
very directly. 

“The place where this may affect us is a 
certain general xuttitude of mind of the 
public toward building. The effect these 

newcomers have pro- 








duced has been to 
educate a_ certain 
number of people to 
think first and last 
of prices as the real 
standard by which to 
judge a yard and its 
service. Price is a 
good standard of 
judgment, provided 
it is applied in the 
right way. But you 








Each year for five years newcomers have been flocking to Dallas, Texas, at the rate of 2,000 a 
month. To accommodate these 4,500 homes have been built annually many of which have been of 
wood throughout and designed for the small family. Above are shown two attractive new, small 


homes in this city 


know how it is; to 
some persons a house 
is a house, just as an 
auto tire is an auto 
tire; and in either 
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case the quoted price is apt to be misleading. 
A 5 percent saving on a tire that will run 
but half as far as it should is, in the long 
run, anything but a saving. A 5 percent or 
a 50 percent saving on the materials used in 
a house that begins to pull to pieces in two 
years is pretty dearly bought. As I said 
before, I don’t think these things have 
affected our customers much, but we’re on 














A small house in Dallas that is typical of 
the new home construction there 


guard, ready to meet this matter with fur- 
ther education if that is necessary. 

“The great rush of building has put a 
heavy burden on finance companies. Probab- 
ly some of them are loaded up with risks 
that were not well selected. Insurance has 
been somewhat disorganized. This rapid 
sale of stock has had its effect, too, on man- 
ufacturers. We have our share of trouble 
in Dallas with green stock. You’d think 
that after all the complaint about green 
lumber we’d get what we want; but manu- 
facturers are human, and when the orders 
come too fast they will take a chance on 
sending wet stock. I mention all these 
things, not because any one or all together 
are proving disastrous but to indicate some 
of the things we have to contend with as a 
result of fast growth. In general, though, 
I believe Dallas has handled this rush of 
building with care and with an eye to the 
future of our industry. The strong dealers 
have offered good, practical service, well 
suited to modern needs; and the little dis- 
orders will be ironed out in time. I don’t 
want to give the impression, either, that 
sales have stopped. Far from it. If you 
look over the current building permits you'll 
see that we still have a world of business. 
The change as I see it is not so much in 
volume as in character of the trade. But 
unless all signs fail the city is due for a re- 
turn to what may be considered more normal 
conditions of building material sales; condi- 
tions in which we as dealers must take 
more initiative. 

“Dealers in the Southwest are much in- 
terested in seeing how the new idea of grade 
marking works out. As a general proposi- 
tion I’m for it. I’d like it better if every- 
body did it and had it worked out a little 
better, but I suppose that’ll come. with time. 
But in any event it’s started and will be 
continued, so I’m going to help it along. 
It’s a little amusing to me to hear manu- 
facturers say that retailers don’t know 
much about grade marking. Possibly the 
average retailer couldn’t hold down a job 
& grader at the mills, having to decide in 
& split second how each board had to be 
graded. But he can tell whether or not a 
tar of lumber is up to grade, and he can 
tell it with a lot more accuracy than the 
average manufacturer can. Not long ago 
I got a shipment marked No. 2, with 35 per- 


cent of it actually No. 1. A manufacturer 
might say that this was my good luck, but 
suppose I sent that stuff to a job and later 
followed it with stock that really was No. 2. 
My customer, who is supposed by the manu- 
facturer not to know one grade from another, 
would see the difference at once, and I’d 
have no end of trouble. He might not know 
which really was off, but he’d make the 
natural guess that no manufacturer ever 
sold lumber marked better than it is and 
that the second lot was below standard. 
I got another shipment not long ago marked 
No. 1; but on reinspection 25 percent of it 
was reduced to No. 2. What I did with this 
off grade stuff, both better and worse than 
the mark indicated, was to rip it up into 
other sizes and put it to special uses. How- 
ever, I am convinced that grade marking is 
making mill grading more accurate, and if 
the process continues I think we'll all bene- 
fit by it. 

“We can’t make the mistake of expecting 
grade marking to do everything for us. It 
will not tell a customer what grades he 
ought to use. That’s something the dealer 
must do, especially in smaller towns where 
the contractor is not such a prominent fac- 
tor in the building business. It is some- 
thing that offers the small-town dealer, and 
the city dealer, too, a chance to make his 
service of great value to his customers; and 
this helps him make sales. I’m told that 
there has been a certain amount of substi- 
tuting of grades where price fights are bad, 
and in such a place grade marking will be 
a great ally of the honest dealer. I don’t 
know how important a factor this is, con- 
sidering the trade as a whole, but it is some- 
thing to be considered. 


“Dallas dealers have done a good deal of 
financing of customers, themselves. This 
company does very little of it. Sometimes 
we do, when the person involved is an old 
customer, but as a rule we send them to 
finance corporations. We know that a man 
of average honesty will pay out on his own 
home unless things run against him too 
badly. But this financing quickly ties up 
working capital we need in our business. 
The building and loan has become a great 
factor in Dallas home building. I am in- 
terested in the Continental Building & Loan. 
This association started ten years ago with 
assets of $175. Now it has assets of six 
and a half millions. It has an authorized 
capitalization of thirty millions, and very 
soon we must increase our capitalization. 
It has reached the point of making some 
industrial loans, and this afternoon I am 
going with another of the association’s 
officers to look over a project with the view 
of placing a loan of $50,000. The business 
of this association has expanded to the point 
where we loan much money in other cities 
and towns in North Texas. We have com- 
petent local agents, and loans are made in 
these towns in precisely the same way that 
they are made ir Dallas.” 

In some way or other we began talking 
about central buying agencies, operated 
either by associations or by private con- 
cerns acting for clients for hire. Mr. 
Griffiths was skeptical of their value, at 
least as they have been planned so far. 
Theoretically there is something to be said 
for them, for it is admitted that traveling 
salesmen add quite a little to the wholesale 
cost of goods. There would seem to be no 
basic reason why a group of dealers might 
not buy in concert and thus get the inci- 
dental advantages of purchases made in 
large quantities. But there is a long way 
to go, in Mr. Griffiths’ opinion, before these 


savings could be realized without kicking 
up much trouble. Conceivably a manufac- 
turer, dealing with such an agency, could 
sell as much in a single sale as he now sells 
in a hundred or a thousand; and no doubt 
he’d be glad to do it. But the agency would 
have to be a most extraordinary organiza- 
tion if it did not get the ill will of manu- 
facturers who failed to sell to it. An in- 
dividual dealer buys from his own selected 
list of manufacturers or wholesalers and 
passes by many others. This is accepted as 
all right. The ones passed by in this man- 
ner go on to competing dealers or to dealers 
in neighboring towns and open accounts 
with them. But if the agency behaved in 
its buying as individual dealers do, and if 
it did practically all the buying for a large 
area, a few manufacturers would be in and 
many would be out. It is hardly probable 
that such manufacturers would take this 
turn of events quietly. There would be 
struggles to make sales, and perhaps some 
low prices would be quoted. But ir the long 
run those left out would seek for other local 
outlets and might even establish yards of 
their own that they could control. Experi- 
ence with such yards, organized primarily 
as manufacturers’ outlets, has not been 
happy. Such concerns are apt to sell mostly 
on price and little on service, which is a 
return to older and less satisfactory princi- 
ples. 

Possibly a buying agency could so distrib- 
ute its purchases as to give manufacturers 
and wholesalers equitable distribution. If it 
attempted merely to save wholesale sales 
overhead it might be welcomed, especially 
if it were willing to share these savings. 
But in its desire to make a good showing to 
its clients it might be tempted to control 
the market solely to its own and its clients’ 
advantage; and in such an event it might 
find itself confronted by a similar organiza- 
tion of manufacturers and wholesalers, in 
other words by a selling agency organized 
to share the control of the market. 

One does not care to make predictions 
about buying and selling habits of the 
future. Mercantile organization is in too 
much of a state of flux to make such pre- 
dictions valuable. Perhaps in the coming 
years we may see the connecting link be- 
tween wholesalers and retailers centralized 
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Another Dallas frame home of unusual de- 
sign and pleasing exterior appearance 


to the advantage of each and of the public. 
But at the present time there are a good 
many obvious difficulties in the way. Buy- 
ing habits are rather firmly fixed and can 
not be changed out of hand. And we imag- 
ine that thousands of retailers would be 
unwilling to see traveling salesmen disap- 
pear from the scene. Many of these men 
are very skilled in their occupation and 
make of it much more than a mere writing 
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down of orders. They are in a sense sales 
engineers whose knowledge of the market 
and of business in general is of real value 
to their customers. We make no doubt that 
many retailers at present firmly fixed in 


their communities can look back to times 
when the advice and help of friendly and 
able traveling men have kept them off the 
rocks. The Realm occasionally hears such 
a story. If a better sales system appears it 


News and Business Ideas 


Furnishes Millwork and Trim 


BETHLEHEM, Pa., Nov. 22.—Fifty houses are 
being built here by Kresge & Co., realtors, the 
general contractor being the John M. Kisner & 
Bro. Lumber Co., of Fairmont, W. Va., while 
the millwork and interior trim is furnished by 


the business of this company from its start. 
The company was first incorporated as the H. 
M. Johnston Lumber Co., Mr. Johnston being 
general manager, he having been always en- 
gaged in the lumber, building material and 

warehouse business. 
‘‘From that beginning, our business has been 
continued in this man- 








This photograph shows Robert Carlin, retail lumberman of Taylorville, 
Mr. Carlin is the man in front, 
Fine horses are a special hobby of Mr. Carlin’s, and 
these handsome animals have been shown at a number of fairs. 
background of the picture is the main driveway of Mr. Carlin’s 


Ill., with two of his favorite horses. 
wearing a cap. 


lumber shed 
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ner, so that in each of 
our smaller yards we 
have feed warehouses, 
and also potato ware- 
houses. 

‘*We do not think the 
feed business is always 
a very satisfactory one, 
or always very profit- 
able; in fact, the main 
reason we have con- 
tinued it is that at these 
small lumber yards there 
have for years not been 
enough sales of lumber 
and building materials 
to make a satisfactory 
volume of business, so 
that it has been neces- 
sary that the lumber 
and building material 
business be combined 
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the Sprigg Lumber Co., retail lumber dealer at 
Weston, W. Va. 

All these houses have full basements; the 
foundations are of poured concrete, and the out- 
side walls of the superstructure are of brick 
veneer, stucco on steel fabric, and wood siding. 
The majority of the buildings have wood siding. 
The downstairs floors are of oak, and the second 
story floors of edge-grain yellow pine. The 
stairways also are of yellow pine. The trim 
which is being furnished by the Sprigg company 
is basswood. The roofs are covered with slate; 
bathrooms have tile floors; plumbing is of the 
most modern type, and the houses are heated 
with steam and hot air outfits. These houses 
will run an average cost of about $6,000 each. 

The Sprigg company recently shipped, to 
apply on this project, a carload of interior fin- 
ish and stairway material that had a combined 
lineal feetage of 23.1 miles, of which 1.3 miles 
was stairway material. 

The general contractor, John M. Kisner & Bro. 
Lumber Co., makes a specialty of this class of 
construction, and during the last few years has 
handled a number of projects throughout west- 
ern Pennsylvania and northern West Virginia. 
At least 90 percent of its contracts call for wood 
throughout. 


Handling Feeds as a Side Line 


In last week’s issue of the AMERICAN LuM- 
BERMAN [page 44] there appeared a story tell- 
ing of the Fayette County Lumber & Coal Co., 
of West Union, Iowa, carrying hog and chicken 
feeds a8 a side-line and finding it quite profi- 
table and satisfactory. 

While here and there a lumber yard that 
handles feeds is to be found, it can hardly be 
said that the handling of this side-line is at all 
general. A retailer perhaps as well qualified 
to speak from experience on the subject as any 
who could be named is G. W. Andrews, vice 
president and manager of the Stewart & Alex- 
ander Lumber Co., which concern operates a 
line of retail yards, with general offices at Bara- 
boo, Wis. Accordingly the AMERICAN LUMBER- 
MAN asked Mr. Andrews to tell something of 
the experience of his company with regard to 
the sale of feeds, to which request he has re- 
sponded as follows: 

‘The handling of feeds has been a part of 


with other lines. There- 
fore our yards handle potatoes, bran, middlings, 
flour, stock feeds, grain, seeds and such other 
goods as generally go with the general ware- 
house business. 

‘We do not know that we could recommend 
this line of business to any lumber dealer who 
has not had experience therein, as it seems to be 
a line which requires some special experience 
and training, which of course is more or less 
true of any business.’’ 


Office That Aids Home Selling 

SAN ANTONIO, TEX., Nov. 22.—The office and 
salesroom of the Woodlawn Lumber Co., of this 
city, is a visible demonstration of the tendency 
of modern lumber merchandising to house itself 
in buildings that are not only attractive but 
appropriate for a business largely based upon 
home building. The modern lumber store has 
traveled a long way from the old-fashioned 
lean-to shed office, prac- 





tically the only accom- rc cneeeeaad 


modations of which were 
a rickety chair or a 
few bundles of shingles 
to sit on, and possibly 
a couple of rolls of roof- 
ing up-ended to rest the 
elbow on when standing. { } f 

The modern idea is to ii Vow 
make the office and sales i Wio0laes 
building at onee an ad- Ai Leaues Co % 
vertisement and an as- gO 
set. That is just what b: 
has been accomplished 7 
in the design and con- i 
struction of the office 
and salesroom building 
of the Woodlawn Lum- 
ber Co. The accompa- 
nying photograph shows 





doubtless will make its way, and retailers 
are quite willing to be shown. But as yet 
this department has discovered few lumber 
retailers who profess to believe that such a 
system has yet been offered. 


or Retailers 


lent light but are valuable for display pur. 
poses. The company handles a full line of hard. 
ware, and being located in a comparatively new 
and fast developing section finds that its at- 
tractive building brings many customers to its 
door. 

‘*In these days the uptodate dealer finds 
it necessary,’’ said H. B. King, president of 
the Woodlawn company, ‘‘to provide, first, de- 
pendable goods; and then he must be able to 
impress upon his prospective or potential cus- 
tomers the fact that he has such goods. And 
he can do this in no better way than by showing 
in practical use the very materials and com- 
modities that he has to sell, which is just what 
we have done in the construction of our build- 
ing.’’ 

Mr. King then pointed out some of the vari- 
ous materials and articles entering into home 
construction that have been used in the build- 
ing of this ‘‘house office,’’ saying, ‘‘ You will 
observe that we are in position to call attention 
to pretty nearly everything needed in the build- 
ing line and to show the customer how it will 
look in actual use, which helps a lot in making 
sales.’’ 


Lumber Associates Hold Annual 


Dayton, OnI0, Nov. 22.—Confidence and op- 
timism were the keynotes of the tenth annual 
convention of the Peter Kuntz Associate Lum- 
bermen, held Wednesday and Thursday of last 
week, which was largely attended. Coming from 
Ohio, Indiana and Illinois 125 yard operators 
and their assistants attended the two-day con- 
ference. 

The Peter Kuntz Lumber Co., of which Wil- 
liam Kuntz is manager, is the Dayton repre- 
sentative of the ‘‘Associate’’ organization. 
During the last year five new yards have been 
added to the group. They are located at Lima, 
Fostoria and Trotwood, Ohio, and Lawrence- 
ville and Hammond, Ill. 

In the opening session Peter Kuntz men- 
tioned the five accessions to the group, and 
declared that the lumber business the last year 
has been exceptionally good. He made refer- 
ence to the changing conditions in both the 
manufacture and sale of lumber. ‘‘ Formerly,’ 
said he, ‘‘the lumber yard was just what its 
name implied. Now it is a _ building ma- 
terial department store, where the purchaser can 





= 
\ Is AM | 





——* 





how homelike construc- 
tion can be combined 
with and worked into a 
business structure of this sort. 

The building, which is frame covered with 
stucco, is of the 16th century English type, 
particularly as regards the gable roof and ex- 
posed half-timber work. It is decidedly pleas- 


ing to the eye, and the commodious windows, 
on the front and sides, not only provide excel- 


Attractive modern office and salesroom of a Texas retail concern 


select any kind of material from neatly di 
played stocks.’’ 

Because of the constant changes and improve 
ments in both merchandising and manufacture 
of lumber, the men are brought together an 
nually to enable them to keep abreast of condi 
tions. 
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Finding and Following Up Trade Prospects 


Someone has well said that in securing new 
pusiness, ‘‘go-getting’’ must be preceded by 
‘‘go-finding,’’ being a modern variation of the 
old recipe for cooking a rabbit, which began 
‘first catch your rabbit.’’ 

On this subject H. W. Wilbur, of the Wilbur 
Lumber Co., at West Allis, Wis., and president 
of the Wisconsin Retail Lumbermen’s Associa- 
tion, has recently enunciated some very practical 
and helpful ideas well worth careful considera- 
tion by all lumber retailers, as follows: 

Never has there been such an opportunity to get 
real profitable business as now awaits hustling 
dealers. It is profitable, too. But it is not going 
to walk in the lumber yards of its own accord. 
Dealers will have to go after it and keep at it 
night and day for the next twelve months. Po- 
tential possibilities are tremendous. This dormant 
demand may be called the three R’s. No, not 
readin’, writin’ and ‘rithmetic, but the three cap 
ital R’s, Remodeling, Repairing and Re-roofing. 
Manufacturers of certain building materials have 
peen trying to put over a campaign of remodeling 
for more than a year. While their efforts have 
made headway, the average lumber dealer has not 
gone after this business with the energy needed 
to make it a huge success. A_ well-thought-out 
plan is essential. It must be adjusted to fit the 
locality where it is to be used. The plan must be 
definite, put into concrete form on paper. 

Homes, barns, garages, sheds, buildings of every 
description by the thousand are in need of re- 
habilitation. These only await someone to come 
along, tell the owners how to fix them up and 
what the cost will be. There is no trick about 
getting this three-R business. All it requires is 
eareful observation, clear thinking and well pre- 
pared plan of procedure. Plans may be simple 
or elaborate. It all depends upon the man and 
the amount of time and effort the dealer wants 
to put into it. The expense is almost nil. 

Here is a simple method that will absolutely 
create a market for lumber and building material. 
First, take a map of the locality to be worked. 
Divide it into sections. Call a meeting of all em- 
ployees and assign one district of the community 
to each. Let each cover every street or highway 
allotted to him and in two weeks he should turn 
in a list of every house or building that is old, 
seedy and run down, or is out of date and de- 
manding some new repairing, remodeling and re- 
roofing to come. It can be developed into one of 
the greatest pieces of business ever handled by 
the building industry. It will keep thousands in 
employment and benefit everyone concerned. 

Not long ago an aggressive Michigan dealer, 
writing the AMERICAN LUMBERMAN regarding 
successful efforts put forth by his organization 
to develop sales, added significantly: ‘‘You 
know as well as I do that not anywhere near 
this amount of business would have come our 
way had we not solicited it. Furthermore, a 
lot of new business is being created through 
suggestions from our men made to customers 
concerning repairs and new buildings.’’ 

For the purpose of keeping track of and fol- 
lowing up prospects, the dealer mentioned makes 
effective use of the form shown below. The 
several headings are typewritten on slips of 
tough yellow paper 64% inches wide and 4 inches 
high. The penciled notations that appear on 
the original slip, concerning work in prospect, 
are printed in italics in the accompanying repro- 
ductions of two of these cards: 

BUILDING RECORD CARD 
NAME OC. A. Krise 
BUILDINGS OWNED BY 
REPAIRS NEEDED 


Same 

Good condition. Has house 
S. E. town. Needs new 
roof this fall. 


NEW WORK Partition in cellar—will use sheet- 
rock. 
COAL USED Ordered 4 ton from Pudik on soft 


a/c. We are to finish filling bin. 


BUILDING RECORD CARD 
NAME E. S. Wood 


BUILDINGS OWNED BY Arthur Motter, City. 


REPAIRS NEEDED Repair house. New roof, 
siding, floors ete. Hen 
house. Build addition to 
barn. Has rough ‘hen 
house framing. 

NEW WORK 

COAL USED Burns wood. 


‘Name 


A different form of prospect card, serving 
the double purpose of recording, for follow up, 
definite information concerning the nature of 
the business in prospect, and also of recording 
some preliminary credit information, is used by 
the Long-Bell Lumber Co. at its various retail 
yards. Commenting upon something that had 
been said in these columns regarding dealers go- 
ing out and stirring up business, J. H. Fores- 
man, vice president of the Long-Bell Co., wrote 
the AMERICAN LUMBERMAN, saying in part: 
‘We handle that kind of a system in our busi- 
ness. That is, we have a ecard system covering 
what we call live prospects, and our division 
managers are supposed to look over these rec- 
ords when visiting the different yards, keeping 
the boys pepped up and in close touch with 
conditions in their respective territories. ’’ 

A specimen of the card referred to is repro- 
duced, in reduced form, herewith. The original 
eard is 6 inches wide and 3% inches high. In 
addition to the items appearing on the face 
of the card, as shown below, the reverse side 
is headed ‘‘ Follow-up Record’’ and is ruled 
with lines for recording dates and results of 
visits, or telephone calls: 

PROSPECTIVE BUILDER 
dscns Wb 0 cmaersie een Address 
IID, iia, Rina Wie We Wig pw wie bing aba aie Re ovabe NA 
Property owned? 


Contract job or will owner buy? 
Contractor’s name 


In response te an inquiry from this office for a 
little more definite information as to how this 
card system is operated, A. B. Everitt, assistant 
manager Long-Bell company, said: 

‘«This is a very simple follow-up system which 


we feel has resulted in obtaining much business 
that might otherwise have gone elsewhere; and, 
in many instances, where one follows up a pros- 
pect he is able to get him to build more exten- 
sively than originally contemplated, thereby re- 
sulting in a little larger sale of materials. 

‘‘The manager in charge of a yard has a 
supply of these cards on hand at all times. He 
has an open-top cabinet located in a convenient 
place, and while in conversation with a customer, 
or, for that matter, with anyone visiting our 
office, he tries to obtain as much information as 
possible regarding prospective building in his 
territory, by direct or indirect questioning. If 
the prospective customer states, for example, 
that he is needing a granary, or repairs for the 
house, or some other building, but intends to 
wait until after his crops are sold or other later 
time, notation is made on the ecard so that our 
manager can get in touch with the prospect at 
the specified time.’’ 

The effectiveness of any system for discover- 
ing and following up business prospects of 
course depends upon the thoroughness with 
which it is worked. We have known dealers who 
regularly secured a lot of business by simply 
exercising the ‘‘note book habit,’’ keeping their 
eyes and ears open for tips on prospective 
building or repairs, noting them down at once 
and persistently following them up. As a rule, 
however, such tips should immediately be trans- 
ferred to some sort of card system that will 
facilitate systematic follow-up. This is particu- 
larly true in the case of yards handling a large 
volume of business. Here system becomes im- 
perative. It is the hope of the AMERICAN LuM- 
BERMAN that the specimens and explanations 
here presented may be found of practical use 
to dealers who feel that they should give more 
systematic attention to recording and following 
up building and repair prospects. 





history. 


lettered thereon. 


erty Bell.” 





This Week’s 


Making Phone Number Easy to Remember 


The possession of a telephone number that is easy to remember 
is a real asset for any merchant, and particularly valuable to a 
lumber dealer, who necessarily receives a large proportion of his 
total volume of orders over the telephone. 

Sometimes a telephone number can be impressed upon the mind 
by associating it with some familiar date or event. This has been 
done in a very effective way by the J.D.Loizeaux Lumber Co., of 
Plainfield, N. J., whose telephone number is 1776, a number con- 
taining four digits, and therefore not particularly easy to remem- 
ber, unless associated with that important date in American 
The company has accomplished this by using in its ad- 
vertising a cut of the Liberty Bell, with the legend “Phone 1776” 
This trademark is used on letterheads and all 
printed matter, and at frequent intervals there is printed at the 
bottom of the company’s newspaper ads the reminder: “Our tele- 
phone number is easy to remember when you think of the Lib- 


This idea was cleverly carried a step farther in an advertise- 
ment which the company had recently on the back cover of an 
entertainment program issued by the local Kiwanis Club. At 
the top of the page appeared the company’s trade mark of a Liberty 
Bell, in outline, with “Phone 1776” printed thereon, supported at 
either side by the dates “1776-1926.” Immediately thereunder ap- 
peared a small cut from the familiar picture “The Spirit of ’76,” 
in immediate juxtaposition with which was another cut—of an at- 
tractive home—labeled “Home Building—The Spirit of ’26.” 

Almost any telephone number can be given some sort of “hook- 
up” that will make it easier to remember. 


Watch for Next Week’s “Tip” 


Timely Tip 
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Building Stabilized as Year Draws to Close 


That the building industry is closing the year 
on a reasonably stabilized basis was indicated 
by building reports for October made to 8. W. 
Straus & Co. from 482 cities and towns. The 
decline from October, 1925, was only a little 
more than 4 percent. This was about the same 
as the September, and not so great as the 
August, decline from the same months last year. 
The increase in volume of permits for October 
over September this year was nearly 24 percent, 
which also emphasizes the apparent stability of 
the building situation at present. 

A few years ago, the report continues, or before 
the movement to increase the volume of winter 
building was started, the normal trend was a de- 
cline from September to October, but during the 
past three years, since the winter building move- 
ment has been gaining momentum, this trend has 
changed from a decline to a gain. 

The S. W. Straus & Co. building reports show, 
for example, in 1924 a gain of a little more than 
15 percent from September. Last year the in- 
crease was slightly more than 11 percent. Thus, 
this year’s gain of 24 percent establishes a record. 

While it is impossible to tell whether this in- 
crease over September is due to a further strength- 
ening in the winter building movement, or more 
to accidental circumstances, the October gain is 
probably indicative of a considerable volume of 
building during the closing month of this year. 

Another important phase of the situation at 
present is the increase in building throughout the 
larger cities of the country. The twenty-five lead 
ing cities, for example, showed a gain of 7 percent 
over October, 1925, and a gain of 47 percent over 
September this year. In this connection it is also 
interesting to note that the volume of building in 
the twenty-five leading cities was more than 60 
percent of the total reported in the 405 compara- 
tive cities and towns. Eleven of the twenty-five 
leading cities showed very substantial gains in 
dicating that not only is the winter building move- 
ment more characteristic of the larger centers, but 
also that building activity is shifting again toward 
these centers. The three leading cities in volume, 
New York, Chicago and Detroit, all showed Octo- 
ber gains, Greater New York reporting an increase 
of 9 percent over October, 1925, and a gain of 
more than 50 percent over September this year. 

The October total reported from the 482 cities 
and towns was $405,299,753; compared to $422,- 
365,881 in October, 1925, and $327,861,837 in 
September this year. 

In October the leading States were New York 
first, Illinois second and California third, but 
Michigan, which held fourth place on the three- 
quarters of the year, was displaced by Pennsyl- 
vania. Ohio held to sixth place, but Florida 
dropped from seventh to ninth. Massachusetts 
rose from ninth to seventh; Texas held its tenth 
position and Indiana was again eleventh, with 
Wisconsin taking twelfth position from Con- 
necticut. 

In addition to New York, Chicago and Detroit, 
the larger cities which showed gains over October, 
1925, were: Pittsburgh, with a gain of nearly 
$5,000,000 ; New Orleans, with a gain of more than 
$5,000,000; San Francisco, with a gain of more 
than $1,000,000; Milwaukee, with a gain of nearly 
$1,000,000 ; Washington, D. C., with a substantial 
gain; Allentown, Pa., with a gain of nearly 
2,000,000; San Antonio, with a gain of nearly 
$2,000,000, and Birmingham with a very substan 
tial gain. 

Twelve Leading States 


The twelve leading States, based on October re- 
ports submitted to S. W. Straus & Co., were: 


No. of Volume 

places of permits 
gS ore ae 36 $134,372,088 
Illinois ..... j io enae wows 22 57,385,231 
Ce eee 57 31,062,922 
Wemmarivamia ....csccvccccecs 38 22,199,252 
NE 56. iia y dyad eo ae eres 16 20,052,555 
eee ee 28 15,427,099 
Massachusetts .............. 28 15,328,326 
ere 30 14,742,711 
Plorida ....... Sache aa g bee 56 11,727,182 
le errr eS 10,608,867 
Ne Ae ere re 18 7,686,011 
II i a: 6) a's)" wie Wiatatwatod 13 7,419,455 


Building Materials 
No decided changes in the building materials 
market occurred during October. The seasonal 
recessions customary at this time of the year 
started during the month, but affected prices little. 
The only real downward trends were noticeable in 
lime and linseed oil. The lumber situation was 


the same as it has been for the last two or three 
months. Although steel bookings averaged lower 
than in September, the prices of structural steel 
remained unchanged. The starting materials, ce- 
ment, brick and hollow tile, remained firm. 


The Labor Situation 

Wages in the building trades reached a stabilized 
level in October and November first showed fewer 
changes in wage scales during the last thirty days 
than in any other month in the last five years. 
The indication is that labor in the building crafts 
will not ask for increased wages during the winter 
months, letting stand the scales in force or adopted 
on Oct. 1. 


To Confer on Building Finance 


New York, Nov. 22.—Franklin D. Roosevelt, 
president of the American Construction Council, 
today announced that invitations are being is- 
sued by the council to all interested parties for 
a national conference to discuss the subject of 
State supervision of real estate mortgage houses 
and the development of uniformity in appraisal 
procedure for construction projects. This ac- 
tion follows the suggestion of S. W. Straus, 





struction industry to secure an accurate Crogg. 
section view of the pressing problems confront. 
ing those engaged in the building business. 

The conference held last year, in Chicago, 
was attended by representatives from over 
fifty of the leading local, State and national 
organizations of building contractors from coast 
to coast. Present indications are that this 
year’s meeting will be even more largely at. 
tended on account of the seriousness of many 
of the problems with which the construction 
industry is confronted at this time. In view 
of the importance of employment conditions 
and wage rates in the construction industry all 
those who are in any way interested in it, ei. 
ther as employers of labor, architects, engineers, 
material dealers or manufacturers, or engaged 
in construction financing, will be welcome at the 
coming conference. 


First Hundred Years Is Hardest 


Burra.o, N. Y., Nov. 22.—An old log cabin, 
built more than a century ago, situated at Union 
Road and Ucrest Terrace, near Genesee Street, ig 
being remodeled into a 
modern home. The ae- 
companying photo- 
graph, showing prog- 
ress of the reconstrue- 
tion, gives some idea 
of the solid construction 
of the original building, 
especially the heavy 
squared timbers forming 
the floor foundation. 

This old house is now 
owned by William 
Krone, an iron molder, 
who with his wife, has 
lived in it for nearly 
fifteen years. 

The cabin is said to 
have been originally 
built by Indians, and 
with the advent of 
French settlers from the 
North it passed into 
their ownership, having 
been bought and sold 
among more than 4 
dozen families and 
rented to half as many 





Century-old log cabin at Buffalo, N. Y., being remodeled into a modern 


dwelling 


made before the council’s recent convention at 
Cleveland. 

The conference is being called for Nov. 30 at 
Mr. Roosevelt’s offices at 120 Broadway, New 
York. The invitations, which are being ex- 
tended by telegraph so as to enable the council 
to secure as early an expression of opinion as 
possible from the interested groups, include 
leading real estate mortgage bond houses, realty 
people, investment bankers, surety companies, 
insurance companies, building owners and mana- 
gers and others closely allied with this general 
problem. 

Invitations are also being issued to representa- 
tives of the State governments throughout the 
country, so as to facilitate the codperation of 
the industry with State authorities on such 
matters. 


National Conference on Building 

CLEVELAND, OHIO, Nov. 23.—A national con- 
ference of contractors and builders will be held 
Dee. 13, beginning at 10 a. m., at the William 
Penn Hotel, Pittsburgh, Pa., under the auspices 
of the National Association of Building Trades 
Employers, according to a statement issued to- 
day by A. W. Dickson, executive secretary of 
the national body. 

The annual conference furnishes an excellent 
opportunity for those interested in the con- 


more during its exist- 
ence. 

When the carpenters 
began the work of re- 
modeling they uncovered logs sixteen inches 
square, with the original mud or clay cement 
still chinking the spaces between the logs. 


October Building Permits Gain 


October building permits in 207 representa- 
tive cities reached a total of $353,266,100, ac- 
cording to reports of the 207 building depart- 
ments to the F. W. Dodge Corporation. This 
was a 27 percent increase over September of this 
year, but a 2 percent decrease from October, 
1925. Compared with the previous October, 83 
of the cities had building gains and 123 cities 
had losses in building volume. 

Building permits granted in these cities dur- 
ing the first ten months of this year amounted 
to $3,162,019,500, as compared with $3,338,545, 
900 in the corresponding ten months of 1925, 
which was a decline of 5 percent. 

October ‘‘honor roll’’ cities (those reporting 
more than a million dollars in permits and 
percent or more inerease over last October) 
numbered sixteen, compared with fifteen on the 
September ‘‘honor roll.’? The October list 
follows: Allentown, Pa.; Atlanta, Ga.; Battle 
Creek, Mich.; Birmingham, Ala.; Chattanooga, 
Tenn.; Chicago, Ill.; Evansville, Ind.; Milwau- 
kee, Wis.; New Haven, Conn.; Omaha, Neb.; 
Pittsburgh, Pa.; San Antonio, Tex.; San Dieg9, 


Calif.; Sax 
N. ¥. 
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Calif.; San Francisco, Calif., and Syracuse, 
N. Y. 
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Elevator Cabs—Wood or Metal 


The November issue of The Bulletin, pub- 
jished by the National Association of Building 
Qwners & Managers, contains an interesting 
ticle under the above caption, based on com- 
ments of building managers ranging geograph- 
ally from the Atlantic to the Pacific coast. 
The vote taken stood 75 percent in favor of 
wooden cabs. In this connection, The Bulletin 


says: 
The outstanding point in connection with this 
sote lies in the fact that the men preferring the 


wooden cabs nearly always had definite reasons 
to substantiate their preference, whereas the back- 


ers of the metal cab seldom had particular reasons 
for their choice other than they had used metal 
cabs and found them satisfactory. 

Some of the arguments put forward by the ad- 
vocates of wood cabs were as follows: 


That the wood is easier to redecorate and does 
not require the cab to be dismantled. 

That wood cabs can be treated architecturally 
to accord with the treatment of the lobby to a 
greater extent than metal cabs. 

That wood cabs provide a warmer, more homey 
atmosphere, appreciated by timid people. 

That the wood cabs are free from the rusting 
troubles experienced with metal cabs. 

That the wood cabs can be refinished on the 
premises in case of a severe dent where a metal 
cab can not. 

The majority of the operating men who pre- 
ferred the wood cab did so because of the trou- 


ble experienced in redecorating metal cabs, which 
they claimed were always being scratched, 
nicked and dented. Many of them had had to 
dismantle the cabs and ship them away to be 
refinished, thus handicapping their elevator ser- 
vice severely. It seemed to be the consensus 
among these men that wood cabs, properly de- 
signed, are free from squeaks and satisfactory 
in all mechanical respects. 

Two of those in favor of the wood cabs had 
had considerable experience with metal cabs and 
had changed to the wood. They explained that 
umbrellas, rings, buckles and kindred articles 
tended to scratch the finished metal, which then 
presented a problem of refinishing. 


The two reasons advanced in favor of metal 
cabs lay in the fact that they are cheaper and 
that they are more fireproof than the wood cab. 
Nearly all of the men favoring metal cabs had 


s there any good 
rason Why you should 
not get a share of the 
(Christmas trade? 
Every well-stocked 
lumber yard has 
wumerous items that 
vould make most 
weeptable Christmas 
presents. The trouble 
i that the average 
dealer has never re- 
garded them in that 
ight, and so has made 
little effort to attract 
(hristmas shoppers to 
lisstore. A few dealers 
lave suecessfully done 
w, but they are the 
aceptions. 

If you want some of 
lus holiday trade, go 
iter it now, and go 
iter it hard. The first 
‘) in your holiday 
umpaign should be to 
tout a letter to every 
imily on your mailing 
wt, calling attention in 
i interesting way to 
te goods you carry 
‘at are suitable for 
at purposes. These 
dters should have a 
“Stive appearance, 
ited to the season, 
tuch result can be at- 
tmed by having your 


kter of this kind. 





Attracting Christmas Shoppers 
to the Lumber Store 


Just at this time of the year most of the merchants in your 
own are rubbing their hands in pleasurable anticipation of the 
(hristmas trade soon to be in full swing. Does ‘‘Christmas 
hopping’’ mean anything to you as a lumber dealer? 


If not, newspapers, 
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Dear Friend: 


The Christmas shopping rush is on at last. 
is busy trying to decide as to the proper gift to buy. They 
visit the department stores, jewelry stores, toy shops, 
book stores, and in fact nearly every place except the Lum- 
ber Store. Why is it that they do this? It is simply be- 
cause the people do not know that the Lumber Stores have 
some of the best and most desirable Christmas gifts to 
offer of any store. 

For instance for mother, a beautiful hardwood 
floor. It is something she has been wanting for a long 
time. Perhaps you think she would rather have a built-in 
kitchen cabinet, a combination ironing board and break- 
fast table, or a pair of beautiful French doors. We know 
mother would be pleased to receive any of the above. 

For dad-we cannot forget him—a nice combination 
storm door for the front door. This will hit the spot as he 
will have just that much less wood and coal to carry. Per- 
haps he would rather have the material for a nice work 
bench. He has great need for just such a bench. 

Now for son, he would appreciate a nice tool box, 
the material for a hog house in which to keep his club pigs, 
or perhaps the material for a bob sled. Any of these will 
suit him, as the American boy is mechanically inclined. 

Last but not least, sister. One would hardly think 
of buying a present for her at a Lumber Store, but put a 
nice, oak floor in her room, or refinish the walls in the 
latest finish and you will have a happy girl. 

The best thing about any of the above presents is 
that they can be used by the entire family. The family 
will enjoy mother’s oak floor. Dad’s storm door will keep 
out the cold and dirt for mother and sister. Son’s tool 
box will hold dad’s tools, and sister can give up her beau- 
tiful room when the family has company. 

Please call and let us tell you of more things that 
would make very acceptable gifts. 

Yours for A Merry Christmas, 


A. M. SANBORN LUMBER COMPANY. 


Everyone 
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mnter run a holly border, in red and green, around the letter, 
ud perhaps print the text in green ink. Then, too, the printer 
twbably has on hand some Christmas cuts or ornaments that 
tld be employed to excellent advantage for embellishing a 


4s a suggestion of what such a letter should be, we repro- 
te here the text of a Christmas letter sent out a year ago by 
% A. M. Sanborh Lumber Co. of Chapman, Kan., with good 
“sults. Not the least benefit following was that it acquainted 
* people of the community with the fact that the lumber 





your holiday display there. 


Gifts of Wood 


for All 


the Family 


concern carried many desirable articles for the home and 

family that they did not know could be purchased there. 
Advertisements also should be carried in the home town 

suggesting the appropriateness 


el 


of a_ nice 
hardwood floor for 
mother and such ac- 
cessories as French 
doors, breakfast sets, 
built-in cabinets, book- 
cases, disappearing 
ironing boards and 
other conveniences for 
the house, the benefits 
of which will be shared 
by all the family. 
Window displays 
also are excellent for 
interesting the public 
in your Christmas 
goods. Fix up a dis- 
play with small Christ- 
mas trees at the side 
and back, and fill the 
remaining space with a 
well-arranged display 
of millwork, hardwood 
flooring, special doors, 
ete. Embellish 
the whole with holly 
and red ribbon, or holi- 
day decorations 
of crepe paper, making 
it as ‘‘Christmasy’’ as 
possible. Such a dis- 
play will attract atten- 
tion and make sales for 
you. If your ‘‘lumber 
store’’ is remote from 
the business center, so 
that comparatively few 
people pass to wiew the 
display, borrow or rent 


a vacant window somewhere in the downtown district and make 


There is no reason why the retail lumber dealer should 
not benefit by the wave of holiday spending, but, of course, it 
requires some planning and effort to do so. 
other lines understand this very well, and make their prepara- 
tions long in advance, stopping at no effort to interest and 
attract the buying public, but the lumberman has not yet made 
a serious effort to capture his share of this business, except in 
some individual instances, which have been well rewarded. 


Merchants in 
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reference to the sheet iron rather than the bronze 
material 

A review of the above data would seem to in- 
dicate that the metal cab has given more dis- 
satisfaction than the wood cab. 


Supreme Court Sustains Zoning 
WASHINGTON, D. C., Nov. 22.—A decision of 
far-reaching importance to building interests 
has been rendered by the United States Supreme 
Court, sustaining the constitutionality of, and 


the public necessity for, zoning laws. 


The par- 


ticular case in which the decision was rendered 
was one questioning the validity of the zoning 
code adopted by the village of Euclid, a suburb 


of Cleveland, Ohio. 


The Euclid authorities ap- 


pealed from decision of the district court, which 
voided a section of the village ordinance classi- 
fying property for residential development. 
The Supreme Court outlined the history of 
zoning during the last twenty-five years, and 
sustained such regulatory enactments as being 


ee 
justified and necessary ‘‘ under the complex ep. 
ditions of our day, for reasons analogous 
those which justified traffic regulations which 
before the advent of automobiles and rapjj 
transit street railways, would have been eq. 
demned as fatally arbitrary and unreasonable,” 

Saaeaeaaeaaaaae 

In QUEBEC last year 630 log scalers were en, 
ployed; this year 700 are at work. There wij 
be close to 50,000 men at work in the wooy 
compared with 39,438 last year. 








He answered: 
: . > ” 
teachings when I was but a boy. 
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“T recall distinctly, 
almost as though the 
incident happened yes- 
terday,” he said, gaz 
ing out from his office 
window into the sun- 
light, “one wonderful 
day spent with my 
father at his sugges- 
tion. I had just grad- 
uated from high 
school, and I had fin- 
ished reluctantly, and 
without carrying away 
any honors or badges 
of distinction. In fact, 
I just barely ‘got by.’ 

“One morning my 


Getting the Boy Started Right 


A prosperous business man, in the prime of life, one day 
was questioned by an acquaintance as to how he got his start. 
“T owe my success to my father and to his 
Pulling a chair over toward 
his desk he invited the inquirer to sit down. 


have a good foundation. 
a mental] picture of what our future might be, but if we would 
build a future that is worth anything, we must start on a solid 
foundation.’ Then he explained that his foundation had con- 
sisted of digging deep into the sources of knowledge, and that 


part of his training 
for life had been in the 
form of bitter exper- 
iences and _ sacrifices. 
Hie had never allowed 
an opportunity to pass 
without learning a 
lesson; ‘and the les- 
sons worth learning 
were the difficult ones,’ 


he told me. 

“We left the crew 
of workmen and 
walked a long dis- 


tance, until we came 
to a railroad yard. An 
engine was standing 
on the track, puffing 











“The foundation must be safe” 








And we've got to get started early in order to get anywhere.’ 
[ remember I mumbled something about it being a holiday for 
me, and that I wanted to sleep; then I pulled the bed clothes 
over my head to shut out the light and tried to doze off to sleep 


again. But dad was persistent, and as 


orders, I decided it was useless to be disagreeable about it. 
Being disagreeable with my dad always left a bad taste in my 


mouth for a long time afterward. 


out together. 
ing, and we were very chummy. So it 
was not uncommon for us to be seen 
together going for a stroll. But this 
time it was more than a stroll—it 
proved to be a long, tedious trip, hike, 
of almost twelve hours; yet I wouldn’t 
have missed that trip for any money. 

“First, we came upon a crew of 
workmen digging and scooping out tons 
of dirt, and at one end, several wagons 
stood ready to carry it away. I paid 
little attention, and finally my father 
turned to me and said: ‘Do you know 
what they are digging for?’ I suppose 
I appeared disinterested, for I found 
little of interest in anything that re- 
quired hard labor ; so I shook my head. 
“They are going to dig until they reach 
bed rock,’ he said. ‘You see, son, they 
couldn’t build a house on uncertain 
ground. The foundation would not be 
safe, and of course the house would 
not be of any value.’ 

“I thought about what he had said, 
but I didn’t get the full meaning of it 
until he said: ‘It’s the same with the 
building of our future. We must 


dad called me very 
early, and said: ‘Son, 
you and I are going 
on a long tramp today. 


away, and in the cab 


piece of mechanism. 


I always respected his 


right from wrong by 
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| “The engineer maintains his control’ 





‘that engineer knows the right track from the wrong one. He 
is master of his engine. 


strength and size, is absolutely useless without the guidance 
of the man in the cab. 

“*Of course,’ he continued, ‘a switchman could turn the 
switch and send the engine onto the wrong track. 
would be the result? Calamity, possibly death. But a trained 
and experienced engineer would be able to discern trouble and 
avert an accident.’ Again I tried to get the lesson that was in- 
tended for me, but failed. “ ‘That’s life again, son,’ he said. 
“I finally got dressed, and, breakfast over with, we started “ ‘Our minds control our bodies. We should be able to judge 
Dad was always good-natured, always smil- 


We can build air castles, and have 
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Good materials and honest labor went into it | 
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sat the engineer. ‘Son,’ said my dad, 
He is the brains of that wonderful 
That engine, with all its power, its 


What 


what we see ahead, and we have our 
brains to tell us whether or not we are 
on the right track. Someone may try to 
turn our heads, but with proper head 
control, we will not be tempted. In 
other words, we are the engineers of 
our own lives.’ ” 

“Another lesson learned. Then we 
turned homeward, and walking down 
a newly settled district, my father 
pointed out a beautiful home, just com- 
pleted. ‘There, son,’ he said. ‘Think of 
the satisfaction and the happiness the 
owner of that building has derived, 
knowing that good material and hard, 
honest labor went into the building of 
his home. That house couldn’t be built 
by cheating or shirking. It took muscle, 
brainwork, and time. But the results 
were worth the effort.’ ” 
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“By this third comparison, parallel- 
ing the making of our future with the 
making of a building, I was able to 
grasp his full meaning. And to my 
father’s memory I have erected a 
monument of honesty, hard work and a 
determination to build on solid rock, 
and I hope that I have not failed him.” 
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able,’ 

» ir Own )ihias 3.2 acres of forest per capita and even national organizations of young people such as 

7 vi Says —— oo hig Birger T Connecticut 1.1 acres per capita, yet southern the Boy Scouts and the Camp Fire Girls will 

wood Bantron, es i ad TT va ity f ; New England is already importing 80 percent have a profound influence upon the attitude of 
fisher, director of the Harvard University forest 0 ¢ it. jumber from distant regions. This condi- mind of the next generation. Other organiza- 
at Petersham, Mass., reporting te the New Eng- tion was due in part, he said, ‘‘to the unfor- tions which can aid materially in the general 

__ff land Conference here last Friday on the survey  tunate tendency on the part of many of our 


| Business Administration. 





of the wooden box industry he recently under- 
took on request of the New England Council, 
executive body of the conference, and by request 
of the wooden box manufacturers and lumber- 
ing interests, stated that the field work of the 
survey is completed and the facts obtained are 
now being studied and arranged by statistical 
experts of the Harvard Graduate School of 
He hoped to have a 


manufacturers to look 
grown timber.’’ 
Taking up the forestry program in general, 
Mr. Hawes said the basis of any forestry pro- 
gram must be the protection of the forests from 
fire, insects and disease. Forest fires in New 
England lay waste an average of 110,000 acres 
annually, while insects and disease have 


askanee at our home- 


program are fish and game clubs, business men’s 
clubs, chambers of commerce, granges and farm 


bureaus, and forestry associations, Mr. Hawes 
said. 


Attitude on Grade Substitution 
New York, Nov. 22.—At a meeting of the 
board of directors of the National-American 


Wholesale Lumber Association Nov. 9, a ques- 

, hi ; f istri rought even greater damage. tion of interest to the membership was dis- 

al and worth-while report printed for distri- © : Sian . ; eee p 

he among all enaad within a short time. The six New England States are spending in cussed. A manufacturer sent a copy of a letter 
Prof. Fisher said that he had found that the the aggregate only about 1.6 cents an acre for received from a wholesaler stating in effect 

t popular ion entertained by lumbermen and box fire protection, Mr. Hawes pointed out, whereas that in order to meet certain competition it 

















manufacturers that the consumption of wooden 
boxes is shrinking is all wrong. Last year 
450,000,000 feet of white pine grown in New 
England alone was manufactured into wooden 
boxes. Although there has been a big increase 
in the sale of fiber and plywood containers in 
recent years, wooden boxes have relatively held 
their own. This huge quantity of New Eng- 
land white pine was only a part of the lumber 
consumed here for boxes. 

Prof. Fisher’s agents interviewed or obtained 
data from 175 managements in the wooden box 
industry of New England, handling between 90 
percent and 95 per cent of the entire product. 
He found there has been a shrinkage in the price 
of the lumber to the box manufacturers of $5 
to $6, partly due to the natural swing after the 
booming World War demand. Only a small part 
of this reduction in price had been passed back 
to the cost of stumpage, much of it being 
covered by savings in the cost of manufacturing. 

The Harvard forestry expert stated that the 
gross sales of wooden boxes in New England 


it is estimated that Maine, New Hampshire and 
Vermont, with their comparatively heavy stands 
of timber, should spend from 3 to 4 cents an 
acre for this purpose. The protection of the 
forests from insects and fungous diseases rests 
primarily upon further study of their life 
habits. 

Forest taxation must be so adjusted as to 
encourage private owners to hold their land over 
long periods and to save young trees when cut- 
ting, Mr. Hawes said. Growing trees are a crop 
and the owner should not be penalized by hav- 
ing to pay a high annual tax on growth which 
is unmarketable. 

World War veterans, and women, boys and 
girls of New England were mentioned by Mr. 
Hawes as some of the agents in advancing the 
proposed program. The veterans were named be- 
cause thousands of them returned ‘‘to mis- 
managed and fire-scarred hillsides bringing in 
their mind a picture of the beautiful and’ pro- 
ductive forests of France and Switzerland. This 
picture and the knowledge of what these forests 


done in walnut, hand carved and oil finished. 


was necessary at times to do what is commonly 
known as ‘‘substituting grades.’’ This ques- 
tion of grade substitution has been frequently 
discussed, but as there has been such general 
recognition of the fact that the association 
abhors such a practice in any branch of the 
industry, it seemed unnecessary for the direc- 
tors to restate their position. However, in this 
instance the association was requested to express 
itself to the manufacturer’s association, stating 
specifically whether the practice referred to was 
customary among wholesalers. <A letter was 
therefore addressed by Secretary Schupner to 
the manufacturer’s association in which the 
wholesalers’ position was stated as follows: 

In the letter from the wholesaler referred to 
there is outlined much of the difficulty which whole- 
salers have to contend with in the present com- 
petitive practice in meeting the demands forced 
upon them by a certain class of buyers who persist 
in purchasing lumber under their individual grade 
terms, rather than placing their orders on the basis 
of recognized grade terms, as definitely set forth 


BBO" c . in the present association inspection rules. This 
last year were close to $25,000,000, and sug- ee - the Allies in a — is one of the conditions we hope will be overcome 
gested that it was hardly right in view of this wi pthc volo te Pie peed ull ity ned oll gue use of our lumber standard- 
fact for the wooden box industry to be regarded 7 sip ; yi . . 8 - E : ; For the purpose, however, of answering your in- 
as a sort of poor relation of the lumber indus- or twenty Jeans ie Seen OF ee Ingland quiry specifically we would state that it is not the 

e try. ‘*You don’t hear much about wooden who are _ always forefront in any program customary practice of wholesalers to buy one grade 
boxes in the sum total of the lumber industry,’’ Tequiring vision, Mr. Hawes said, have actively and sell another, and, furthermore, that practice is 
at suid Professor Fisher. ‘‘ About $7,000,000 or backed the forestry movement, while the not countenanced by this association. 

‘d $8,000,000 of this total of $25,000,000 spent for 

id New England wooden boxes last year stayed * * 

1- in the small towns where the timber grew. 

d. About half of this went to small farmers in \ \ ood Bodies and Color Relied 

re those communities. The wooden box industry 

am has a right to hold up its head and to be en- 

couraged. Boxboards are the biggest timber 
product of New England outside of pulpwood. on O ncrease a es O Uu OS 

r . is an interesting fact that 1,500,000 acres of 

! white pine land in New England, properly man- ; : a . . 

n aged and operated, could at wa omamueniae Pi genes 4 ee Se, Se eee » —_ pee aia Ey ae ae a 
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‘ tion of whether the forest is properly managed. ’? continue to be exemplified in wood bodies is in- stressed in a cabriolet to convey quiet dignity 

creasingly evident in higher priced automobile and charm which conjures up visions of colonial 

mn ogame sie offerings already introduced or in contempla- dames and dandies with their carriages and is 
er Forestry Problem Most Important tion for formal showings during the latter part strikingly symbolical of the Colonial period. 

n- || Harrrorp, Conn., Nov. 22.—From the stand- of this year and the early part of 1927. _ Likewise an English coaching brougham is sug- 

of | point of land utilization the forestry problem _In one series of designs of this kind the possi- gestive of the spirited four-in-hand of other 

ie is the most important which New England has to bilities of wood bodies are utilized to show in days. ; 

d. face, State Forester Austin F. Hawes of Con- delightful sequence exemplifications of the re- According to executives of automobile plants 

a. necticut told the Second New England Confer- ‘Pective art periods, ranging down through the there is an even more pronounced trend toward 

of eee at its opening session here last Thursday Centuries in beautiful procession from the pre- the increased utilization of wood bodies for the 

. afternoon. Foresters of the six New England vailing art era in the time of Confucius to the marked increase of sports models now being of- 

lt States have been working out a forestry pro- Present day ultra-modern mode. This is made fered by companies in both low and high priced 

e, gram for the New England Council, the execu- possible through the flexibility of wood bodies lines. This is especially emphasized by the addi- 

ts tive body of the conference which represents Which permits various adaptations, as, for ex- tion of from two to three models by some makers 
through their delegates every commercial, indus- “ple, the cabriolet to typify the Italian renais- who are concentrating upon presentations of this 

|- trial and agricultural organization in New Eng- ‘ance period, the brougham to represent the type to develop new car sales. One of the com- 

“ land, and Mr. Hawes reported details of the Louis XV period as well as the chariot effect in panies offering a higher priced line has fifty 

a. | Program agreed upon. a convertible club roadster which splendidly por- models in 500 colorings in production. 

ie He explained the need of such a program, trays the Roman period. The important place that new color ranges 

J | declaring that forestry in its relations to agri- The use of woods in conveying a more spe- are occupying in stimulating the sale of motor 
a | culture, industry and commerce is of vast im- ifie effect is shown in the presentation of in- cars also is cited as a formidable factor making 
la | portance, Contrasting Europe with New Eng- terior window garnitures of the cathedral style for the increased use of wood bodies. This is 

‘k, | land, Mr. Hawes said that experience across 0f the middle ages in a limousine. They are stressed in the widespread appeal of new color 

ha | the Atlantic has shown that a nation which has 





‘of an acre per capita in well managed woods 
may be self-supporting as to timber products, 
and with 1.2 acres per capita may export such 
Products profitably. New England at present 


The magnificence of regal splendor is empha- 
sized in an imposing cabriolet design represent- 
ing the art of royal carriage building as worked 
out in a wood body with the detail of construe- 


treatments which are being employed to stimu- 
late sales and to maintain capacity production. 
It is reported that one General Motors unit is 
planning to present new color ranges on its 
models every ninety days. 
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Dullness Features Hardwood Ma 


Ocean Rates Reduced 5 Cents 

MemPuis, TENN., Nov. 22.—Ocean rates from 
Gulf ports to United Kingdom ports of regular 
eall after Jan. 1 will be 45 cents a hundred 
pounds for heavy hardwoods, and 55 cents for 
light hardwoods, which is a reduction of 95 
cents from the present rate. This announce- 
ment was made to hardwood lumber shippers 
by J. H. Townshend, president American Over- 
seas Forwarding Co., following decision of the 
Gulf conference. This puts the rate from Gulf 
ports after Jan. 1 on a parity with rates from 
the North Atlantic seaboard. 

Mr. Townshend expects further reduction in 
ocean rates when settlement of British coal 
strike releases lots of bottoms for the regular 
United Kingdom trade. There will not be a 
shortage of space, it is thought, and therefore 
no necessity for heavy bookings at this time. 

Shipments through Gulf ports are exceeding- 
ly heavy. All ports are rather badly congested, 
but it is believed that an embargo will be un- 
necessary, though one has been feared especially 


by those shipping through New Orleans. 


Buying for New Year Delivery 

Mempuis, TENN., Nov. 22.—The report of the 
Hardwood Manufacturers’ Institute for the 
week ended Nov. 13 shows that orders totaled 
114 percent of normal. Sales include a large 
number of orders accepted for shipment after 
the first of the year, showing that buyers are 
afraid that prices will advance following the 
opening of a new year. Other business, it is 
said, is now being booked for delivery after 
Jan. 1, and these orders are running up sales 
to a certain extent. Demand has not been ex- 
ceptionally good during the last week or ten 
days, but it is still holding up fairly well. Busi- 
ness received this morning by Memphis opera- 
tors indicated a slightly better tone to the mar- 
ket. The demand has not been so slow that 
prices have been reduced, except in a very few 
instances. Some items are off several dollars, 
but popular items are still holding at levels 
prevailing for the last sixty days. 

The best demand is coming from the build- 
ing trades. Buildings are nearing completion, 
and there is a demand for interior trim and 
other items. Outside construction work is being 
hindered by cold weather, but outside building 
has not stopped. Furniture demand is still ex- 
ceptionally good. Demand from the automobile 
group is exceedingly slow and few orders are 
coming from it. The oak flooring demand has 
also suffered, and flooring plants are not pur- 
chasing raw material. 

The export demand continues good for ship- 
ment during the remainder of this year, but 
little demand is reported for the early months 
of 1927. Unsettled conditions as result of the 
coal strike has cut the demand from the United 
Kingdom. The reductions in ocean rates to 45 
cents for heavy hardwoods after Jan. 1 will have 
some little stimulating effect on buying, but 
very little. It is thought that export business 
will be slow for the first two months of the new 
year. 

Weather is not favorable to logging, as cold 
and damp arrived a little ahead of schedule. 
These conditions will affect the production of 
hardwoods within a very short time, it is 
thought. 


Putting in Northern Camps 

MARINETTE, Wis., Nov. 22.—The Ford Motor 
Co., of Iron Mountain, Mich., has started buy- 
ing, and expects to handle the usual amount of 
logs this season. As a result of the entry of 
the Ford Co. into the field, a number of job- 
bers have started their camps. Included among 
these are Herman Holmes, Charles Uren, John 
son Bros. and others. The Ford Co. will pay 


the same price for logs that it paid last year, 
it is stated. Maple last year was $24. The 
price of $18 was offered earlier in the fall, but 
no jobber accepted the figure. Two Iron 
River firms have taken logging contracts and 
are getting camps ready. Pat Chantelois has 
the contract for cutting between two million 
and three million feet for the Dells Paper & 
Pulp Co. Henry Wallin and John Miltonen are 
getting ready to start a logging camp at Tula, 
Mich. and have a contract that will last all 
winter. 


Auto Producers Plan Buying 


Derroit, Micu., Nov. 22.—While there are 
pronounced indications that output of both cars 
and trucks will show a falling off during the 
remainder of this month and throughout De- 
cember, as compared with the corresponding 
periods of last year, some buying preparations 
are being made by automotive plants for in- 
creased schedules during the early part of 1927. 
Present indications point to accelerated produc- 
tion about Feb. 1, although there are possibili- 
ties that it will come earlier. One of the re- 
tardent factors in the selling of cars, according 
to reports from dealers, is the piled-up used car 
stocks in practically all sections, largely because 
of unprofitable trade-ins and other evils incident 
to high pressure selling which has characterized 
the business during the greater part of this 
year. A special effort is being made by manu- 
facturers to overcome these evils, in view of 
the fact that continued high percentage of in- 
stallment sales is pointed out as necessary to 
maintain large scale output in the plants. 

The market in softwoods is showing a some- 
what improved demand, but for the most part 
construction has not developed to the extent 
expected. This is particularly applicable to 
residential construction. Purchases by a number 
of retail yards are reported as slight. 

B. W. Donaldson, of Pontiac, and Hunter 
Gaines, president and secretary respectively of 
the Detroit Suburban Lumber Dealers’ Associa- 
tion, are enjoying a hunting trip in Virginia. 


Volume Is Seasonably Less 


EVANSVILLE, IND., Nov. 22.—Hardwood lumber 
manufacturers and wholesalers in southwestern 
Indiana report a slight slump in trade. There 
has been a lack of orders from automobile manu- 
facturers. Furniture manufacturing has slowed 
down and many local plants now are running 
on part time only. Furniture manufacturers 
are preparing their exhibits now for the mid- 
winter shows at Chicago and Grand Rapids, and 
are not looking for much change in business 
until afterward. Demand from flooring plants 
is less active. Argricultural implement manu- 
facturers have been in the market for some lum- 
ber. Plow manufacturers have been extremely 
busy, and wagon makers say business is good. 
Box factories are still in the market for low 
grade stocks. Cigar box manufacturers are in 
the midst of their Christmas holiday rush. Lum- 
ber prices continue rather firm. Conditions in 
the woods have not improved, and many large 
sawmills and veneer plants have been short of 
logs. Log prices are unusually high. There is 
a good demand for railroad ties. 

Robert Carroll, timber and log buyer, Boon- 
ville, Ind., has returned from a tour of Perry 
and Dubois counties, where he took options on 
several timbered tracts. 

Bruce Cooper, of Stewartville, Ind., timber 
and log buyer for the Hoosier Veneer Co., In- 
dianapolis, who was elected a member of the 
Indiana State senate in the November election, 
over Jacob Lutz, retired lumberman of War- 
rick County, has in mind the introduction of a 
forest conservation bill at the coming session 
of the Indiana legislature. 


Warm Weather Delays Loggers 


MERRILL, WIs., Nov. 22.—Lumber buying con- 
tinues hand to mouth but is at a good rate 
considering the approach of inventory time, 
Logging operations which were to have been 
under way at this time are being delayed by 
the open condition of the ground, consequently 
production is likely to be even more curtailed 
than had been planned. Four inches of snow 
is general in the woods, and under this the 
ground is free of all frost. As a result, it is 
impossible to do any sleighing and loggers gen- 
erally are waiting for a freeze-up. 

Mayor Frank Theiler, of Tomahawk, Wis., 
who recently announced the purchase of the 
Pier timber tract in the vicinity of Spirit Falls, 
Lincoln County, has purchased the large saw- 
mill of the Mohr Lumber Co., at Tomahawk. 
The deal was made through the referee in bank- 
ruptey for the western district of Wisconsin, 
The plant will probably be in operation this 
winter. The Pier tract consisted of about 7, 
000,000 feet, in addition to which Mr. Theiler 
has other adjacent tracts. 


Appalachian Demand Is Steady 


ELKINS, W. VA., Nov. 20.—There is a rather 
steady demand for West Virginia hardwoods, 
Although prices are showing no signs of weak- 
ening, neither do they show any signs of ad- 
vancing. Prices, generally, are not regarded 
as satisfactory, as to some items at least. 
Sound wormy chestnut, for one thing, is not 
quite as strong as it was. The 4/4 No. 2 com- 
mon and sound wormy on an average commands 
about $43. Maple is another item which 
is not strong. Large buyers of thick maple, 
especially automobile manufacturers, are trying 
for lower prices.. Export business is considered 
fair, and somewhat above normal in volume, as 
a result of which the price of white oak has 
been well sustained. Plain white oak, 4/4 FAS, 
brings about $89, and 4/4 No. 1 about $62. 
Quartered white oak, 4/4 FAS, commands 
about $131, and the 4/4 No. 1 common about 
$79. Poplar, 4/4 FAS, is around $95. 

The New River Lumber Co., a West Virginia 
corporation, has taken over the Board Lumber 
Co., of Richmond district, Raleigh County, the 
sale being made by P. T. Board. The New 
River company has entered into a contract with 
the Atlas Lumber Co., of Cincinnati, to sell its 
output. It is planned to close down the mill 
for about a month, but woods operations will 
be continued. G. Frank Wilkins, vice presi- 
dent New River Lumber Co., will be in charge 
of the mill at Long Bottom. 

The chemical plant at Gauley Mills, owned 
by the Cherry River Boom & Lumber Co., has 
been sold to a New York firm, now engaged 
in dismantling the plant and moving it else. 
where. From fifty to one hundred men were 
employed at the chemical plant when it was 
in operation. 


Shipments Show Decline 


RHINELANDER, WIs., Nov. 22.—There has been 
a gradual decrease of shipments from this dis- 
trict, although a good many mills are busy 
shipping maple flooring stock on old orders. 
One of the flooring factories has just taken 
in 750,000 feet of 5/4 maple on a rush order, 
and it has cleaned up practically all of that 
stock at Rhinelander. Outside of this, the 
flooring mills are not buying very much, and 
some of them will take in only the Nos. 1 and 
3A grades, because they can not make any 
money on clear flooring out of the No. 1 com: 
mon. There is on hand less thick hard maple, 
6/4 and up, than there ought to be, and there 
will be shipments of stock green from the saW 
long before March. Basswood, 4/4 in Nos. 2 


and 3 is almost out of the market, though 0¢- 
easionally someone produces a car from out- 


For Current Market Prices on Hardwoods See Pages 86 and 87 
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et—Prices Are Well Maintained 


lying stocks. Prices on No. 2 were down to 
about $22 or $23 during the summer and No. 
3 jg as low as $16, but quotations are now 
somewhere near $30 for the No. 2 and $20 or $22 
for the No. 3, f. o. b. mill. 

Operators would like to see something hap- 

n to increase demand for birch, in all grades 
and thicknesses, as well as for 4/ and 5/4 
hard maple, especially in No. 1 and better. 
There is a lot of 4/4 select and better hard 
maple on the market, with prices weak, and 
many wonder why in these times of substitu- 
tions, this wood is not adopted for interior 
trim where it is to be enameled. There is no 
smoother wood than maple and it should take 
enamel well. 

Logging conditions are fair at _ present. 
There is a few inches of snow and slightly 
eolder weather. Log buyers are out picking up 
supplies. There are always a lot of logs put in 
by jobbers, and offered for sale to the mills. 


Completing Deened Lauber Shed 


LivINGSTON, TENN., Nov. 22.—The Cincinnati 
Lumber Co., of this place, wholesaler of rough 
hardwood lumber, is now completing a shed 
40x90 feet, in which to handle dressed lumber. 
This company specializes in soft textured oak 
and poplar. 


Makes Large Hardwood Shipments 


Houston, Tex., Nov. 22.—All former records 
for a single duy’s shipment of hardwood were 
broken this month by the Kirby Lumber Co., 
of Houston. In one day the hardwood ship- 
ments of the Kirby company totaled 503,269 
feet. To forestall any possible accusation of 
‘holding and bunching’’ orders, Eugene F. 
Horan, manager of hardwood sales for the 
Kirby concern, pointed out that on the day 
prior to the record shipment, 365,000 feet of 
hardwood was shipped by the company. The 
Kirby hardwood mills are said to have the 
largest equipment in the world for the cutting 
of hardwood. 


Trade Good and Prices Firm 


CoLuMBuS, Cuio, Nov. 22.—While no advances 
in hardwood prices are reported, strength is 
shown on all sides, and the volume of business 
conditions good. Reports show that the volume 
of orders booked so far in November is about 
the same as that of the previous month. Buying 
is well distributed, with factories the better cus- 
tomers. Furniture and musical instrument con- 
cerns are buying in larger quantities, while 
automobile trade has fallen off. Agricultural 
implement factories are also buying fairly well. 
Box and crate factories are taking up low grade 
stocks. Retail trade is rather steady, dealers 
buying their immediate needs but showing no 
tendeney to stock up. Prices are well main- 
tained, with flooring the leading item. Dry 
stocks are not heavy, owing to unfavorable 
mill conditions and heavy shipments. 

Southern pine is showing the effects of the 
lateness of the season, and buying is not as 
brisk as formerly. Retailers are loath to in- 
crease stocks. There is not much figuring on 
new construction work. Retail stocks are not 
large, however, and better buying is expected 
after inventories are completed. Prices continue 
weak, with boards and dimension showing the 
greatest weakness. Finish and flooring are 
stronger than other items. The transit list is 
larger, and cars are often suid at rather low 
figures. 
The E. A. Prentice Lumber Co. will soon start 
“e erection cf a storage shed, 120 by 22 feet. 
This is the last of the rebuilding that followed 
fire damages of more than a year ago. The 
mi kiln has been completed and is in opera- 

on. ‘ 
The M. J. Bergin Lumber Co., on North Grant 
Avenue, will erect several sheds before the end 


of the year. These sheds will be about 100 by 50 
feet each. 


+1 


Baltimore News Notes 


BALTIMORE, MD., Nov. 22.—The Lanham Lum- 
ber Co., of Louisville, Kan., has acquired a site 
for a yard on Boarman Avenue, between San- 
born Avenue and the Western Maryland rail- 
road, in the northwestern section of the city. 
The lot has a frontage of 125 feet on Boarman 
Avenue, and a depth of 100 feet on Sanborn 
Avenue. It is being equipped as a branch plant 
of the corporation. 

F. E. Hoffman, president Hoffman Lumber 
Co., operating a large sawmill and planing mill 
at Columbia, 8. C., stopped here last week on 
the way south from Fort Wayne, Ind., where 
he is connected with the Hoffman Bros. Co. He 
saw Harvey M. Dickson, secretary of the Na- 
tional Lumber Exporters Association. 

John L. Alecek, of John L. Alcock & Co., 
hardwood exporters, who has been in the United 
Kingdom for more than a month looking after 
some matters in connection with the firm’s activ- 














These are not tacks, no indeed. 
familiar necessity every golfer carries around in 


They are the 


his pocket—golf tees. The Novelty Turning Co., 
of Norway, Me., is making 50,000,000 of them, 
each 138-ineh long. To make this number 400 
cords of birch will be used. The tees are made 
on automatic lathes, 30,000 being considered a 
good day’s work for an operator. The tees are 
sanded and finished by machinery and are 
counted by automatic counting or weighing 
scales, being packed 230,000 to the case 





ities, sailed for New York last Saturday and is 
expected home in a week. 

Twenty-four logs of mahogany were landed 
here from the steamer Bellhaven, which got in 
on Nov. 13 from Liverpool. The logs were con- 
signed to the Williamson Veneer Co., by Robin- 
son & Son. 


Buffalo Trade News 


Burra.Lo, N. Y., Nov. 22.—Morris S. Tre- 
maine, of Smiti, Fassett & Co., and president of 
the J. G. Wilson Corporation, woodworking 
specialists, who was elected State comptroller 
this month, is preparing to take up office at 
the end of December. He intends to give the 
State his entire time, but does not yet know 
whether he will move to Albany. A banquet 
in his honor will be given in the ballroom of 
the Hotel Statler on Nov. 30 by the Democratic 
Club of 1,000 Women. Many prominent men 
will be present. 

The November stock-list of the Atlantic Lum- 


ber Co. shows items totaling 30,000,000 feet, 
about half being carried in the Buffalo yard. 
The company is cutting large quantities of soft 
yellow Cumberland River poplar and it is the 
largest producer of poplar squares in the United 
States. 

The R. T. Jones Lumber Co. is laying up 
its two vessels at North Tonawanda for the 
winter, after the discharge of cargoes lately 
brought down the lakes. 

One of the large concerns in the northern New 
York trade, the Horton Lumber Co., of Altmar, 
is fifty years old this year. The organization 
dates back to 1876, when Byron C. Horton 
bought 500 acres of timber land. 

Visitors to the lumber trade last week in- 
cluded J. A. Lowe, sales manager Pickering 
Lumber Co., and W. M. Kirby, Dierks Lumber 
& Coal Co., both of Kansas City, Mo. 

R. E. Fairchild, treasurer Mixer & Co., was 
elected president Buffalo Lawn Bowling Club at 
the annual election Nov. 16. 

Arthur McLean, secretary and general man- 
ager McLean-Arkansas Lumber Co., was a vis- 
itor to the McLean Lumber Co. last week. 

The capital stock of Setter Bros., plywood 
manufacturers at Cattaraugus, N. Y., has been 
increased from $420,000 to $920,000. 


Export Prospects Promising 


Macon, GA., Nov. 22.—Hardwoods appeared 
to be holding a better position in the market 
than the other woods at the opening of this 
week. There were orders from the East and 
from other parts of the country, and the near 
settlement of the British coal strike appeared 
to have been responsible for increase in cables 
in regard to export business. Export prospects 
were the feature of Thanksgiving week here. 
However, shippers reported that, because of the 
heavy movement of coal, it was a problem to get 
tonnage. Most of the hardwood mills in this 
territory will shut down on Wednesday afternoon 
for the remainder of the week, because of the 
Thanksgiving holiday, though some will be down 
only a half day. 


Hardwood Market Is Quiet 


WARREN, ARK., Nov. 22.—The hardwood mar- 
ket this week has been quiet. Prices have not 
been reduced, except that a few mills eager to 
dispose of their stocks have granted concessions. 
Demand covers practically all items except the 
lowest grades. Takings by hardwood flooring 
people are somewhat restricted. Weather has not 
prevented mills from producing to capacity. 
Shipments have been somewhat curtailed, be- 
cause stocks are green and wet. Dry stock is 
scarce at most mills. There is practically no 
demand for hickory items, although a few 
hickory logs are being shipped. The market for 
oak and gum logs is only fair, with a small 
volume being shipped from this vicinity. Pro- 
duction this week has been below normal. Labor 
is plentiful and there are sufficient cars. 





Consumers Buying Green Stocks 


Bay Crry, Micu., Nov. 23.—Demand for 
northern hardwoods has been very satisfactory 
during the last week, despite the predicted cur- 
tailment in production by some of the larger 
wood-using industries. The automobile body 
manufacturers continue to buy for immediate 
use, and one of the larger companies has noti- 
fied all shippers that no shipments would be 
accepted after Nov. 24. The demand is prin- 
cipally for 6/4 and thicker soft elm and hard 
maple, and some of these items have become so 
scarce that the consumers are taking green stock 
in order to supply their immediate requirements. 
There have also been some large sales of No. 3 
common hardwoods to the box manufacturers 
and other users of crating. Dry stocks of this 
grade have been reduced to a very low point, and 
as a consequence the market is extremely firm. 
The demand for hardwood flooring has fallen off 
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to some extent, although shipments continue to 
equal production and there has been no further 
curtailment in the amount produced. 

Lower temperatures have greatly improved 
logging conditions. Heavy rainfall during the 
last two months has interfered seriously with 
logging, and the input will be reduced this 
winter. 


Purchases Hardwood Company 

LOUISVILLE, Ky., Nov. 22.-The May Hard- 
wood Co., Louisville, with offices in the Starks 
Building, has recently purchased the yard stocks 
and lease of the Hardin-Shanks Lumber Co., at 
200-204 Central Avenue, Louisville, located on 
the Louisville & Nashville railroad terminals. 
R. R. May, head of the buying organization, 
stated that he secured a five years’ lease on the 
yard, and a stock of about 150,000 feet of hard- 
wood, including some poplar, ash, maple, chest- 
nut, basswood, beech, hickory, walnut, hemlock 
ete., and that he was considering moving his 
downtown office to the yard office. At the new 
yard he will operate a retail department in 
addition to his present wholesale business, and 
plans to yard and distribute some hardwood 
stock. Mr. May a year or so ago purchased 
a large stock of hardwoods at Pekin, Ind., from 
a hardwood company there. 


Company’s Branch Managers Confer 


LAKE CHARLES, LA., Nov. 23.—At De Quincy, 
on Nov. 20, was held an interesting meeting of 
the branch managers of Krause & Managan 
Lumber Co. (Ltd.), of this city, the De Quincy 
branch office being host to the managers from 
Lake Charles, Crowley, Jennings, De Quincy, 
Vinton and De Ridder, and representatives from 
the main office at Westlake. The morning ses- 
sion was given over to a discussion of subjects 
that had been previously assigned, dealing with 
problems of the business, such as salesmanship, 
credits, records, team work ete. At noon a 
chicken dinner was served at the Hammons 
Hotel, following which J. A. Jones, secretary of 
the De Quincey Association of Commerce, deliv- 
ered an address in which he called attention to 
the splendid growth of De Quincey and of its 
possibilities as an agricultural center. Follow- 
ing this luncheon, the entire party was shown 
over the plant of the Aeme Products Co., which 
produces turpentine, pine oil and rosin from 
stumps and pine knots from cut-over pine lands, 
and is now the principal industry of De Quincey. 
After this trip of inspection, another session 
was held for the general discussion of problems 
of the retail lumber business, especially as they 
affeet this company. 

Taking part in the meeting were E. E. Hoag, 
Crowley; IX. E. MeMillan and V. E. Reaud, Jen- 
nings; I. T. Griffith, De Ridder; W. F. Deax, 
Vinton; W. H. Managan, jr., Lake Charles; 
C. M. Carroll and J. P. Griffith, De Quincy; 
C. M. Managan and G. E. Derouen, from the 
main office, Westlake. 


Injuries and Death in Fire 


BEAUMONT, TEX., Nov. 22.—As the result of 
a fire that destroyed the home in this city of 
J. Claude Dawson, manager of the Standard Ex- 
port Lumber Co., Mrs. Emma 8. Jones, of Hous- 
ton, sister of Mrs. Dawson, is dead, and Mr. 
Dawson and his wife are in the hospital suffer- 
ing from burns. In an effort to extinguish the 
fire, which is believed to have started on the 
first floor, Mr. Dawson received burns about the 
head, face and arms. Mrs. Dawson, their three- 
weeks’-old daughter, Eleanor, and Mrs. Jones 
were trapped on the second floor and were com- 
pelled to toss the baby out of the window and 
then jump themselves, both being severely 
burned before escaping from the house. Mrs. 
Jones died after being taken to the hospital. 
The baby was caught by the negro cook and 
was unhurt. Two other Dawson children had 
escaped from the house before the fire got be- 
yond control. The body of Mrs. Jones was sent 
to Wichita Falls for burial beside her husband. 
Mr. Dawson is well and favorably known in the 
lumber trade, especially among the southern 
pine manufacturers. 





Southern Pine Stocks 


NEw OrLEANs, La., Nov. 23.—The Southern Pine Association bas compiled the following sta- 


tistics: 
Reports from 152 Subscriber Mills 
Percent 


Percent Pro- 


Feet *Normal duction 
Sees Cot. B...cvceds ES ear 
Gessner GME . wcscccees 337,198,562 91.19 


"1,143,263,442 


October shipments.... 349,318,291 94.47 103.59 
Stocks Oct. 317...... 793,945,151 82.83 one a 
Orders (135 mills)... 89.09. 96.69 


*“Normal” is amount reported by subscribers for 
the first six months of 1916. 

*Stocks decreased 12,119,729 feet, or 1.5 percent, 
during October. 

Of the above 152 mills, 3 were not running, and 
21 did not report on running time; the other 128 
mills report lost time representing a capacity of 
15,356,000 feet, but 42 of them worked overtime 
representing a gain of 24,358,000 feet, net gain 
being 9,002,000 feet. 


Comparative Reports of 147 Identical Mills 

A statement for 147 identical mills, compar- 
ing operations for October, 1926 and 1925, is 
as follows: 


1926 as 
October October percentage 
92 1925 of 1925 
Stocks Oct. 1. 798,346,805 911,429,847 87.59 
October cut .. 333,419,465 373,285,698 89.32 
1,131,766,270 1,284,715,545 

October ship- 
WRG cece 345,750,672 376,197,870 91.91 
Stocks Oct. 31. 786,015,598 908,517,675 86.52 





Ten Months’ Report of 128 Identical Mills 
Comparative figures for production and ship- 
ments reported by 128 identical mills for the 
first ten months of the last three years are ag 
follows: 
Shipments ag 
percentages of 


Production Shipments production 
1926....3,238,552,326 3,322,822,964 102.60 
1925... .3,499,335,169  3,408,667,977 97.41 
1924... .3,362,081,088  3,365,676,210 100.11 


October Exports Through Southern Ports 


Exports through southern ports for the second 
and third quarters of 1926 and for October, 
1926, are given as follows: 








October, July 1 to April 1 to 
1926 Sept. 30 June 30 
Southern pine— 
Lumber . 35,090,057 116,189,119 127,929,729 
Timber .... 5,369,307 25,679,783 24,202,939 
Other kinds.. 12,809,705 37,204,620 52,636,545 
TE «see 53,269,069 179,073,522 204,769,206 


October exports show a decrease of 3.3 percent 
from September. 

Total exports for the first ten months of 1926 
were 627,432,669 feet. 

The percentages of kinds making up the 
totals are as follows: 


October, July 1 to April 1 to 
1926 Sept. 30 June 30 
Southern pine— 
rere 65.9 64.9 62.5 
, | PP 14.3 11.8 
Other kinds ........ 24.1 20.8 25.7 





Selective Hardwood Cutting Practical 


MARINETTE, Wis., Nov. 22.—A. E. Wacker- 
man, junior forester for the United States 
Forest Service, who is in charge of the selective 
cutting experiments in the upper peninsula 
branch of the Lakes States Forest Experiment 
Station near Dukes, in Marquette County, has 
reported that partial cutting of. hardwood 
forests in the upper peninsula is entirely prac- 
tical. He said that lumbermen have been re- 
luctant to cut tracts partially due to the damage 
done to the younger trees which should be saved, 
but that the records which the experiment 
station has kept on its selective cutting show 
very little damage to smaller trees when the 
larger ones are felled. That part of the experi- 
ment is definitely a success, according to Mr. 
Wackerman. 

‘*The real object of the selective cutting 
experiment,’’ he stated, ‘‘is to find a system of 
logging that will get most of the merchantable 
timber and still not destroy the forest. We 
have divided our forest acres into plots of ten 
acres each and this fall we are cutting two 
plots. All trees twenty-three inches or more in 
diameter at breast height have been marked 
for cutting. This removes about one-third the 
total volume of timber. The cost of logging is 
less than when everything is taken off because 
only the best is cut, and we believe that in 
twenty years another cut of the same volume can 
be made.’’ 

Mr. Wackerman is compiling records which 
include the size of each tree eut, the number 
and sizes of the logs cut from each, amount of 
rot if any, age, and rate of growth on the stand 
left. He believes that the rate of growth will 
be much better for the stand left because the 
small trees will not be shaded and there will 
not be competition of roots. 


There is practically no fire hazard as in the 
case with the cut-over or slashing, in the selec- 
tive process of cutting, according to Mr. 
Wackerman, for by taking out the chemical 
wood there is only a little brush left which the 
snow packs down and it later becomes moist and 
rots. Slashing is dried out by the sun and 
usually having more brush does not rot nearly 
as readily. 


He commented on the cutting of car stakes, 
saying that young timber is often wasted for 
ear stakes, and he said that for their purpose 
they are using young trees damaged in logging 
or which will be thinned out where the growth 
is too thick. Iron wood which is not good for 
timber is also used. 





s . . 
California Pine Sales 
San FRAnNcisco, Cauir., Nov. 22.—The fol- 
lowing are sales reported by the California 
White & Sugar Pine Manufacturers’ Associa- 
tion for the week ended Nov. 20: 


California White Pine Mixed Pines 





Feet Common— 
Nos. 1 & 2 clr. 371,000 Feet 
eer 730,500 i eee 7,000 
OE EE 782,500 No. 2 ....... 563,000 
No. 3 clear... 294,500 No. 3 1,647,000 
jo No. 3 ....... ,647, 
ae 191,009 No. 4....... 534.500 
Se eee 452,000 NO. 5 ...eeee 20,000 
. Ree 820,000 Timbers ...... 6,500 
8 er 562,000 Dimension— 
Panel, Y%xa.w. 27,500 i 275,500 
Sugar Pine a ee 79,500 
Nos. 1 & 2 clr. 206,000 (eee 125,000 
C select ...... 395,000 pBox— 
D select eeenee 146,500 No. 1 380,000 
No. 3 clear.... 141,000 N ar S¢eacpals 55,000 
Shop Seah B&B cececee oo, 
0 Re 24,000 Other ....... 300,000 
. arr 195,000 Lath— 
No. 2 ......- 1,384,000 SS eee 496,000 
eee 15,000 a ee 135,000 
White Fir We. F svescss 250,000 
C&better ..... 3,000 Oe wéscesceen 200,000 
No. 3 & btr., ; 
OR. ainsbiuss 172,000 .Douglas Fir 
No. 4 com..... 78,000 C&better ..... 43,000 
No. 1 dimen... 309,500 Dimen. inacasand 239,000 
No. 2 dimen... 411,000 Ties @ timbers 6,500 
en 130,000 Ced 
No. 2 & edar 4 
GUMOR, occsc- 560,000 Miscellaneous . 150,500 





Southern Pine Barometer 


New Orteans, La., Nov. 22.—For the week 
ended Nov. 19, Friday, one hundred twenty: 
seven mills report as follows to the Souther 


Pine Association: 
Percent Percent 
Normal Actual 


Production— Cars} Feet output output 
Normal... onan TG.4790.906 .ncce 2099 
eee 69,007,722 90.23 sa 

Shipments* .. 3,055 62,505,300 81.73 90.5 

Orders— " 
Received* . 2,521 51,579,660 67.44 T4. 
On hand end 

week ...10,125 207,157,500 ...-- «++ 


*Orders were 82.52 percent of shipments. 

Orders on hand showed a decrease of 5.01 a 
cent during the week; the previous week theft 
were reports from the same number of mills. 

Basis for carload is October average, 20,460 - 

Of 122 mills reporting running time, 2 were — 
down ; 17 worked overtime ; 67, full time; : +~ 
ated one day; 2, three days; 5, four days; 4% *" 
days, and 13, five and one-half days. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Nov. 22.—The following statistics 














were compiled by the National Lumber Manufacturers’ Association: 











Softwoods: Production Shipments Orders 
Week ended: 1926, Nov. 13; 1925, Nov. 7— 1926 1925 
eR Pee BAGG ac 0 bo 0 6.6:45 90 0b 0 cnctserterrensceesecne 70,747,324 64,585,490 65,036,284 66,297,561 57,697,156 69,918,051 
West Const LAmMDErmen’s ASSOCIRCION. 2c cccsccccccccvcccecceces 105,447,051 100,880,415 91,209,819 96,696,647 75,528,874 91,063,431 
Western Pine Manufacturers’ Association.........sccceecscecees 255, 34,823,000 24,714, 24,715,000 284, 24,377,000 
California Redwood Association.......cccccecccseseces ‘crnncenens 6,633,000 7,477,000 8,041,000 7,038,000 9,783,000 8,294,000 
See CO FUNG BO 6 kc csccdccvensveneoesspeceese 10,699,584 12,038,357 10,367,302 12,332,157 6,462,790 8,955,570 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,594,000 2,466,000 2,324,000 ,009,0 2,371,000 1,177,000 
Northern Pine Manufacturers’ Association......... ietareutears . 3,392,000 3,580,000 7,491,300 9,532,500 5,212,000 7,387,000 
Total softwoods, one week........ i allah i lara 223,767,959 225,850,262 209,183,705 218,620,865 180,338,820 211,172,052 
California White & Sugar Pine Manufacturers’ Association.... 12,335,000 PEEL OP SE 10,950,000 POET 10,037,000 ob sanueenes 
Forty-five weeks ended above dates— 
rs: 2s. Me cncstiagineesbeesabereevewsceemeee 3,248,352,954 3,464,388,940 3,337,521 ,234 3,428,398,625 3,298,145,757 3,435,256,069 
West Coast Lumbermen’s Association......... eee ne 4,775,187,874 4,504,437,282 4,799,906,696 4,678,914,644 4,795,428,113 ,590,127,608 
Western Pine Manufacturers’ Association. ........eeececsseeeees »491,279,000 1,587,100,000 1,516,433,000 1,443,303,000 1,554,100,000 1,416,301,000 
California Redwood Association......... eieonehinmnel a déead amare ,622,000 337,687,000 340,567, 316,159,000 354,346,000 317,472, 
North Carolina Pine Association......... ghkcbnsabie wha aU eeiee .. 350,185,844 403,795,904 360,604,270 384,204,858 298,826,178 319,296,818 
Northern Hemlock & Hardwood Manufacturers’ Association.... 149,872,000 151,855,000 150,247,000 113,856,000 133,788,000 91,924,000 
Northern Pine Manufacturers’ Association ........ccceecescceece 381,247,100 444,123,000 421,329,100 415,433,100 462, 382,632,000 
Total softwoods, forty-five weeks......... Ee ee ee ..-10,744,746,772  10,893,387,126  10,926,608,300 10,780,269,227  10,841,096,048  10,553,009,495 
California White & Sugar Pine Manufacturers’ Association.... 1,299,344,000 =... ... seen 1,229 ,936,000 oensewenat 1,098,697,000 cniheeeuaee 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
OS EEE RR I EI eee a ayer 1,290,000 1,030,000 2,736,000 3,534,000 2,172,000 3,176,000 
NED ic ave bea cvackwess Heeeee hone see eRe endiasebess 202,153,000 aici 197,264,000 eink 188,687,000 naaansamaen 
Hardwood Manufacturers’ Institute— 
ON SRR SESS RIFE Rea Bray Se eapgremeeetenere are tar aro eet ae een ae 17,111,567 10,460,539 16,893,796 13,120,892 20,599,084 15,100,127 
PUGET HTE WEEE. ovcccecccccntvendcases isdetuesien peinwte -. 1,126,851,241 osseeaenas 1,133,915,320 eaves 1,174,842,193 = ....e- ecee 





The West Coast Review 


SEATTLE, WasH., Nov. 20.—For the week 
ended Nov. 13, 107 mills report as follows to 
the West Coast Lumbermen’s Association: 

Feet 


Production ...105,447,051 
Shipments .... 91,209,819 14% below production 
Orders ......-- 79,928,874 24% below production 
Shipments— 
Water delivery: Feet Feet 
ORCC 23,797,041 
DEE angnevccnexkereenaee 17,029,275 
4 eee 40,826,316 
ELD 6 cns.cn 00svtnenees tu keaeeeaen 45,730,712 
DMD +14 keecdkeonsnsontnses bhineoreenee 4,652,791 
Total shipments ....ccccccccces renews 91,209,819 
New business— 
Water delivery: 
EE cc cemeantaweweneas 23,815,388 
EE . oktvbawceanhaauaes 11,697,875 
EE CONTIGS 2c00snasvtenseqscesecenes 35,513,263 
PE SGD was ccervaseccncecsesecbeneees 39,762,820 
DEED cacnsvevseeeasceodscewsakedereneel 4,652,791 
Total BewW BUSINESS: <..cccccsccvcsesce 79,928,874 
Unfilled orders— 
EE GUMD 2 cnccesceckewonsenasne 126,338,493 
LE aicaie nn ii d's beeeeeeonwa eee 119,844,356 
) errr eee 97,252,370 
Total wntios O7rGatGisscccccccvcsecess 343,435,219 





Western Pine Summary 


PorTLAND, OrE., Nov. 20.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 13, from 
thirty-eight member mills: 

Percent Percent 


Pro- Ship- 

Production— Carst Feet duction ments 

PE” Scene wanes 34,575,000 .... eens 

(See 24,255,000 .... icibieas 
Shipments (car). 24,284,000 


Local deliveries .. 430,000 


Total shipments.... 24,714,000 101.89 .... 
Orders— 


Canceled ..... 15 390,000 .... on 
Booked (car).. 879 22,854,000 .... oo 
DE condneee uoka 430,000 .... oe 
Total orders...... 23,284,000 96 94.21 
On hand end 

ME, inseam 3,065 79,690,000 . er 


Bookings for the week by thirty-seven identical 
mills were 81.77 percent of those for the previous 
week, showing a decrease of 4,966,000 feet. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual 
number of shifts—reduced to a weekly basis which 
is constant throughout the year. 


During the week, production was 70 percent of 
normal; shipments, 71 percent of normal, and or- 
ders, 67 percent of normal. Average for the cor- 
responding weeks of the last four years was as fol- 
ows: Production, 93 percent; shipments, 70 per- 
cent, and orders, 79 percent of normal. 
wie reduction is so seasonable that, during two 

ater months, actual production amounted to only 

Percent of normal, while during two peak sum- 


mer month 
of normat. 8 the production increased to 114 percent 





North Carolina Pine 


Norro.tk, Va., Nov. 22.—The North Caro- 
lina Pine Association makes the following analy- 
sis of figures from thirty-eight mills for the 
week ended Nov. 13: 


Percent Percent Percent 
Normal Actual Ship- 


Production— Feet Output* Output ments 
Normal* .... 10,446,000 ang 7 i 
. 8,177,917 78 oe ee 
Shipments . 7,871,596 76 97 — 
GUEGEET ccccse 5,636,790 54 69 72 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

As compared with the preceding week, there is 
a decrease of 22 percent in orders; but that week 
there were reports from forty-five mills. 





Hardwood Barometer 


MeEmpHIs, TENN., Nov. 22.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Nov. 13, 166 units reporting, is as 
follows: 

Percent Percent Percent 
Normal Actual Ship- 
Production *— Feet output output ments 

Normal (iden- 

tical units) 28,247,000 


Actual ..... 25,782,050 91.3 ee a 
Shipments} .. 25,818,181 91.4 Sene- sees 
Orders— 

BE senvee 32,296,580 104.3 125.3 125.1 

On hand end 

week ....169,580,344 


*Based on mill log scale. 


Lumber fabricated at the mills and used in con- 
struction work included in total orders and ship- 





National Analysis 


WASHINGTON, D. C., Nov. 22.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
Nov. 13, orders and shipments being shown as 
percentages of production: 


During During 45 
Week Ended Wks. Ended 

Nov. 13 Nov. 13 
No. of Ship- Or- Ship- Or- 
ASSOCIATIONS— mills ments ders ments ders 
Southern Pine ....... 127 92 82 103 102 
We COE ccconeeee 107 86 72 101 100 
Western Pine ....... 38 102 96 102 104 
California Pines* .... 14 89 81 95 85 
California Redwood .. 15 121 147 98 102 
N. Carolina Pine..... 47 97 60 103 85 
N. Hem. & Hardwood. 19 90 91 100 89 
Northern Pine ...... 221 154 111 107 
All softwoods ..... 374 93 81 101 99 
N. Hem. & Hdwd..... cae. Sane wee 98 93 
Hdwd. Mfrs. Institute 107+ 99 120 101 104 
All hardwoods..... 107 124 100 103 

All softwoods and 

hardwoods ...... eats 94 84 101 99 


+Units of production. 
*39 percent of cut in region. 


The report for the week ended Nov. 6 in this 
department showed 365 mills and 119 units. 





Hemlock and Hardwood 


OsHKOSH, WIs., Nov. 22.—The following sum- 
mary is supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twen- 
ty to twenty-five firms that ordinarily make 
about one-third monthly shipments, and shows 
averages for September, October and 1926 to 
date, and weekly figures for November ; 





Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
September ... .. 4,015,000 3,158,000 3,121,000 
ee 4,419,000 4,543,000 3,430,000 
1926 to Nov. 13 3,314,000 3,319,000 2,941,000 
i ae ° 3,776,000 3,864,000 3,143,000 
T:  Miessonaes 23 2,483,000 3,216,000 2,850,000 
eee 22 2,691,000 2,725,000 2,632,000 
Hardwood 
Period— Firms Cut Shipments Orders 
Weekly average— 
September ... .. 1,696,000 4,707,000 4,532,000 
SN cov see om 2,112,000 4,133,000 4,221,000 
1926 to Nov. 13 .. 4,457,000 4,363,000 4,140,000 
: Giaiesew eee ,281,000 5,676,000 3,148,000 
i Wesanenkee 23 1,664,000 3,213,000 4,050,000 
| 3. eee 22 1,411,000 3,133,000 2,299,000 
a . 
California Redwood Data 


San FrRAncisco, Cair., Nov. 20.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended November 13: 


c———-Redwood—_——,._ White- 





No. 0 Percent of wood 
mills Feet production Feet 
Production ... 15 6,663,000 100.0 1,578,006 
Shipments .... 15 8,041,000 121.0 903,000 
Orders— 
Received ... 15 9,783,000 147.5 1,543,000 
On hand..... 14 44,142,000 soon 5,529,000 
Detailed Distribution of Redwood for Week 
; Shipments Orders 
Northern California* ...... 3,120,000 3,342,000 
Southern California* ...... 1,894,000 2,177,000 
WOStOERT ccccccce senadeonnes 68,000 ,000 
IND pincicnsndenesccceusd 1,122,000 1,367,000 
POPE 0cvcccccccectesceess 1,837,000 2,887,000 
OEE ibs sccdadeseswasaras 8,041,000 9,783,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 


+ Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 
October September October 


Lumber— 1926 1926 1925 
Manufactured ... 2,320,400 2,639,900 + 3,241,850 
Shipments ....... 3,677,700 2,805,700 .065,550 
a 12,502,600 13,929,600 20,858,400 
Logs— 
Purchases ....... 1,833,100 1,991,300 1,842,800 
Made into lumber 

and veneer .... 2,142,600 2,619,100 2,377,900 
IEE ocecanvanes 1,940,500 2,237,000 3,930,000 
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Items From West Coast Centers 


Lease Port Townsend Mill 


Port TOWNSEND, WASH., Nov. 20.—George 
Elfbrandt, formerly with Schafer Bros. at 
Montesano, together with some associates, has 
leased the mill of the Port Townsend Lumber Co. 
here, which has not been operating for some 
months. The mill was put in good running order 
by Mr. Elfbrandt, and started cutting Monday, 
Nov. 15. It is a cireular mill, cutting 60,000 to 
75,000 feet a day of car material and Atlantic 
coast dimension, although some of its product 
is moved by rail over the Milwaukee railroad, 
which is the only railroad with which it has con 
nection. At the present time the company will 
load its lumber for water shipment on barges, 
which will be moved to ship’s side, either in the 
Port Angeles or the Seattle harbor. Mr. Elf- 
brandt says that Port Townsend will soon have 
a port dock, inasmuch as a proposition to this 
effect was carried by the voters at the last elec- 
tion, and work on it will start as soon as neces- 
sary details can be arranged. 


Appraising Fir Shipping Interests 


San FRANCISCO, CaLIF., Nov. 23.—After more 
than a year of planning, negotiations in connec- 
tion with the proposed big consolidation of fir 
interests have now centered in San Francisco 
with conferences between fir companies’ officials 
and shipping men, headed by James Tyson, 
president of the Charles Nelson Co. and the 
Yosemite Lumber Co. and C. D. Johnson, of 
Portland, president of the C. D. Johnson Lum- 
ber Co. and the Pacific Spruce Corporation, both 
large producers of fir timbers. Pillsbury & Cur- 
tis, local marine engineers, have agreed to ap- 
praise the vessels and shipping facilities of cer- 
tain corporations involved in the consolidation. 


(Sa@eaeaeaaaaaaaa 


Oppose Government Rate Regulation 


SEATTLE, WaAsH., Nov. 20.—With the ap- 
proach of the short session of Congress, there 
is considerable activity with respect to the 
much-diseussed topic of governmental control of 
intercoastal shipping rates, similar in theory 
to control of railroad rates by the Interstate 
Commerce Commission. 


A close study of the problem has been made 
by West Coast lumbermen. Their attitude is 
indicated by Robert B. Allen, secretary-man- 
ager of the West Coast Lumbermen’s Associa- 
tion, who observes that the association, in con- 
junction with the New England Traffic League 
and the Shippers’ Conference of Greater New 
York, has been actively opposing the proposi- 
tion to put domestic water transportation rates 
under governmental regulation. 


Bearing directly on the problem of the lum- 
bermen are the views of J. E. Cushing, traffic 
manager of the American-Hawaiian Steamship 
Co., San Francisco, who has taken a strong 
position in an address entitled, ‘‘ Intercoastal 
Regulation—Why?’’ delivered before the West- 
ern Traffic Conference. Reviewing the days of 
the armistice, and various efforts to get the 
Government out of the shipping business, he 
shows that ocean-going tonnage under the Amer- 
ican flag was multiplied a hundred fold over- 
night—the Shipping Board, having been com- 
manded by Congress to sell ships in the face of 
an appalling world depression, made the best of 
a bad job, with a result that American tonnage 
values dropped to levels undreamed-of, even in 
pre-war days. Comparing present prices with 
those of 1913, he declares that the cheapest 
thing in the United States today is ship ton- 
nage. ‘‘¥For three years past,’’ says Mr. Cush- 
ing, ‘‘there has been more ship space than eargo 
to fill it. That simple fact is the root 6f the 
whole intercoastal problem today. When you 
have finally sifted it down, that is all there is 
to it. * * * No matter how many laws you 
pass or what kind of regulations you apply, 


this situation will remain. No law can make a 
ton less ships or a ton more cargo. 

‘«There seems to be certain forces at work,’’ 
says Mr. Cushing, ‘‘which ultimately will make 
us again a great maritime nation. They move 
slowly, and meantime the destinies of America 
on the ocean are her deep sea domestic trades. 
From them must come the nucleus of shipping 
for national defense and for ultimate commer- 
cial expansion. But they must be given free 
play, as long as they play fair. Every bureau- 
cratic regulation will tend to weaken them, and 
inevitably one bureaucratic regulation leads to 


another.’’ 
Se eaaeaeaeaaaaae 


New Firm Makes Redwood Plywood 


San Francisco, Cauir., Nov. 20.—Another 
forward step toward the use of redwood for 
interior trim, for doors and cabinet making, 
has been taken in the establishment of the 
Plywoods Products Co., of San Francisco, newly 
organized with a new and modern plant at 
Martinez, Calif., on the mainland side of San 
Francisco Bay. The product is now available 
for consumption by the retail trade. Sales 
offices and headquarters are maintained in the 
Alexander Building, San Francisco. 

The Plywoods Products Co. is composed of 
200 California business men who hold shares 
in the company. The sale of stock has been 





Steam roller drying machine, which dries out 
veneer in 20 minutes ready for gluing 
process 


closed with the beginning of operations. Officers 
of the new company are: Cerf Rosenthal, presi- 
dent; A. N. Sullinger, vice president and treas- 
urer; and W. J. MeMillan, secretary. 

The plant occupies an area of seven acres with 
both rail and ocean transportation alongside 
the factory. Here at the docks logs will be 
shipped into the plant, made up into plywood 
according to trade or special specifications, and 
shipped in record time. All of the equipment 
embodies the most modern devices available. 
All is electrically powered, the majority of the 
machinery being supplied by the Yates-Ameri- 
can Machine Co.’s San Francisco branch of 
which R. F. Bader is manager. 

Special advertising copy is being prepared 
exploiting the special gluing process on which 
the company declares the superiority of its 
product is based. The glue used, it is said, is a 
full blood glue, and is made from a secret for- 
mula by a patented process. 

The veneer, after passing through the glue 
spreader, its manufacture up to this point being 
similar to all plywood construction, goes to a 
battery of three hot presses where the glue is 
set and the veneer dried in one operation. By 
this method plywood is made ready for ship- 
ment two hours after the veneer comes from the 
lathe. Utilization will be carried out by using 
the veneer cores for short length lumber, a bolter 
being installed for that purpose. 


Finds Hardy Norway Pine Stand 

Vancouver, B. C., Nov. 20.—Discovery of a 
tract of Norway pine or red pine,—Pinus resi- 
nosa—more than 200 miles farther north in 
Manitoba than any other previously known 
stand of this valuable timber, has been an- 
nounced by Dominion forestry officials. It is 
on Black Island, far out of the track of ordi- 
nary timber cruisers. Col. H. I. Stevenson, 
district forestry inspector, states that indica- 
tions point to there having been a more ex- 
tensive area in early days. Stumps were found 
18 inches in diameter, which is larger than the 
present stand. The trees in the new find are 
said to be of even age and average 45 feet 
high and 14 inches in diameter. The value of 
the find is placed very high by the officials, be- 
cause of its location being so far north, which 
will ensure it being hardier than any other 
known timber of this variety. For that reason 
and for its high commercial value, this variety 
has been diligently sought. So that a hardy 
strain may be propagated, seed cones of these 
trees will be gathered and preserved carefully 
each year and set out to form plantations to 
establish new forest areas of this variety. A 
sandy soil is required for successful growth of 
Norway pine. 


Names New Sales Manager 

San Francisco, Cauir., Nov. 20.—The Ma- 
dera Sugar Pine Co., of Madera, Calif., has 
just announced the appointment of John P. 
Hemphill as sales manager to succeed the late 
Arthur W. Heavenrich, former sales manager 
and president of the California White & Sugar 
Pine Manufacturers’ Association. Mr. Heaven- 
rich succumbed to a stroke of paralysis several 
weeks ago. Mr. Hemphill is a veteran in the 
pine industry of California, joining the Madera 
company in 1907 and remaining with the com- 
pany several years, resigning to become man- 
ager of the Sugar Pine Lumber Co., Fresno, 
when that company was organized. Recently 
he rejoined the Madera company. He is promi- 
nently known in California, is a graduate of 
Stanford University, where, prior to his en- 
trance into the lumber industry, he was secre- 
tary to the internationally famous David Starr 
Jordan, president of the university. 


Reviews Ten Years’ Progress 

SEATTLE, WAsH., Nov. 20.—After a decade 
the Douglas Fir Exploitation & Export Co., 
which was organized in October, 1916, is able 
to review its career and justify a claim that the 
organization has been and is a constructive in- 
fluence in the lumber trade. It adds that the 
company could be made very much more effec- 
tive by the unanimous support of the lumber 
industry. 

Exploits of the Douglas Fir, official publica- 
tion, devotes the leading article of the current 
issue to the progress made by the company, en- 
titling it ‘‘Tenth Anniversary.’’ In October, 
1916, there was an initial membership of thirty- 
eight mills, with eight-hour cutting capacity of 
7,000,000 feet, or about 35 percent of the pro- 
duetive capacity; today the membership is 100 
mills of 16,000,000 feet, or about 75 percent 
of present productive capacity. Prior to 1916 
the usual dispatch guaranteed by individual 
mills was 200,000 feet a day, while today it is 
300,000 feet with average loading record probab- 
ly in excess of that figure. At the outset, the 
head office was in San Francisco, with branch 
in Seattle, and total staff was ten; today the 
head office is in Seattle, with branches at Port- 
land, San Francisco and Osaka, Japan, with 
exploitation agent in Europe and one who 
travels through the West Indies and South 
America, and entire staff numbers forty-two. 
Sales for the first year (1917) were 130,922,499 
feet b.m., and for latest comparable year (1925) 
553,765,634 feet b.m., an increase of 423 per- 
cent. Sales in ten years, round figures, have 


been 3,500,000,000 feet. r 
A comparison of exports for 1916 and 1925 
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shows the remarkable growth in the foreign dis- 
tribution of lumber products of the Pacific 
Northwest, both from the standpoint of in- 
ereased consumption in old markets and the 
opening up of new markets. The figures are: 


Ee eee 101,112,098 241,665,431 


Africa (South) ........ 11,487,390 18,537,654 
Gombral AGMOTOCR .cccece cccusvess 1,129,194 
Ns beige pr cimtdaarece cao 36,124,453 163,437,331 
BE prectdeeveceeesnes whnasenen 20,150,566 
ERs Peo 2,833,612 6,946,422 
re errr 14,492,042 583,385,273 
as inn’ ka, 4:4'o a he 7,344,043 15,552,664 
New Zealand .......... 3,654,395 25,687,462 
South America (W. C.).. 66,556,628 94,160,025 
South America (BH. C.).. os cccccen 29,617,780 
South Sea Islands...... 2,822,242 5,127,877 
U. K. and Continent..... 74,141,712 140,748,504 
OS SS Fara 1,554,010 17,573,362 
ee Pee 39,816 4,272,579 








Totals ..............022,162,441 1,367,992,124 


It is shown that the foregoing figures are 
not fully representative of the opening up of 
new markets because the shipments to United 
Kingdom and the Continent in 1916 were al- 
most entirely to United Kingdom. Figures for 
1925 inelude material increases to Holland and 
Germany; also last year saw the first full cargo 
of lumber go from the Pacific Northwest to 
Spanish Mediterranean ports. This cargo was 


shipped by the Douglas Fir Exploitation & Ex- 
port Co. as the direct result of an intensive cam- 
paign in Spain by one of its exploitation agents, 
and the business would not have been possible 
without this direct effort. 

Of particular interest is the phenomenal in- 
crease in volume to Japan. 

Almost as important is the increase to the 
West Indies, principally Cuba, from less than 
800,000 feet in 1916 to more than 17,000,000 
feet in 1925. This rate of increase to the West 
Indies is being more than maintained, as is 
evidenced by shipments of 21,259,171 feet for 
only the first six months of 1926. This mar- 
ket, and that of the East Coast of South Amer- 
ica, which grew from nothing in 1916 to more 
than 29,000,000 feet in 1925, have heretofore 
been the stronghold of other softwood pro- 
ducers. 

The official publication makes this comment: 

We have no hesitancy in saying that from the 
inception of the company we have operated as & 
positive benefit to the industry, because we have 
had the buyers’ interest in mind quite as much as 
that of our mill members. 

In the ten years of our existence we have ex- 
pended a total of $139,527.55 for exploitation pur- 
poses, which has resulted in the opening of new 
markets and increased consumption of old markets 


abroad. Inasmuch as practically no exploitation 
expense was incurred until the beginning of 1919, 
and expenditures for this purpose during 1926 are 
only included for eight months, this represents ap- 
proximately $19,000 per annum average disburse- 
ment, and as a matter of fact for 1925 and 1926 
expenditures have been over $30,000 per annum. 

Certainly prior to the organization of the Douglas 
Fir Exploitation & Export Co. there was no agency 
that was prepared to spend any money for purely 
exploitation purposes abroad in the interest of 
Pacific Northwest lumber products. Our exploita- 
tion work has consisted, in addition to the personal 
visits of our men to the markets abroad, of the 
sending out of samples and booklets in English and 
Spanish descriptive of Douglas fir and hemlock, 
and setting forth the uses for which they are so 
admirably adapted. We have also as part of our 
exploitation work forwarded small sample consign- 
ments to new markets, and to old markets so far 
as it was deemed desirable for the introduction of 
items that represented desirable cuttings to the 
mills but which had not previously found a sale 
abroad. 

We believe it will be generally admitted, not only 
by the mills which are members of and have made 
this organization possible, but the outside mills, 
that the existence of this company has tended to 
stabilize lumber prices for export; and of course 
the outside mills have also benefited from the new 
markets which have been opened up as the direct. 
result of our exploitation work. 


An Eleven Million Dollar Project 


LEWISTON, IDAHO, Nov. 22.—Having recently 
become the center of what is known locally as 
the Clearwater project, an $11,000,000 construc- 
tion program that is attracting more than pass- 
ing attention from lumbermen and others, not 





water River which will develop 12,000 horse- 
power, and include incidentally a log stor- 
age pond covering 320 acres. The plan in- 
cludes also the building of 41 miles of railroad 
into the timber belt. This railroad is to run 
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Mill of the Clearwater Timber Co. under construction at Lewiston, Idaho 


only in the Northwest, but throughout the coun- 
try, Lewiston is booming. 

This activity is the undertaking of the Clear- 
water Timber Co., a Weyerhaeuser subsidiary, 
which will open up a vast timber belt of pri- 
vately owned timber within the watershed of 
the Clearwater River in Idaho. This belt is 
known as the largest contiguous stand of high 
grade white pine in the world. In fact, the 
vast area that will be made accessible by this 
development includes also the timber on the 
watersheds of the Snake, the Salmon and the 
Grande Ronde rivers, much of which is Gov- 
ernment timber in the Nez Perce and Selway 
national forests in Idaho, and in the Umatilla 
and the Wenaha national forests in Oregon. It 
is estimated that the amount of timber opened 
ip on private lands is approximately ten billion 
feet, and the amount made accessible on the 
national forests is over nineteen billion feet, 
valued, on a basis of $1 a thousand stumpage, 
at approximately nineteen million dollars. It is 
Possible that within ten years, after exploita- 
ion starts, this Government timber will sell 
for from $2.50 to $4 a thousand on the stump. 
In fact, a grand total of 35,000,000,000 feet 
will be available with the carrying out of the 
Clearwater project, and Lewiston is the center 
through which the timber will be distributed to 
the State as well as to the rest of the country. 
_Lewiston is the middle point of the construe- 
ton work already under way. A mill is being 
built at this place, including a box factory, 
Which plans to cut 200,000,000 feet annually. 
There is also a dam being installed in the Clear- 


out from Orofino, a nearby town, and is being 
constructed by the Northern Pacific and the 
Union Pacific roads along Orofino Creek. The 
work is progressing rapidly. About seven hun- 
dred men are being employed, which means full 
crews on the various features of the work. The 
mill is already receiving the machinery, con- 
crete is being poured into the dam, and the men 
are working night and day. The railroad tracks 
are also winding in several directions, out from 
Orofino, into the timber. 

To grasp something of the importance and 
magnitude of the Clearwater project to Idaho, it 
is worth while to analyze Idaho’s timber wealth. 
The State is estimated to contain approximately 
eighty-four billion feet of timber, divided as 


follows: Government timber, approximately 
51,000,000,000; private holdings, 25,000,000,000 ; 
State forest lands, 8,000,000,000. The three im- 
portant trees in the State in point of quantity 
are: Western yellow pine, 17,810,000,000 board 
feet; white pine, 16,750,000,000 board feet; 
Douglas fir, 17,520,000,000 board feet. The re- 
mainder of the Idaho stand is made up of Engel- 
mann spruce, Jarch, lodgepole pine, cedar, white 
fir and western hemlock. In 1908 Idaho ranked 
twenty-fourth iv lumber production, but in 1920 
it had reaclied thirteenth place. The annual cut 
at present is approximately a billion feet, val- 
ued at the mill at upward of $40,000,000; and 
80 per cent of this, or about $52,000,000, has 
remained in the State to benefit and aid local 
industry and development. 

Another interesting feature of this project is 
the fact that the Clearwater people are inter- 
ested in certain aspects of scientific forestry, 
such as methods of cutting and fire protection 
of the timber, and will have suggestions from 
the school of forestry of the University of 
Idaho, and from the State and Federal govern- 
ments on these matters. In fact, the senior 
class of the forest school recently spent two 
weeks on a part of the Clearwater timber near 
Pierce. Two or three sections of the virgin 
stand were cruised and mapped to gather data 
that would show how soon the company might 
come back for « second crop, and what it might 
expect in the way of a crop. The seniors also 
made extensive studies of logging methods and 
equipment, started growth studies, and laid out 
sample plots. Lumber companies are looking 
for men trained as logging engineers. Hence 
they are ready to open their plants to students 
and thus let them gain the practice as well as 
the theory of the lumber business. Such co- 
operation is of value to both school and lumber 
company. 





Dam under construction in Clearwater River, with mill in distance 
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Hospitality Without Publicity 


New OrLeans, La., Nov. 22.—One delightful 
event in connection with the recent annual con- 
vention of the National Retail Lumber Dealers’ 
Association, held in this city, that has not been 
given much publicity, was the banquet and dance 
tendered the visitors on the evening of Nov. 10, 
by the Southern Pine Association. This event 
bore the characteristic earmarks of that great 
association—a real friendly spirit of codperation 
and genuine southern hospitality. No picture 
was made of the great gathering, but there were 
nearly a thousand men and women present, 
representing all branches of the lumber indus- 
try. 

The carnival spirit for which New Orleans is 
famous was in evidence, as indicated by the 
paper hats of all sizes, shapes and colors, the 
rubber balloons and horns and other noise pro- 
ducers that were handed out in abundance, and 
there seemed to be an ‘fat home’? feeling an 
atmosphere too often lacking at gatherings of 
this kind. 

At each other’s elbows sat men and women 
from forty-six States. Yet a casual observer 
might have thought that these people had 
known each other all their lives, so congenial 
and free were they. Groups from the same 
State filled some tables, and the old-time col- 
lege spirit manifested itself. College yells and 
songs were given with the zest of college men 
and coeds. In one end of the room was a serious 
red faced cheerleader whooping it up for In- 
diana with the song of ‘‘On the Banks of the 
Wabash.’’ From a distant corner came the 
Rah! Rah! Rah! of Wisconsin’s college yell; 
while from fore and aft could be caught snatch- 
es from the ‘‘gangs’’ of Michigan, Minnesota, 
Ohio, Illinois and a dozen others. 

The AMERICAN LUMBERMAN representative 
has learned that the idea for this splendid en- 


tertainment of the retailers originated with the 
big hearted president of the Southern Pine 
Association, A. J. Peavy, of Shreveport, a 
native son of the South. Officials of the re- 
tailers’ association were reluctant to consent 
to this entertainment by Mr. Peavy’s organ- 
ization until assured that no undue advantage 
would be taken to promote the interests of the 
subscribers to the 

Southern Pine Associa- | 
tion, but rather that 
Mr. Peavy and his or- | 
ganization had a deep 
desire to show their re- | 
spect to their old friends 





A. J. PEAVY, 
Shreveport, La. ; 
Toastmaster at Banquet 





in the retail lumber 
business. 

No set speeches were 
planned and only the 
presidents of the two 
organizations were men- 
tioned on the program. 
Many clever talks were 
made, however, as Mr. 
Peavy, who acted as 
toastmaster, called upon some of the well known 
representative lumbermen present. The two 
outstanding features of this event that im- 
pressed themselves upon this correspondent were 
the largest number of lumbermen and their 
wives ever to attend a banquet in this famous 
old city of banquets, and the other that no at- 
tempt was made to impress upon the guests the 











importance of the hosts. Altogether it seems 
more nearly to typify the hospitable ideas of a 
high type southern gentleman of the old school. 
Many of the guests carried away as souvenirs 
the unique menu cards which were pieces of 
southern pine, on one side of which was pre- 
sented a word of welcome from the Southern 
Pine Association and a list of the events of the 
evening, the other setting forth the palatable 
menu. 


Lumbermen Visit Flooring Plant 


MEMPHIS, TENN., Nov. 22.—Following the re- 
cent convention of the National Retail Lumber 
Dealers’ Association at New Orleans about 
twenty-five lumbermen returning to their homes 
over the Illinois Central Railroad visited the 
flooring plant of the E. L. Bruce Co. in this 
city. 

The visitors arrived in the city about 6:30 
in the morning, and were met at the station 
by officials of the Bruce company, who took them 
to the plant in automobiles. Through the cour- 
tesy of the railroad officials the train was held 
in the city for one hour to permit this visit to 
be made. Later the train was stopped directly 
opposite the plant so that the visitors could 
board the train at that point instead of going 
back to the Grand Central Station. The time 
was short and permitted of but a hurried inspec- 
tion of the different departments of the busi- 
ness, but was of much interest. The visitors 
were particularly impressed with the layout of 
the establishment and the efficient and modern 
equipment installed to turn out quality products, 

This visit was notable in that it is the first 
time in the history of the Illinois Central Rail- 
road that a train has been held for a purpose 


such as this. 








EXPANDING USES FOR WOOD 








Replaces Metal in Smelter Flues 


Quite a new use for timber has been found 
at the big Trail Smelter in the interior of Brit- 
ish Columbia, where flues for the Dwight & 
Lloyd furnaces are now made of cedar lumber. 
A long course of experiments showed that the 
wood was not attacked by acid fumes rising 
from the furnaces, which had previously de- 
stroyed metal flues in a remarkably short space 
of time. After exhaustive tests to overcome 
the loss through corrosion of the metal flues the 
company constructed flues of California red- 
wood, which answered the purpose quite well. 
At the same time British Columbia red cedar 
was tried out, and now it is being used entirely, 
saving the importation of the redwood. To 
make the flues airtight and eliminate shrinkage 
and expansion as much as possible, the lumber 
is put into construction soaking wet. While in 
use the flues are kept constantly saturated due 
to the washing process whereby water is sprayed 
on the hot gases containing acid. The new flues 
are made of 4 x 2 lumber laminated and dow- 
elled with hardwood pins, as nails would be 
quickly eaten away. A single flue now under 
construction will require more than 250,000 feet 
of lumber. 


Towers to Stop Airplanes 


A farmer living adjacent to the flying field 
near Lincoln, Neb., is building eight wooden 
towers, 150 feet apart and 45 feet high, and will 
string six wire cables, one above the other in 
the manner of a fence, from tower to tower, to 
keep planes from flying over his property. Says 
Emil A. Glatt, the farmer referred to: “If that 
isn’t high enough, I will build it still higher. I 
am tired of having my live stock and poultry 
frightened and my rest disturbed by these air- 
planes that sometimes almost touch my house.” 

Some months ago Glatt sued for an injunction 
to prevent the Standard Aircraft Corporation 
from flying its planes over his place, alleging that 
his stock was suffering from fright, and that his 
hens were refusing to lay, or even to come out 
of their coops to feed. The court refused an 
injunction, and the case will be tried on its merit. 

The AMERICAN LUMBERMAN has verified the 
above story, by making inquiry of the Nebraska 
State Journal, published at Lincoln, which news- 
paper replied: “The story you refer to seems 
to be reasonably correct. This man has been 
building high wooden windmill towers across 
the boundary of his land, intending to string 
wires for the purpose of preventing airplanes 
from taking flight near his property.” 
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Show Motion Picture Studies of Industry 


PHILADELPHIA, Pa., Nov. 22.—The annual 
open meeting and dinner of the Retail Lumber 
Board of Trade of Philadelphia was held at 
the Bellevue-Stratford Hotel, here, last Tuesday. 
The meeting was, in the opinion of those pres- 
ent, one of the most instructive and entertaining 
ever held by the lumbermen of Philadelphia. 
Edwin B. Malone, head of Watson Malone & 
Sons, and senior officer of the board of trade, 
presided and welcomed the members and their 
guests. 

In reviewing the conditions prevailing in the 
retail lumber industry, Mr. Malone took the 
opportunity of stressing the need for properly 
organized and directed codperative action on 
the part of those engaged in the industry. He 
spoke of the work which was being done by the 
poard of trade and urged the hearty support 
of the local retail dealers in this constructive 
effort. 

Mr. Malone’s words carried great weight with 
all present, coming as they did, from the oldest 
active lumber merchant in Philadelphia, both in 
years and experience, and from the head of one 
of the largest and most successful companies 
here. 

Mr. Malone’s address was followed by a show- 
ing of motion pictures of operations in twenty- 
five retail yards in Philadelphia, New York, Chi- 
cago and Cleveland. The motion picture studies, 
which had been prepared by Gregg & Co., of 
New York, engineers and counselors for co- 
operative associations, were designed to con- 
trast the lay-out, equipment, methods ete., em- 
ployed in these yards, according to the char- 
acter of business served. Various methods of 
handling lumber were shown, from the unload- 
ing of heavy timbers from the holds of ships 
direct to pile by means of large traveling 
eranes, to the loading of small wagons by hand. 
The operation of the several kinds of cranes 
and hoists and the use of gasoline carriers and 


tractors, trailers, lorries, live rolls and gravity 
carriers, were graphically portrayed. 

Different modes of delivery were depicted, 
showing the movement of lumber on the way to 
the consumer, ranging from the 5-ton tractor 
to the one horse rig—even to the man carrying 
a boatd away on his shoulder. 

Planing mills, filmg rooms and wood-working 
machinery, dust collecting equipment ete., were 
shown in operation. Views of office buildings 
and a number of office interiors appeared, dem- 
onstrating efficient office arrangement and 
modern equipment. The showing for Philadel- 
phia and vicinity included the yards of C. M. 
Buzby & Sons, Chester Lumber & Coal Co., Derr 
Lumber Co., Charles F, Felin Co. (Ine.), Glen- 
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K. P. GREGG, E. B. MALONE, 
Philadelphia, Pa. ; Philadelphia, Pa. ; 
Presented Movies Presided at Meeting 


side Lumber & Coal Co., Stacy G. Glauser & 
Son (Ine.), Lawton Flooring & Shingle Co., 
Watson Malone & Sons, J. Gibson MelIlvain Co., 
Miller, Robinson & Co., J. Dyre Moyer, North 
Philadelphia Lumber & Coal Co., Pearson & 
Ludasher, J. T. Riley, Russell & Smith, Schively 
(Ine.), Weitzel Lumber Co, and J. E. Smith & 
Sons. Among the yards other than Philadel- 
phia were included those of Edward Hines Lum- 
ber Co., the Lord & Bushnell Co. and Pilsen 
Lumber Co., Chicago, and Cuyahoga Lumber Co., 
of Cleveland. 

In addition to the showing of the pictures an 
excellent musical program was provided by the 
entertainment committee of the board of trade. 

At the conclusion of the program, upon 
the suggestion of Mr. Malone, a rising vote 
of thanks was given to Kenneth P. Gregg for the 
splendid presentation of the motion picture 
studies prepared by the managers and to the 
entertainment committee and Albert B. Meyers, 
chairman, for the fine program of entertainment. 


Lauds American Merchant Marine 


SHREVEPORT, La., Nov. 22.—That the Amer- 
ican merchant marine is giving the best service 
on lumber shipments is attested by Brown & 
Simpson, of 65 Renfield Street, Glasgow, Scot- 
land, who, in a letter to the Peavy-Byrnes Lum- 
ber Co., of this city, dated Oct. 28, said: 

When shipping to us in future, will you please 
do all possible to send your lumber by American 
lines. We find they are giving us the best service 
in Glasgow. It may not be possible always to 
adhere to this, but where it can be managed, please 
send by your own steamship lines. 

This tribute from this well known, Glasgow 
concern speaks volumes for the efficiency of the 
American merchant marine. The Peavy-Byrnes 
Lumber Co., which received this letter, has been 
making important shipments of hardwoods to 
Scotland. 


Waterways Meet Discusses Lumber Shipping 


Sr. Louis, Mo., Nov. 22.—How lumber needed 
in the Great Lakes region can be distributed 
by an all-American waterways route connecting 
the Great Lakes with the sea, was one of the 
subjects discussed by C. Wallace Dempsey, 
chairman of the rivers and harbors committee 
of the House of Representatives, in an address 
delivered today at the eight annual convention 
of the Mississippi Valley Association. 

The all-America shipping route urged by Mr. 
Dempsey is a deep waterway from the foot of 
the Great Lakes to the Hudson by a canal con- 
necting the Niagara River with Lake Ontario, 
running from Tonawanda to Olcott, from the 
latter place following Lake Ontario to Oswego, 
150 miles, and thence by the Oswego River, 
Oneida Lake and the Mohawk River to the 
Hudson. a: 

As the South develops, the speaker said, more 
and more lumber will be needed and used there 
and it will not be a great while until the middle 
West can no longer depend on that section for 
supplies. The lumber must then be obtained 
from the Pacific coast. A vessel can be loaded 
with lumber at a Pacific port and sent direct 
through the Panama Canal and then through 
an all-American route for distribution in New 
England, New York and as far west as Duluth 
at a saving of $9 a thousand, or about $20,000 
on an average cargo. Mr. Dempsey gave figures 
to disprove the statements made by the board 
of engineers in its report to the effect that the 
Great Lakes region would receive lumber ship- 
ments through a waterway amounting to only 
about 1,000,000 tons annually and that the sav- 
mg would be only a few cents a ton. Lumber 
shipments through the waterway, he said, would 
be close to 4,000,000 tons annually and the sav- 
img on an all-water route over the rail route 
from the Coast to the middle West would be 
enormous. 


A letter from President Coolidge stating that 
he wanted the work of the development of the 
Mississippi for transportation purposes ‘‘to go 
on as rapidly as our financial resources will per- 
mit’’ and to that end ‘‘had an additional item 
of $10,000,000 put into the present budget,’’ 
was read at the opening session. 

The Inland Waterways Corporation, which 
operates the Mississippi-Warrior service, known 
as the Federal Barge Line, will make a net profit 
during 1926 of $347,623, which includes an 
absorption of $1,492,729 depreciation charges, 
it was estimated by Brig.-Gen. T. Q. Ashburn, 
U.S.A., president of the corporation, in an ad- 
dress describing its work and progress. Gen. 
Ashburn’s figures gave results for eight months 
of operation and estimated results for the re- 
mainder of 1926 based upon the present favor- 
able stage of the Mississippi, unusual at this 
time of year. The addition of four towboats 
and twenty-nine barges to the equipment on the 
Mississippi and of twenty-four barges on the 
Warrior, the acquisition of the Ensley Southern 
Railroad and the continually increasing offer- 
ings of freight were told of. 

Gen. Ashburn estimated that it will cost less 
than $200,000,000 to carry through the comple- 
tion of all projects approved by Congress to 
utilize our vast possibilities of water trans- 
portation. 

James E. Smith, president of the association, 
in his report, outlined some of the more out- 
standing accomplishments of the organization 
during the last ten months. Among these were 
the passage of a bill appropriating $50,000,000 
for carrying on the work of improvement and 
maintenance of the rivers and harbors of the 
country; the passage of House bill 11,616, 
which carries an appropriation of about $40,- 
000,000 and provides for the authorization of 
a number of new waterway projects, and the 


declaration of the administration of the adop- 
tion of a definite five-year program which pro- 
vides for the completion of all of the adopted 
waterway projects in the Mississippi Valley 
within the next five years. 

The association passed a number of resolu- 
tions. These in effect were as follows: Ex- 
pressing interest in the pending surveys of the 
Mississippi River from St. Louis to Minneapolis 
and St. Paul and the Missouri River from Kan- 
sas City to Yankton, 8. D.; endorsing and urg- 
ing the early completion of all river and harbor 
projects in the United States which have been 
recommended for improvement by army en- 
gineers and authorized by Congress; requesting 
the secretary of war to provide for the upper 
river division of the Mississippi- Warrior service, 
including the Illinois River and the Hennepin 
Canal, ample equipment to give the shippers 
of the valley an adequate and dependable serv- 
ice; urging that the upper Missouri River proj- 
ect, as adopted by the House, be substituted in 
the rivers and harbors bill for the project as 
approved by the Senate commerce committee; 
favoring an American merchant marine operated 
in the interests of the country at large and urg- 
ing legislation to enable American vessels pri- 
vately owned to be operated in overseas trade 
in competition with foreign vessels. 

The following officers were elected: 


President—James E. Smith, St. Louis, Mo. 

Vice president at large—Thomas F. Cunning- 
ham, New Orleans, La. 

District vice president—Walter S. Dickey, Kan 
sas City, Mo. 

District vice president—E. T. Harris, Chicago. 

District vice president—Walter Parker, New Or 
leans, La. 

District vice president—Charles F. Richardson, 
Sturgis, Ky. 

District vice president—R. P. Warner, St. Paul, 
Minn. 
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California Millwork Producers 
Adopt Standard Practices 


{Special to AMeRnicaN LuMBbERMAN via Air Mail] 

San Francisco, Cauir., Nov. 20.—More than 
one hundred millmen were present when Presi- 
dent Harry W. Gaetjen dropped the gavel for 
the opening Nov. 18, of the third annual con- 
vention of the Millwork Institute of California 
at the Whitcomb Hotel here. 


Following a short report of the president, 
who sketched the work to be done during the 
two-day meet, outlined the phases of the work 
which was to be done during 1927 and the ac- 
complishments of the last year, the meeting was 
turned over to H. T. Didesch, managing direc- 
tor of the institute, for his annual report. 

Stressing action on certificate plan for prod- 
ucts, standard trade practices, accounting and 
credits, price guides for the State and member- 
ship coéperation, Mr. Didesch told of the service 
which the institute was compiling for the mem- 
bership, the plans of the directors for the 
broadening of the statistical services for the 
coming year and the need for additional mem- 
bership. 

‘*The certificate plan of production,’’ de- 
clared Mr. Didesch, ‘‘will be an incentive for 
many of the millwork men, who are not now 
members of the association to come in. The 
certificate mark on all millwork products, which 
will be used by members in good standing only, 
will make it almost imperative that the leading 
millwork men of the State allign themselves 
with such a project. It is our chance to in- 
crease our membership until every desirable 
millwork manufacturer of the entire State is an 
active member of the institute.’’ 


Following the report of the treasurer, which 
was read by President Gaetjen, and which 
showed the institute to be in good financial 
standing with a surplus on hand and additional 
funds available for the establishment of a new 
proposed statistical service, the report of the 
directors’ meeting and the reports of the com- 
mittee working on resolutions, the millwork 
manual and the nominating committee, the con- 
vention adjourned for lunch. 


THURSDAY AFTERNOON 


The convention was reassembled at 2:15 in 
the roof garden at the Whiteomb Hotel, and 
George Cornwall, Portland, Ore., talked on the 
fallacy of price cutting and under-bidding for 
millwork on contract jobs. 


He was followed by W. Goddard, secretary of 
the Alameda County branch of the Millwork 
Institute of California, Oakland, whose subject, 
‘* Building Goodwill Through Institute Mem- 
bership and Ideals,’’ was an appeal for co- 
operation of the members. 


Coiperation, joint study of the problems which 
confront the millman, not only in his mechanical 
problems but in regard to credit, collection, public 
education, manufacture, exploitation and all phases 
of the game will mean more enthusiasm in institute 
goodwill; will mean a more legitimate profit for 
the millman; a more happy union of millmen 
seeking a just profit from their investment; and 
on the whole mean a higher grade of product for 
the public and the ultimate barrier against the 
“pootleg’’ millman, according to Mr. Goddard. 

There has been a harmony in the Millwork In- 
stitute of California almost unheard of in associa- 
tion activities, he continued. It has generated a 
spirit of goodwill, helpfulness and coiperation 
which we wish to maintain and foster. Our plans 
for the coming year are going to make coéperation 
more imperative than ever and the results will be 
material and well worth the efforts. 


The report of the uniform full mill bid com- 
mittee, presented by Ralph Button, of Button 
& Manning, vf San Francisco, was presented 
to the institute and sent back to the committee 
for further information. Final report on this 
work will be submitted at the next meeting 
in Mareh. Following this there was a temporary 
adjournment of the members and the various 
committees were called into meeting, the other 


members preparing for the annual banquet in 
the evening. 

The banquet was held in the roof garden 
of the Whitcomb Hotel. J. A. Hart, president 
of the San Francisco branch of the institute, 
was toastmaster. 


FRIDAY MORNING 


The greater part of the morning session Fri- 
day was taken up in general floor discussion of 
costs and accounting. Diagrams, showing the 
various phases of the preparation of the mill’s 
accounts, material costs, overhead and invest- 
ments returns were presented by H. E. Weyler, 
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Standard Trade Practices 


The members of the Millwork Institute of 
California have formally adopted the following 
practices as the “Standard of the Trade.” Their 
observance guarantees to the buyer that his 
competitor is receiving no unfair advantages 
and that the seller is conducting his business in 
accordance with recognized principles of econ- 
omy and service. 








No. 1—Terms 

(a) On open orders and list estimates our 
terms are Net Cash—no discount, payable on 
the tenth day of the month following date of 
invoice. 

(b) On full mill bids or contracts, our terms 
are 75 percent of all invoices for material de- 
livered to the job during the month, due and 
payable on the tenth day of the month follow- 
ing date of invoice; this amount payable Net 
Cash—no discount, and the balance Net Cash— 
no discount, on completion of the order. 
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No. 2—Drayage 
A minimum drayage charge of 3 percent ap- 
plies on all deliveries by truck within a radius 
of 15 miles. Minimum charge $1. In estimates 
the drayage charge is included in the price 


quoted. 
No. 3—Returned Goods 

(a) No credit is allowed on items made to 
order or run to detail, except glazed goods, on 
which a credit equivalent to the value of glass 
only, is allowed. 

(b) Stock items, when returned in as good 
order as delivered, are subject to a credit equi- 
valent to 90 percent of the invoice price. 


No. 4—Sanding 


(a) All interior finish items are drum sand- 
ed on exposed flat surfaces only. Molded sur- 
faces and edges are machine run only. 

(b) Doors are drum sanded two sides, both 
panels and stiles and rails. 

(c) No hand cleaning or smoothing of any 
kind unless specifically mentioned in our esti- 
mate. 
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No. 5—Time Allowance 


To imsure economic production and a uni- 
formly high standard of workmanship, the fol- 
lowing time allowance is required: 
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Minimum 
Ordinary softwood house jobs.......... 14 days i! 
Comp!'ex or veneered jobs.............. 2l days fi 
r 
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of the Boyd Lumber & Mill Co., Santa Barbara. 
‘*Tnstitute Accounting Forms’’ was explained 
and discussed through general floor questioning 
by R. A. Niclas, consulting cost accountant of 
the Millwork Institute of California. ‘‘The 
Definitions of Burdens,’’ which was scheduled 
to have been presented by H. T. Didesch, were 
not yet prepared and will be sent out in bulle- 
tin form at an early date. ‘‘Impressions of 
the M. I. C. Standardized Accounts and Com- 
posite Statements,’’ were discussed by C. P. 
Carruthers, ©. P. A., of Price, Waterhouse 
& Co., San Francisco. The paper on ‘‘Molder 
Production Reeord,’’ by P. J. MeDonald, of 
the Los Angeles Planing Mill Co., Los Angeles, 
was followed by noon adjournment, and a 


——___ 


Quarterly Report on 
Costs Will Discourage 
Unprofitable Selling 


luncheon meeting of the board of directors for 
the election of officers. 


FRIDAY AFTERNOON 


Reconvening at 2:15 o’clock the convention 
eliminated virtually all floor discussion and 
rushed through with many matters of import- 
ance which had to be completed before adjourn. 
ment. 

Immediately following reassembly the newly 
elected officers were installed as follows: 

President—H. P. (Percy) Dixon, American Man- 
ufacturing Co., Los Angeles. 


Vice president of the northern district—Nat 
Edwards, of the Oakland Planing Mill Co., Oak- 
land. 


Vice president of the southern district—Arthur 
Bernhauer, of the Fresno Planing Mills, Fresno. 





Treasurer—Ed Nicholson, of the Pacific Sash & 
Door Co., of Los Angeles, (reélected). 

Managing director—H. T. Didesch, (re-ap- 
pointed). 


The control of the meeting was then turned 
over to Mr. Didesch to ‘‘make the smoke fly’’ 
so that business could be completed by the 
afternoon adjournment hour. He did that. 

Price schedules for the State, covering square 
and shaped head frames were presented to the 
institute, explained and adopted unanimously, 
They provide for a minimum on square double- 
hung window frames of $4.90, sash frame $4.65 
and outside door frame of $9.10. The scale is 
sliding for wood species, widths, thicknesses 
and other variations found in orders. In the 
shaped head frames a minimum for double hung 
window frames is $14.75, sash frame $13 and 
outside door frame $17.50. In neither case 
do the prices inelude pulleys. Another price 
schedule, to cover case work, will be in the 
mails in the near future, according to Mr. 
Didesch. 


These prices have been compiled from a series 
of tests extending over a number of years, accord- 
ing to Mr. Didesch. Their use will mean a legit- 
imate profit and they should be adopted and used 
by every millwork man of the institute. 

A composite statement of the operations of 
thirty-two manufacturers in all districts of Cali- 
fornia shows that successful firms made a profit 
of 12.4 percent and that the firms which lost money 
during the year showed a loss of 7.8 percent. Such 
a wide difference shows but one thing: That the 
mill that is holding its product for a legitimate 
profit is making money and the mill which is bid- 
ding low for jobs is not taking cognizance of over- 
head burdens, investment returns and such items 
and is losing; that’s the boundary line of success 
of the millman. 

Of the thirty-two manufacturers, whose plants 
made this composite statement possible the showing 
is: 

Manufacturing cost percentages—Payroll (di- 
rect) 19.4 percent; payroll (indirect) 8.4 percent; 
supplies and expenses 2.4 percent; proportional 
fixed charges, 5.3 percent ; direct material cost, 46.8 
percent. 

Do not let the volume bogie get the best of your 
own judgment, continued Mr. Didesch. The only 
part of the percentages above that can be effected 
is the proportional fixed charge of 5.5 percent. 
Even though those could be entirely eliminated it 
does not mean that a millwork man can slash 10 
percent off a job order and then make money 
through volume work. 

Warehouse and commercial cost represented 1.6 
percent, office and selling represented 13.1 percent 
and delivery charges represented 3 percent of the 
commercial burden. The 6 percent return on the 
investment is carried in the fixed charges. 

The gain for the entire thirty-two operations 
showed a return of 7.8 percent for the period, 
which was for Jan. 1 to Sept. 30, 1926. 


Quarterly Report Adopted 
Such a report, to be compiled quarterly, was 


adopted by the institute and will become 4 
regular part of the statistical service. It will 


allow the manufacturers to ascertain where 
their weaknesses are and to eliminate them, if 
is believed. 

Moving on to eredit rating, the institute 
adopted a codperative plan for prompt reporting. 
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Under the plan, as soon as an account becomes 
past due a report is made and forwarded to the 
office of the institute. By this method a com- 
posite statement showing the condition of each 
buyer in the State will be ready each month, 
indicating accounts he owes which are past 
due, how many millmen he is purchasing from 
and the amount owed each. 

The standard trade practice code was adopted 
by the institute and is to go into effect imme- 
diately. Section V, which allowed for fourteen 
days’ time to manufacture ordinary softwood 
house jobs and twenty-one days for complex 
or hardwood house jobs, was adopted from the 
floor. This rule, millmen declare, will insure 
economical production through regulation of 
plant activities, make for a uniformly high 
standard of workmanship and allow the millman 
to increase his profit through scheduled per- 
formance of his machinery and workers. 

The manual of millwork was reported to be 
ready soon for the mails. A price of $1 each 
to contractors and a sliding scale to millwork 
members was announced. The membership will 
be able to purchase the manuals for $1 in lots 
less than ten; 75 cents in lots less than twenty- 
five and for 50 cents in lots of more than 
twenty-five. 


Adopt Certificate Plan 


The foremost move of the institute was the 
adoption of the certificate plan of millwork 
products. Under this plan, mill members of 
the institute will be eligible to qualification as 
‘*Certified Craftsman Plants.’’ Plants, active 
members in good standing in the institute, may 
submit applications for designation as crafts- 





man plants. A committee of disinterested mill- 
work men will be appointed which will examine 
millwork at least one year old that was made by 
the mill seeking recognition and if approved 
the mill will be entitled to use the ‘‘certified’’ 
stamp on its millwork. 

This mark, declared Mr. Didesch, will act on 
the millwork just as “sterling’’ does on silver. 
It will mean that the mill whose product carries 


H. T. DIDESCH, H. 
Los Angeles, Calif. ; 
Managing Director 


W. GAETJEN, 
San Francisco, Calif. ; 
Retiring President 





the craftsman certificate stamp is one of the best 
mills in the country; that its product had been 
stamped with approval by a committee of experts; 
that the Millwork Institute of California is back- 
ing that millwork and that if it fails to stand up as 
good millwork, should that be ascertained, the 
institute will compel the mill manufacturing it to 
make a just adjustment. 

It will eliminate the cheap millwork ‘“‘bootlegger”’ 
from competition because he will be unable to pro- 
vide the mark on his product; it will create a de- 
mand for the product of the millwork institute 
through publicity and mailing services which will 
be mailed to architects throughout the State and 
to individuals in each city by members in that lo- 
cality. ; 

Photographs, similar to those now being used 
for the same purpose by the Eastern Millwork 
Bureau, will be in course of preparation within a 
few days. 

Prior to adjournment a resolution was passed 
urging State politicians to promote the pro- 
posed reduction of the corporation tax from 
13% percent to 10 percent. 

Following the reading of a letter from the 
city manager of Sacramento, and another from 
the Chamber of Commerce of the same city, 
inviting the institute to hold its next meeting 
in that city, the institute chose the capital city 
for its semiannual convention, to be held during 
the last week of March. 

Directors for the ensuing year were appointed 
as follows: H. P. Dixon, Los Angeles; A. W. 
Bernhauer, Fresno; A. W. Jacobs, Eureka; 
G. C. Speer, Oakland; Nat Edwards, Oakland; 
H. W. Gaetjen, San Francisco; J. Hart, San 
Francisco; W. J. Classon, Pasadena; W. F. 
O’Keefe, Stockton; Joe Shepard, Sacramento, 
and A. J. Todhunter, Los Angeles. 


Cypress Association Holds Semiannual 


JACKSONVILLE, Fua., Nov. 22.—The semian- 
nual convention of the Southern Cypress Manu- 
facturers’ Association, held in the Mason Hotel, 
this city, on Wednesday of last week was one 
of the best attended and most enthusiastic 
meetings this organization has held in some 
time. President Frederic Wilbert of Plaque- 
mine, La., was unable to be in attendance and 
his duties were ably performed by H. B. Hewes, 
Jeanerette, La., vice president. In opening the 
convention Mr. Hewes welcomed the delegates 
and expressed his pleasure at the renewed in- 
terest and enthusiasm that the members are 
manifesting in the association. 

Among the more important matters consid- 
ered were those of insurance, grades and speci- 
fications, transportation, tax reduction and tu- 
pelo. The insurance situation was reviewed by 
C. 8. Williams, chairman of the committee on 
insurance, and Harry B. Clark, secretary man- 
ager of the National Lumber Manufacturers’ 
Inter-Insurance Exchange. Mr: Williams’ re- 
port as chairman of the committee consisted 
principally of a letter to the committee from 
J. R. Black, New Orleans, La., manager of the 
insurance department, which was read. 

In this letter Mr. Black presented a gloomy 
prospect. Despite the fact that there has been 
a general increase in rates, he said, many of 
the more conservative insurance companies are 
refusing to accept lumber business. Mill fire 
losses continue to be numerous and heavy. It 
was the writer’s opinion that the situation can 
be relieved only by stopping the excessive losses 
and making lumber fire risks desirable business 
for the insurance companies. There never was 
a time, Mr. Black said in his letter, when in- 
surance matters are more deserving of the lum- 
ber manufacturers’ consideration and concern 
than the present. 

Mr. Clark took a more optimistic view. Since 
July 1 of this year, he said, the situation has 
been getting better gradually. The unusual 
mill fire losses of the last several years were 
attributed by the speaker to the fact that the 
manufacturers have not exercised care to elim- 
inate fire hazards. He urged that every pre- 
caution be taken by the mills to reduce fires 
and to make the plants safe from the fire stand- 
point. He also expressed the hope that the 
members of the association would, from now on, 


take a greater interest in their inter-insurance 
exchanges. 

There was considerable discussion on insur- 
ance following this report by Mr. Black and the 
address by Mr. Clark during which it was 
brought out that the rates on Louisiana mills 
had increased an average of 10 percent during 
the last year and a half. During the same 
period rates on southeastern mills have been 
increased from 25 to 40 percent. 


Committee on Grades and Specifications 


The report of the committee on grades and 
specifications was made by E. C. Glenn, of the 
Big Salkehatchie Cypress Co., Varnville, 8. C. 
Others who spoke on this subject at this time 
were William R. Friedel, secretary of the Hard- 
wood Interior Trim Manufacturers’ Association, 
Memphis, Tenn., and L. K. Williams. Mr. Glenn 
called attention to the fact that while the yard 
grades of cypress are classified as softwood 
the factory grades are classified as hardwood 
and as such are subject to revision by the Cen- 
tral Committee on Lumber Standards. He said 
that most of this hardwood production is white 
and yellow cypress and he urged an effort to 
bring within the association the manufacturers 
of red cypress so that the organization will be 
in a strong position to insist that the Central 
Committee adopt the rules of the cypress asso- 
ciation covering factory grades. 

The Hardwood Interior Trim Manufacturers’ 
Association, Mr. Friedel pointed out, has 
adopted no rules covering cypress trim but has 
rules governing all hardwood trim. In these 
rules tupelo is included. Mr. Williams ex- 
pressed the opinion that the Southern Cypress 
Manufacturers’ Association would cheerfully 
coéperate with the hardwood trim association to 
the end that grading rules for tupelo may be 
worked out. 

A letter from E. W. Owen, traffic manager 
of the association, was read Ly M. L. Fleishel, 
of the Putnam Lumber Co., of Jacksonville, 
chairman of the Transportation committee. 
This letter dealt with the activities of the trans- 
portation office since the last convention and 
called attention to a number of important mat- 
ters including embargoes, and the difficulty that 
had been experienced in obtaining the proper 
railroad equipment for the use of the members 


of the association. This last matter has been 
corrected, the letter said. Among other things, 
it was pointed out, the transportation office has 
been active in watching for rate changes and 
in following the hearings that have been and 
are being held to determine rates in the terri- 
tories in which the members are interested. 

During the last few years there has been a 
greatly increased demand for tupelo for interior 
trim according to figures submitted by C. P. 
Gable, chairman of the tupelo committee. The 
box factories also continue to use this wood in 
large quantities. Tupelo is worth more than 
the manufacturers are getting for it, in the 
opinion of Mr. Gable, although prices today 
are better than they were a few years ago. He 
also suggested that the manufacturers give 
greater care and attention to the kiln drying 
of this wood. L. K. Williams also emphasized 
the necessity for the proper handling of tupelo 
in the dry kilns. Tupelo, he said, should be 
dried to a moisture. content of from 6 to 9 
percent. This is particularly true, he added, 
in the case of trim and flooring. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
appeared before the association to explain the 
organization’s plan for advertising and popu- 
larizing lumber and to ask for the codperation 
of the Southern Cypress Manufacturers’ Asso- 
ciation in the work. 

Among the resolutions adopted was one 
authorizing the Hardwood Interior Trim Manu- 
facturers’ Association to use the rules of the 
cypress association governing tupelo lumber and 
asking the trim association to permit the cypress 
association to use the trim association’s rules 
governing cypress. Another resolution adopted 
petitioned congress to pass the proposed bill re- 
ducing the corporation income tax from 13% 
percent to 10 percent. This also was adopted. 

At this convention two new members were 
added to the organization. These were Grove- 
Dowling Hardwood Co., Gunntown, Fla., and 
the Gudenrath Cypress Co., Cody, Fla. 

MAINE’s AND New Hampshire’s August im- 
ports of lumber were valued at $1,006,731. Dur- 
ing the same month wood manufactures to the 
value of $1,103 and wood pulp to the value of 
$566,834 were exported. 
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Southern Millwork Association 
Adopts Standard Proposal Form 


ATLANTA, GA., Nov. 22.—The annual conven- 
tion of the Southern Sash, Door and Millwork 
Manufacturers’ Association, held here in the 
Ashley Hotel, Wednesday and Thursday, Nov. 
17 and 18, a preliminary telegraphic report of 
which was published on page 65 of the Nov. 20 
issue of the AMERICAN LUMBERMAN, elected the 
following officers to serve during the coming 
year: 

President—aA. 8S. Parker, Snow Lumber Co., High 
Point, N. C. 

First vice president—W. P. McBroom, Lookout 
Planing Mills, Chattanooga, Tenn. 

Second vice president—J. Harold Mulherin, Per- 
kins Manufacturing Co., Augusta, Ga. 

Directors—C. H. Dudley, sr., Phoenix Planing 
Mills Co., Atlanta, Ga.; Legare Inglesby, Columbia 
Lumber & Manufacturing Co., Columbia, 8S. C.; 
W. H. Cain, Cavennes Lumber Co., Knoxville, 
Tenn.; C. C. Bell, Bell Manufacturing Co., Monroe, 
La.; S. J. Pattillo, Pattillo Lumber Co., Atlanta, 
Ga. The following were reélected: S. A. Mar- 
shall, Marshall Manufacturing Co., Rome, Ga.; 
George W. Wearn, J. H. Wearn & Co., Charlotte, 
N. C.; P. F. Conway, Danville Lumber & Manu- 
facturing Co., Danville, Va.; C. G. Bucci, Duval 
Planing Mill, Jacksonville, Fla.; F. C. Turner, 
Turner & Co., Mobile, Ala.; L. A. Cambre, Cambre 
Manufacturing Co., Jackson, Miss., and Albert 
Steves, jr., Steves Sash & Door Co., San Antonio, 
Tex. 

At the opening session Wednesday morning 
the delegates were welcomed to the city by M. C. 
Sullivan of the American Window Glass Co., 
Atlanta, after which C. B. Harman, secretary 
and treasurer, read his annual report. Mr. Har- 
man mentioned twenty-two separate things that 
the association has done the past few years, 
projects which no other millwork association 
had ever carried out before. Several of the 
more important of these were mentioned in the 
preliminary report. He advocated the adoption 
of a resolution expressing the thanks of the 
association to the lumber trade papers for their 
assistance and codperation. 

Reports were then heard from the various 
standing committees. These included the board 
of directors and the publicity committee, of 
which Mr. Mulherin is chairman; the catalog 
committee, A. S. Parker, chairman, and the com- 
mittee on relationship, C. H. Dudley, sr., 
chairman. 

A nominating committee consisting of Legare 
Inglesby, Columbia, 8. C.; W. E. Wimberly, 
Rome, Ga., and F. B. Gilbert, Farmville, Va., 
and a resolutions committee consisting of A. 8. 
Parker, chairman; J. Harold Mulherin, Augusta, 
Ga., and W. P. McBroom, Chattanooga, Tenn., 
was appointed at this time. 


Standard Proposal Adopted 


Wednesday afternoon the convention heard a 
financial report of the uniform proposal com- 
mittee, by E. M. Oettinger, chairman. At the 
last meeting of the association the organization 
went on record that it would formally adopt 
at the Atlanta meeting whatever proposal and 
millwork definition the committee finally decided 
upon. At a meeting held recently in Greens- 
boro, N. C., the committee drew up the final con- 
tract form and definition, and this was presented 
in detail to the members. He stated that the 
contractors are very much in favor of its use, 
and all of them seem to agree that it will repre. 
sent a progressive step for all branches of the 
construction industry. 

The association adopted the new uniform 
proposal and definition, with the added declara- 
tion that those present at this meeting would 
return to their respective communities and use 
the new contract and make a concerted effort to 
get the other millwork manufacturers in their 
section to use it also, whether or not they are 
members of the association. 

The remainder of Wednesday afternoon’s 
session was given over to a discussion of certain 


changes in the by-laws suggested by Mr. Har- 
man. The changes he recommended were 
authorized. One of these amendments sets up 
what is known as an affiliating membership, 
which allows companies in the millwork manu- 
facturing field in the southern territory to join 
the association for a set annual rate of $30. 

Mr. Harman also was authorized to offer to 
members and non-members a series of lessons 
on the subject, ‘‘How to Form Lists from the 
Catalog on Odd or Special Work,’’ a course 
that should prove decidedly beneficial to the in- 
dustry in the South. To non-members this serv- 
ice will be given at a cost of $1 a lesson with 
a registration fee of $5. 

Wednesday evening the visiting delegates 
were entertained at a theater party as guests 
of the association, after which there was a spe- 
cial session of the Spider Club. Attractive 
souvenirs were given to the holders of the lucky 
numbers. 


THURSDAY SESSION 


Thursday morning’s session was given over 
to an open forum discussion among the members 
of different subjects of importance, practically 
every delegate present having something to say. 

In a majority of these discussions reference 
was made to present business conditions in the 
industry and the outlook for the early part of 
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1927. It is interesting to note that while low 
cotton prices are having a bad effect on the 
pine market in the South, and are adversely 
affecting construction in the smaller communi- 
ties, business is practically as good as it was 
at this time last season. 

W. P. McBroom, Chattanooga, said that busi- 
ness is about on the same plane as at this time 
last year in east Tennessee and north Georgia. 
The outlook for the early part of 1927, he 
stated, is particularly good. 

H. L. Gardner, Selden Cypress Door Co., 
Palatka, Fla.; George R. Seavy, Duval Planing 
Mill, Jacksonville, Fla., and H. M. Remaly, 
McCormick-Haunah Co., Orlando, Fla., stated 
that present sales are not as active as they were 
last year at this time. Compared with normal 
times prior to the boom days business is on an 
entirely satisfactory basis. They also stated 
that the 1927 outlook is good, and that the 
industry in Florida looks for considerable 
activity next summer. 

W. G. Shepard, Knoxville Lumber and Manu- 
facturing Co.; Henry Berends, Riverside Lum- 
ber Co., and W. H. Cain, all of Knoxville, Tenn., 
stated that present business is about on a par 


Reports on Business 
Conditions Indicate 
Fine Prospects 


with that of last year at this time. All three 
of the manufacturers predicted good business 
for central and east Tennessee the first half of 
next year. 

W. D. Overbey, Danville Lumber and Manu- 
facturing Co., Danville, Va., and F. B. Gilbert, 
Farmville Manufacturing Co., Farmville, Va., 
both stated that since May there has been par- 
ticularly good business in the Virginia territory 
for millwork manufacturers, but that business 
was more or less quiet the first three or four 
months. Both agreed that the 1927 outlook is 
promising in that section. 

E. M. Oettinger, Octtinger Lumber Co., 
Greensboro, N. C., and A. S. Parker, High Point, 
N. C., both stated that while business is good 
enough in that territory considering present 
adverse conditions the volume is slightly less 
than normal. Mr. Oettinger, however, attributed 
this loss in volume to increased competition 
more than to adverse cotton conditions. Both 
stated they believed the outlook for 1927 to be 
fairly good. About the same sort of a report 
was also given for that state by A. T. Griffin, 
Griffin Manufacturing Co., Goldsboro, N. C., 
and George W. Wearn, Charlotte, 8. C. 

That the industry in the immediate Atlanta 
section is figuring on a large amount of work 
right now with sales approximately equal to 
what they were at this time last year, and that 
the outlook for the first half of 1927 is good 
in the same district, was the opinion expressed 
by C. H. Dudley, sr., 8S. J. Pattillo, and W. B. 
Disbro, sr., the latter of the W. B. Disbro Lum- 
ber Co., all of Atlanta. They agreed that com- 
petition is adversely affecting millwork business 
in the district. 

For elsewhere in Georgia reports were heard 
from J. I. Frambis, Savannah Lumber Co., 
Savannah, Ga.; T. W. Baxter, A. L. Moss 
Manufacturing Co., Athens, Ga.; J. Harold 
Mulherin, Augusta, Ga., and W. E. Wimberly, 
Marshall Manufacturing Co., Rome, Ga. Present 
business conditions were reported fair in the 
state, sales approximately equal to those at this 
time last season, with the outlook for the early 
part of 1927 considered promising for all parts 
of the state. There is particularly good mill- 
work business right now in the larger cities of 
the state, with a promise of continued activity 
through the winter months. In the smaller and 
rural communities business is less active. 


Conditions in Other Territories 


T. R. Miller, T. R. Miller Mill Co., Brewton, 
Ala.; Ed Merrill, Andalusia Manufacturing 
Co., Andalusia, Ala.; J. H. Dilbeck, Cranton 
Lumber Co., Montgomery, Ala., and H. L. Gwin, 
Union Millwork Co., Birmingham, Ala., all re- 
ported business in that state about normal for 
the last several months. All agreed that the 
first half of 1927 promises good millwork busi- 
ness in all parts of the state. 

Substantially the same sort of a report was 
given by manufacturers in the Louisiana terri- 
tory—H. 8S. Spencer, Slagle-Johnson Lumber 
Co., and C. C. Bell, both of Monroe, La., and 
Charles F. Reimann, Reimann Manufacturing 
Co., New Orleans, La. In the New Orleans ter- 
ritory, however, Mr. Reimann stated that busi- 
ness the last two or three months has been un- 
usually good. Present indications are that New 
Orleans manufacturers of millwork would all 
enjoy a better year for the whole of 1926 than 
they did in 1925. He said also that the 1927 
outlook is very good. 

M. 8. Enochs, Enochs Lumber and Manufac- 
turing Co., Jackson, Miss., stated business in 
that state was about on a par with last season 
and that most manufacturers believed 1927 
would be a good year. 

Legare Inglesby, Columbia Lumber and 
Manufacturing Co., Columbia, S. C., and Edward 
M. Fischer, A. H. Fischer Co., Charleston, S. C., 
stated that millwork business in that state is 
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fairly good, and that the outlook for the first 
half of 1927 promised an improved volume. 


Specialization Advocated 


A. S. Parker, speaking at Thursday morning’s 
session, told of the excellent results the Snow 
Lumber Co. of High Point, N. C., has achieved 
by the holding of regular meetings attended by 
the foremen, department managers and other 
workers of the plant, at which they codperatively 
discuss their individual problems, and offer to 
each other helpful suggestions, short-cuts, and 
the like. These meetings, he stated, have proved 
highly beneficial to the business, and he urged 
every manufacturer present to adopt a similar 

lan in his own factory. E. M. Oettinger and 
C. H. Dudley, sr., also spoke of similar meet- 
ings they hold in their own plants, and both 
agreed with Mr. Parker that such meetings have 
proved decidedly beneficial to the business. 


Mr. McBroom advocated in his talk a greater 
specialization by millwork manufacturers, stat- 
ing that such action would lead the way to 
greater profits. He believes that millwork 
manufacturers are trying to produce too many 
things. This lack of specialization naturally 
has an adverse effect on profits. 


W. H. Cain brought up an interesting point 
when he asked an opinion from other manufac- 
turers as to whether or not a millwork manu- 
facturer, knowing of an error existing in a bid 
entered by some other millwork company which 
tended to make that bid too low, should call 
the bidder’s attention to this error. Several 
other members also spoke on this subject, unani- 
mously expressing the opinion that when such an 
error is known to exist the attention of the bidder 
should be called to it whether or not he may be 
a member of the association. Mr. Enochs stated 
that the custom among the manufacturers in 
Jackson, Miss., and elsewhere in that immediate 
section, when such an error was known to exist, 
is to send the manufacturer the other bids made 
on that job. This, he said, had the result of 
teaching him caution in the future. 


Substitutes Discussed 


C. H. Dudley, sr., also brought up an 
interesting point when he spoke of the inroads 
made on the millwork business the last few 
years by wood substitute materials, telling of a 
survey the Phoenix Planing Mill Co. of Atlanta 
had made, comparing the present volume with 
that the company was doing some seven or eight 
years ago. This report was read to the mem- 
bers by R. G. Freeman, who is also with the 
Phoenix Planing Mill Co., and the facts and 
figures presented should prove of considerable 
interest. 


Taking an average annual volume of $700,000, 
and comparing this with the business of seven to 
eight years back, which was the basis of this 
survey, it was shown that approximately 
$235,000 of this annual volume has been lost to 
wood substitutes, or approximately 50 percent 
of the annual total. Mentioning a few of the 
more important construction projects covered 
by the survey, and percentage of loss in each 
of the separate fields, Mr. Freeman stated that 
in cotton mill construction the millwork indus- 
try had lost 90 percent of its total of seven 
to eight years ago; in office buildings the loss 
was 50 percent; while there was also a sub- 
stantial loss in hotel and apartment house con- 
struction, theaters and other public buildings, 
schools ete. It is interesting to note that resi- 
dences and private dwellings represent the least 
loss of all construction, amounting to only about 
10 percent. 


_ Legare Inglesby referred to the same subject 
in his talk, particularly to the inroads that have 
been made by steel sash, which, he said, are eat- 
mg very heavily into the business of millwork 
manufacturers. He urged, therefore, that this 
association conduct some sort of a campaign 
among architects showing advantages of wood. 
Mr. Harman told of the campaign of the 
National Lumber Manufacturers’ Association 
Which will handle this matter, and seek to in- 
crease the use of wood products over substitutes. 
Also, he stated that the millwork association 
had collected 4 great deal of material along 
these same lines, and will conduct a campaign 


of its own in the association’s monthly house 
organ or service bulletin. 


Protest Direct Sales of Glass 


H. L. Gardner suggested that the association 
go on record with a resolution protesting against 
the glass jobbers entering direct bids for win- 
dow glass in competition with the millwork 
manufacturers, stating that where the jobber 
secures the contract this has the result of elim- 
inating a share of the millwork company’s 
profits, whereas the glass jobber receives no 
more for the glass than he would if he sold 
it to the millwork company securing the con- 
tract. E. M. Oettinger and A. 8. Parker also 
spoke on this same subject, telling of experi- 
ences they had in the North Carolina territory, 
including both window and plate glass. J. Har- 
old Mulherin stated that so far the millwork 
manufacturers in the Augusta (Ga.) territory 
had not met with such competition so far as 
window glass is concerned. 


Glass men present at the convention gave their 
views of the matter, stating that the architects 
themselves were largely responsible for this 
direct selling, and that the glass jobbers would 
just as soon sell to the millwork men; in fact, 
would rather do so, all things considered. 


A resolution was adopted by the association 
protesting against the glass companies selling 
window glass direct to construction jobs in com- 
petition with millwork manufacturers, copies of 
the resolution with a full explanation of its 
purpose and reason to be sent to all glass com- 
panies doing business in the southern territory. 

Several resolutions were adopted. One of 
these expressed the thanks of the association 


to the various speakers and to others who had 
assisted in making the convention a success. A 
resolution was also adopted as advocated by the 
National Lumber Manufacturers’ Association, 
urging a reduction in the corporation income 
tax from 13% to 10 percent. Copies of it will 
be sent to the members of the Senate finance 
committee and of the ways and means committee 
of the House. Another resolution expressed the 
thanks of the association to the members of the 
uniform proposal committee for the work they 
have done the last several months in drawing 
up the new proposal and millwork definition. 
There was also one expressing thanks to the 
North Carolina chapter of the American Insti- 
tute of Architects and the North Carolina divi- 
sion of the Associated General Contractors for 
the excellent work these two organizations have 
done in codperating with the association in its 
efforts to bring about closer relations between 
millwork manufacturers and architects and con- 
tractors. A final resolution expressed the thanks 
of the association to the lumber trade papers 
for their fine spirited codperation and assistance 
in the past. 

Thursday afternoon several of the delegates 
were taken on an automobile trip around Atlanta 
during which they visited a number of the many 
important construction projects now being car. 
ried out in this city, while some of the other 
delegates had a golf tournament at the Druid 
Hills Golf club course. 

The entertainment committee included: M.C. 
Sullivan, chairman; C. H. Dudley, sr.; 8S. J. 
Pattillo, O. A. Flotsinger, J. E. Ingram and J. 
Frank Cates. The golf committee included: 
John Ray Pattillo, chairman; Powers Pace and 
W. F. Methvin. 


Plan Forestry Legislation 


Houston, Tex., Nov. 20.—Carelessness on the 
part of the traveling public has made new legis- 
lation imperative, declared E. O. Siecke, State 
forester of Texas, in an address to the members 
of the East Texas Mill Managers’ Association, 
who met at the Lumbermen’s Club today. Fol- 
lowing his talk, Mr. Siecke was made an hon- 
orary member of the East Texas organization. 

To combat the carelessness of travelers, at 
least two new bills will be presented at the next 
session of the Texas legislature, Mr. Siecke said. 
‘«The thoughtless throwing of lighted cigarettes 
and cigars along the highway and the building 
of warming fires are dangerous practices,’’ said 
Mr. Siecke. ‘‘Many disastrous fires have been 
started by such heedless actions.’’ He recom- 
mended that the legislature deal with those 
practices by making them criminal offenses. 
Criminal prosecution under the existing Texas 
laws is impossible. Fire wardens could help 
with the enforcement of such a law, the speaker 
said. 

‘*There should be another law giving fire 
wardens the powers and authority of a peace 
officer,’’ stated Mr. Siecke. As it is now a fire 
warden may not make an arrest until he has 
obtained a warrant. He must, after seeing a 
violation of the law, go to the nearest justice 
of the peace and secure a warrant for the of- 
fender’s arrest. Often it is many, many miles 
to a justice of the peace and it frequently hap- 
pens that the offender escapes while the war- 
rant is being obtained. Armed with the authority 
of a peace officer, a fire warden could arrest 
a violator, take him along to the justice of the 
peace and then file a complaint on which a 
warrant would be issued. 

The State forestry work is being hampered 
by a lack of funds, Mr. Siecke said. At the 
next session of the legislature an effort will 
be made to secure an adequate appropriation 
with which to conduct the forestry work. Mr. 
Siecke discussed the legislative situation at 
length, recommending the submission of suit- 
able constitutional amendments and the pas- 
sage of several needed bills. 

‘*The Louisiana System of Coéperative Fire 
Protection’’ was the subject of a very inter- 
esting talk by W. R. Hines, State forester of 
Louisiana. Forest land owners who desire fire 


protection for their holdings may get it by 
applying to the State, Mr. Hines declared. The 
various lands listed with the State are assessed 
2 cents an acre. The State contributes an 
amount equal to that put up by the forest land 
owners and the State takes all responsibility 
for protecting the lands against fire. ‘‘The plan 
has taken so well with the forest land owners 
that the amount of codperation is limited only 
by the State’s ability to put up its pro rata 
share,’’ declared Mr. Hines. ‘‘It has grown 
in popularity until by Jan. 1, 1927, there will 
be 3,000,000 acres of forest land under such 
protection. The land owners will have contrib- 
uted $60,000 and the State an equal amount 
toward fire protection. Seventeen fire towers 
will be built in the protected territory under this 
codperative system.’’ 

W. E. Bond, of the Texas forestry depart- 
ment, told of work planned on the three State 
forests. He discussed the nature of the work, 
the results expected by the department and 
told how such work will produce information 
of value to the timber land owners when they 
undertake the growing of timber asa crop. The 
eagerness of the forestry department to help 
owners of large areas of timber lands was em- 
phasized by the speaker. He stated the de- 
partment is anxious to help solve management 
problems and in any other way it is capable 
of giving assistance. 

*‘*The Development of Forest Protection 
Work’’ was the theme of a talk by H. J. Eberly, 
in charge of forest protection work for the 
Texas forestry department. He told of the 
development of the work in the past, discussed 
the present status and predicted the probable 
developments of the future. 

The meeting was well attended, there being 
present about thirty members of the association 
from all parts of East Texas. The next meet- 
ing date falls on Dee. 18. 


DESPITE IMPROVEMENTS in other details of 
operation the railroads are not obtaining a 
higher loading per car. The average load per 
freight car for this year, up to and including 
September, was 27.1 tons. While this was 
greater than in 1922, 1924 and 1925, it fell be- 
low 1921 and 1923. 
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- Hardwood Wholesalers Say Business 
Is Marking Time 


MILWAUKEE, WiIs., Nov. 22.—Curtailment of 
production and the employment of sound and 
sane merchandising methods by wholesalers are 
two factors which must be inaugurated in the 
lumber industry to pull it out of the depths 
and place it on a level with the other major 
industries of the country, according to the 
sentiment expressed by the members of the 
Northern Wholesale Hardwood Lumber Associa- 
tion at their quarterly meeting Nov. 19 at the 
Milwaukee Athletic Club here. 

The wholesalers believe that the only way the 
industry can be aided is through the reduction 
of output by the mills, to keep the supply on 
the market at a fair level and not over-run 
it as at present; and that by the use of mer- 
chandising plans and programs such are are 
employed by other lines of business, greater 
volume can be attained with a fairer margin 
of profit for the wholesalers and manufacturers. 
The practice of lumbermen of selling on price 
alone and outbidding each other until there is 
no profit left in the sale was described as a poor 
way of selling lumber. 

Closer codperation with the millmen is 
needed, according to the views of a number of 
the wholesalers who stated that it is time for 
both to get together for mutual benefit and the 
common good of the industry. 

Harry Christiansen, president of the associa- 
tion, in a short talk during the meeting, pointed 
out a number of the evils existing in the lumber 
industry which need to be corrected if the busi- 
ness is to be on a sound basis. 


We as lumbermen have had a most unpleasant 
year, in fact several years, figured from the profit 
standpoint, declared Mr. Christiansen. As a major 
industry, the lumber business generally stands 
nearer to bankruptey than any other. There has 
been less remuneration for the amount of intelli- 
gence and conscientious application, in my belief, 
than any other industry. We have a right to a 
fair return for our efforts and our investments. 
The manufacturers and wholesalers have the same 
problems only in different departments. The manu- 
facturer’s loss is our loss. When he is prosper- 
ous, we, as wholesalers (the sales departments), 
are too. I plead with each of you for a closer 
contact with the mills which supply us. I ask 
that you play fair with them and to ease their 
trials when possible, rather than increase the trou- 
bles. Disruption and chaos among them can only 
mean the same with us. I believe a great step 
toward remedying conditions is a sane curtailment 
movement—a curtailment that will bring supply 
and demand to the point where our product can 
be sold, not always bought; where cost of manu- 
facture, plus a reasonable profit, will make the 
selling price, and not the bid of the buyer. 

The buyer will welcome a fair, stabilized price 
which does not vary every time he comes to buy, 
and one where he can judge approximately what 
his competitor is going to pay. He wants to live 
and as a rule he is willing to let live. 


Higher Yields and Less Selling 

Lumber must either bring more money or the 
cost of manufacture must come down. As labor is 
the principal item, it means lower wages and more 
work per hour from the laborer. I personally feel, 
and a great number of my friends among the mills, 
likewise, that labor is getting little enough in our 
industry. Lower cost must come through higher 
yields and less selling and administration costs. 
If this does not come soon, we as lumbermen, gen- 
erally, stand in the same position as a great num- 
ber of foreign nations—broke, but still carrying 
on badly. . 

Ours is only a small organization but it can make 
itself a real worthwhile one by preaching sane 
production to our friends, showing that we are 
truly friends, and that we stand ready to help 
where we can; and, further, that we are truly an 
essential in the scheme of merchandising lumber. 
I can not exact a pledge of you to follow sane mer- 
chandising. I can only hope to have convinced 
you that curtailment is right and to warn the lum- 
bermen not to believe the other fellow but practice 
it himself. He may try to outsmart some one, 
but as proved so often before, he only fools himself. 

The lumbermen always start out a year with the 
highest of hopes, according to Mr. Christiansen, 
and then when the year is closing, they find that 


the hopes have not been attained and that the busi- 
ness is in no better condition than it was in 
former years. The wholesalers are not as bad as 
the mills because some mills are broke and know 
it while others do not know it. 

In his opinion, the banks are at fault in con- 
tinuing to loan money to the mills even though 
they fail to make profits. If the bankers would 
discontinue this practice, it might help the situa- 
tion. 

Discussion on Business Conditions 


In a short talk on general business conditions, 
W. W. Brown, of the W. W. Brown Lumber Co., 
Chieago, reported that the hardwood business 
is not good. Manufacturers, retailers, and 
others are not buying and will not buy for the 
remainder of the year, giving as their reason 
that they wish to keep their inventories low 
until after Jan. 1, when they promise to come 
into the market and replenish their needs. 

Basswood is really the only active item in the 
hardwood market now and it has moved better 
this year than in 1925. Heavy production in 
the North and South has accounted for the 
over-supply of lumber items, but there was 
some relief for a time due to the rainy weather 
in both of these producing sections, which forced 
operations to suspend, reducing the supply 
of available lumber and bringing the prices on 
some of the items which were short, to a higher 
level than they were selling at previously. 

A. H. Ruth, of the G. W. Jones Lumber Co., 
Chicago, gave an outline of the conditions of 
stocks of the various hardwood items in the 
market and in the hands of the manufacturers. 
There is a large lot of No. 2 birch and a sur- 
plus of inch and No. 1 common, according to 
Mr. Ruth, due to the fact that some of the mills 
carried over stocks from last year and there 
was a good production of it again during 1926. 
There was little thick birch cut during the year. 

The movement on 6/4 resawed has been rapid 
but 4 has moved slowly. One-inch maple floor- 
ing stock is being carried by the mills and can 
not be moved. Sales of 6/4 and 8/4 maple 
have been fair. Number 3 common is practi- 
cally the only birch item which has shown any 
strength. Lumbermen find it hard to move 
No. 1 maple. 

Even though basswood has moved better in 
1926 that it did in the previous year, according 
to Mr. Ruth, the increased movement has not 
brought a corresponding increase in prices. It 
should show more strength in the future because 
there is only a small surplus. Soft elm has 
moved better and the prices are stronger, ex- 
cept in thick items. One-inch elm stock is in a 
better position this year because the refriger- 
ator plants have bought large quantities of it 
and the auto body plants in many instances 
have switched from maple to this item. 

The question was raised as to whether Ca- 
nadian birch competes strongly in Chicago ter- 
ritory, and Mr. Ruth said that most Canadian 
stock goes into eastern markets. The Cana- 
dian stock which does come into the Chicago 
district is not as a rule cut by the northern 
mills, so there is little to worry about Canadian 
competition. 

A number of the members attending were 
asked to give their viewpoints on the industry. 
E. Payson Smith, of the E. Payson Smith Lum- 
ber Co., Minneapolis, said one of the things 
wrong with the industry is that manufacturers 
endeavor to set the profits for the jobbers and 
if they do not get the orders from the jobbers 
and wholesalers, they sell direct to the con- 
sumers. Manufacturers of wood products and 
retailers are apparently afraid to carry stocks, 
according to Mr. Smith, which has upset the in- 
dustry. In former years, the whole run of the 
mill could be bought at the beginning of the 
season, but this is not possible now because 
the jobbers are not assured of selling this 
amount for they do not know whether their cus- 
tomers will take it. There is nothing for the 
jobbers to base their takings on. 


If sales are pushed for the remainder of the 
year the market will become lower in the 
opinion of Harold Sill, of George D. Griffith 
& Co., Chicago, who believes that the trade is 
going to buy only what is needs for the re- 
mainder of this year and there is no necessity 
to cut prices just to get orders. 


The birch veneer market is in a demoralized 
condition according to E. H. Ruhmer, of the 
National Lumber & Cedar Co., Park Falls, 
Wis., who reported that veneer factories are 
taking only a few logs, cutting down their pur- 
chases, and being able to buy them, as far 
as he knows, for $45 per 1,000. 


Prices No Factor in Sales 


H. A. Walker, of the H. A. Walker Lumber 
Co., Chieago, said that price is no factor in 
sales for the rest of this year and that the 
trade is only buying as its needs require. Wood- 
using industries are not optimistic about their 
business. O. C. Censki, of the H. F. Early 
Lumber Co., Wausau, Wis., reported that there 
has not been much business for the last two 
months and there will be none until after Jan. 
1. The furniture manufacturers are using a 
great amount of southern hardwoods due to 
their going into the radio cabinet business. 
When the manufacturers make inquiries, they 
only want to get prices from various sources 
and then play the lumbermen against each 
other. 


J. J. Fitzpatrick, of the Fitzpatrick Lumber 
Co., Madison, Wis., stated that in his locality 
business is good and wages are high. There is 
considerable building and the country trade is 
starting to buy for next year. Millwork plants 
and wood-using factories are operating at a 
good capacity and buying lumber. He predicts 
a good outlook for the new year. 


The merchandising angle was brought out 
by Roy Lindsay, of the Adams-Thom Lumber 
Co., of Wausau. He questioned whether the 
wholesalers were pursuing the right merchan- 
dising policy, believing that the lumbermen 
should work out problems for the customers 
and give them better service instead of merely 
selling them lumber. 

Robert Maislein, of the Maislein-Dawson 
Lumber Co., Sheboygan, Wis., doubted whether 
this policy could be worked out practically 
among the entire trade, because the manufac- 
turers have been in business for a long time 
and have worked out their own methods, making 
it a difficult task to convince them that they 
need certain items in place of others they have 
been using. 


During the meeting, William Kelley, of the 
Kelley-O’Melia Lumber Co., Milwaukee, pre- 
sented a series of charts showing the hardwood 
stocks on hand during 1925 and 1926. The 
peak of unsold stocks comes in May, according 
to the charts, being about 275,000,000 feet, and 
the lowest point is reached in October, when 
there are only about 125,000,000 feet. 


J. F. Hayden, secretary of the association, 
reported that since and before the Rhinelander 
meeting in July, eleven of the members had con- 
tributed to the publicity campaign of the Na- 
tional Association of Wooden Box Manufae- 
turers. The report of the wood promotion com- 
mittee was that supplies of two stickers had 
been sent to members. A discussion as to 
whether these should also be sent to the manu- 
facturers ensued and it was left to the com- 
mittee to decide. 

The annual meeting of the association will be 
held in Milwaukee on Feb. 14, the day preceding 
the opening of the annual convention of the 
Wisconsin Retail Lumbermen’s Association, 28 
has been the custom in previous years. The 
election of officers, and the annual banquet to 
which millowners, sales managers and others 
will be invited, will be held at the Milwaukee 
Athletic Clib on Monday evening. 
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Philadelphians Honor Association Executives 


PHILADELPHIA, Pa., Nov. 22.—Eight local 
associations, embracing practically the entire 
allied lumber interests of Philadelphia and vi- 
cinity, paid their respects to the presidents 
of two great national organizations last Thurs- 
day night in the palatial dinner hall of the new 
Penn Athletic Club here. One hundred and 
fifty representative men of the city attended 
this testimonial dinner to Ben C. Currie, presi- 
dent of the National Hardwood Lumber Asso- 
ciation, and Frederick 8. Underhill, head of the 
National-American Wholesale Lumber Associa- 
tion, and it is safe to say it was the most im- 
pressive gathering of its kind in the history 
of the city. 

Wilson H. Lear acted as chairman and intro- 
duced both Mr. Underhill and Mr. Currie in 
short speeches which were overflowing with the 
sincere fecling that the gathering held for these 
Philadelphians who have been tendered the 
highest honors their respective associations can 
bestow. Mr. Lear preluded his introductory ad- 
dresses with an inspiring plea for the city to 
vast aside its cloak of modesty and take its place 
as the greatest lumber market in the East. 

And two reasons, he said, for the growth of the 
lumber business in Vhiladelphia are Ben Currie and 


Fred Underhill. These men have given valuable 
time to their organizations, sacrificing personal 


gain that we might benefit. It would be an act of 
ingratitude if we did not show them that we ap- 
preciate their efforts. Two of the most steadfast 
and enthusiastic workers I have ever known, Cur- 
rie and Underhill, are striving to help us make 
good. Through their associations, good lumber 
men are becoming better. Tonight we are going 
to make manifest our appreciation of the honor 
the nation has conferred on these home boys and 
at the same time let them go away after this 
gathering carrying memories they will never for- 
get. 

Frederick 8S. Underhill, his voice choking with 
emotion, and his eyes damp with tears, re- 
sponded to the demonstration on the part of 
the audience in speech as dramatic and touch- 
ing as the introduction. He said in part: 


When I was a boy, I decided to go into the lum- 
ber business. And I am proud of my choice. When 
you are in the business you like, you live it twenty- 
four hours a day. I have always been willing to 
work for the associations and clubs because I love 
the lumber business and think it is a great priv- 
ilege rather than a sacrifice to be called upon to 
serve my brother men in the industry. One of the 
many things our national group is engaged in is a 
campaign with the National Lumber Manufactur- 
ers’ Association to increase the use of lumber where 
it can best be used, such as in the building of 
houses. ‘This work has a far reaching effect—the 
manufacturer, distributer, consumer, in fact, any- 
body who has anything to do with lumber will bene- 
fit by the genius and sacrifice of those who are 
active in the National-American Wholesale Lumber 
Association. 


In presenting Ben C. Currie, the toastmaster 
extolled the chief executive of the National 
Hardwood Lumber Association as a man with 
ability, a great organizer, a man with a strong 
character and one who has never failed to exe- 
cute a duty assigned to him. Mr. Currie re- 
sponded with a remarkable address in which 
he stated that the meeting not only honored 
Mr. Underhill and himself but was in fact 
bringing honor on all Philadelphia lumbermen. 
He elaborated on the statement made by Mr. 
Lear at the beginning of the meeting. 


Philadelphia is well represented in the great 
commercial pursuits of the world, said Mr. Currie, 
and the greatest of these is the lumber industry. 
Few of us realize the strides being made in this 
direction. soth in footage and in dollars and 
cents Philadelphia has taken giant leaps in the 
last three or four years. For example, in 1922 there 
Was brought into our port by water alone 130,- 
00,000 feet ; in 1924 this increased to 175,000,000 
feet; in 1925 the total was 227,000,000 feet, while 
this year the water carried lumber for the first 
tine months is 16, percent heavier than last year. 
The railroads are enjoying this increase, too. For 
the first half of 1926 the traffic report of the 
Pennsylvania Railroad shows that 7,000 cars of 
lumber products have come into Philadelphia. 
Adding to this the waterborne lumber, this year’s 
total will exceed 36,000 carloads of lumber. This 


will certainly spike any rumors that the lumber 


industry is weakening in Philadelphia. 

The audience was amazed at these figures 
which Mr. Currie had collected at the sacrifice 
of considerable time. The speaker then men- 
tioned that the growth of the National Hard- 
wood Lumber Association is keeping pace with 
these figures. He pointed out that it is now 
international in scope with members in Canada, 
Mexico, France, England and other countries. 
He cited examples showing how rigid the policies 
of the association were being adhered to and 
concluded by thanking the assembled friends 
for their practical demonstration of loyalty. 
‘*T have never found a better class of men 
than those engaged in the lumber business, and 
from the days of my youth to my election as 
head of a great institution I have never had 
a brighter moment than this.’’ 

Dr. Hiram Webb, the silver-tongued orator 
of Nebraska, delivered an address on ‘‘ Work 





B. C. CURRIE, KF. S. 
Philadelphia, Pa. ; 


UNDERHILL, 
Philadelphia, Pa. ; 
Guests of Honor at Testimonial Dinner 
and Pleasure.’’ His talk was a variety of 
axioms, wit, humor and nonsense, a very pleas- 
ing addition to the splendid program. 

W. W. Schupner, secretary-manager of the 
National-American Wholesale association, told 
how both big associations were working to- 
gether for the good of the entire industry. He 
extolled Mr. Currie’s work on the railroad 
transportation committee and lauded both 


Messrs. Underhill and Currie as valued ser- 
vants. John W. Long, publisher of the New 


York Lumber Trade Journal and H. J. Pel- 
string, manager of the Pennsylvania Lumber- 
men’s Mutual Fire Insurance Co., were also 
called on for brief talks. 

Robert J. Kay, on behalf of the gathering pre- 
sented Mr. Underhill with a set of silver com- 
potes while a similar gift was received by Mr. 
Currie. In making this presentation Horace 
B. Wilgus exemplified Mr. Currie as an es- 
teemed leader and stated that this was the 
greatest occasion in local lumber cireles. 

The testimonial dinner, with turkey topping 
the Thanksgiving menu, was served amid au- 
tumnal scenes, goregous floral decorations and 
lively jazz musie. The committee in charge 
was: Edward F. Magee, president Lumbermen’s 
Exchange; Luther C. Ogden, president Penn- 
sylvania Lumbermen’s Association; J. C. Ten- 
nant, president Hastern Lumber Salesmen’s As- 
sociation; Rayburn Clark Smith, ——_ 
Manufacturers’ Association of Cabinet Workers; 
Charles I’. Kreamer, president Philadelphia 
Wholesale Lumber Dealers’ Association; Hor- 
ace B. Wilgus, president Retail Lumbermen’s 
Association; J. K. MeLean, president Sash & 
Door Manufacturers’ Association of Philadel- 
phia; and P. John Galbraith, Wooden Box 
Manufacturers’ Association of Philadelphia. A 
rising vote of thanks was extended to Secretary 





J. H. Lank and his assistant, of the Lumber- 
men’s Exchange, for their help, and also to 
the Associated Lumber Mutuals who furnished 
a most artistic and elaborate program. 


New Law May Bring New Industries 


MINNEAPOLIS, MINN., Nov. 22.—Now that 
passage of the forestry tax amendment to the 
Minnesota constitution has been officially veri- 
fied, interest is developing in the legislation 
to be enacted this winter to put the amendment 
in effect. Provided that the tax law to be 
framed is liberal enough to carry out the spirit 
of the amendment, it is expected that it will 
have the immediate effect of bringing some new 
woodworking industries to the State. One large 
eastern paper manufacturer is reported to be 
ready to come to Minnesota and purchase a 
5,000-acre timber land reserve as soon as satis- 
factory assurance is given that the growing tim- 
ber will not be taxed to death. 

The amendment according to official returns 
received 383,003 votes, and 127,592 were cast 
against it. As 722,781 votes were cast in all 
in the State, a vote of 361,391 in favor was 
necessary for passage. In some northern coun- 
ties where there still are bodies of timber there 
was active opposition, but the three large cities 
of Minneapolis, St. Paul and Duluth gave the 
amendment such a large vote that its passage 
was made possible. 


Woods Used in Telephone Equipment 


About half of the sixty varieties of wood used 
for commercial purposes in the United States 
are utilized in the manufacture of telephone 
equipment and apparatus. 

Black walnut and mahogany are used princi- 
pally where a fine appearance is desired such as 
on central office switchboards and private branch 
exchange switchboards. The mahogany used is 
of two kinds—the St. Jago or hard mahogany 
and. the Tabasco or Mexican or soft variety. 

Teakwood, imported from India and _ the 
Malay Peninsula, and probably the most dura- 
ble of known timbers, is used in telephone ap- 
paratus intended for use in the tropical coun- 
tries. It is very resistant to insect attack and 
the action of water. The oil from this wood, 
too, acts as a preventative against rust when 
iron is in contact with it. 

The hard, tough, lignum-vitae makes excel- 
lent bushings, bearings, and couplings—in fact, 
is used any place where there is wear and where 
it is impossible or difficult to lubricate. 

Northern white pine, utilized for packing ma- 
terial and cable reels, is used in larger quanti- 
ties than any of the other woods in the manu- 
facture of telephone equipment. 

Shortleaf scuthern pine makes excellent 
framework for switchboards, while in the form 
of 6x6 timbers it is used for blocking cable reels 
when loaded on freight ears. The ‘‘lags,’’ or 
strips nailed around the circumference of a 
cable reel, are of tamarack or western larch. 
Norway pine is used for lagging on the smaller 
reels, 

Sugar pine finds a use in foundry patterns 
and hattery cabinets. California white pine, an 
excellent wood for withstanding the weather, is 
used in cable terminal boxes. White ash is used 
on switehboards for footboards, curtain posts 
and piling rails. 

Telephone poles are usually of pine, chestnut 
and eedar. The crossarms on the poles are of 
fir or pine, with locust pins to which the insula- 
tors are secured, 

PABBA Se 

Tue INDIANA forestry division has recently 
completed new fire lanes and strung additional 
telephone wires around the forest reserve at 
Henryville to the central lookout tower for rapid 
communication in ease of fire. The department 
maintains fire fighting apparatus and its per- 
sonnel is highly trained. 
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Associations Plans and Activities 


Nov. 30—National Lumber Manufacturers’ Association, 
Chicago. Meeting board of directors. 

Nov. 30—Southern 
Chicago. 

Dec. 2—Southern Pine Association Subscribers’ Salesmen, 
Congress Hotel, Chicago. First group meeting. 

Dec. 2-8—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual. 

Dec. 4—Massachusetts Retail Lumber Dealers’ Associa- 
tion, Copley-Plaza Hotel, Boston, Mass. Annual, 
Dec. 6—Balt moe Baltimore, Md, 

Annual, 

Dec. 6-0—Western Forestry and Conservation Associa- 
tion, Victoria, B. C. Annual. 

Dec. 7—Northwestern Hardwood Lumbermen’s Associa- 

tion, St. Anthony Commercial Club, Minneapolis, 

Minn. 

8—Massachusetts Wholesale Lumber Association, 

Chamber of Commerce, Boston, Mass. Annual. 

Dec. 8—Iumber Dealers’ Association of Connecticut, 
Hotel Elton, Waterbury, Conn. Annual, 

Dec. 14—Lumber Trade Club of Boston, Boston, Mass. 
Annual, 

Dec. 14-15—Plywood Manufacturers’ Association, Chi- 
cago. Annual. 

Jan. 12-13, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Jan. 13, 1927—Pliladelphis Wholesale Lumber Dealers’ 
Association, Philadelphia, Pa. Annual. 

Jan. 13, 1927—Forest Products Association of Maryland, 
Emerson Hotel, Baltimore, Md. Annual. 

Jan. 13-15, 1927—-Mountain States Lumber Dealers’ Asso- 
ciation, Denver, Colo, Annual. 

Jan. 14, 1927—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 


Pine Association, Congress Hotel, 


Board of directors’ meeting. 


Lumber 


Ixchange, 


Dec. 


Jan. 17-21, 1927—Union Association of Lumber & Sash 
& Door Salesmen, Neil House, Columbus, Ohio. 
Annual. 

Jan. 17-21, 1927—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan. 18, 1927—Hardwood Interior Trim Manufacturers’ 

Association, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 18-19, 1927—National Lumber Exporters’ Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 18-20, 1927—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 19, 1927—Southern Hardwood Traffic Association, 

Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 19-21, 1927—Ontario Retail Lumber Dealers’ Asso- 
ciation, Toronto, Ont. Annual. 

Jan. 20-21, 1927—Hardwood Manufacturers’ 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan, 22, 1927—Louisiana Reteil Lumber Dealers’ Asso- 
ciation, Alexandria, La. State-wide meeting. 

Jan. 25, 1927—Canadian Forestry Association, Windsor 
Hotel, Montreal, Que. Annual. 

Jan. 25, 1927—Northern Pine Manufacturers’ Associa- 
tion, Radisson Hotel, Minneapolis, Minn. Annual. 

Jan. 25-27, 1927—Northeastern Retail Lumbermen’s 
Association, Hotel Syracuse, Syracuse, N. Y. An- 
nual, 

Jan. 26-28, 1927. Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. An- 
nual. 

Jan. 26-28, 1927—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 26-28, 1927—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 27-28, 1927—National Association of Railroad Tie 
yn Hermitage Hotel, Nashville, Tenn. 
Annual, 


Institute, 


Jan. 27-28, 1927—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Morgantown, W. Va, 
Annual, 

Jan. 28, 1927—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual meeting of 
stockholders. 

Jan. 28-29, 1927—American Forestry Association, New 
Haven, Conn. Annual. 

Feb. 1-3, 1927—Canadian Lumbermen’s Association, 
Windsor Hotel, Montreal, Que. Annual. 

Feb. 1-3, 1927—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa, 
Annual. 

Feb. 2-3, 1927—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. Annual. 

Feb, 2-4, 1927—Michigan Retail Lumber Dealers’ Asso- 
ciation, Olds Hotel, Lansing, Mich. Annual. 
Feb. 9-10, 1927—National Association of Commission 

Lumber Salesmen, Palmer House, Ohicago. Annual. 

Feb. 9-11, 1927—Illinois Lumber & Material Dealers’ 
— ames Edgewater Beach Hotel, Chicago. An- 
nual, 

Feb. 14, 1927—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwaukee, 

is. Annual, 

Feb. 15-17, 1927—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 

Feb. 16-18, 1927—Nebraska Lumber Dealers’ Association 
and Cornhusker Knot-Hole Club, City Auditorium, 
Lincoln, Neb. Annual. 

Feb. 24-25, 1927—Tennessee Retail Lumber & Millwork 
Association, Peabody Hotel, Memphis, Tenn. Annual. 

Feb. 24-26, 1927—Western Retail Lumbermen’s Associa- 
tion, Winthrop Hotel, Tacoma, Wash. Annual. 

March 2-3, 1927—Central & Northeastern Iowa Retail 
Lumbermen’s Association and Northwest Iowa Lum- 
bermen’s Association, Fort Des Moines, lowa. Joint 
annual conventions. 





Southern Pine Directors to Meet 


NEw Or.EANS, La., Nov. 23.—The board of 
directors of the Southern Pine Association will 
meet Tuesday, Nov. 30, in the Congress Hotel, 
Chicago. The meeting has been called by Secre- 
tary-Manager Berckes to discuss, among other 
subjects, the association’s finances, the work 
now under way and to make plans for future 
activities. The meeting of the Southern Pine 
directors will precede the board meeting of the 
National Lumber Manufacturers’ Association, 
which will be held in Chicago on the same date. 
A number of the former association directors 
are also directors of the National association 
and for this reason it was deemed advisable to 
have the two meetings on the same day. 


Northeastern Retailers’ Date 

Rocuester, N. Y., Nov. 22.—The thirty-third 
annual convention of the Northeastern Retail 
Lumbermen’s Association will be held Jan, 25, 
26 and 27, 1927, in Syracuse, N. Y. The con- 
vention sessions and exhibits will be held at 
the Hotel Syracuse. 

A convention committee consisting of Harry 
C. Yakey, of the George C. Kenyon Lumber Co., 
of Syracuse, chairman; Orville H. Greene, of 
the Wilson & Greene Lumber Co., Syracuse; 
J. E. Chapman, of the Chapman Lumber Co., 
Syracuse; Joseph 8. Caldwell, jr., Syracuse; 
Willis P. Morin, of Morin Bros., Fulton, N. Y.; 
H. A. Bellows, of C. P. Chase & Co. (Ltd.), 
Springfield, Mass.; Stanley M. Cox, of Cox & 
Van Tuyl, Wantagh, N. Y., and John C. Barry, 
of the Strong & Hale Lumber Co., Portland, 
Conn., has been appointed and is formulating 
plans for what has been termed ‘‘a real old- 
fashioned retailers’ convention.’’ 

The winners of the clean yard contest, a pre- 
convention activity which has proved very popu- 
lar, will be announced at the convention and 
prizes will be distributed to the winners. There 
will be exhibits on the ground floor of the Syra- 
euse Hotel, of nationally advertised products 
and a large number of exhibits on the tenth 
floor of the hotel, where a special hall and sev- 
eral small parlors have been reserved for this 
purpose. 

The sessions will present opportunities for 
the retailers to go to school and study what 
their fellow dealers are doing to solve the va- 
rious problems that confront them. The speakers 
will be selected with the idea of bringing a 
message of real value to the retail lumber 
dealers. 


Special entertainment is to be provided for 
both ladies and men in attendance, a special 
invitation being extended to the ladies to come. 
There will be parties arranged in their honor 
and they are assured of a special welcome by 
the wives of the retail lumber dealers of Syra- 
cuse. 


Union Salesmen’s Annual 


ToLEDO, On10, Nov. 22.—J. P. Bartelle, sec- 
retary of the Union Association of Lumber & 
Sash & Door Salesmen, this city, announces that 
the annual meeting of his organization will be 
held at the same time and place as that of the 
Ohio Association of Retail Lumber Dealers, the 
latter having stated that its annual will be held 
Jan. 17-21, 1927, at the Neil House, Columbus, 
Ohio. Secretary Bartelle states that the com- 
mittee on arrangements has not yet been ap- 
pointed, nor has the program for the annual 
been outlined. 

Mr. Bartelle is very enthusiastic over the 
growth of the salesmen’s organization, which 
was established in 1901 with less than forty 
members; now the membership numbers over 
700 and is still going strong, he says. 


Baltimore Lumber Exchange 


BALTIMORE, Mp., Nov. 22.—The annual meet- 
ing of the Baltimore Lumber Exchange will be 
held on the evening of Dec. 6, when officers will 
be elected, the yearly reports received and other 
business transacted. The ticket put up by the 
nominating committee is expected to make its 
appearance this week. 


Pine Salesmen Group Meeting 


NEw ORLEANS, LaA., Nov. 23.—The Southern 
Pine Association will hold the first group meet- 
ing of its subscriber mills’ sales representa- 
tives at the Congress Hotel, Chicago, Dec. 2. 
This organization has been planning a series of 
such meetings for some time and has considered 
seriously the desirability of organizing mill 
salesmen into sectional groups. The announce- 
ment of this meeting forecasts the consumma- 
tion of these plans. 

It is explained that the group meetings will 
be held regularly at central points so the at- 
tendance may be drawn from the greatest num- 
ber of surrounding States. The association has 
invited to the meeting all Southern Pine Asso- 
ciation mill salesmen stationed or operating in 
Illinois, Wisconsin, South Dakota, Minnesota 
and Iowa, and sales managers of subscriber 


mills have been requested to write members of 
their sales forces urging them to attend. 

As soon as the subscriber mill salesmen have 
been organized in various other sectional groups, 
the association will announce the dates and 
places of future meetings. 


Philadelphia Wholesalers Set Date 


PHILADELPHIA, Pa., Nov. 22.—M. G. Wright, 
secretary of the Philadelphia Wholesale Lum- 
ber Dealers’ Association, states that the annual 
meeting and election of officers of the organiza- 
tion will be held Jan. 13, 1927, though the place 
of meeting has not yet been selected. 


Maryland Forest Products Association 


BALTIMORE, Mp., Nov. 22.—Secretary Keith 
Powlison, of the Forest Products Association of 
Maryland, this city, states that according to 
present plans the annual meeting of the organi- 
zation will be held Jan. 13, 1927, in Baltimore, 
presumably at the Emerson Hotel. 


Forest Management Conference 


Victoria, B. C., Nov. 20.—An extensive pro- 
gram has been prepared for the annual forest 
management conference of the Western Forestry 
& Conservation Association, which will be held 
Dec. 6 to 9 at the Empress Hotel here. The 
first day’s session will be taken up with the 
reports of the officers, followed by a discussion 
on the status of reforestation tax measures, iD 
which Hugo Winkenwerder, George W. Peavy 
and S. R. Black will participate. At the Tues- 
day afternoon session there will be reports on 
various activities of the organization, including 
the research department, restocking habits of fir 
and pine, cut-over land operation costs, and the 
hazards of slash. The appointment of commit- 
tees will conclude the session for that day. 

The Wednesday session will be known as pro- 
tection day, and various discussions will be 
made by foresters, Government officials etc., on 
a number of subjects, including forest legisla- 
tion, forest insect control, timber diseases, new 
ideas in equipment and methods, fire law en 
forcement, better organization to meet bad sea- 
sons and bad fires, and logging camp fire prob 
lems. An informal dinner will be held Wednes- 


day evening at 7 o’clock. 

The Thursday morning session will be known 
as the insurance session, and topics to be dis- 
cussed include ‘‘The So-called Conflagration 
Hazard,’’ and ‘‘Giving the Public Facts About 
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Fires,’’ followed by the report of the insurance 
committee and of the various convention com- 
mittees, concluding with the election of officers 
for the new year. 

Prior to the opening of the convention proper 
on Dee. 7, there will be a number of preliminary 
committee meetings on Monday, Dec. 6. The 
morning session will be known as a publicity 
session and will be devoted to discussions on 
school material, motion pictures, American For- 
est Week plans, lecture tours etc. The after- 
noon session will be called the protection ses- 
sion, and discussions will be had on the weather 
bureau codperation, Clarke-McNary law codp- 
eration, air patrol, equipment and methods, and 
classifying fires. 


Louisiana Retailers to Meet 


LAKE CHARLES, La., Nov. 22.—W. H. Mana- 
gan, Clarence Managan and Lisle Peters have 
returned from New Orleans where they attended 
the recent annual meeting of the Louisiana Re- 
tail Lumber Dealers’ Association. At this 
meeting W. H. Managan was elected president 
of the association for the coming year. Mr. 
Managan and Lisle Peters were chosen mem- 
bers of the board of directors for 1927 and 
C. M. Managan was selected chairman of the 
committee on by-laws and constitution. 

A State-wide meeting is to be held Jan. 22, 
1927, in Alexandria. 


Engineers Discuss Wood Uses 


The wood using industries division of the 
American Society of Mechanical Engineers held 
a meeting at the City Club, Chicago, Nov. 23. 
A representative of the Curtis Companies, of 
Clinton, Iowa, gave an illustrated talk on the 
fnishing of doors. Maj. Ahern, former forester 
of the Philippines, spoke interestingly on the 


the big Dryad drier in the Jasper veneer mills, 
said to be one of the best and most modern 
driers on the market, believes that it will do 
the work successfully. H. F. Compton, repre- 
sentative of the Merritt company, was in Jasper 
to supervise the experiment, which is being 
watched by veneer manufacturers everywhere. 
White pine veneer is used extensively in making 
door panels. The log received at the Jasper 
plant is a top log from a tree about 70 feet high. 
The growth rings indicated that the tree was 
about 160 years old. 


Western Cedar Meets Cigar Box Test 


According to some tests recently announced 
by the school of forestry of the University of 
Idaho, Moscow, Idaho, western red cedar has 
been shown to be suitable for use for the manu- 
facture of cigar boxes. In these tests cigar 
boxes of standard size were made out of cedar, 
using light colored wood for some and dark col- 
ored wood for others. These boxes were filled 
with specially made cigars as were a similar 
number wrapped and packed in the same way 
in the standard commercial boxes made of Span- 
ish cedar. The boxes were sealed, as required 
by law, and remained so for forty days. At the 
end of this period sets of four cigars each were 
mailed to thirty-five judges selected at random 
throughout the United States. 

Reports were received from thirty-one judges, 
twenty-seven of whom indicated that no differ- 
ences were noted in smoking the four cigars 
submitted. One indicated that the cigars packed 
in the western red cedar boxes appeared to have 
a flavor foreign to the normal tobacco aroma. 
Three stated that they detected a bitter taste 
or a poor aroma in certain cigars, but an anal- 
ysis of the individual cigars showed that the 
bitter taste was not more common in the cigars 








NOTHING PAYS BETTER— 


In selling than a firm belief in the worth of one’s goods. 
In handling men than to treat them like men. 

Than loyalty in any kind of a job. 

In the building of a home than the art of overlooking. 
Than courtesy in the handling of a prospect. 

Than the truth when you are in a tight place. 

Than sincerity if one is dealing with the public. 








various species and uses of woods indigenous 
to the Philippine Islands. Primers and mineral 
oils was the subject of a talk by a representa- 
tive of the Forest Products Laboratory, Madi- 
son, Wis., who described priming coats to keep 
moisture out of automobile bodies ete. 


Macon Club Has Ladies’ Night 


Macon, Ga., Nov. 22.—The Lumbermen’s 
Club gave a ladies’ night program at Hotel 
Dempsey on Saturday night, which was well at- 
tended by the members of the club and their 
wives. No business was transacted at this meet- 
ing. A program of entertainment was provided 
from the college talent of the city, and it was a 
delightful event for those who were able to get 
there. The next meeting of the club will begin 
at 6:30 o’clock in the evening, instead of 8:30 
p.m. 


Try Veneer Drying Experiment 

EVANSVILLE, IND., Nov. 22.—A 7-foot white 
or sugar pine log, 21 inches in diameter was 
received a few days ago by the Jasper Veneer 
Co. at Jasper, Ind., from the Weed Lumber Co. 
at Weed, Calif. The log was sent to the Jasper 
company by the Merritt Engineering & Sales 
Co. for experimental purposes. 

White pine has been successfully cut into 
veneer, but no satisfactory way of drying it 
artificially has been discovered up to this time. 
The Merritt company, which built and installed 


packed in the western red cedar than it was in 
those packed in the Spanish cedar. 

It is felt that as a result of these tests show- 
ing the suitability of western red cedar to cigar 
box manufacture a new field of utilization is 
opened for a native wood found in large quan- 
tities in the northwestern States. 


Middle West Markets Being Studied 


NEw ORLEANS, La., Nov. 23.—In line with 
the trade promotion program of the Southern 
Pine Association, J. F. Carter, its field repre- 
sentative, has been placed in charge of research 
work being conducted in Kansas City, Mo. Since 
Mr. Carter recently started his survey of the 
wood-using industries of the middle West, some 
very interesting information has been obtained. 
In addition to Kansas City work will be done 
in Topeka, St. Joseph and the other important 
cities of the district. Mr. Carter partly covered 
the Chicago district in October and present plans 
provide for his return to that city in December 
so that the work there may be completed before 
the first of the year. 

This research work is a part of the trade pro- 
motion program the association is now engaged 
in. This industrial survey is being conducted 
for the purpose of tracing and widening the 
markets for the products of the subscriber mills, 
Definite plans for trade promotion will erystal- 
lize after the research committee has finished 
gathering facts about the product and its uses. 


“Home Sweet 
Home”’ 


QD ‘io are some tribes of people 


who do not have the word 

“home” in their language. They 
have “house,” “tent,” “dwelling,” but 
not “home.” Our language is en- 
riched beyond expression by the one 
word “home” with the meaning that 
has been built into that word through 
the years. 


He left home! It was not a fine 
mansion but a lowly dwelling. There 
were flowers at the front and a gar- 
den at the back and a vine at the 
window and a fountain of love that 
flowed unceasingly. He was happy 
there and satisfied except for one 
thing. He coveted wealth. “I would 
like to be rich,” he would say, “for 
you can get anything you want with 
money.” Then he heard of a far- 
off land where gold could be gotten 
free for the digging and he joined 
the company and left home. 


© 


EARS passed and he had found 
gold, enough even to satisfy him, 


and he came back home. No, 
that is not right. He never came 
back home, for when he returned and 
stood before his former home he said 
with scorn, “‘That is only a hovel. 
We are going to live in a palace 
now.” And he built the palace with 
his gold and they lived in grand state 


there. 
& 


everything he had asked for had 

been put into the palace for he 
had gold to pay, but yet something 
was lacking and he was not happy. 
So he went back to look at the old 
home and he said, “It is because there 
is no garden and no flowers.” So he 
had the flowers planted at the front 
and a garden made at the back of the 
palace and a vine put at the window. 
But still he was not happy. Again 
he went to look at the old home. He 
entered the door and was wandering 
through the once dear rooms, sweet- 
ened in memory by the richest asso- 
ciations. Suddenly his eyes softened 
and his heart swelled with emotion 
for he had seen what was wrong, 
what the mansion lacked, seen with 
the inner eyes what physical eyes 
could not see. It was the old foun- 
tain of love that had cheered and en- 
riched that little home and made it 
the dearest spot on earth to them. 
And going back to his mansion, he 
dug again the closed fountain of love 
and then, and only then, the mansion 
became what it never was before, 
“home sweet home.” 


Be something was wrong. True, 
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You Can Positively 
Increase Your Sales 


— by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 


Write for Pamphlet 49-S, giving rates 
and full particulars. 
Try our Collection Department any time on 


ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C., 


608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Hoodepertore 35 S. William St. 
NEW YORK CITY 


| 
| 
| 
| 
| 
| Lumbermen’s Credit Association 
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| Fix Your Credit Loss 


in Ad 
You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 


at. And 


| how often you miss the mark, 
you, only, know! Because of present con- 
i] ditions, your credit loss is more of a 


problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


| The American Credit-Indemnity Co. 





‘Write These 


OF NEW YORK 
S11 Locust St. 1751 Ill. Mer. Bank Bldg. 
| St. Louis; Mo. : 


Chicago. IN. San Francisco, Cal. 


537 Mer. Exch. Bldg., 

















Important Millwork Decision 


WASHINGTON, D. C., Nov. 23.- 
Court has handed down a decision 
sentences imposed upon W. G. Brims, former presi- 
dent of the carpenters’ union of Chicago, and 
twenty or more other defendants, all of Chicago, 
for conspiracy to violate the Sherman antitrust law. 
These sentences were imposed in court proceed- 
ings had several years ago, the convictions having 
been set aside by the Circuit Court of Appeals. 
Those receiving the sentences included, besides the 
then president of the carpenters’ union, a number 
of other officials of the carpenters’ organization, 
the millwork men's association, and the employing 
contractors’ association. 

The decision rendered today, in effect, finds the 
defendants guilty of a combination and conspiracy 
to restrain interstate commerce by means of an 
agreement between the carpenters’ union and the 
two associations of employers, the nub of the con- 
spiracy being, that in return for an agreement by 
the employers’ associations to hire only union labor 
the members of the carpenters’ union would refuse 
to install sash, doors, or other millwork not bear- 
ing the union label. 

The result of the conspiracy, according to the 
decision, was that “the nonunion mills outside of 
the city of Chicago found their Chicago market 
greatly circumscribed or destroyed; the price of 
buildings was increased, and, as usual under such 
circumstances, the public paid excessive prices.” 

“The allegations of the bill were sufficient to 
cover a combination like the one which some of 
the evidence tended to show,” says the opinion. 
“It is a matter of no consequence that the purpose 
was to shut out nonunion millwork made in IIli- 
nois as well as that made without. The crime of 
restraining interstate commerce through combina- 
tion is not condoned by the inclusion of intrastate 
commerce as well.” 

“It appears,” the opinion continues, “that the 
respondent manufacturers found their business se- 
riously impeded by the competition of material 
made by nonunion mills situated outside of Illi- 


The Supreme 
upholding the 





nois, mostly in Wisconsin and the South, which 
sold their products in the Chicago market cheaper 
than local manufacturers who employed union 
labor could afford to do. Their operations were 
thus abridged and they did not employ so many 
carpenters as otherwise they would have done. 

“They wished to eliminate the competition of 
Wisconsin and other nonunion mills which were 
paying lower wages and consequently could under- 
sell them. It would tend to bring about the de- 
sired result if a general combination could be ge- 
cured under which the manufacturers and con- 
tractors would employ only union carpenters with 
the understanding that the latter would refuse to 
install nonunion made millwork. 

“And we think there is evidence reasonably tend- 
ing to show that such a combination was brought 
about, and that, as intended by all parties, the go- 
called outside competition was cut down and there. 
by interstate commerce directly and materially im- 
peded.” 

In the original trial some fifty defendants were 
found guilty and were given fines of from $100 to 
$5,000. Some of the defendants paid their fines, 
while others, including former president Brims, ap- 
pealed to the Circuit Court of Appeals, which set 
aside the verdict on the ground of ‘a fatal vari- 
ance between allegation and proof, or failure of 
proof to support the charge.” 

The defendants who, by the decision of the Su- 
preme Court, must now either pay their fines or 
satisfy the Circuit Court of Appeals that there are 
other sufficient grounds for setting aside the ver- 
dict of the original trial court, are: Chicago Sash, 
Door & Blind Manufacturing Co., Von Platen- 
Dick Co., Melrose Mill Co., 
Co., Union Interior Finish Co., 
James A. Brick, Ewald Diersman, 
and H. D. Traeger, 
ploying contractors ; 
officers or members of the Carpenters’ 
Council, including Harry Jensen, 


William Morris & Sons 
Philip Rinn Co., 
Louis Hering 
millwork manufacturers or em- 
as well as a dozen or more 
District 
present president, 











Operators 


and ask them how well satisfied 
they are with their plants. Our 
engineers built these mills:— 

Dierks Lbr. & Coal Co., Broken Bow, Okla. 
Williams Yel. Pine Co., Poplarville, Miss. 
East Ala. Lbr. Co., Tuskegee, Ala. 


We'll gladly give you names of other 
mills we have built if you will write for 
them; also tell you how our service will 
save you money. 


HRALL&S HEA 


ICAL SAWMILL ENGINEERS AND DESIGNERS» 











Lake Charles, La. 
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Capital 


when you need it! 


We meet the capital requirements 
of timber and pulp operators 
promptly by outright purchase of 
bond issues in amounts of $100,000 
to $1,000,000. 

A large and established clientele of 
western investors who know that 
we are in constant contact with the 
security and the organization of is- 
sue, minimizes selling effort and 
expense. 


Call or write our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND, ORE. 
307 STARK 


SAN FRANCISCO 
CROCKER-FIRST NAT. BK. BDG. 





In This Issue 


Report of Southern Sash, 
Door & Millwork Manu- 
facturers’ Association 


SEE .wnrveeneon Pages 58-59 


Report of Millwork Insti- 
tute of California Annual 


nb eek inknekeewee Pages 56-57 





Conditions in the Minneapolis and St. Paul 
(Minn.) market are extremely quiet. City building 
is tapering off, and cold weather has shut down 
on most of the country demand, except for storm 
stock, which has been stimulated to some extent. 
Prices have been badly out of line with produc- 
tion costs all year, and in the last few weeks have 
brought still lower quotations in some items, so 
that new discount cards are being prepared, to be 
issued right after the holidays. Factories are 
running very light. 

Plants in Kansas City, Mo., are working prac- 
tically on winter schedules, with little new figur- 
ing coming in and not much demand for yard 
stock, either from city or country yards. 


While the usual end of the year lull has devel- 
oped in the millwork trade in Columbus, Ohio, trade 
is fairly good for the time of the year. Some mills 
are running to about 80 percent and others to at 
least 60 percent capacity. New orders, however, 
are slow, as is usually the case in November. Man- 
ufacturers of doors and sash are fairly busy, ac- 
cumulating stocks for the spring trade. Prices are 
not good, however, as there is still considerable 
outside competition. 


The door and millwork demand at Buffalo, N. Y., 
is smaller than it was a short time ago, and the 
premature arrival of winter weather during the 
last week has put a damper on building operations. 
It has, however, increased the call for storm sash 
and doors, and most of the plants have a fair 
amount of business from that source. 

Many of the sash and door factories in Los An- 
geles, Calif., are running on capacity schedule, 
endeavoring to catch up with all orders before the 


holidays. Regular business continues good, with a 
large number of inquiries concerning needs for the 
coming year. 

The Baltimore (Md.) sash and door men are 
finding competition very keen in the face of the 
curtailment in construction that has taken place. 
Of course the trade is now running into the dull 
season, when weather conditions interfere more 
or less with the operations of the builders, and 
actual requirements are slowed up. The local mills 
still report a fair demand for their products, and 
manage to keep busy. 


Planing Mill Concern Expands 

San Dieco, Cauir., Nov. 19.—At a cost of $75,- 
000, the San Diego Planing Mill, situated at the 
foot of Seventh Street, will erect new buildings 
and install equipment, having made application 
to the city commission for a section of the tide 
lands. 

The harbor commission also recommended to 
the city council that the application of the San 
Diego Lumber Co. for additional footage in the 
tidelands region, and adjoining its present holdings, 
be granted. 


Look Out for This Man 


From F. Herbert Brown, secretary of the Build- 
ing Material Men’s Association of Westchester 
County, New York, the AMERICAN LUMBERMAN has 
received the following letter: 

“There has been a man working in this territory 
under the name of William J. Hartman, claiming 
to be an expert association organizer along the 
lines of a listing bureau, central buying yard, 
credit exchange and schools for training millwor 
estimators. He left here suddenly after passing 
a number of worthless checks on hotel and mill- 
work firms, and we want him stopped from 
following the same practice in other localities. 

“He is a very smooth talker, knows the busi- 
ness thoroughly, has been connected with some 
millwork firms in California, and has met a number 
of our chief men in the cost accounting work. He 
uses these names very freely in his interviews. He 
is about 35 years old, 5 feet 10 inches tall, weighs 
about 165 pounds, has a smooth face, blue eyes 
dark hair and a clear complexion. He has a rather 
long nose, and smiles a great deal when talking. 
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His lips are thin and he shows his teeth when 
smiling. 

“The police department of New York would be 
glad of any information covering his present where- 
abouts. He is a dangerous man to be at large.” 


Sash Concern Increases Capacity 


SPOKANE, WASH., Nov. 20.—H. O. Schumacher, 
manager of the Home Sash & Manufacturing Co., 
Spokane, recently announced that the company is 
adding 20,000 square feet of floor space and more 
machinery, at a cost of $25,000, with a view of 
doubling the plant’s capacity. The added space 
will double the plant area. New machines of the 
most improved types are to be installed. 

The company makes door frames in the knock- 
down form, and window frames set up and ready 
for glazing, which are shipped in carload lots to 


Sugar Pine for 


PHILADELPHIA, Pa., Nov. 22.—The address 
of which the following is an abstract was de- 
livered recently before the Purchasing Agents’ 
Association of Lehigh Valley by Richards Jar- 
den, manager, Philadelphia sales office of the 
Pickering Lumber Co. At the time the ad- 
dress was made Mr. Jarden was representing the 
Sugar Pine Sales Co., having come to that or- 
ganization from the Pickering Lumber Co., large 
manufacturer of California sugar pine. After 
being with the Sugar Pine Sales Co. for a short 
term Mr. Jarden returned to the Pickering Lum- 
ber Co. and is now with this latter concern. 
The address deals chiefly with the suitability of 
California sugar pine for pattern work and 
points out that while the species is a true white 
pine the full run of grade should not be pur- 
chased when it is desired to use the lumber for 
pattern work any more than it is to be ex- 
pected that the full run of grades of northern 
white pine is suitable for pattern work. It is 
also emphasized that unless the buyer demands 
a selection within a grade he will not do jus- 
tice to the lumber regardless of the species 
he purchases. 


In making a study of California sugar pine the 
first thing to do, Mr. Jarden declared, is definitely 
to classify the species and correct any impression 
that may exist that California sugar pine and 
California white pine are one and the same wood. 
California sugar pine and California white pine 
grow in the same forests and the trees are quite 
similar in general appearances. Sugar pine is a 
true white pine both from a physical and a botani- 
cal standpoint, a lumber that is recognized as a 
true white pine by the Department of Agriculture 
and all of the leading botanists. It is a lumber so 
similar to its cousins, the northern white pine and 
the Pennsylvania white pine, that if we were to 
send a small sample of sugar pine, Canadian pine, 
Michigan white pine and Wisconsin white pine to 
the Forest Products Laboratory at Madison, Wis., 
the experts there, even with the aid of their in- 
struments and microscopes, would be unable to re- 
classify the specimens. 

The California white pine, on the other hand, 
is a true yellow pine, a three needle tree with a 
distinct shortleaf yellow pine bark. It is a splen- 
did tree in its place but we do not recommend it 
for pattern work. 

Sugar pine readily adapts itself to the most ex- 
acting requirements of the pattern maker but we 
do not claim all sugar pine to be pattern lumber 
any more than does the northern manufacturer 
claim that all northern white pine is pattern lum- 
ber. Pattern lumber is not determined by species 
but by careful and intelligent manufacture, grad- 
ing, curing and selection. A lumber to be good 
pattern stock must be light in weight, have a soft 
texture and work easily, be free from swelling and 
shrinkage, wear well, have nail holding ability 
and good gluing qualities and have a fair degree 
of strength. Nor do we say that a good pattern 
lumber must be California sugar pine, northern 
Pine or Pennsylvania white pine. 

There is no one species or any one tree from any 
species that can be sawn into lumber, 100 percent 
of which will be good pattern lumber. There must 
be a selection within the grade. No run of the pile 
grade at any producing point will be 100 percent 
available for pattern work. The necessity of selec- 
tion within the grade in the case of California 
Sugar pine is frankly acknowledged just the same 
as is the necessity for selection within the grade of 


lumber manufactured in other sections of the 
country. 


the east. The output is all wholesaled. The pro- 
ductive capacity of the old plant was not large 
enough to go after the big orders that will now 
be sought. 

Mr. Schumacher is president, and was formerly 
manager of the Monroe Street Lumber Co., but for 
the last three months has given his active atten- 
tion to the sash company. 
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New Sash and Door Company Formed 

ELporADO, ArRK., Noy. 22.—Articles of incorpora- 
tion of the Southern Sash & Door Co., with capital 
stock $25,000, were filed recently. The officers are: 
W. J. Moore, president ; H. I. Stahlman, vice presi- 
dent; R. E. Edgar, secretary and treasurer. These 
men, with J. W. Wilson and A. Tiller, are the incor- 
porators. The object of the corporation is stated 
to be the manufacture and sale, at wholesale and 
retail, of lumber and timber products. 


Pattern Stock 


When you buy northern or eastern white pine 
you do not buy C Selects, Fine Common or No. 1 
Cuts but do buy C Selects Pattern Pine, Fine Com- 
mon Pattern or No. 1 Cuts Pattern and the mill 
making shipment knows exactly what you are ygo- 
ing to do with the lumber and can select it intelli- 
gently. On the other hand nine out of ten cars 
of pattern lumber purchased in California are 
bought in such a way that the man loading the 
cars has no idea whatsoever what the lumber is 
to be used for. 

Here are a few suggestions on how to buy not 
just sugar pine but sugar pine pattern lumber that 
has been intelligently manufactured, graded, sea- 
soned and selected for pattern work—lumber that 
will positively give identical results with the same 
selection of northern and Canadian white pine. 

If a man can be sent to the mill to make the 
selection there is no problem. While the expense 
of the trip to California is greater than a selec- 
tion trip to Michigan or Tonawanda the actual 
saving in the cost of the first car will more than 
over-balance the extra cost. The man who can 
not afford such a selection trip should work with 
the manufacturer and give him a chance to learn 
the particular requirements of the buyer. He 
should get in touch with a salesman who under- 
stands the California lumber business and the 
grades, texture, and the manufacturing policies of 
the California mills. Tell this man exactly what 
grade of material is desired and why it is desired 
so he can pass the information on to the mill in 
California in an understandable way. When the 
lumber arrives have the pattern maker or the 
foundry superintendent look over carefully every 
piece of lumber that comes out of the car. 

Take for granted that there will be some pieces 
that are not suited to the needs. These should be 
put to one side, the man to whom the order was 
given called in, the rejected pieces called to his 
attention and the reasons given why the lumber 
does not meet the needs. If the salesman knows 
his business he will from then on, after finding out 
exactly what is wanted, be able to have shipped 
any desired quantity of lumber on future orders 
that is just what is needed and wanted. 

Pitch is an unnatural condition in any tree but 
exists in all trees. It is nature’s healing lotion. 
When a tree is injured the pitch heals it in the 
same manner that the blood congeals at a cut on 
the finger and aids the healing process. There is 
in lumber what is known as localized pitch and 
pitch pockets. The localized pitch is the more 
serious as it is not as readily noticed. The pitch 
pocket stands out as a prominent defect imme- 
diately seen by the pattern maker and should be 
treated by him as if it were a bad knot. In the 
grading we look on a pitch pocket as if it were a 
knot. Lumber can be furnished absolutely free 
from pitch pockets just as it can be furnished ab- 
solutely free from knots, but a little intelligence 
and care in the cutting of lumber would obviate the 
necessity of the purchaser paying the premium for 
such a grade. There are many places where a knot 
or a pitch pocket can be used without causing 
trouble. 

The grading rules are so written as to throw an 
excessive number of pitchy pieces into the grade 
of D Select. That grade in California looks some- 
thing like a fine common Tonawanda grade and 
many buyers of fine common have received D 
Selects and because of the excessive pitch in that 
grade have condemned the source of supply as a 
whole. As stated above pitch is found in all lum- 
ber, particularly all conifer lumber. When ovuy- 
ing. therefore, it is well not to specify pitchy grades 
such as D Selects and to insist on a special selec- 
tion within the grade of sugar pine just as is 
done in the case of northern, eastern and Canadian 
white pine. 














Tennessee Red Cedar? 


From time immemorial Cedar has held a 
leading place in the arts and crafts as a wood 
of beauty and utility. It is frequently re- 
ferred to in Scripture, the most notable exam- 
ple being that the wood of King Solomon’s 
temple was Cedar from Lebanon, sent by Hiram, 
King of Tyre. 

In Colonial America, aromatic Cedar was 
extensively used for 
linen closets and ward- 
robes. The beautiful 
red Cedar of our 
Southern forests lined 
many clothes closets of 
fine old Dixie homes. 

Householders appre- 
ciate the beauty and 
fragrance of cedar, 
quite apart from its 
known moth-deterrent 
qualities. 

Ready to ship from 
our Chicago warehouse 


Wire our expense for 
delivered prices anywhere 





Earl Bartholomew 


4052 Princeton Ave., CHICAGO 


Telephone Boulevard 0636 











How much would 
1 year’s quarter 
hours be? 


“We are using the Improved 
Phillips Window Frame Machine 
with great satisfaction. With the 
boxing of the two pulleys at once 
and the compactness of the ma- 
chine whereby we can finish the 
pulley stiles at the same point, we 
are able to reduce the time on 
window frames at least hour | 
each.” 

JOS. MILES’ SONS, Philadelphia. | 





Multiply a year’s window frames 
by % hour each and see how 
much YOU can save! 


Pulley Mortiser, | 
Pocket Cutter and 
| Variety Saw Table 
_ in One! | 








Write for full description today 


Address Dept. A-15 | 
Manufacturing | 
ATLAS Company, 


ORLANDO, FLORIDA 
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Don’t Throw 
Them Away 





Have Broken 
Inserted Point 
Saws Repaired 


Inserted Point Saws with broken 
shoulders can be repaired. The 
above illustration shows a section 
of an Inserted Point Saw that had 
several shoulders broken in an ac- 
cident. 


Reconditioned at a 


SIMONDS 
SERVICE 
STATION 








It looked like this 





Send us saws of any kind for re- 
pairs. We will tell you what 
needs to be done and the cost. 


Simonds 
Saw and Steel Co. 


“The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. 
Boston, Mass. Memphis,Tenn. 
Detroit, Mich. Atlanta, Ga. Toronto, Ont. 
NewYork,N.Y. Portland, Ore. Vancouver,B.C. 
NewOrleans, La. SanFrancisco,Cal. St.Johns,N. B. 


Seattle, Wash. 
Montreal, Que. 








Value of Motor Vehicle Products 


Data collected in the census of manufactures for 


1925 show that the establishments engaged 
primarily in the manufacture of motor vehicle 
bodies and parts reported products valued at 
$1,511,976,000, an increase of 49.2 percent as com- 
pared with $1,013,112,000 for 1923, the last pre- 
ceding census year. The principal items were: 
Closed passenger car bodies, $364,761,000; open 
passenger car bodies, $42,376,000; truck bodies, 

35,573,000; bus bodies, $13,712,000; all other 
bodies, $6,309,000; gears, all kinds, $46,971,000 ; 
complete steering-gear units, $11,950,000; frames, 
assembled and unassembled, $36,535,000; wheels, 
$67,451,000; radiators, $41,447,000; axles, $68,- 
980,000 ; rims, $17,762,000. <A total of 1,350 estab- 
lishments reported. 

The statistics in this report do not cover the 
manufacture of all motor vehicle bodies and parts, 
but only the classes specified which are made for 
replacement or for assembly into complete motor 
vehicles in other plants. Where bodies and parts 
are made and assembled into complete motor vehi- 
cles in the same plant, the plant as a whole is 
classified in the motor vehicle industry proper. 
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Delivery Charge Based on Service Cost 

MINNEAPOLIS, MINN., Nov. 22.—H. W. Foss, re- 
tailer, of Klossner, Minn., who was in the Twin 
Cities recently, told of an interesting experience 
with truck delivery in his vicinity. With his 1-ton 
truck he now delivers 90 percent of his sales. This 
delivery service, he held, is an essential part of 
his business and he said it was a trade stimulant. 
It is not unusual for farmers to call by telephone, 
place orders and call for delivery. The practice 
is to charge for delivery service on a cost-of-service 
basis. The use of trucks is a factor which enables 
the aggressive retailer to invade the territory of 
his neighboring lumber dealer who fails to give 
delivery service, he said. At times, Mr. Foss has 
had a sufficent amount of business to warrant rent- 
ing a second truck from dairy interests to make 
his deliveries. 
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Trucks Economical for Rural Delivery 


One of the prominent concerns in eastern Wis- 
consin that has found motor trucks economical in 
its delivery service is the Moore & Galloway Lum- 
ber Co., of Fond du Lac, Wis., which employs a 
considerable number of trucks in its retail and 
wholesale operations. F. M. Moore, secretary and 
treasurer of the company, in commenting on the 
firm’s delivery equipment said: “In regard to the 
use of horses compared to the use of trucks, we 
were using horses long before trucks were to be 
had, and in addition to employing the horses in 
the woods we were able to utilize them to ad- 
vantage during the summer in our city trade. 

“Prior to the advent of trucks the roads were 
nothing like the cement and asphalt roads of today. 
Probably in the city of Fond du Lac there are very 
few places that are being built up that do not 
have paved streets, therefore the use of trucks is 
possible. But because we had to keep the horses, 
we have not kept the records that enable us to 
compare the cost of delivering lumber with each 
unit, so that our information on this point is only 
a general observation. 

“The cost of a truck, of course, is a good deal 
more than the cost of a team, but if you can keep 
a truck busy and have roads through your yard 
that make it possible to load directly from the 
pile to the truck, as you can with teams, probably 
the amount of stuff delivered in a day by truck 
would more than offset the difference in cost. I 
am now referring to local deliveries, but when it 
comes to a long distance haul there seems to be 
no question in our mind as to the feasibility of 
using trucks. 

“In our part of the country we are now getting 
so that most of the roads, or at least the main 
arteries, are concrete and they run to the principal 
towns around Fond du Lac; therefore, I would say 
that the truck delivery to rural yards is feasible 
and economical. Even if the retail yard has to 
pay equal to the cost of the material if it were 
delivered by local freight, it enables the retailer to 
get less than carload lots and quick delivery, and 
in this way he maintains a complete stock with a 
good deal less money invested. This is a big fea- 
ture with the retail yard—less money tied up in 
slow moving stock. In other words, a central yard 
might be drawn on by the surrounding small yards, 

° 


2... 


and could thereby handle slow moving items be- 
cause it was being drawn on by all; that is, main- 
taining one stock instead of many small stocks.” 


Tractor Surefooted in Deep Mud 


After the heaviest rain of the season, 
roads over the mountains were 
cars, Dockweiler Bros., of Pecos, 
1,506 board feet of lumber on a 38-inch wagon for 
14 miles from the mill to Pecos. Deep mud and 
flooded streams did not stop the tractor—it pulled 
the load right through them. Only six hours were 
needed for the trip. The grades over which the 
hauling was done ranged from 1 to 30 percent and 
were cach 4% to 1% miles long. 

At one particular point in the haul, the tractor 
pulled a load of 1,500 feet of lumber to an alti- 
tude of more than 9,500 feet. The lumber weighed 
4% pounds to the foot, making the load which 
the tractor hauled, including the 4-wheel wagon, 
about 4% or 5 tons. This load is greater than 
eight big horses had been able to haul previously. 

Dockweiler Bros. are lumber mill operators, 
They use their Trackson Full-Crawler and Fordson 
principally for hauling and have found it very 
satisfactory. They use 12-inch wide tracks on the 
Trackson Full-Crawler. They find that the Ford- 
son, equipped with the Trackson, is surefooted in 
deep, slippery mud. The ground pressure of this 
2-ton tractor is only 3% pounds a square inch, 
It is able to work in the mud without sinking in 
and without loss of power. 

The grouters which were bolted to the track 
shoes for additional traction in these exceptionally 
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Hauling a 5-ton load after the heaviest rain of 
the season up grades as steep as 30 percent 
with a Trackson-Fordson 


difficult conditions, are those designed for work in 
snow. The grouters ordinarily used for hauling in 
mud were not considered adequate for these con- 
ditions. The Trackson Full-Crawler which enabled 
the Fordson to work in the deep mud, is man- 
ufactured by the Full-Crawler Co., of Milwaukee, 
Wis. 


Kentucky Ruling in Truck Licenses 


LOUISVILLE, Ky., Nov. 22.—The Kentucky court 
of appeals recently upheld the lower courts, holding 
the 1926 legislative act constitutional, which pro- 
vides that all foreign trucks operating over Ken- 
tucky highways must first secure Kentucky license 
plates. This law does not affect movement of 
trucks into Louisville, Covington and points where 
operation is over city streets, not kept up by the 
highway commission. However, it will cause lots 
of trouble at all border points. Indiana, Ohio and 
other States have been making a hot fight against 
the law. 


Motor Vehicle Production 


September production of motor vehicles in the 
United States, as reported to the Department of 
Commerce, was 397,123, of which 350,811 were 
passenger cars and 46,312 were trucks. These 
figures compare with 425,626 vehicles in August, 
and 321,857 in September, 1925. 

(‘Se e2eaeaaeaaans 

Motor TrucKs on farms in the United States 
are estimated by the Department of Agriculture to 
supply 600,000,000 horsepower-hours of power 4n- 
nually. 
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The Little Things 


The sea is born of rivers, the river born of brooks, 

And that is all you need to learn, in spite of all your books. 
The brook is born of waters that bubble from a spring, 
And that is all you need to know to ever do a thing. 


Yet men would have their oceans, their oceans of success, 
And scorn the plain and simple task and all life’s littleness. 
But men must have beginnings, as even oceans do, 

Content to do the little task until the task is through. 


Oh, let me sing a little, although I’m but a stream, 
For just a little farther on I see the rivers gleam; 

And when I grow a river, I’ll bear my load of freight, 
Because I know that just ahead the rolling oceans wait. 


Be not too soon discouraged, be not too quick to tire, 
Content to do the little task and take the little hire. 
The brook becomes the river, the river makes the sea— 
The smallest raindrop is a part of oceans yet to be! 


Speaking of Signs 
Sign on a Van Buren Street restaurant in 
Chicago: 
HARDING’S FAMOUS MEATS 
LADIES SERVED 


We See b’ the Papers 


Speaking of bores, we had broadcasting long 
before we had radio. 


Some fellows will sign anything, if you just 
talk in big enough figures. 


A Chieago picture show was robbed of $5,000 
while the show went on, possibly some show that 
made a crook a hero. 


The excess in gold imports during the last 
ten months was $78,000,000, and we are wonder- 
ing how we can collect our 78 cents. 


This department’s birthday, Cinco di Mayo, 
is a national holiday in Mexico. It just goes to 
show how better known a man is away from 
home. 


When you observe the German name for a 
mortgage institution, landespfandbriefanstalt, 
you realize that the ‘‘brief’’ in it doesn’t mean 
anything. 

Per capita life insurance in the United States 
is $616, but that doesn’t mean that anybody 
is going to pay you $616 apiece if you live in a 
dead town. 

The changing times are illustrated by the 
fact that in the old days the godless called the 
godly ‘‘very devout,’’ but now they call them 
‘terribly religious.’’ 


A Chicago paper is having a voting contest 
to decide who are the king and queen of the 
movies, which will surprise a large number of 
people, who never imagined they had any. 


A Wisconsin ‘man charged with killing a deer 
out of season says that it tried to run over him. 
If we start killing things for that, a motorist 
soon won’t be any safer than a pedestrian. 


Physicians attached to the Chicago city health 
department have formed a union. Now the 
coast guard ought to organize and refuse to 
rescue ships in trouble except at regular hours. 


The churches are going to take a poll through 
the newspapers on the question, ‘‘ Do you believe 
inGod?’’? But it won’t mean anything, because 
even the man who says ‘‘No’’ in his heart 
really does. 


If the world ever gives up God it will have 
to give up quite a few other things at the same 
time; for example, civilization, honor, love, con- 
tentment, the home, government, peace, decency, 
and hope. R 


_Now a report says that compulsory automo- 
bile insurance ‘‘would be a mistake.’? The 
American people seem to be rapidly getting 
the idea that anything compulsory is a mistake, 
n0 matter what it is. 


The Fiji Islands are now con- 
nected with civilization by cable, 
and both parties are due for a sur- 
prise. 

Michigan has won a supreme 
eourt fight with Wisconsin over 
Sugar Island, and the story gets 
two stickfuls on a back page. Now, 
if it had been a football game—. 


We had to turn clear to page 18 
to find Queen Marie this morning. 
The Queen seems to be getting 
started for home just in time to 
avoid becoming a filler. 


Mayor Walker came from New 
York to Chicago to attend the 
Army-Navy, and if he had a seat 
in the section with us, after the 
usher had seated him, he probably 
thought he was back in New York. 


Young people now-a-days seem to be willing to 
obey anything but God, the government, and 
their parents. 


Between Trains 

MILWAUKEE, Wis.—The American people 
bought $6,000,000 worth of flowers by telegraph 
last year, we were told tonight at the annual 
convention of the Wisconsin and Upper Michi- 
gan Florists’ Association. That little slogan, 
‘*Say It With Flowers,’’ had a lot to do with 
it. The furniture people have a slogan, ‘‘ Your 
Home Should Come First,’’ and the paint people 
‘*Save the Surface and You Save All.’’ 

What the lumber business needs is a slogan. 
‘*Say It With Two-by-Fours’’ would hardly 
do, but somebody ought to be able to think of 
something nifty. We would be glad to receive 
suggestions. 


RACINE, Wis.—The lumber business has found 
out a lot of things about itself in the last few 
years, but it isn’t the only one. The hotel busi- 
ness has found out a lot of things, and a lot 
of things more. A great many people knew that 
the hotels were doomed by prohibition, for how 
could a hotel make money without a bar? Yet 
there is hardly a hotel man in America who 
isn’t glad he was forced out of the saloon busi- 
ness. 

Then they always told you that a hotel in a 
small, comparatively, town couldn’t make money 
if it was right under the guns of a big, com- 
paratively, city. Camden, N. J., for example, 
and Racine, Wis., and so forth. Yet these 
towns are building modern hotels, and they are 
making money. Racine opened a new one this 
year, although Racine is only a half hour’s ride 
from Milwaukee. 

The answer, of course, is the automobile. The 
tourist would rather put up for the night in a 
smaller city and sidestep the big city if he can. 
Then next morning he gets up, buys a quar- 
ter’s worth of oil and a dollar’s worth of gas, 
picks his way through or around the big town, 
and is on his way. And we never knew a sales- 
man yet who wouldn’t rather put up in a small 
town if it had a good hotel. We say ‘‘small,’’ 
of course, as compared to the jostle and jangle 
of New York, Chicago, and other centers. 


So Soon 

Rain against the window, and wind around the 
door; 

Summer goes, and winter comes, and will for- 
evermore. 

Clouds around the summit, and snow upon the 
plain; 

But winter goes and summer comes, and so it 
will again. 


I wonder why we worry, I wonder why we fret? 

Tis not because joy leaves so soon, but men so 
soon forget. 

At dusk we might remember that life was bright 
at noon, 

But when the world is gray awhile, then men 
forget so soon. 




















Winter Sales 
on Flooring 
and Trim 


Winter offers an unusually 
good time to go after flooring 
and interior trim jobs. Con- 
tractors and carpenters are 
usually willing to do re-floor 
and re-trim jobs cheaper than 
during rush seasons. 


Using this as a sales induce- 
ment no doubt you can line up 
several jobs of this kind. We 
offer you finest quality flooring 
and interior trim in mixed cars 
that you can make money on. 
Our stock is all produced from 
famous West Virginia Hard- 
woods. 


Other dealers are going after this 
business with good results. Why 
don’t you? 


THE MEADOow RIveER LumBER Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
OAK FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding 
Oak, Chestnut, Maple, Poplar and Bassw 

interior trim, kiln dried or air dried hardwoods. 
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We Can’t 
Print It 


As you will readily under- 
stand when you receive it, but 
to the first 300 people who 
write to the American Lum- 
berman for 


Our Special 
Christmas Offer 


we shall be able to send a 
wonderful and confidential 
offer regarding the latest book 
by “the lumberman poet,” 
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that will make it possible for 
you to give your friends the 
most unique, unusual and de- 
lightful Christmas gift that 
anyone ever gave anybody! 


Limited to Three Hundred 


But, we are sorry to say 
(you'll see why) the offer 
must be limited to the first 
three hundred people who 
write us. 


So Write Today! 


Just say, “Send me your 
special Christmas offer re- 
garding ‘Come on Home.’” 
We'll reply by return mail. 
Address: 


American fimberman 


431 South Dearborn St., Chicago, Ill. 
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Harvesting National Timber Crops 

The Forest Service has just published Mis- 
cellaneous Circular No. 75-M—‘‘ Harvesting 
Timber Crops in the National Forests of the 
Kast and South.’’ It is pointed out that these 
forests contain some five billion board feet of 
saw timber, 500,000 cords of tanbark, 500,000 
telephone poles, 4,000,000 railroad ties and an 
unestimated volume of fuel wood and miscella- 
neous products. During the last fiscal year 
1400 sales were made. The commercial timber 
stands of these nationa] forests range from the 
spruce of Maine through the great oak, chestnut 
and yellow poplar of the Appalachians to the 
pines of Florida and Arkansas. Under better 
protection from fire and with a steadily grow- 
ing demand, these forests, in the opinion of 
District Forester Evan W. Kelley, are due for 
a marked increase in volume of timber sales in 
the next decade. Products of these forests now 
being sold include a great variety of different 
articles from shoe pegs and sassafras oil to 
sawlogs, railroad ties and naval stores. Chestnut 
in the Appalachians furnishes telephone poles 
and extract wood. Beech, birch and maple sup- 
ply bobbins for the busy looms of New England. 
Yellow pine in Florida is drained of turpentine 
and then sold for sawlogs. Copies of the 
pamphlet may be had on request to the Forest 
Service. 


Need for More Patent Examiners 


Thomas E. Robertson, commissioner of pat- 
ents, in his annual report stresses the urgent 
need of more examiners if the Patent Office is 
to adequately cope with the constantly increas- 
ing demands upon it. After three years of 
steady progress, Mr. Robertson states, during 
which the cases in arrears were reduced by 
35,000, because of radical reductions in its 
professional personnel the Patent Office is now 
unable to handle the work as fast as it is re- 
ceived. During the last two fiscal years the 
Patent Office had annual appropriations amount- 
ing to about $180,000 for the employment of 
100 temporary examiners. For the current fiscal 
year only $25,000 is available for this purpose. 
This situation has necessitated a reduction in 
the examining corps, exclusive of principal ex- 
aminers, from 560 to 485. During the last fiscal 
year no less than 104 of the technical and pro- 
fessional force resigned on account of the low 
scale of salaries, thus further complicating the 
personnel situation. 


Annual Report of Bureau of Standards 

That American industry is more and more 
turning to applied science to aid in solving its 
many and intricate technical problems is indi- 
eated in the annual report of Dr. George K. 
Burgess, director of the bureau of standards. 
The bureau maintains contact with industry 
through approximately eighty advisory commit- 
tees and through a large number of ‘‘ research 
associates’? who are sent by industrial groups 
to work on problems of interest to their re- 
spective industries. Results are quickly applied 
by the industries concerned, so that the public 
soon benefits from improved processes. During 
the fiscal year 1925-26 there were 62 of these 
associates at the bureau of standards. They 
represented 36 different industries. 

Nearly 180,000 tests having a fee value of 
$675,046 were completed at the bureau during 
the last fiseal year. The character and scope 
of these tests spanned the province of applied 
science from sugar to cement, from thermom- 
eters and pyrometers to paints and varnishes, 
and from aerial photography to studies in city 
planning. In addition a vast amount of consult- 


ing and specification work for various Govern- 
ment agencies was done and specific research 
work covering 40 projects was performed for 
15 Government establishments, 

The work in the field of simplified practice 
was actively carried on, the report showing 45 
simplified practice recommendations accepted 


by the industries concerned, resulting in great 
savings in the production of articles in common 
use. This is one of the most important ways, 
it is pointed out, in which an industry can 
effect immediate economies, and the demand 
for publications of this work is evidence of the 
interest manufacturers are showing in it. 


Selection of New Federal Buildings 


More than nine hundred cities throughout the 
country have been given consideration in the 
nationwide survey just completed by Postal and 
Treasury officials in the effort to determine 
which ones shall be selected as locations for 
new Federal buildings under the $100,000,000 
appropriation authorized by Congress at the 
last session. 

In addition to compiling records of the needs 
of these cities, many of the larger communities 
have been visited personally by officials of both 
departments. The information thus obtained is 
being combined for study by a subcommittee 
representing the Post Office and Treasury de- 
partments designated to make the survey. Ree- 
ommendations are to be submitted by the com- 
mittee to the postmaster general and the sece- 
retary of the treasury, who are charged jointly 
with responsibility for selecting the places 
where Federal buildings shall be erected. Be- 
cause of the mass of information, considerable 
time will be required for analysis and formula- 
tion of a report. Many communities necessarily 
will be disappointed on account of the fact that 
the amount authorized by Congress, while large, 
will not begin to provide all the buildings now 
actually needed. The needs of one community 
must be weighed against those of another, the 
aim being to first erect buildings where the need 
is greatest. 

See aeeeaaaaaan 
Inspection Service for Navy Purchases 

C. Stowell Smith, secretary-manager of the 
California White & Sugar Pine Manufacturers’ 
Association, has paid his respects in clear-cut 
fashion to Comptroller General McCarl, who, 
for reasons best known to himself, has seen fit 
to disallow some $78.66 for inspection service 
on behalf of the Navy Department. The Navy 
purchased lumber from the Western States Lum- 
ber Co. Mr. MeCarl in his explanation of the 
rejection of the association bill for reinspection 
states that the lumber was to have been in- 
spected by a Navy inspector, whose finding was 
to be final. For some reason the department 
requested the association to recheck the inspec- 
tion. Mr. McCarl holds the Navy Department 
was entirely without authority to call upon the 
association for this service. 

The comptroller general says, among other 
things, that the Government’s agents or offi- 
cers ‘‘have only limited power, and persons 
dealing with such agents or officers must under 
all circumstances see for themselves that such 
authority is not exceeded.’’ He adds that the 
unauthorized acts of such agents ‘‘can not 
estop the Government from asserting their in- 
validity.’?’ 

In other words, the California White & Sugar 
Pine association is out the reinspection fee and 
must get it from the agent or get along with- 
out it. 

Mr. Smith made a spirited rejoinder and in 
the parlance of the day ‘‘said a mouthful.’’ 
After stating that the transaction from its in- 
ception was in accordance with regular business 
procedure, Mr. Smith adds: 

In the second paragraph you state that persons 
dealing with agents or officers of the Government 
must under all circumstances see for themselves 
that the authority of such agents or officers is not 
exceeded. That is, of course, ridiculous. We can 
not be expected to question the authority of your 
local officers to the extent of analyzing the various 
enabling acts under which they are operating. If 
that were the case it would be necessary to put in 
a complete legal department to do nothing but 
analyze laws under which the Navy operates. 

Unless this association receives full assurance 
that a situation of this kind will not arise in the 
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future we will simply refuse to have anything to 
do with Navy reinspection. We have some on file 
at the present time. Such a procedure will in no 
way affect the association, but may have very 
serious consequences in connection with the lum- 
ber purchases of the Navy Department. However, 
that is up to the Navy and if it desires to conduct 
its business without regard to the quality of the 
material secured, that is its privilege. 

I assume from your letter that there is no pos- 
sibility of securing the payment of our invoice 
amounting to $78.66. This matter will be sub- 
mitted to our directors as an evidence of Navy 
pusiness practice as interpreted by your office. 

We are, of course, aware that suit can not be 
successfully entered against the Government, but 
we can make sure that we are not caught twice. 

Mr. Smith is mistaken on the latter point. 
The association can take this small item into 
the court of claims, which was created for the 
sole purpose of determining claims against the 
United States. 

The comptroller general has made many sim- 
ilar decisions, and has drawn upon himself most 
bitter criticism. In fact, many business con- 
cerns are beginning to believe that a Govern- 
ment contract, no matter what department, is a 
suspicious document to be shunned as a sort 
of swindle. The law under which the Navy 
operated in this instance apparently is quite 
clear. The purchasing officers merely wanted to 
make doubly certain of the quality of the goods 
purchased, and followed announced policy in 
applying for reinspection by the association, ¢ 
very common practice and never before ques- 
tioned. Such decisions as this by Mr. McCarl 
tend to vastly increase the ultimate expense to 
the Government while on the surface seeming 
to save a few dollars to Uncle Sam. 


To Confer on Swedish Trade 


Commercial Attaché T. O. Klath, in charge of 
the trade agents of the Department of Com- 
merce in Sweden, is on an extensive trip through- 
out the country for the purpose of conferring 
with business men and organizations concerning 
the trade between the United States and Sweden. 
Mr. Klath left here last Thursday and will visit 


Baltimore, Philadelphia, New York, Erie, 
Rochester, Buffalo, Detroit, Chicago, Des 


Moines, New Orleans, Pensacola, Jacksonville, 
Savannah and Charleston. Other cities - may 
later be included in his itinerary. He is due 
to return to Washington about Feb. 26 and to 
sail for his post March 2. Persons wishing 
to confer with Mr. Klath should communicate 
with the Bureau of Foreign and Domestic Com- 
merce, Washington, D. C., or with one of the 
district or codperative offices of the bureau lo- 
cated in the section where the inquirer resides. 


Reclamation of Abandoned Farms 

In connection with the move made to reclaim 
the South’s abandoned farms, initiated by the 
Department of the Interior, for which Con- 
gress recently authorized an appropriation of 
$100,000 for investigation, Secretary Work an- 
nounces that he has in mind the improvement 
of conditions of farm residents and the coloniza- 
tion of lands, rather than the incidental drain- 
ing of swamps and clearing cut-over land for 
the plow. As he views it, the problem is more 
a question of economics and sociology through 
betterment of conditions now existing on aban- 
doned farms and of increasing production from 
neglected lands than bringing greater areas 
under intensive cultivation. Dr. Work said the 
time had come when we must begin to plan for 
and organize farming communities as other in- 
dustries have been planned and organized dur- 
ing the last half century. The unpeopled and 
neglected areas of fertile land in the South, he 
added, give an exceptionally favorable oppor- 
tunity for this kind of planning. A recent in- 
quiry brought detailed information of some 
seventy-five areas, varying from 5,000 to 250,000 
acres. Where conditions are favorable, he 
thinks, tracts of land like these would permit 
of the group settlement of one hundred to sev- 
eral hundred families, and if settlement and 
development were thought out in advance they 
could begin with an agricultural program which 
would include crops suited to the region, codp- 
eration in marketing and business affairs, and 


generally a teamwork under which a hundred 
families, say, each having 50 acres of land, 
would be on an equality in business with a single 
farmer with 5,000 acres of land. 


Data on New Power Projects 


In its annual report the Federal Power Com- 
mission points out that during the last fiscal 
year construction was started upon twenty new 
power projects, which will have, when completed, 
an installation of 1,220,000 horsepower, or 40 
percent of the total placed under construction 
during the preceding five years. 

Among these projects are the Lock 18 de- 
velopment of the Alabama Power Co. on the 
Coosa River, Alabama, with 180,000 horsepower ; 
the combined power and navigation development 
at the falls of the Ohio River, Louisville, Ky., 
with 135,000 horsepower; the Conowingo devel- 
opment of 473,000 horsepower on the Susque- 
hanna River in Maryland and Pennsylvania, and 
five projects in California aggregating 417,000 
horsepower. These projects bring the total of 
plants placed in operation or under construction 
under license of the commission since July 1, 
1920, to 3,900,000 horsepower. 

Of the 726 power applications filed with the 
commission up to July 1 of this year, 523 were 
for major projects. Of the latter, 250 have been 
canceled or withdrawn, leaving 273 in active 
status, with a capacity in horsepower of pro- 
posed installation of 24,750,000 horsepower. 
The commission has issued a total of 389 per- 
mits or licenses. A considerable part of the 
total number ef licenses is for minor projects. 
For major projects 137 permits and licenses are 
outstanding with an aggregate of 10,100,000 
horsepower, leaving 136 major applications with 
a total of 14,690,000 horsepower still awaiting 
action. 


Volume of Work of Census Bureau 


Some idea of the volume of work of the 
census bureau, Department of Commerce, can 
be had from the statement in the annual report 
of Director W. M. Steuart that the enormous 
number of 12,700,000 separate reports from 
individuals, corporations, institutions or other 
units were handled during the last fiscal year. 
These reports were concerned with vital facts 
of the social, industrial and business life of the 
country, including births, deaths, marriages, 
agriculture, manufacture, forestry, mining, irri- 
gation, power, fisheries, water transportation and 
State and city finances. The statistics collected 
and tabulated were made available to the public 
in 4,860 mimeographed and printed statements 
and bulletins, with a total edition of 7,000,000. 
Together with the printed and mimeographed 
reports issued, the bureau during the year an- 
swered 52,000 inquiries for statistical informa- 
tion on a wide variety of subjects. 

In connection with the gathering of vital sta- 
tistics of the country, the report draws atten- 
tion to the fact that the United Sates is prob- 
ably the only first class nation in the world that 
does not have complete registration of births 
and deaths. There is no Federal law which 
provides for the proper registration of births 
and deaths and several States still remain with- 
out adequate laws on this subject. It is hoped 
that such laws will be on the statute of every 
State by 1930. The bureau is conducting an 
active campaign to this end. 


Progress in Furniture Trade Rules 


The Federal Trade Commission states that 
since its last preceding announcement in Sep- 
tember regarding the progress of the Furniture 
Trade Practice Submittal, 65 concerns have sub- 
scribed to the rules, bringing the total number 
of subseribing concerns up to 861. 

To date 69 concerns have refused to subscribe, 
the majority basing their refusal on the pro- 
vision in the rules requiring veneered furniture 
to be described as such. Complaints charging 
the use of unfair methods of competition have 
been issued against 27 of these concerns and are 
now awaiting trial. The applications against 
other concerns refusing to subscribe to the rules 
are being investigated and will be considered by 
the commission as soon as completed. 








=TOCK LESS. 
SELL MORE 


Mixed car buyers are 
now turning to our 
local lot shipment ser- 
vice because it offers 
greater opportunity 
to reduce stock in- 
vestment and in- 
crease turnover. Let 
us tell you how you 
can profit by taking 
advantage of this ser- 
vice. No obligation 
whatever involved. 





The Lumber 
Department Store. 

















Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “Pickwood,” St. Louis 








Radisson Hotel | 


MINNEAPOLIS, MINN. 
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for LUMBERMEN 








Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 

Price postpaid, $1.00. 


AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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HARDWOOD FLOORING 
Maple - Oak - Beech 


3 wi Birch 

















NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








Bedna Young Lumber Co. 


JACKSON, TENNESSEE 


Manufacturers of 
QUARTERED AND PLAIN OAK 
GUM, ASH, POPLAR 


WHITE AND RED 
YOUR INQUIRIES APPRECIATED. 











{| Poplar 
Magnolia 
Oak 
Beech 





{ Eastman- 
Gardiner 


Hardwood Co. 











Laurel, Miss. 
Member Hardwood Gum 
\ Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 
Established 1847 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber ship ts 


CI PITTSBURGA Coo 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


























West Penn Lumber Co. 











Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 














White Pine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 




















New Trade Commissioner for Japan 


WASHINGTON, D. C., Nov. 22.—The promotion of 
Paul P. Steintorf from assistant trade commis- 
sioner, Department of Commerce, to trade com- 
missioner with station in Tokio, Japan, was an- 
nounced last week by Dr. Julius Klein, director 
of the bureau of foreign and domestic commerce. 
From September, 1921, to November, 1924, Mr. 
Steintorf served as assistant trade commissioner 
at Tokio. He left Washington Nov. 18 and en route 
to San Francisco will visit Chicago, Seattle, Ta- 
coma and Portland. In those cities and in San 
Francisco, where he will arrive Nov. 30, he will 
confer with business men concerning the trade be- 
tween this country and Japan. Mr. Steintorf will 
sail from San Francisco Dec. 4. With his arrival 
at Tokio the department will be represented there 
by a commercial attaché, two trade commissioners 
and an assistant trade commissioner. The Jap- 
anese market is considered a highly important and 
growing one. 


Constructing New Mill in Mexico 


WASHINGTON, D. C.; Nov. 22.—The Department of 
Commerce has been advised by the office of the 
commercial attaché at Mexico City that the con- 
struction of a new lumber mill at Camp Salitre, 
Mexico, has been started. New machinery will be 
installed in the mill. A modern box factory will 
be erected, covering a space 350x90 feet, in con- 
nection with which there will be a planing mill, 
450x150 feet. 


Lumber Conditions in Australia 


MELBOURNE, AUSTRALIA, Oct. 21.—Inquiry on the 
spot in Adelaide and Melbourne reveals compar- 
atively short stocks of imported softwoods, and 
those holding large dimension lumber are in the 
fortunate position of securing good prices for it. 
The main reason has been a rush of building and 
eagerness to get finished before wages rise. Re- 
cently there have been some substantial wage in- 
creases due to living costs advancing, and more 
are foreshadowed. Scaffolding marks many a 
scene of operations in these big Australian cap- 
itals. Money is being spent with an all-round 
prodigality from the investing business man to 
the office typist, who expends more energy on a 
Charleston after office hours than she does typing 
her employer’s letters during the day. Some im- 
mense pleasure buildings dot the landscape here, 
one big affair emulating the Moulin Rouge of 
Paris, called the Green Mill, has used a fair ship- 
load of softwood lumber to shelter 4,000 dancers 
of a night. The bill for electrical display at night 
must have been alluring to a poor man. And s0 
the tale is told of one enterprise and another call- 
ing for lumber and clearing out the merchants’ 
yards. 

Despite this, the home sawmiller complains he 
does not share in the trade and laments his silent 
mills. But he knows the cause is not altogether 
one of competition. His costs are high because 
of his increased wage and freight bills, slackness 
of some of his operatives, and many other causes. 
To have built the Green Mill of heavy hardwoods 
would have added immensely to its weight and de- 
layed its completion. Factors of this kind weigh 
against local lumber. And still the Australian 
workman thinks that such an industry is a good 
milch cow and can be squeezed a bit more, so with 
other workmen he goes before the Federal Ar- 
bitration Court to try and get a reduction of his 
hours to 44 a week but without compensating re- 
ductions of pay—indeed he is always seeking more 
for less work, and to justify his claim he cites 
the hours of the world’s industries, especially 
where they happen to be less than his own, to 
show that he must also progress. The average 
Australian industrialist leader does not stop to 
worry out how it will pay; that is the employers’ 
concern. He merely thinks he is entitled to 
progress, and that to him is always a less working 
week. He does confess that he thinks the taxpayer 
generally should shoulder losses on public utilities, 
like the railways and tramways, which, in this 
country, are all Government owned. 

The writer has had opportunities these last few 
days to listen to the case being put up by the work- 
ers in the court for less hours. The inquiry is the 
third of its kind. The first gave 44 hours, the 
second undid it and restored 48, this, which is not 
likely to be final, is asked to come to a judgment on 
it again, and the whole world is being ransacked 
for evidence. Of course the question of protective 
policy is dragged in a great deal, but somehow the 
whole thing suggests a big and expensive farce 
because one gets the idea that the judges have 
their minds largely made up. Chance remarks seem 
to indicate the trend of their minds. Most ex- 





pensive lawyers or attorneys are engaged on both 
sides, and there is a crowd of advocates of a 
subordinate kind assisting. It costs Australia a 
lot of money to keep her workers in something like 
peaceful conditions. Perhaps it pays in the long 
run. It wouldn’t be pleasant to be like China at 
present. 
Exhaustion of Australia’s Forests 

Of late years there has been much talk in Aus- 
tralia of the exhaustion of her forests, and Mr, 
Kessell, the conservator of the West Australian 
forests, is here in Melbourne at present dilating 
rather dolefully about it again, even suggesting 
that the day may not be far distant when Australia 
will prohibit the exportation of its timbers. This 
seems futile sort of talk. ‘To prohibit the export 
will be to throw thousands of men out of work, 
The governments of the day will have something 
to say to that. It may be quite true that a timber 
like jarrah is worthy of better uses than railway 
ties and roadway blocks, but there is too much 
of it over-matured ever to be wholly utilized in 
Sheraton furniture and billiard tables, as Mr, 
Kessell appears to hope. He suggests it should be 
called “mahogany” now because of some alleged 
prejudice to jarrah, just as Tasmanian stringy- 
bark has become known as Australian oak. Where 
the big bulk of Australia’s population is, Mel- 
bourne and Sydney, there will be just as much 
prejudice to it as mahogany. With export pro- 
hibited, its market would be here and that preju- 
dice would speedily cause the discharge of those 
left in milling it. Schooled as they are to their 
own local lumber—blackwood, messmate and ma- 
ple, they would not be attracted by a false name. 

Where such a man as Mr. Kessell might be of 
service is in advocating the use of his own State’s 
timber more freely in his own State. Perth, its 
capital, has spent hundreds of thousands of dol- 
lars of late on bitumenizing its streets and ne- 
glecting to use the piles of wood blocks at its own 
mills, while in Melbourne all its main streets are 
beautifully paved with the same blocks and traffic 
runs smoothly and almost silently and with a 
minimum of dust. 


American Lumber Demand in Spain 


WASHINGTON, D. C., Nov. 22.—Charles A. Cun- 
ningham, American commercial attaché at Madrid, 
advises the Department of Commerce that the lum- 
ber situation is reported temporarily depressed ow- 
ing to the diminution of construction activity 
throughout Spain. The demand for pitch pine is 
moderately good; also for hardwoods, particularly 
wagon oak plank. Despite lower offers of Czecho- 
slovak and Polish oak, car constructors indicate 
a preference for American oak. 

Barcelona and Valencia indicate a renewed in- 
terest in red gum, but the price is regarded as 
high, permitting competition of Austrian beech. 
Increased Gulf freights have resulted in increased 
prices for southern pine. 


Austria Abolishes Export Permit 


WASHINGTON, D. C., Nov. 22.—Long standing 
efforts of Austrian timber interests to abolish the 
export license system, or so called “export pro- 
hibition,” on timber products have finally been 
successful, according to a report received by the 
Department of Commerce from Commercial At- 
taché H. Lawrence Groves, Vienna. 
Government decree entirely abolishes export per- 
mit requirements for all classes of timber products 
with one or two minor exceptions (green cherry 
wood and railroad ties). The chief opposition to 
this move came from the paper industry and as a 
compromise, and likewise as a revenue measure, 
the Government has establisbe. export taxes on 
certain classes of timber. 

The Government forests and their operation 
were placed on a so called “commercial basis” 
more than a year ago, with an idea of rationaliz- 
ing their operation and making them profitable. 
Thus far this is reported to have proved difficult 
in consequence of the hard times that have pre- 
vailed in the European timber trade during the 
last year, with the result that the Austrian Gov- 
ernment has been conducted at a loss. 

The Government likewise owns and operates @ 
large number of sawmills. The depression in the 
lumber market, however, has made it impossible 
for the Government to dispose of its total pro- 
duction, with the result that large stocks have 
accumulated at the mills, and it is reported that 
the bulk of the working capital placed at the dis- 
posal of the Government forest management by 
the Federal Treasury is now tied up in timber 
stocks on hand. 

Austrian sawmills have been operated on a re- 
stricted basis for the last two or three years, says 
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Many mills that sprang up during the 
World War and shortly thereafter have been liqui- 
dated. In this situation the Austrian mills are 
not alone, for the bad conditions in the European 
Jumber market have, to a greater or less extent, 
affected the sawmill industry in most of the other 
producing countries. 


New Markets for Polish Lumber 


WASHINGTON, D. C., Nov. 22.—Adaptation of 
the Polish lumber industry to its new markets may 
now be regarded as accomplished, says W. A. 
Leonard, American consul at Warsaw. Whereas 
heretofore sawn lumber was manufactured accord- 


Hoo-Hoo 


Urges Use of Wooden Containers 


VANCOUVER, B. C., Nov. 20.—Hoo-Hoo mem- 
bers in the Vancouver branch of the order have 
been urged by Sandy McDonald, Supreme Jab- 
berwock, to do something to combat the modern 
tendency to use substitutes for wood. He says: 

Now that lumbermen are starting to get in sup- 
plies for the winter operations, I am inclined 
to think that it would be excellent propaganda if 
Hoo-Hoo would suggest that all operators stamp 
on all orders for supplies, words to this effect: 
“This Order Must Be Shipped in Wooden Boxes.” 
This may not seem a very important matter in it- 
self, continues the Supreme Jabberwock, but it will 
undoubtedly have some effect on those who are or- 
dering a substitution of other material for wooden 
boxes. Take this matter up with the members of 
your company and endeavor to see that they buy 
goods shipped only in wooden containers. 


News from Headquarters 


Sr. Louts, Mo., Nov. 22.—Appointments were 
announced today at Hoo-Hoo headquarters here 
as follows: 

T. M. Ralston, sales manager Indiana Flooring 
Co., New York, Vicegerent Snark for the New York 
City district, reappointed. 

Ansgar T. Lagerstrom, Coos Veneer & Box Co., 
Marshfield, Ore., Vicegerent Snark for the Coos 
Bay district, reappointed. 

Word also was received here of the election of 
A. R. Skelton, A. R. Skelton Lumber Co., as presi- 
dent of the Lakes Hoo-Hoo Club, which has head- 
quarters at Duluth, Minn., to succeed Clarence 
Erlanson. Other officers elected follow: R. J. 
Wilcutts, Wileutt Co., vice president; E. C. Bar- 
ton, Consolidated Lumber & Supply Co., treasurer, 
and E. H. Witte, Scott-Graff Lumber Co., secretary. 


Pays Tribute to Order 


SEATTLE, WasH., Nov. 20.—Thursday’s lunch- 
eon of the Hoo-Hoo Club of Seattle was distin- 
guished by the presence of N. A. Gladding, No. 
99, Seer of the House of Ancients, and by that 
token oldest in point of membership among 
surviving Snarks of the Universe. In business 
life Mr. Gladding is known far and wide as first 
vice president in charge of sales of E. C. Atkins 
& Co., Indianapolis, Ind. 

On being appropriately introduced by Roland 
C. Williams, president of the club, Mr. Glad- 
ding spoke briefly of the remarkable progress 
made by Hoo-Hoo during the last few years, 
pausing momentarily to direct attention to the 
brilliant 9-pointed Star of Revelation on his 
lapel, and then to pay a feeling tribute to the 
generous qualities of the late Bolling Arthur 
Johnson, first Seer, to whom he referred as a 
positive genius. With reference to the order, 
Mr. Gladding said: ‘‘It seems to me as though 
Hoo-Hoo, after its hard and distressing experi- 
ences, is now coming back in most remarkable 
manner. It is an order to be proud of. It 
will go down in history as one of the best in 
the world, because its membership represents one 
of the greatest industries in the world.’’ 

Among the guests of the club also was R. W. 
Neighbor, of Portland, general manager Pacific 
coast division E. C. Atkins & Co. He made a 
bright little speech, closing with an offer to 
present to the club a regulation size silk Amer- 
lean flag. The offer was accepted, amid ap- 
plause. 

Rev. W. A. Wilson, who was introduced as 
embodying the lumbermen’s idea of a sky-pilot, 
spoke eloquently on ‘‘Thanksgiving,’’ giving 


ing to German dimensions, all export goods are 
now cut to British specifications, except shipments 
to France and Belgium. The interest on the part 
of the latter two countries in Polish lumber has 
recently been revived. 

Despite strong competition of Finnish and Swed- 
ish lumber, exports of Polish lumber to Great 
Britain, Denmark and North Africa continued to 
increase during August and September. Consid- 
erable exports of Polish lumber were also des- 
tined to France and Belgium and more recently to 
Australia and Palestine. The lumbering activities 
for the business year may be considered as at an 
end, and compared with last year’s activities 
have been about 50 percent better. 


Activiti 
some of the reasons why the representatives of 
the industry ought to be thankful at this par- 
ticular time. 

With Bob Adair at the box, the club witnessed 
the annual drawing for a 10-pound Thanksgiv- 
ing turkey, which this year was donated by 
George Rich, of the Rich Lumber Co. ‘‘Sev- 
enth number out wins,’’ said President Wil- 
liams; and Bob drew his own number. 

Dan E. Eshom, of the AMERICAN LUMBERMAN, 
gave a brief talk as the most recent member 
of the club. 

Robert W. Adair, president of the Hoo-Hoo 
Bowling League, reports unexpected interest. 
There was a turn-out of more than forty players 
at this week’s meeting, making it advisable to 
organize two additional teams. There will prob- 
ably be another team of manufacturers, with 
a prospect that the captain will be Ralph A. 
Clark, sales manager of the Bloedel Donovan 
Lumber Mills. Mr. Clark has not yet indicated 
that he will accept. The six teams already or- 
ganized, under Ed Luke, Marfield Boleom, Jay 
Farrell, Jack Pankratz, Jack Drescher, Ralph 
Krause and Frank Dietz as captains, are bowl- 
ing regularly. 


Minneapolis Hoo-Hoo Dance 


MINNEAPOLIS, MINN., Nov. 23.—The first so- 
cial event of the Twin Cities Hoo-Hoo Club for 
the winter season took place last night in the 
form of a dance for club members and their 
guests at Joppa lodge hall on Lake Street, near 
Lake Calhoun. Fred H. Peschau, chairman of 
the entertainment committee, was in general 
charge. The Hoo-Hoo orchestra furnished 
music. 

W. H. Bremner, receiver of the Minneapolis 
& St. Louis Railroad, was the speaker at the 
bi-monthly Hoo-Hoo luncheon Thursday at the 
Radisson Hotel. There were 109 present. Mr. 
Bremner spoke on the railroad problem in the 
North West. He presented statistics showing 
that the problem is especially acute for the rail- 
roads in this region, as they have suffered more 
by rate reductions than roads in other parts 
of the country. While the farm problem is 
acute, he said, the railroads are the second 
largest industry, and real general prosperity will 
be impossible until the railroads are prosperous. 


Christmas Party for Children 

Los ANGELES, CALIF., Nov. 20.—Having as 
its guests on Dec. 23 at least 500 unfortunate 
children living in motherless and fatherless 
homes, the Los Angeles Hoo-Hoo Club, accord- 
ing to President B. W. Byrne, will hold its see- 
ond Christmas party at the Elite Cafe. Every 
retailer, every wholesaler and all those con- 
nected with the lumber industry in southern 
California, have been requested to buy tickets, 
there being no limit on the quantity. The pro- 
ceeds from the tickets will be used to buy a 
Christmas dinner for the children, as well as 
gifts and presents of every description. 


WoRD RECEIVED in Indianapolis from the 
United States Department of Commerce to the 
effect that Indiana ranks third among the States 
in the value of wood household furniture pro- 
duced, caused some surprise. The total value 
of furniture of this sort manufactured in In- 
diana during 1925 was given as $67,737,758. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern; Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 

















Hemlock—Complete Stock 


4/4 Birch No. 1 C. &B...350,000° 4/4 Basswood No. 2 Com....8,000" 

4/4 Birch No.2 Com __.175,000’ 4/4 Soft Elm No.2 C.& B. 100.000" 

4/4 Maple Sel.& FAS.___ 15,000’ 8/4 Soft Elm No.2 C.&B ..30.000" 

4/4 Maple No. 3 Com......150,000" 8/4 No.2 Com.Hard Maple. 15,000 

4/4 Basswood No.1 C. &B.30,000’ 13/16x24” Fac.Ma.Floor 40,000" 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales'Timber Go., Inc. 
FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 

















Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber Sing, Coling, Flooring, 
Sash, Doors, Blinds, Window rames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


1 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
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Manufacturers of 17 different species 
of Northern Hardwoods 
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Our Specialty is 
Screen Mouldings 


8139 — 8140 — 8076 
Y% xe Half Round, Etc. 


Send Us Your Inquiries. 


The TRAILER-TRUCK Co. 
NASHOTAH, WISCONSIN 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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If You Buy 
Hardwoods 


write us to put your name on 
our list to receive announce- 
ments of our offerings. We 
are building up a mighty fine 
trade among factory buyers 
of hardwoods by reason of 
the values we consistently of- 
fer and we believe it will pay 
you to keep in touch with 
our offerings in Oak, Gum, 
Ash, Elm and Cypress. 


What do you need today? 


The BREECE-WHITE 
MANUFACTURING CO. 
SALES OFFICE: 

Bank of Commerce Bldg., 
MEMPHIS, TENN. 
Sales Representatives: 
BOYD WHITE, 210 . Fifth St., Jamestown, N. Y. 
RICHARD KORMLER, 7218 BE. End Ave., Chicago. 
I. J. NEWSOME, 912 Grand Rapids Sav. Bk. 


Bidg., Grand Rapids, Mich 
FRANK HANDE YSIDE, Appleton, Wi 

















Mills: Arkansas City, Ark. - Fondale, La. 











DAVENPORT 
HOTEL prciigicrters ir 


Lumbermen of 
Spokane, the Northwest 





Reasonable Rates 
Informal 


Numerous Dining 
Rooms, including 
Coffee Shop 


Circulating Ice Water 


Washed Air 
Ventiiztion 
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HIATT’S EXPERT LUMBER PRICER 

] Quoting lumber by the PIP'CE instead of by the { 

) thousand is a real selling advantage. Your cus- ) 

tomers better understand such a price. : 

. ~~") The Lumber Pricer increases i 

the s lling efficiency of your ¢ 

" Saves organization. This is particu. ¢ 

larly true when it is used with § 

j | Time, the veneeteen louse-leaf Price ) 

OO) : 

Money, | 1 copy Hiatt’s Expert oY j 

ric 5 

Work ° | 1 Pad lose: - sheets for / 

‘ | price boo 50 1 

d Makes | 1 Flexible binder for price ( 

, Selling book sheets .__.. __- j 

$9.75 | 

| Easier SPECIAL COMBINATION OFFER 

j Uwe All tor $9.00 ] 
For Sale by 

American Lumberman i 

431 South Dearborn St., Chicago, II!. ; 
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JOHN MOELLER, SR., 


90 years old, who for a 
number of years was associated in the stave 
manufacturing business at Mt. Vernon, Ind., 
with his son, John H. Moeller, jr., died at his 
home in Mt. Vernon on Saturday, Nov. 13, of 
pneumonia. Mr. Moeller had been a member of 
St. Paul’s Methodist Episcopal Church at Mt. 
Vernon for more than a half century. He was 
well and favorably known to the stave and lum- 
ber trade in Indiana, Illinois and Kentucky. Mr. 
Moeller is survived by his widow, three sons and 
one daughter. 

JOHN J. L. HANRAHAN, sales manager of 
the Downes Lumber Co., Boston, Mass., died on 
Tuesday, Nov. 16, after a brief illness which 
developed into pneumonia. Mr. Hanrahan was 
born in Boston thirty-eight years ago and he had 
been associated with the Downes Lumber Co. 
from the time that he left school. He was 
known as one of Boston’s most able and suc- 
cessful retail lumber salesmen. Mr. Hanrahan 
is survived by his wife, four children, a brother 
and two sisters. 


MRS. DAVID WINTON, of Minneapolis, Minn., 
died Monday, Nov. 22, after a long illness. She 
was the wife of D. N. Winton, vice president of 
the Winton Lumber Co. Mrs. Winton was a 
native of Illinois, 47 years of age, and had been 
active in social, church and philanthropic ac- 
tivities in Minneapolis since going there 18 years 
ago. She was on the board of directors of Pills- 
bury Settlement House, and an active member 
of the Plymouth Congregational Church. She 
leaves a son, John Winton, and two daughters, 
Lucy and Anne Winton, all of Minneapolis. 


MRS. ELIZABETH GLASS, aged 56, 
George N. Glass, president of the Keystone Lum- 
ber Co., of Pittsburgh, Pa., died early Thursday 
morning, Nov. 18, at her home in Eastend, Pitts- 
burgh. She had been ill nearly a year, having 
suffered a paralytic stroke about Christmas last 
year from which she did not recover fully. Mrs. 
Glass was a member of the Daughters of the 
tevolution, the Tuesday Musical Club, and Belle- 
field Presbyterian Church. Lesides her husband, 
four sisters and one brother survive her. Mr. 
Glass is active in the work of the Retail Lumber 
Dealers’ Association of Pennsylvania and is 
widely known in eastern lumber circles. Funeral 
services were held Saturday morning from the 
Samson funeral home, Eastend, Pittsburgh. 


wife of 


HENRY C. NEUMAN, 
Lumber Co., Lincoln Park, Mich., died at his 
home there recently, according to word received 
by Henry R. Isherwood, secretary-treasurer of 
the Concatenated Order of Hoo-Hoo. Mr. Neu- 
man had been a member of the order for 31 
years. 


of the Lincoln Park 


EMIL B. FRIZZIO, of the Lassen Lumber Co., 
Susanville, Calif., died in that city recently, 
relatives have notified Henry R. Isherwood, sec- 
retary-treasurer of the Concatenated Order of 
Hoo-Hoo, of which Mr. Frizzio had been a mem- 
ber since 1925. 


WILLIAM P. TERNES, former well known De- 
troit lumber retailer, died at his residence, 722 
Chicago Boulevard, in that city on Wednesday, 
Nov. 17, following an illness of several weeks. 
Mr. Ternes began his business career in De- 
troit at the age of nineteen. Repeated success- 
ful financial efforts, first as an employee of a 
feed store, then as partner in the Ternes Coal 
& Lumber Co., as president of the William P. 
Ternes Coal & Lumber Co., and finally as presi- 
dent of the W. P. Ternes Real Estate Co., 
brought him a large fortune. His lumber con- 
cern was included in recent merger of several 
Detroit lumber companies into the Braun Lum- 
ber Corporation. During the last three years 
Mr. Ternes distributed more than $300,000 to his 
employees under a bonus system. He was a 
member of the Detroit Athletic Club, the Detroit 
Yacht Club, St. Clair Country Club and the 
Knights of Columbus. Surviving him are his 
widow and five children. He leaves also seven 
brothers and sisters, several of whom are en- 
gaged in the lumber business. 


WHEELER KNAPP, aged 91, retired lumber- 
man of Dolgeville, N. Y., died at his home in 
that town on Nov. 19. Mr. Knapp’s family was 
one of the pioneer families of that part of New 
York State, having settled there in 1800. About 
the time that Alfred Dolge, after which Dolge- 
ville is named, was reaching out to gain control 
of this Northern wilderness and had established 
numerous mills in various parts, Mr. Knapp’s 
varied experience in the lumber field attracted 
the attention of Mr. Dolge who made him super- 
intendent of his Otter Lake and Leipsis mills, 
while Mr. Knapp’s mill at Knappsville, named 
in honor of the deceased, was in charge of his 
son, William. After severing his connection with 
the Dolge interests he returned to Knappville to 
look after his interests there. Some years later 
he removed to Dolgeville and operated a saw- 
mill there. Mr. Knapp was prominent in Ma- 
sonic circles, a charter member of F. & A. M. 





796 of Dolgeville, which he helped to found. He 
was also a Knight Templar of Little Falls C 
mandery. He is survived by his wife and sey- 
eral daughters. Funeral was held from the Ma- 
sonic Temple, with Little Falls Commandery in 
charge of the service. 


MARVILL ISAAC BRABB, 80 years old, pio- 
neer lumberman and former banker, died sud- 
denly late Saturday afternoon, Nov. 20, at his 
home, 751 Chicago Boulevard, Detroit. He was 
associated at one time in the lumber business 
with the late Wellington R. Burt, of Saginaw, 
Mr. Brabb had been a resident of Detroit for 
twenty years. He organized and was president 
of the Romeo Savings Bank, the Royal Oak Say- 
ings Bank and the Rochester Savings Bank. He 
was a Mason. Two grandchildren survive. 


NEWTON W. HAMAR, father of Edward A, 
Hamar, of the Worcester Lumber Co., Chassell, 
Mich., died Thursday morning, Nov. 18, at his 
home in Marinette, Wis., at the age of 86, follow- 
ing an illness of five months. Mr. Hamar was 
born in Cleveland, Ohio, in 1840 and was a mem- 
ber of a family of soldiers, there having been a 
represe ntative of the Hamar family in every 
Kuropean and American war for many years, it 
is claimed, Mr. Hamar served in the Civil War 
with distinction, having enlisted at Princeton, 
Wis., as a member of Co. I 1lth Wisc. Vol. He 
participated in many of the notable battles of the 
war. Mr. Hamar is survived by his widow, who 
is an invalid, four daughters and one son, with 
five grandsons, one granddaughter and one great 
granddaughter. Funeral services were held on 
Saturday afternoon under military auspices, vet- 
erans of the Civil, Spanish-American and World 
wars taking part. 


CORRIN NELSON ROYCE, veteran lumber- 
man of Ashtabula, Ohio, died at his home in that 
city recently at the age of 78. Death was 
ascribed to a heart attack, coming after about a 
week of serious illness. Mr. Royce was born on 
a farm in Ashtabula County, Ohio, in 1848. He 
was left an orphan when 16 and at that age en- 
tered a lumber business in Jefferson. For many 
years he was a retailer at Jefferson, and was 
organizer of the Jefferson Banking Co. and first 
president. He moved to Ashtabula in 1909 where 
he entered the wholesale lumber business and for 
a time operated the Ashtabula Hoop Co. During 
the World War his plant was occupied in turning 
out airplane material. Mr. Royce never retired 
from active business life and at the time of his 
death was director of the Harvard Lumber Co., 
Cleveland, Ohio, besides other interests. He was 
the oldest member of the Ensign Lodge of Odd 
Fellows and was an active member of the Meth- 
odist Church. Two daughters and two grand- 
children survive him. 


LAWRENCE H. TYSON, the 24-year-old son 
of James Tyson of the Chas. Nelson Co. and 
young manager of the Sunset Lumber Co.. of 
Oakland, Calif., died at the Dante Sanitarium, 
San Francisco, on Nov. 3 following an illness of 
about six weeks. He is survived by his father 
and mother, and two brothers, James Jr., and 
John H. Tyson. Mr. Tyson was prominently 
known in the lumber circles of San Francisco and 
while still young had gained much experience 
under the tutelege of his father, one of the 
shrewdest lumber men of the Pacific Coast. His 
almost phenomenal rise in the lumber game was 
attributed to his conscientious and consistent 
efforts in the industry which he had chosen for 
his life’s work. Funeral services were held Nov. 
5 and were attended by many of the bay lumber- 
men. 

JAMES E. WHITNEY, father of John P. Whit- 
ney, president of the Whitney Engineering Co., 
of Tacoma, Wash., manufacturer of logging rail- 
way supplies, died at the home of his son Nov. 
16. He was 90 years of age and had resided in 
Tacoma for more than 20 years. Mr. Whitney 
was a resident of Binghampton, N. Y., before 
going west and was a prominent member of the 
Masonic order. He is survived by three sons, 
John P. of Tacoma, Vincent of San Francisco 
and Herbert A. of W chaennnae dD. C. 


E. B. ANNIS, 80 years 
Northwest lumber buyer, died at his home at 
Steilacoom, Wash., Nov. 16. Mr. Annis had a 
wide acquaintance among Pacific Coast lumber- 
men and maintained his headquarters at Ta- 
coma, Wash., for many years. Mr. Annis’ death 
brought to a close an adventurous career dating 
back to before the Civil War. He was born at 
Howell, Mich., and at 17 years of age enlisted 
with the Union forces in the navy. He served 
through the entire war, and was on the Kick- 
apoo, a vessel of Admiral F arragut’ s fleet, during 
the Mississippi river campaign and at the battle 
of Mobile bay. Following the war he spent some 
vears in the middle West and then moved to 
Denver where he entered the lumber business. 
After three years at Denver he moved to Tacoma 
and made his home at Steilacoom. Mr. Annis 
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acted as purchasing agent for a number of large 
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middle western yards and continued this work up 
to the time of his death. Mr. Annis was city 
treasurer of Steilacoom and held the record of 


peing elected to that office seven consecutive 
times. He resigned last spring because of ill 
nealth. He is survived by his wife, a brother 


and two nephews. 

LEWIS ALONZA SHRIVER, for twenty-six 
years connected with the Lafayette Lumber Co., 
at Lafayette, Ind., as estimator and head of the 
drafting department, died recently at the home of 
his daughter at Lafayette. He was born near 
Attica, Ind., in 1849. About thirty-eight years 
ago he moved to Lafayette. He was compelled 
py ill health to quit active work some time ago, 
put had been able to be about the house until 
recently. He is survived by the widow, one 
daughter and two sons. Mr. and Mrs. Shriver 
celebrated their golden wedding two years ago. 


GEORGE WILLIAM FENWICK, prominently 
known in Pacific Coast lumber circles, died at 
his home in San Francisco, Calif., on Friday 
morning, Nov. 19, at the age of 78. Death was 
attributed to a stroke of paralysis. Mr. Fen- 
wick was a native of Canada and a graduate 
of the University of New Brunswick, class of 
1869. He went to California in 1900 to act as 
general manager of the Hammond Lumber Co. 
at Eureka. Retiring from active business 23 
years later he went to San Francisco and had 
since made his home there. He leaves a widow, 
Mrs. Mary Hammond Fenwick, three daughters, 
Georgiana and Harriet Fenwick, and Mrs. Brush; 
a son, Frederick McLeod Fenwick, and a grand- 
daughter, Barabara Fenwick. Funeral services 
were held on Monday morning, Nov. 22, from 
the home of his daughter, Mrs. Spencer Brush, 
which were attended by many bay district 
lumbermen. 











Business Changes 


CALIFORNIA. Los Angeles—Pratt & Warner Corpo- 
ration sold to Built-in Fixture Co. 

Oakland—E. L. Blackman Co, succeeded by Blackman- 
Anderson Mill & Lumber Co. 

ILLINOIS. Chicago—Brunswick-Ewen 
changing name to Brunswick Lumber Co. 

Iroquois—Mackemer & McBroom succeeded by Geo. C. 
Finch. 

KANSAS. 3elleville—Foster Lumber Co. 
by A. M. Sanborn Lumber Co. 





Lumber Co. 


succeeded 


LOUISIANA. Alexandria—Reported sale of town of 
Tioga, La., including site, fifty houses and commissary 


store building to Samuel G. Allen; town formerly owned 
by Lee Lumber Co. which has cut out. Purchaser was 
formerly manager of Lee Lumber Co. commissary. 

NEBRASKA. Winnebago—Cherny & Watson Lum- 
ber Co. acquired McGregor Bros. & Co. plant; John 
McCluhan, local manager. 

NEW YORK. Hudson Falls—Kenyon Lumber Co. sold 
to Griffin Lumber Co. 

OREGON. Cascade Locks—Sawmill of Wind River 
Lumber Co. sold to Alaska Junk & Machinery Co. 

Mohawk—Glen G. Anderson & Son will move sawmill 
to Culp Creek. 

Perry—Grand Ronde 
Medical Springs. 

St. Helens—Mowat & Swift Lumber Co., 
changed name to Swift Lumber Co. 

TEXAS. Mineral Wells—Bish-Simms 
Oscar Bish sold interest to John T. 


Lumber Co. moving plant to 


sawmill, 


Lumber Co.; 
Simms. 


VIRGINIA. Staunton—Eugene H. Holsinger succeed- 
ed by E. H. Holsinger (1Inc.); 500 shares no par value. 
WASHINGTON Goldendale—F. E. Sutton, sawmill, 


sold to Frank Jarvis, jr. 
Kalama—Shull Lumber & Shingle Co. purchased assets 
of Finke Bros. Cooperage & Shingle Mill. 
Malone—Vance Lumber Co. changing 
Seattle, Wash. 
WISCONSIN. 
Jones Lumber Co. 


main office to 


sasswood—J. F. Butler succeeded by 


Tomahawk—Frank ‘Theiler purchased sawmill of 
Mohr Lumber Co. 
Incorporations 
CALIFORNIA, Los Angeles—Baugh Hardwood Lum- 
ber Co., incorporated. 


CONNECTICUT. Wallingford—Eastern Woodworking 
Co., incorporated; capital, $25,000. 

GEORGIA. Macon—Standard Tool & Handle Co., in- 
corporat 2d. 

Sparta—Tr‘o Lumber Co., incorporated. 

ILLINOIS. Chieago—R. C. Clark Veneer Co. increas- 
ing capital from $150,000 to $250,000. 

Chicago—Dixie Wood Products Co., incorporated; cap- 
ital, $10,000; 10 S. La Salle St. 

Chicago—Illinois International 
capital from $200,000 to $700,000. 

INDIANA. Elkhart—Wood Products Corporation, in- 
corporated; capital, $10,000; manufacture furniture and 
household appliances. 

Fort Wayne—Maumee Supply Co., incorporated; cap- 
ital, $10,000; general retail lumber and building supply. 

Woodburn—Rich Lochner Mfg. Co., incorporated. 


Finish Co. increasing 





LOUISIANA. New Orleans—Gardiner-Cook Lumber 
Co., incorporated. 
MASSACHUSETTS. Athol—Laban Morse & Sons 


(Inc.), chartered; capital, $100,000. 
Lawrence—D. W. Pingree Co., incorporated; capital, 
$20,000; mfr. boxes. . 
MICHIGAN: Allegan—Allegan Woodworking Corpo- 
ration, incorporated. 
MISSOURI. Eminence—Bay Creek Lumber Co., in- 
corporated; capital, $5,000. 
NEW JERSEY. Perth Amboy—Standard 
Table Co., incorporated; capital, $125,000. 
_ OHIO. Toledo—Superior Post Co., incorporated; cap- 
ital, 500 shares no par value; to deal in posts, poles, 
ties and general lumber. 


Chair & 


OREGON. Cushman—Sunset Lumber Co., incorporat- 
ed; capital, $100,000. 
Coquille—Geo. H. Chaney Timber Co., incorporated; 


capital, $400,000; logging and sawmill. 

Cushman—Sunset Lumber Co., incorporated; capital, 
$100,000; sawmill. 

Malone—Vance, Lumber Co. increasing capital to $2,- 
200,000, 

Seattle—Western Land & 
Sawmill and logging. 

Tacoma—Tanwax Mill Co., incorporated; capital, $10,- 
000; logging and sawmill. 

WEST VIRGINIA. Petersburg—Gist Lumber Co., in- 
Corporated; capital, $50,000. 


Timber Co., incorporated; 


New Ventures 


ARKANSAS. El Dorado—Southern Sash & Door Co., 
opening millwork business here. 
Havana—C. M. Neely has started a sawmill. 


CALIFORNIA, Long Beach—Nathan and Burton W. 
Chase have engaged in business at 41 East Market St. 
as Chase Lumber & Supply Co. 

Los Angeles—Supreme Cabinet Co. has 
business at 4020 Naomi Ave. 

Oakland—Diamond Point Roofing Co. has engaged in 
business at 2847 Hannah St. 





engaged in 


GEORGIA. Wrightsville—Keel Lumber Co. has start- 
ed a hardwood mill. 
IDAHO. Idaho Falls—Sawtelle Lumber & ‘Tie Co, 


has started in business. 

INDIANA. Wakarusa—Wakarusa Handle Co. 
gun manufacturing business. 

LOUISIANA. De Ridder—Krause -& Managan Lum- 
ber Co. has started retail business; headquarters Lake 
Charles. 


has be- 


MAINE. Farmington—National Wood Process (Inc.); 
to mfr. toys. 

MARYLAND. Jessup—Snyder Hoist & Body Co. has 
leased building and will manufacture patent truck 
bodies. 

MINNESOTA. Minneapolis—Idaho Pole & Treating 


Co., recently began business. 

NEW JERSEY. Somers Point—Marts Lumber Co. has 
begun business. 

OHIO—Cleveland—L. C. Brown has begun 
sion lumber business at 10510 Euclid Ave. 

OKLAHOMA. Weleetka—H. E. Ketcham Lumber Co., 
of Muskogee, opening branch. 

OREGON.  Elgin—Robert 
sawmill. 

Marshfield—F. L. Boutin has put in a sawmill here, 

TEXAS. Hidalgo—Thos. W. Blake Lumber Co. has 
begun retail business. 

Wills Point—Halsell Tie & Lumber Co., new sawmill, 


commis- 


Thompson has started a 


VIRGINIA. Salem—Kidd Furniture Co. has begun 
manufacturing business, 

WEST VIRGINIA. Martinsburg—M. Cohen, Geo. 
Katz and associates have acquired plant of Auburn 


Wagon Co. and plan putting in a furniture factory. 

WISCONSIN. Hayward—Old boat factory here has 
been equipped for sawing logs and planing lumber by 
S. M. Lymburner and operation will begin about Dec. 
15. Mill will be electrically operated and used for 
custom sawing principally. 


New Mills and Equipment 


LOUISIANA. Ruston—S. J. Lomax & Son Mfg. Co. 
announces expansion of millwork plant; additions to 
warehouse space, new machinery, etc. 

MISSOURI. St. Louis—Prosser Furniture 
30 Olive St., will remodel its factory. 

OREGON. Noti—Snellstrom Bros. 
tion of logging road. 

WASHINGTON. Bingen—Nordby Lumber & Box Co., 
sawmill, adding machinery. 


Co., 2316- 


planning construc- 


New Sheds and Yard Improvements 


CALIFORNIA. Ventura—Peoples Lumber Co. will 
erect lime bin, ete. 
MARYLAND. Baltimore—Lanham Lumber Co., of 


Touisville, Ky., acquired site on Boarman Ave. and will 


erect 50x150 ft. warehouse. 
NORTH DAKOTA. Northwood—Loe Lumber Co. 
erecting new sheds. 
. 
Casualties 
IOWA. Guernsey—H. C, Light & Son Co., loss by fire, 
$10,000; lumber yard and office destroyed. 


LOUISIANA. Urania—Urania Lumber Co. lost dry 
kiln and a considerable quantity of lumber by fire; loss 
estimated at $40,000. 

MINNESOTA. Lismore—Coleman Lumber Co. and 
Anderson Lumber Co. combined loss by fire of $115,000. 

MISSISSIPPI. Meridian—Gulf States Creosoting Co., 
loss by fire among treated crossties, $15,000. 

Monticello—E. E. Lovell, loss by fire in planing mill 
and kilns, $30,000. 

TEXAS. Mirando City—Mirando Lumber Co., loss by 


fire, $15,000. 
BRITISH NORTH AMERICA 
BRITISH COLUMBIA. White Sulphur—Sawmill of 
Superior Spruce Mills destroyed by fire. Covered by in- 
surance. 




















Lower Your Stocks 
FOR 


INVENTORY 





Fill your customers’ needs | 
from our stocks. Our Whole- | 
sale Department guarantees | 
quick service. | 


Try us on:— 


Redwood bevel siding 
Red Cedar shingles | 
Twin-Stain shingles | 
Oak or Maple flooring | 
Cardinal Wall Board 


Today’s orders shipped today. 


ALWAYS ON 
TIME 


ST. LOUIS, MO. 














Increasing Our 


Output 25% 


Some weeks ago we pur- 
chased a large tract of fine vir- 
gin Longleat across the Neches 
River from our present hold- 
ings and we are now installing 
equipment to add 25% to our 
output of 


Southern Pine 
Yard and Shed Stock 


We shall continue to main- 
tain our customary high stand- 
ards and to make a specialty of 
our famous 


“ Larite” Flooring 


Let us quote you on a mixed car of “‘La- 
rite’ and other Southern Pine items. 


Carter-Kelley 


Lumber Co. 


MANNING, TEXAS 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity of 
300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. PINE 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 





pe unexcelled in 
| 3 Partition, Ceiling, 
| Se Moulding, Trim, 
| 7 


Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 





1 





| 
| 
| 
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We're on the Jo 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourseli by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing, Long and 
Shortleal Yellow Pine, rough or dressed 


Car and Cargo Shipments. 


Ellington & Guy, Inc. ,"wicnxa, tk 

















Yellow Pine 


"Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock - 
“Ask the Wholesaler’”’ 


The » Alay. Sullivan Lumber Co. 


_CENTURY, FLORIDA _ 




















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 
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News Notes from Am 


TACOMA, WASH. 


Noy. 20.—Tacoma lumbermen feel that the 
lumber market has been through the worst depres- 
sion seen on the Pacific coast for several years. The 
discussion of conditions held at the regular meet- 
ing of the Tacoma Lumbermen’s Club on Nov. 17 
indicates that there is some improvement in the 


situation, especially on the Atlantic coast and in 
the middle West but that conditions will remain 
unfavorable for several weeks. 


The meeting adopted a form for the letter to 
be sent the Washington congressional representa- 
tives in relation to the proposed reduction in the 
corporation tax. 

Eugene Emmons, of the Tacoma Sash & Door 
Co., reported that the committee of which he is 
chairman, and which was named to obtain from 
the War Department a change in the present 
policy of disposing of old building material from 
Camp Lewis, had succeeded in its work and that 
no further sales of such material will be made in 
competition with the local dealers, 

BP. W. Demarest, of the Pacific National Lum- 
ber Co., discussed the export market and outlined 
the new policy recently adopted by the Douglas 
Fir Exploitation & Export Co. in connection with 
Japanese business. J. G. Dickson, of the Pacific 
States Lumber Co., spoke briefly on the rail trade. 
These talks were followed by a general discussion 
of the situation. 

The report of the West Coast Lumbermen’s 
Association showing the falling off of sales as 
compared with output brought the matter of cur- 
tailment up for discussion. Most of the local 
mills are already reducing their cut, and drastic 
curtailment is to be expected. 

Cargo shipments of lumber during the present 
week: From the McCormick, Shaffer, Baker, Mil- 
waukee docks and Portacoma piers, 2,875,000 feet ; 
St. Paul & Tacoma Lumber Co., 5,525,000 feet; 
Tidewater Mill Co., 650,000 feet ; Dempsey Lumber 
Co., 50,000 feet ; Puget Sound Lumber Co., 450,000 
feet; Dickman Lumber Co., 40,000 feet; Wheeler, 
Osgood Co., 600,000 feet, and Defiance Lumber Co., 
1,750,000 feet—a total of 11,940,000 feet. Desti- 
nations: Atlantic coast, 6,525,000 feet ; California, 
3,765,000 feet; Canal Zone, 700,000 feet; Europe, 
100,000 feet; Hawaiian Islands, 300,000 feet, and 
Japan and China, 550,000 feet. Other than lumber: 
The Atlantic coast took 300 tons box shook, 1,175 
bundles broom handles and 600,000 shingles. Europe 
took 25,000 doors and two cars floor blocks. The 
Hawalian Islands took 1,000 doors. 

Lumber manufacturers from all parts of the 
Pacific Northwest held a private meeting in Ta- 
coma last Monday to discuss the present market 
situation. Representatives from nearly all the 
larger mills were present. No action was taken 
by the gathering, which was held merely to allow 
the manufacturers to exchange ideas and to out- 
line their plans for the future. It was the gen- 
eral sentiment that the present conditions will 
prevail for some time, and most of the mills which 
were represented are already curtailing their pro- 
duction and are planning holiday shutdowns of 
much greater length than usual. 

Mr. and Mrs, J. P. Weyerhaeuser will leave next 
week for St. Paul, Minn., to attend the marriage of 
their niece, Miss Margaret Louise Weyerhaeuser, to 
Walter B. Driscoll, of St. Paul. The wedding has 
been set for Nov. 27. The Weyerhaeusers will re- 
main in St. Paul for a short visit and will return 
to Tacoma before Christmas. 

The efforts of the Tacoma Lumbermen’s Club and 
the West Coast Forest Products Bureau to bring 
the 1927 convention of the National Retail Lum- 
bermen’s Association to Tacoma, have been crowned 
with success, according to a telegram received this 
week from John Dower, president John Dower 
Lumber Co., who presented the invitation from 
Tacoma to the retailers at the New Orleans con- 
vention. Credit for obtaining the convention for 
Tacoma goes largely to Mr. Dower. 

A party of prominent lumber and railway men 
were visitors in Tacoma this week. The party in- 
cluded Charles Weyerhaeuser and Frederick E. 
Weyerhaeuser, who were guests of Ralph Budd, 
president of the Great Northern railway, who is 
making a tour of the Pacific Northwest. Other 
members of the party were L. C. Gilman, vice 
president Great Northern, and Arthur Curtiss 
James, of New York, the largest single stockholder 
in the road. The visitors were entertained by J. P. 
Weyerhaeuser, George S. Long and W. L. McCor- 
mick, of the local headquarters of the Weyerhaeuser 
Timber Co. 

The first meeting of the State forest board held 
since August, 1925, took place at Olympia yester- 


day. The board discussed the proposed purchase 
by the State of logged-off land in Clark and Ska. 
mania counties for reforestation experiments, 

Dr. B. R. Washburn, T. G. McClanahan and 
Jerome K. Coffin have organized the Tanwax Mil] 
Co. and will operate a small sawmill near Tanwax, 
The company is capitalized at $10,000. 

Thomas Scofield Handforth, son of T. J. Hand- 
forth, of the Lindstrom Handforth Lumber Co., has 
returned from Burope and North Africa, where he 
has spent several years in art studies. Mr. Hand- 
forth will give an exhibition of his work next 


week. 
SEATTLE, WASH. 


Nov. 20.—N. A. Gladding, 
and general sales manager of E. 
Indianapolis, Ind., manufacturers of the famous 
silver steel saws, is making an extended tour of 
the Pacific coast, accompanied by R. W. Neighbor, 
general manager of the Pacific coast division, with 
headquarters in Portland. Mr. Gladding is visit- 
ing the Coast branches of his company, and in- 
cidentally making a close study of business con- 
ditions. 

W. A. Whitman, president and manager of the 
West Waterway Lumber Co., has returned from an 
eastern trip, impressed with the volume of con- 
struction, declaring that the outlook for lumber 
during the new year has certain encouraging fea- 
tures. 

George H. Elfbrandt, well known among Wash- 
ington lumbermen as former sales manager of 
Schafer Bros. Lumber & Door Co., Montesano, has 
organized the Elfbrandt Lumber Co., Port Town- 
send, Wash., having with associates acquired the 
plant of the Port Townsend Lumber Co. 

H. I. Zimet, who sailed Nov. 6 for Japan, has 
located in Tokyo, where he will open a selling office 
for the Douglas Fir Exploitation & Export Co., 
with title of company’s manager of Japan. Mr. 
Zimet has been manager of the c.if. department 
of the company ever since the department was 
organized. 

A. S. Penketh, who went to Europe in August, 
1925, for the Douglas Fir Exploitation & Export 
Co., will soon return to Seattle for the express 
purpose of giving his personal attention to business 
emanating from the United Kingdom and Con- 
tinental Europe. During his absence, Mr. Penketh 
has made a careful and exhaustive study of con- 
ditions in Europe. 

In the White-Henry-Stuart Building, the Pacific 
Northwest Red Cedar Lumber Co. has opened offices 
at 5507; Olympic Pine Lumber Co. has moved 
from 4405 to 4461; Traffic Service Corporation, 
William A. Shumm, manager, will move Dec. 1 
from 6610 to 5509-11. C. A. Mauk Lumber Co. 
will open offices Dec. 15 at 817 and 818 Skinner 
Building. 


BELLINGHAM, WASH. 


Nov. 20.—Curtailment of operations among local 
shingle mills has started, and one lumber plant, 
that of the Morrison Mill Co., has closed for exten- 
sive repairs. The Bloedel Donovan Lumber Mills 
closed two shingle mills at Larson on Nov. 15 for 
an indefinite time. An unsatisfactory market was 
given as the reason. It was stated that prob- 
ably the company’s shingle mills at Blanchard and 
Skykomish also will be closed soon. The company 
does not plan any shutdown among its lumber mills 
before Christmas. All its sawmills and camps are 
active. The Morrison Mill Co. has had a very busy 
year, part of the time running night shifts at Bell- 
ingham, Blaine and Anacortes. 

Shipment of the camp equipment of the St. Paul 
& Tacoma Lumber Co. in Kulshan area has started. 
Thus far five carloads have been shipped. The 
camp continues sending logs to Tacoma through 
Bellingham, but it has ceased falling, says Manager 
Everett G. Griggs, jr. 

Cargo lumber shipments this week were about 
normal. The Puget Sound Sawmills & Shingle Co. 
shipped 500,000 feet to California, 600,000 feet to 
Australia and 500,000 feet to the Atlantic coast. 
The Morrison Mill Co. filled a Hawaiian order for 
700,000 feet of box shook. Shipments by the Bloe- 
del Donovan Lumber Mills were 350,000 feet of 
lumber and shook to Australia, and 1, 000, 000 feet 
to the Atlantic coast. It is loading a ship now 
with 1,700,000 feet for Hawaii. 

A good word for cedar shingles was spoken here 4 
few days ago by President Ralph Budd, of the Great 
Northern Railway, when he paused for half an 
hour to confer with the architect who is drawing 
plans for the remodeling of the railway’s station 
at Bellingham. Mr. Budd specified that cedar shin- 
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gles should be used for the roofing. “I should hate 
to ship any tile into Bellingham,” he declared. 
“nd as for cedar shingles, I know of none better 
than they produce in Bellingham.” The railroad 
will expend $35,000 in modernizing the station, 
gbich will be English in general design. Among 
those Who met Mr. Budd was Frank N. Brooks, 
president of the Brooks Lumber Co., who had just 
turned from an eastern trip. 

Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills, returned this week from 
wy absence of seven weeks in the East. Most of 
his time was spent in Chicago, visiting his daugh- 
ter, Mrs. Leslie Craven, and family. He was accom- 
panied by Mrs. Donovan. 


VANCOUVER, B. C. 


Nov. 22.—This week, with the semimonthly pay- 
wills being made up, officials enforcing the new 
minimum wage act are keeping close check on the 
rates of pay. It is their expressed intention to 
ge that the minimum is paid unless an appeal 
curt should reverse the favorable decisions se- 
red a week ago. They go further and say they 
will enforce the act during any court proceedings, 
eyen if the lumbermen take it to the Privy Council. 

At the forest fire investigations being held in 
ihe interior of the Province during the last few 
days, suggestions were made to install more patrols. 
Another suggestion for numerous lookout towers, 
would, declared Chief Forester P. Z. Caverhill, if 
applied to the whole Province add $1,000,000 a 
year to the cost of protection. Criticism was made 
that private individuals were not treated as 
leniently as railways for responsibility in out- 
preaks of fire. 

The National Pole Co., with large connections in 
all United States centres, has this season opened 
abranch in the Prince George district of the north- 
ern interior to purchase cedar poles. This is the 
frst of the large concerns to invade the northern 
section of the Province. 


PORTLAND, ORE. 


Nov. 20.—A large number of mills in western 
Oregon are planning to go on a five-day schedule 
as soon as possible, although no definite announce- 
ment has been made. It is realized that produc- 
tin of both fir and spruce is just enough greater 
than consumption to tilt the balance too much in 
favor of the buyer. Pine manufacturers are con- 
fronted by a similar situation, and there is strong 
probability that many pine mills will curtail their 
output early next month. It is customary for a 
good many pine mills of the Inland Empire to shut 
down for a period during the winter, but because 
of the present slow lumber movements they will 
probably cease operations this winter earlier and 
for a longer period than usual. 

8. L. Forbes, secretary of the Henry D. Davis 
Lumber Co., who has just returned from a trip to 
the Atlantic coast, reports that yards throughout 
the central and eastern States generally are quite 
heavily stocked, and inclined to reduce inventories 
rather than increase them. Mr. Forbes visited 
Miami, Florida, three weeks after the September 
hurricane. 

J. V. G. Posey, head of J. V. G. Posey & Co., 
with offices here and a mill at Hoquiam, Wash., 
specializing largely in spruce, returned a few days 
4g0 from an extended eastern trip. This company 
for years has supplied piano manufacturers, but 
this trade, Mr. Posey explained, is dwindling be- 
cause of the falling off in the demand for pianos, 
a8 a result of the inroads of the radio and new 
phonographs. However, Mr. Posey is steadily de- 
veloping new markets. He observed that lumber 
consumers would prefer to pay better prices were 
the market stabilized. 

D. J. Ballantyne, sales manager Cobbs & Mitchell 
Co., of Portland, with mill operations in the Siletz 
country, left today on a three weeks’ trip to visit 
ifices and branches of the Vaughan Lumber Co., 
which has exclusive sale of his company’s product 
in Kansas, Oklahoma and Texas. He will go to 
Wichita, Kan. ; Oklahoma City, Okla., and Houston 
aud San Antonio, Tex. 

Pp. S. McKenzie, of the P. S. McKenzie Lumber 
ay, took a trip to the Puget Sound country this 
Week 

C. C. Patrick, head of the Patrick Lumber Co., 
left early this week for California, intending to 
+ aoe most of his time in the San Francisco Bay 
istrict. 

John P. Wilkes, prominent lumberman, of Grand 
<upids, Mich., was a Portland visitor here this 
ree 


J. M. Driscoll, formerly with Prendergast Co.’s 





icas Lumber Centers 


Portland office, is now assisting Jack Honey, of 
the International Lumber Co., in buying and selling 
lumber. 

Leroy Christy,*of the Christy Lumber Corpora- 
tion, New York, was in Portland during the week 
calling on the mills. Mr. Christy, who is a son- 
in-law of Fred Baker, superintendent Cobbs & 
Mitchell Co., formerly was engaged in the lumber 
business in Seattle. 

The Pacific Lumber Inspection Bureau members 
met in Portland one day this week to hear sug- 
gestions bearing on improved inspection service. 
The meeting was for members only. 

Leonard E. Johnson, Portland lumber dealer, 
took a trip to the Grays Harbor country this week 
to see how things were shaping up there. He 
found sentiment strong for production curtailment. 

J. Neils Lumber Co., with offices here and mills 
at Klickitat, Wash., and Libby, Mont., is installing 
four additional dry kiln units at the Libby plant. 
The Klickitat plant will probably close down two 
weeks before Christmas for the winter. 

Harry Aldrich, of the Aldrich-Cooper Lumber Co., 
is on his way home from an extended eastern trip. 
When heard from today he was in Minneapolis. 
This company handles the output of the Brighton 
Mills, operating in the Tillamook country. 

Mark D. Campbell, sales manager rail department 
Chas. R. McCormick Lumber Co., started the other 
day on a trip to the Atlantic coast. He will stop 
over at various points en route, with Denver as 
the first stop. 

The schooner Oregon Pine is ready to depart from 
the wharf of the Long-Bell Lumber Co., at Long- 
view, Wash., for Callao, Peru, with 2,224,000 feet. 
The schooner K. V. Kruss has lifted lumber at 
Portland and Longview for Port Adelaide, Aus- 
tralia. The West Katan will load here for Euro- 
pean ports next month. The Benlomond is taking 
on lumber at Knappton, on the lower Columbia 
River, for ports in England. The Point Judith is 
due to arrive here next week to load, with other 
freight, 1,000,000 feet for a Gulf port. The Han- 
nawa is at St. Helens loading for New York and 
Baltimore. 

Frank H. Ransom, Portland lumberman; J. V. 
Mason, of the Portland Marine Supply Co., and 
others have sdld to Capt. C. A. Watts the wooden 
steamer Bert Haney, for use as a lumber carrier. * 


WINNIPEG, MAN. 


Nov. 22.—House construction work has practi- 
cally ceased, but local dealers state that they are 
already very busy figuring on prospects for the new 
year, and they are of the opinion that 1927 busi- 
ness, as far as new homes are concerned, will exceed 
that of 1926. Reports coming in from some of the 
larger centers in the West would indicate that the 
dealers there continue to enjoy a nice volume of 
business. The recent cold spell has hampered 
building somewhat, but there is still a number of 
large buildings under construction and work is 
being planned to continue throughout the winter. 
In the rural districts, business is only fair; pros- 
pects, however, for the New Year are exceedingly 
bright, and it is generally conceded, in view of the 
very large crop which has been harvested again 
this year, that 1927 country business will far ex- 
ceed that of this year. 

There seems to be no basis on which wholesalers 
are making quotations. It was pointed out this 
week that on certain items of Coast uppers con- 
cessions were being quoted as high as $11 off list E. 
This is a remarkably large discount for upper 
grades, and there is a tendency on the part of some 
city dealers to place now their orders for upper 
grades. Prices on commons vary, and straight car- 
loads of dimension are being quoted, it is under- 
stood, as low as $27.25, delivered in Winnipeg. 
The shingle market has shown very little improve- 
ment. Northern spruce prices still remain firm. 


EVERETT, WASH. 


Nov. 20.—The fir log market continues strong 
at $13, $19 and $25. A competent observer, com- 
menting on the outlook, says that while no advance 
has as yet gone into effect it would not be surpris- 
ing if the mills themselves would force it some- 
time between now and Jan. 1. Stocks in the water 
are scanty; and logs will remain scarce until 
spring, unless mills curtail to a marked degree. 
With the logging industry at the threshold of the 
season when weather is usually bad, the accumula- 
tion of logs in the water is the lowest in three 
years. An early winter, with snow, would mean 
curtailment in lumber production. 

With one of the largest Bay Front operations 
idle, it is reported that others among the larger 
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Pilgrims, North Caro- 
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Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
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. Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 
SAVANNAH RIVER LUMBER 


Pineora, Ga. 
Also agents for 


COMPANY, DIBERT, STARK & BPOWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gil ia Mill, Gil ia, S.C. In territory east of Pittsburgh. 
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Mills: Jacksonville and Sumner, Fla. 
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| Shingles and Lath 


Sales Office, 300 Madison Ave., New York City | 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 


recommendation is the con 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 
Established 1857. 


A. Leschen & Sons Rope Co. 
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mills here will close down completely as soon as 
present orders are filled, or at least will go on a 
four-day week. ‘The prospects for the fir industry 
generally are for a progressively heavier curtail- 
ment from Thanksgiving on through the Christmas 
holidays. 

The lumber industry of Everett and Snohomish 
County views with satisfaction a recent analysis 
of West Coast domestic cargo business issued un- 
der. the authority of the National Lumber Manu 


facturers’ Association. Statistics covering Atlan- 
tic coast and Gulf shipments for the first six 


months of the year credit Everett with leading all 
the ports of the Pacific Northwest. ‘The total for 
this city is 268,835 tons, or 24.2 percent, compared 
with 154,288 tons, or 17.4 percent, in 1925. Thus 
for the comparable intervals of two years, Everett 
has stood at the head of the list, this year by a 
larger margin than formerly. The nearest com- 
petitor in 1926 is Tacoma, with 17.6 percent, and 
third is Grays Harbor, with 16.9 percent. Port 
land is in fourth position, with 11.9 percent. The 
grand total of intercoastal lumber business during 
the six months was 1,111,462 tons, or about 890,- 
000,000 board feet. Washington's lumber cargoes 
have increased about 30 percent over those of a 
year ago, and Oregon’s 28 percent. 


SAN FRANCISCO, CALIF. 


Nov. 22.—Business in San Francisco, the penin- 
sula and the Bay district is reported to be brisk 
for the fall season. There has been a general up- 
ward trend of building 


in Hoquiam will be crossed by the new bridge to 
be erected next year. The cost of the new bridge 
is estimated at $350,000 and it will be part of the 
Olympic Highway. 

The Saginaw Logging Co. was formed here last 
week. It has a capital stock of $1,500,000. A, J] 
Morley and C. C. Rose, of the Saginaw Timber 
Co., are interested. 

Albert Schafer, vice president Schafer Bros. Lum. 
ber & Door Co., Montesano, and Mrs. Schafer, who 
have been traveling throughout the East, returned 
to their home last week. 

Fred B. Chamberlin, of the Brockway Smith Cor. 
poration, of Boston, Mass., spent some time last 
week among the mills on Grays Harbor. While 
here Mr. Chamberlin was the guest of Schafer 
Lros., Montesano. 


LOS ANGELES, CALIF. 


Nov. 20.—-Retail volume is falling off consider. 
ably. Sales during the first two weeks of this 
month have been somewhat smaller than those for 
the last two weeks of October. Although there 
have not been any price recessions thus far, it is 
expected that the seasonal decline in demand wil] 
make itself felt very shortly. A survey of the 
harbor shows there is not any excess of lumber 
there, the consumption being almost equal to ship. 
ments. However, building permits in Los Angeles 
and surrounding cities are falling off from day to 
day. The snowstorms and blizzards in the middle 





during the last month be- 
cause of the cessation of 





violence in the carpenters’ 
strike which curbed con- 
struction during the sum- 
mer. Several new sub- 
divisions, opening up in 
the nearby peninsula dis- 
trict, are expected to in- 
crease building. Oakland 
and Berkeley, as well as 
the north Bay districts, 
report building slightly 
above normal. Marin and 
Sonoma districts are do- 
ing very little building. 

Frank Trower, of the 
Trower Lumber Co., is 
back from a business trip 
through the Pacific 
Northwest, during which 
he visited several mill 
connections. 

Pete C. McNevin, gen- 











eral sales manager Pa- = > = 
cific Lumber Co., has left 
for his semiannual busi- 
ness trip to the eastern 
seaboard. He will visit 
the company’s offices 
throughout the eastern 


fuel. 


In Merrie Old England. The prolonged strike of coal miners and the 

consequent shortage of coal have made necessary the use of wood for 
The picture shows London women leaving a wood yard, carrying 

sacks of wood in the handiest vehicle at hand—baby go-carts 





States, returning to San 
Francisco shortly after the 


ABERDEEN-HOQUIAM, WASH. 


Nov. 20.—The Grays Harbor Log Scaling & Grad- 
ing Bureau, of Aberdeen, Wash., reports that the 
Noy. 1 inventory on Grays Harbor shows log sup- 
ply a trifle less than it was thirty days ago. 
Mills are running at about 85 percent capacity. 

Advance prices on all logs were effective in this 
market since Oct 1: 


first of the year. 


No. 3 No. 2 No. 1 
Perry Cee $13 19 25 
OSE 12@13 18@19 28@30 
EE canen Camas 8 17 33 
PE nweeenwe 11 ee 


Camp run cedar is $16 to $18, and small off- 
color camp run hemlock is as low as $10. 

The camps of the following companies are down: 
yreenwood Logging Co., Charlie Creek Logging Co., 
Lytle Logging Co., Workman Creek Logging Co., 
Ward & Sargent Log Co. and Schofield Logging 
Co. The Clemons Logging Co. has shut down 
three sides and the Schafer Bros. Log Co. and 
National Lumber & Manufacturing Co. have each 
shut down two sides. The Saginaw Timber Co. 
has taken out buckers and fallers preparatory to 
shutting down. 


Three mills in Aberdeen have taken off their 
night crews, and one mill will shut down for an 
indefinite period. While there is not a surplus at 
any of the mills, the gradual tapering off in orders 
has made it necessary to curtail production. A 
number of shingle mills in the country are down 
due to the ruinously low price of shingles. 

Frank H. Lamb, chairman Grays Harbor port 
commission and president Washington State Cham- 
ber of Commerce, was the principal speaker at the 
weekly Chamber of Commerce luncheon last week 
in Seattle. Mr. Lamb’s speech was broadcast. 


The property of the North Western Lumber Co. 


West are expected to have their influence on the 
lumber market in southern California. 


Ralph Laumeister, formerly connected with the 
sales department of the Charles R. McCormick Lum- 
ber Co., San Francisco, has been transferred to the 
San Diego yard. 

R. E. Brown, secretary Los Angeles Paper Manu- 
facturing Co., has announced the addition of a new 
asphalt saturation plant, costing $20,000. 

Twenty-five employees of the Sun Lumber Co., 
Beverly Hills, are attending a class in salesman- 


ship each week, conducted by Frank Burnaby, 
president of the company. 

Dave Woodhead, president Woodhead Lumber 
Co., has returned from a business trip to San 
Francisco. 

R. F. Hammatt, secretary-manager California 
Redwood Association, with headquarters in San 


Francisco, spent the week in Los Angeles, calling on 
the various redwood lumber dealers. 


DENVER, COLO. 


Nov. 22.—Cool weather was experienced most of 
last week, but it was not cold enough to stop build- 
ing altogether. The biggest business is being done 
through the dealers in the smaller towns of the 
State. These dealers, however, are not buying 
stocks in quantities, but just as needed. Yards in 
this section are carrying small stocks. Denver 
wholesalers report a fairly good demand for oak 
flooring and say this has rapidly gained popularity 
during the last few years. 

T. J. Vincent, secretary Mountain States Lum- 
ber Dealers’ Association, returned last week from 4 
short business trip into the San Luis valley of 
Colorado. 

F. R. Yamaguchi, M. S. Matsumoto and J. &. 
James have purchased the Fred Nevins sawmill af 
Kearns, Colo., and are now operating the plant. 
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PITTSBURGH, PA. 


Nov. 22.—Word from several districts in West 
Virginia is to the effect that the storms which 
swept over the eastern part of the country in the 
last ten days caused a great deal of damage to 
many lumber and coal interests. The tremendous 
rain Monday night of last week is said to have 
been one of the severest experienced in many years. 
The region tributary to New River seemed to suffer 
most. Some of the mills in that area will be out 
of commission three or four weeks before small 
bridges washed out can be rebuilt and other damage 
repaired. Considerable loss was entailed by piles 
of lumber being borne away by the flood. 

Low grades of hardwoods continue in demand, 
with no surpluses of any FAS items. Buyers are 
said to be quietly placing orders for stocks of high 
grade lumber from special sources of supply. Idaho 
white and Pondosa pines are reported to be en- 
joying a fair volume of business, prices remaining 
about the same. Southern pine remains steady on 
a fair volume of business, prices remaining about 
a fair volume of business. It is reported that some 
concerns have placed large orders for boards and 
dimension. 

Thomas J. Humbird, of Spokane, Wash., was in 
the city last week transacting business as well as 
renewing acquaintances. 

O. H. Babcock, of the Babcock Lumber Co., was 
in Virginia the forepart of last week on business, 
and stopped in Cincinnati on his way home. 

D. S. Milloy and D. E. Burns, of the Milloy 
Lumber Co., Erie, Pa., called last Thursday at the 
offices of the Retail Lumber Dealers’ Association of 
Pennsylvania. 


NEW YORK, N. Y. 


Nov. 22.—Take it from the lumbermen them- 
selves, wholesaler as well as retailer, there is am- 
ple cause for Thanksgiving among all those affili- 
ated with the industry in this part of the country. 
Prices just now are not what the wholesalers 
would like them to be, retailers continue to cling 
to their general system of hand-to-mouth buying, 
but if you get almost any wholesaler in a corner 
he will admit that the turnover is continuing fair- 
ly satisfactorily and, when the round-up of the 
year’s business is taken, it will perhaps exceed the 
figures for 1925. Bven in the face of the Thurs- 
day holiday, business opened up briskly this morn- 
ing and there were indications that the offices and 
yards would be kept busy for the first three days 
of the week. Continuance of building activities 
has been reflected most decidedly in the lumber 
trade, and quite a few yards report that October 
and November business compares favorably with 
that for August. 

At the moment, the chief puzzle is the condition 
in the North Carolina and southern pine markets. 
Some of the largest mills report that they have dis- 
posed of their entire output for the year, most of 
them have no roofers at all on hand, and yet prices 
are not especially firm and retailers are buying 
only hand to mouth. The fir market continues 
brisk, with sales heavy and yet prices are nothing 
to boast of, even with the additional increase 
necessitated by recent additions to the cargo 
freight rate. 

Herbert B. Coho has been reélected by the board 
of trustees of the New York Lumber Trade Asso- 
ciation to serve another year as secretary of the 
organization. Mr. Coho is also secretary of the 
Nylta Club and has enjoyed remarkable success 
in his dual capacity. 

A. C. Dutton, head of the Dutton Lumber Cor- 
poration, Poughkeepsie, sailed recently to spend 
some time in Europe. 

Capt. M. W. Haney, of the William Schuette Co., 
returned recently from a trip to West Coast mills. 

A. J. Krauss, president Krauss Bros. Lumber 
Co., Seattle, has been spending some time at the 
company’s New York office. 

8S. C. Zupke, of the Foresta Trading Corpora- 
tion, is visiting the home office in Rumania, 

The New York office of the W. M. Ritter Lumber 
Co. has been moved to 2568 Park Avenue, where 
the company has conducted its flooring branch. 
8. B. Tracy is New York manager. 

Raymond W. Storm, of George H. Storm & Co., 
left recently on a business and pleasure trip to 
the West Coast. 

Charles Weston, jr., is in temporary charge of 
the local office of the Henry D. Davis Lumber Co., 
Arthur H. Yereance having severed his connection 
to enter a new venture with William R. Morris. 

J. H. Lane, manager tie and timber department 
of Long-Bell Lumber Co., was a recent visitor in 
New York. He was formerly manager of the New 
York office. 

W. MacDonald Graham has recently joined the 
Sales force of the L. G. Leonard Lumber Co. Mr. 
Graham was formerly with the Henry D. Davis 
Lumber Co. and the Olympic Pine Lumber Co. 

Edgar A. Hirsch is chairman of a committee re- 
cently appointed by the Intercoastal Lumber Ship- 


pers’ Association to try and find a remedy for the 
transit lumber evil. Charles R. Lockridge and 
Guy E. Crowe complete the committee, which has 
President Stanley D. Pearce as an ex-officio mem- 
ber A report is expected shortly. 

R. E. Danaher, of Detroit, Mich., president Booth- 
Kelly Lumber Co., of Eugene, Ore., was a recent 
New York visitor. He was accompanied by Mrs. 
Danaher. 

John Mantell, of the Mantell Parquet Flooring 
Co., Brooklyn, N. Y., left the first of the week for 
a visit to Ironton, Cincinnati and Cleveland, Ohio, 
and Chicago, the purpose of this trip being to ar- 
range with the mills new contracts for hardwood 
flooring for the coming year. 

F. E. Cantrell, who for the last twenty-one 
years has been associated with the Haviland Lum- 
ber Co. and Frank B. Haviland, recently has sev- 
ered that connection and entered business on his 
own account, handling direct mill shipments by 
rail and steamer of southern pine and hardwood, 
specializing in longleaf pine. He has spent a great 
deal of time among mills in the South, is thor- 
oughly familiar with the most desirable sources 
of supply, and will handle a stock from some of 
the best mills in that section. 


PHILADELPHIA, PA. 


Nov. 22.—At a special meeting held Nov. 16, the 
stockholders of Lumbermen’s Insurance Co. voted 
unanimously to increase the company’s capital 
from $500,000 to $1,000,000. By subsequent ac- 
tion the directors authorized the issuance of war- 
rants, which will entitle present stockholders to 
subscribe at $50 per share for new shares equal in 
number to their present holdings. The company’s 
surplus will be increased to about $1,900,000. 

James E. Tague, jr., who has been on the sales 
force of Samuel H. Shearer & Son, has returned to 
the retail lumber yard established by his father, 
the late James E. Tague, at 10th Street and Colum- 
bia Avenue. 

Joseph Etris has fully recovered his health and 
has returned to his desk in the office of the Wister- 
Heberton Co. 

E. D. Wood, of the Camp Manufacturing Co.; 
Walter C. Brick, of Atlantic City Lumber Co., and 
Samuel C. Clark, of the West Side Lumber Co., 
have returned from a happy hunting trip in the 
deer woods near Riddickville, North Carolina. The 
trio, wishing to save a day, hired an airplane to 
convey them to Norfolk, Va., and completed the 
journey by automobile. 

John Hl. Derr, of the Derr Lumber Co., spent a 
part of last week hunting quail and rabbits at 
Fenwick, N. J., and East Greenville, Penn. At 
Fenwick he succeeded in bagging all the rabbits 
the law allowed, and at East Greenville he bagged 
five quail and two rabbits. 


NORFOLK, VA. 


Nov. 22.—Thus far the disparity between lumber 
production and sales has not been large, so that 
millmen have been able to maintain prices on 
about an even keel but without making any profit. 
It is true buyers have been taking lumber only 
when forced to do so, and have been shopping 
around a great deal to find the man needing money 
badly. Conditions could be much worse and mill- 
men have much to be thankful for, and are really 
well prepared for the future if they will go slow on 
production until such time as demand improves 
perceptibly. 

Sales of 4/4 edge No. 2 and better rough band 
sawn stock have not been very large, due in a 
measure to a number of the large mills being over- 
sold on this item and having advanced their prices. 
Good circular stock is hard to get for quick ship- 
ment. Edge 4/4 No. 3 has been moving a little 
better, but the southern yards are not taking this 
in as rapidly as was expected. No. 2 and better 
4/4 stock widths, both band and circular sawn, 
have been active and sales would be much larger if 
mills were able to furnish more 10- and 12-inch 
widths. A number of buyers are pretty well 
stocked with 6- and 8-inch, and the small mills 
insist on shipping all four widths mixed in a car. 
A little more circular sawn stock widths is being 
offered for quick shipment but, as soon as bad 
weather sets in, stock will become scarce. No. 3 


-4/4 stock widths have not been very active recently, 


and much stock is being offered by circular mills. 
3uyers are expecting lower prices, which mills re- 
fuse to accept. Edge 5/4 No. 2 and better has 
been quiet, but 5/,and 6/4 stock widths have been 
active, especially 5/4x10- and 12-inch, which are 
very scarce. There has been no improvement as yet 
in demand for Nos. 1 and 2 bark strips, rough or 
dressed. 

Demand for 4/4 edge No. 1 box, rough 
dressed, air dried and kiln dried, has been very 
light. New York buyers are inquiring for air dried 
stock dressed and resawn, but prices offered are 
ridiculously low. Local box makers are pretty well 
filled up, although they are buying some good air 
dried edge box. Edge 4/4 No. 2 box has been a 
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little more active. No. 1 4/4 stock box, rough, has 
been moving very well, and there is not much either 
air dried or kiln dried, to be bought. No. 2 4/4 stock 
box has also been more active in all widths in the 
rough. Edge box, 5/4 and 6/4, is quiet, but demand 
for 6/4 stock box has shown some improvement. 
sox bark strips, 4/4 dressed, continue very active 
and are very hard to buy. Price has advanced. 
Rough strips are also moving a little better but 
price is the same. 

Demand for flooring, thin ceiling, finish, etc. has 
been very light. suyers holding off for lower 
prices are going to be disappointed. Kiln dried 
roofers in 6- and 8-inch widths are moving better, 
but price is a little weak due to competition from 
air dried stock. Air dried roofers are moving fairly 
well. Framing, rough or dressed, has been very 
quiet, and the same is true of lath. 


SHREVEPORT, LA. 


Nov. 22.—Demand for pine has shown very little 
improrvement during the last week. The weather 
has been cold and wet throughout the entire pro- 
ducing belt, yet output has been nearly up to the 
average. The price of No. 2 common boards and 
dimension in straight cars, random lengths, has 
been unusually low, so that in a good many cases, 
mills prefer to hold off until a little later. Log- 
ging conditions are not good, especially for work 
by teams. 

Hardwood operations are being slowed up by wet 
weather. Prices are practically unchanged with de- 
mand fairly good. 

A resolution favoring the reduction of the cor- 
poration income tax of the Federal Government 
from 13% to 10 per cent was adopted, unanimously, 
by the Shreveport Lumbermen’s Club at its meeting 
this week. 

The annual drive for $30,000 for the Norwela 
Council of Boy Scouts of America will soon be 
under way a re. The general chairmanship has 
been given A. J. Peavy. ‘The executive committee 
includes FE. A. Frost, E. R. Jones and R. T, Moore. 


BIRMINGHAM, ALA. 


Noy. 22.—-Up to the present time the low price 
of cotton, which has affected practically every 
business in Alabama, has had but slight effect on 
the lumber market. The building program in Bir- 
mingham and in many other sections of the State 
continues unabated, and is causing a continued 
demand for lumber. Lumber dealers in Birming- 
ham report a good business, although some of them 
say sales are slightly off from what they were a 
few weeks ago. Sawmills throughout the State 
continue to operate on full time, and are finding 
a ready market for their output. Prices of lumber 
remain unchanged. 


BEAUMONT, TEX. 


Nov. 22.—Considering the falling off in demand 
for pine the last two weeks, prices are holding 
rather firm though there have been a few price 
reductions. No. 1 inch stock shows no price shrink- 
age, but No. 2 is about 50 cents off. There is a 
good call for timbers and export items. Retail 
yards are pursuing a hand-to-mouth buying policy. 
The mills are shipping around 95 percent of their 
total cut, and have slight opportunity to replenish 
depleted stocks. Virtually the entire order file is 
mixed-car business. 

Ilardwood demand is active and prices are firm. 
Shipments and orders are higher than production, 
which is normal for this season. There is a good 
volume of business, and the outlook for the re- 
mainder of the year is very favorable. Sap gum 
continues to be the most active item. Oak flooring 
is moving somewhat sluggishly. 


HOUSTON, TEX. 


Nov. 22.—Some industries have slowed down and 
reduced their buying. However, millmen say they 
are shipping very nearly their cut. Low grades, 
Nos. 2 and 3, are in good demand. The upper grades 
are not moving so well. The timber market is 
good. The depression caused by low cotton price 
is letting up a little, but orders are for mixed car- 
lots that mills with broken stocks find it difficult to 
fill. Stocks at most mills are still under normal. 
Interior yard trade is rather slow, but there have 
been placed a number of big orders, running from 
2,500,000 feet up, which some take to indicate 
there will be a check in the downward trend of 
the market soon. Exports are holding up fairly well. 
Lack of tonnage is still hampering the movement 
to foreign ports. The lath market is somewhat off. 
Shingles have hit the lowest price here in years: 
Extra stars, $2; extra clears, $2.25. 

Two notable shipments of hardwood have been 
made to foreign ports. The steamer Elmsport 
sailed with a cargo of hardwood for London, and 
the steamer Specialist cleared for Liverpool with 
a similar cargo. 


General offices of the Turner Lumber Co. have 





been removed to Houston from Elgin, Tex. Offices 
have been established on the seventeenth floor of 
the Second National Bank Building. P. E. Turner, 
president, has moved to Houston, but C. E. Turner, 
auditor, will remain at Elgin. 


The Columbia Lumber & Supply Co. bas opened 


offices in the Kirby Building. A. J. Aduna is jp 
charge. 
R. W. Wier, president Wier Long Leaf Lumber 


Co., has returned from a hunting trip to the Rio 
Grande Valley. 


TUSCALOOSA, ALA. 


Nov. 22.—Demand for southern pine has de. 
creased considerably during the last week. Buy- 
ers seem to feel that lumber should be cheaper, and 
are inclined to defer purchase except on conces- 
sions. On the other hand, the mills feel that the 
rainy season is now at hand and that dry stocks 
of both pine and hardwood should bring at least 
the prices of the recent past. The weather has not 
been so good during the Jast week, and production 
at the small mills has been curtailed from 40 to 
50 percent. Small mill stock is at a decided dis- 
advantage and, with present demand and prices, 
production will rapidly decline. Wholesalers re- 
port an easier tone to the market and no trouble 
in placing orders at $1 to $2 lower than quotations 
of thirty days ago. A few mills have closed down, 
and others are planning to do so. Southern de- 
mand is fairly good, and is comparatively better 
than northern and eastern, but southern demand 
can not absorb full production. The year would 
show up fairly well even if no more business were 
transacted for the next thirty days. 


NEW ORLEANS, LA. 


Nov. 22.—-Local comment indicates little change 
in current market conditions, and that little rea- 
sonably attributed to the approach of Thanksgiving. 
Demand is not as active as the mills would like to 
see it, and many of the spot orders are of the fill-in 
variety, with attached appeals for immediate ship- 
ment. Optimists foresee a decided pick-up between 
Thanksgiving and Christmas. Prices seem to be 
pretty well held on the whole. 

Speaking before the Louisiana section of the 
American Chemical Society here Friday night, I. E. 
Knapp, chief chemist of the Acme Products Co., 
DeQuincy, La., described the chemical processes by 
which high quality turpentine, pine oil, rosin and 
other byproducts are obtained from stumps and 
other pine waste material. “Steam distilling 
processes,” he said, “permit the utilization of 
stumps in the manufacture of products that are 
more uniform than, and as high in quality as, 
turpentine and pine oil obtained by the old gum- 
dripping method.” 

Dispatches from McComb City, Miss., report that 
the Fernwood Lumber Co. has purchased additional 
stumpage that will add five years to its operating 
life. It has plans for establishment of a pulp 
paper plant when the merchantable timber supply 
is exhausted. 


BROOKHAVEN, MISS. 


Nov. 22.—Weather conditions for operating and 
shipping have been miserable, and small mill out- 
put is being reduced. Orders booked during the 
week have been ahead of the previous week, and 
more nearly equal to production than they have 
been for the last four to five weeks. 

In 3- and 4-inch flooring the flat grain has shown 
materially improved movement, while the rift 
grades are largely inactive There are no heavy 
stocks of any particular item of flooring. Drop 
siding has shown excellent movement and the sur- 
plus has been reduced very heaviiy over the last 
week. Prices have shown very little steadying on 
this class of material. Single run ceiling, %4x4- 
inch, has been slow of movement, but there are no 
heavy stocks. Ceiling, 5/4x4-inch, has been in bet- 
ter favor. Stocks of %x4-inch partition have been 
reduced very materially. Inch finish in longleaf 
shows a fairly nice surplus, but the export sap 
trade takes this right along. Inch finish in short- 
leaf in B&better grades is oversold in some sizes 
and lengths, and bargains are offered in broken 
assortments. Stocks of 5/ and 6/4 finish are bad- 
ly broken on some sizes, and there is a comfortable 
surplus of others. The 2-inch finish is showing 
only a small surplus. 

There has been continued movement of 4-inch 
No. 2 fencing. The 6-inch fencing and flooring 
continue to be excellent sellers, while 8- and 10- 
inch No. 2 does not anything like keep pace with 
it. The 12-inch No. 2 in shortleaf has been a good 
seller, both export and interior, and prices have 
been satisfactory. The 4-inch No. 3 fencing is still 
oversold. The 6-inch No. 3 fencing and boards re- 
main strong particularly in longleaf, while flooring 
is not in nearly so good a position. No. 3 8-, 10- and 
12-inch have sold in excess of output for the year. 
There will be no No. 4 in surplus over the next 
two or three months, as grain door crews are com 
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ing for the second time this year, which is un- 
ysual. Box shook business is picking up. 

Lath remain rather slow and the price is very 
disappointing, though orders have been more plen- 
tiful than in the preceding week, and with the 
jeast spurt in buying there will doubtless be a 
stiffening in prices. Sales of No. 2 shingles are in 
excess of output. There is no surplus of No. 1 
heart grade, and only a small surplus of the select 
heart. 

No. 1 and No. 2 dimension stocks are badly bro- 
ken, and No. 3 dimension is only showing a small 
surplus. Large longleaf timbers are badly oversold, 
and there is a fair order file on the smaller sizes 
and shorter lengths. Shortleaf timber cutting is 
fairly firm, and mills have comfortable order files. 

The export situation is very much better, for now 
that the British coal strike is virtually settled, 
freight rates will begin to decline. There is a 
shortage of lumber in foreign countries, and mills 
here have a very heavy order for January delivery. 

Hardwood orders are about 60 percent ahead 
of production, and rainy weather has rendered it 
almost impossible to ship. The mills have enough 
loading to keep them busy until after Jan. 1. 
Nearly all hardwood items are moving. 

G. F. Royce, secretary United States Lumber 
(o., Scranton, Penna., is returning home after a 
stay of about two weeks in this section. 

H. R. Kilpatrick, manager Homochitto Lumber 
Co., Bude, Miss., is spending some days on the 
Mississippi coast for recreation and recuperation 
of his health. 


LAKE CHARLES, LA. 


Nov. 22.—The southern pine market showed con- 
siderable weakness last week, orders having 
dropped off sharply. Cold weather has started in 
the North and East, the Florida market has not 
opened up as expected, and in the southern dis- 
tricts money is tight because a great deal of cot- 
ton is being held for better prices. At the same 
time there is a good deal of building in those 
southern States which do not feel the full brunt of 
cold weather. Production is being maintained in 
this territory. Increased production is not to be 
expected until after inventory and repair season. 
Demand for timbers and heavy dimension remains 
very strong, with stocks scarce. No. 1 common 
is fairly active, but upper grades have weakened. 
Locally the retail yards are still buying in good 
volume for current needs. The demand for lath 
is stronger. Oil field material is in good call, and 
the export situation continues to show improve- 
ment. Prices in general are weaker, and there is 
a greater tendency to make concessions than at 
any previous time during the year. 


WARREN, ARK. 


Noy. 22.—Arkansas soft pine demand has been 
light. Some of the mills have made slight price 
concessions. Floorings, especially upper grades, 
with some common and small quantities of finish, 
also yard stock have been included in orders. Only 
small quantities of piece stock are moving. In- 
quiries from dealers have dropped off considerably. 
Mills rather expected the usual slackness about 
the first of next month, but not so soon. Demand 
from industrials is holding up better than that 
from dealers, although it has dropped off to some 
extent. Sales of car material continue light. 
Weather this week has not interfered with logging. 
Mill production was below normal, most mills 
being down Nov. 11. Shipments have been heavier 
than new business, and right in line with produc- 
tion. Mill stocks are still somewhat broken, but 
a number of mills are building up their supply of 
finish, which has not moved to any great extent 
within the last few weeks. Small mill production 
is below normal, and will be reduced further as 
bad weather sets in. Labor is plentiful, and car 
supply adequate. 


BOGALUSA, LA. 


Nov. 22.—Following hard on the heels of the 
notable visit of retail lumber dealers from all over 
the country, Bogalusa was host on last Friday and 
Saturday to the southern division of the American 
Pulp & Paper Superintendents’ Association. Dele- 
gates from Mississippi, Louisiana and Texas at- 
tended the conference. On their arrival they were 
taken through the big Bogalusa paper mill and 
from there to the Pine Tree Inn for luncheon, 
where they were welcomed by Mayor W. H. Sulli- 
van. H. H. Hartman, of the E-Z Opener Bag Co., 
of Braithwaite, La., presided at the first executive 
session, which was held in the new laboratory 
building of the Bogalusa Paper Co. All of the visit- 
ing superintendents were greatly interested in an 
explanation of the microscopic studies of southern 
Pine fiber as compared with those of northern hard- 
woods. An interesting address on reforestation 
was delivered by J. K. Johnson, forester of the 
Great Southern Lumber Co., and on Friday night 
the delegates were tendered a banquet at Pine 
Tree Inn. The Saturday session was spent largely 


in a discussion of chemical consumption, methods 
of eliminating odors, and other matters of partic- 
ular interest to the paper industry. 

Col. A. C. Goodyear, president, and W. H. Sul- 
livan, vice president and general manager, of the 
Great Southern Lumber Co., left last week for 
Dallas and other Texas cities on an important 
business mission. Mr. Sullivan returned to Boga- 
lusa Friday in time to welcome the visiting pulp 
and paper superintendents, while Col. Goodyear 
joined a party of friends for a few days’ shooting 
at a hunting club near Lake Charles, La. 

The business interests of Bogalusa were pleased 
to learn that work has begun on the terminals of 
the New Orleans Great Northern railroad at Jack- 
son, Miss. Plans call for a terminal building, in- 
cluding administrative offices, freight depot, pas- 
senger station, roundhouse and other structures. 
This is a part of the plan by which through service 
to Chicago and other points north from Bogalusa 
will be installed in connection with the Chicago, 
Burlington & Quincy railroad. 


LAUREL, MISS. 


Nov. 22.—Southern pine has not been quite as 
well sustained as for the previous month, but local 
mills report a fair amount of business. Shipments 
have been well up to normal, and production some- 
what under normal. The demand for lower grades 
continues exceptionally strong. Higher grade floor- 
ing apparently is not moving as freely as it should, 
but mill stocks are not large. Timber cutting con- 
tinues strong and prices on longleaf timber are 
firm. Shortleaf timbers are not so strong, as 
demand is somewhat limited. The export market 
remains quiet. The scarcity of tonnage makes 
space extremely hard to secure. 

E. B. Baldinger and Earl Shindler, of Baldinger 
& Vernon, New Orleans, La., were visitors to the 
local mills last week. 

S. H. McLaughlin, export sales manager Wausau- 
Southern Lumber Co., has returned from a short 
business trip to Washington, D. C. 

Charles Green, president Eastman, Gardiner & 
Co., has returned from a trip to Florida, Mrs. 
Green accompanying him as far as Savannah, Ga. 

J. Frank Kelly, of the J. Frank Kelly Co. (Inc.), 
Washington, D. C., was a visitor here last week. 


JACKSONVILLE, FLA. 


Nov. 22.—Conditions in the southeastern lum- 
ber market seem none too encouraging, business 
volume just about holding its own, with building 
money still tight. Retail dealers report satisfac- 
tory collections, because of their efforts to sell 
only those people that are capable of paying for 
what they buy. Old accounts that are collectable 
at all are gradually being closed out and general 
financial condition of the State is improving. The 
dealers are not pushing their sales, their greatest 
effort being directed toward reducing stocks and 
getting some money into the bank. 

The longleaf mills are seemingly doing a satis- 
factory volume of business. They are taking things 
easy, manufacturing only sufficient stock to take 
care of orders. There are some items of shed stock 
which the mills would like to get rid of, but re- 
ducing prices would not make the retailers buy. 
Practically any item on the list can be obtained 
from almost any mill. Prices have stood strong, 
and will no doubt remain so until the end of the 
year. 

Cypress demand is light and most orders are for 
mixed cars. The movement to Florida has dropped 
off considerably, with the East and middle West 
supplying the bulk of demand, although this busi- 
ness amounts to only a small part of what would 
usually be taken. Manufacturers continue to cut 
all of the stock they can and are putting it on 
sticks, awaiting a turn of affairs. The meeting 
of the cypress manufacturers held here last week 
was marked by a spirit of optimism. 

There is a steady demand for ash, which is in 
fact about the only hardwood that can be manu- 
factured on the present market and give any as- 
surance that a profit will result. The demand for 
ash is general. FAS red gum is still in demand 
from some sources, although the market is some- 
what spotty. There is a good demand for No. 2 
common and No. 3 common sap, tupelo and black 
gum, due to preparation for the citrus and late 
vegetable crops. Competition is hard on this stock 
and profitable business is hard to get. Some low 
grade poplar is being used for crates. Upper grade 
poplar is for the most part being exported. The 
upper grades of oak are moving slowly but satis- 
factorily, though users will probably withhold most 
purchases until after the first of the year. The 
oak flooring manufacturers have not found business 
sufficient to move all of their manufactured stock, 
and their sheds are now well filled. They are not 
buying any rough stock at any price. The demand 
for red gum and treated sap gum moldings holds 
up well; these are about the only moldings moving 
in volume. 

Manufacturing conditions throughout the South- 
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east have been all that could be asked for, though 
there has been some rain. Labor supply is suffi- 
cient. Railroad facilities are excellent. 

E. L. Chiasson, of the Terrell-Chiasson Lumber 
Co., has just returned after a week's trip through 
the State in quest of orders. 

W. ,E. Moore, field representative of the Jackson 
Lumber Co., Lockhart, Ala., was a recent visitor 
to Jacksonville and is now on a trip through the 
peninsula. 

M. J. Scanlon, president Brooks-Scanlon Corpo- 
ration, Eastport, has returned to headquarters 
after several days spent at the Eastport plant. 

A. J. Peavy, president Southern Pine Association 
and of the Peavy-Byrnes, Peavy-Moore and Peavy- 
Wilson concerns of Louisiana, accompanied by R. 
J. Wilson and R. T. Moore, was a recent visitor 
to Jacksonville. These lumbermen have been look- 
ing over a tract of Florida timber. 

The Dantzler Lumber & Export Co., of Tampa, 
announces that F. H. Keller will represent it on 
the east coast of Florida. Mr. Keller, who makes 
his home in Jacksonville, covered this territory 
for the Southern Pine Sales Corporation. 

J. M. Forbes, of Miami, Fla., was a visitor to 
Jacksonville. He has made arrangements with 
W. R. MeMillan, eastern sales manager, Hammond 
Lumber Co. of California, to represent it in the 
southeastern district selling white pine and red- 


wood. 
MILWAUKEE, WIS. 


Nov. 22.—Demand has slackened owing to cold 
weather and the nearness of inventory time. Re- 
tailers are making deliveries to some construction 
jobs, but there is not much new work being started. 
Some inside work is being done. Little lumber is 
going to the retail yards, as they are buying only 
for their immediate needs, and it appears that they 
will go into the last month of the year with very lit- 
tle stock. Prices in the softwood market are weak, 
due to strong competition. Wholesalers report that 
they are doing only a small volume of business. 
The hardwood market is not in much better condi- 
tion, as the wood-using industries are holding off 
until after the first of the year. They are only 
taking lumber for current needs, which means that 
they are in the market with small orders fre- 
quently. Furniture interests have been taking 
gum from the South. Box factories here are op- 
erating at about normal, and the flooring manufac- 
turers are turning out a fair amount of maple 
flooring. Wholesalers will probably not force sales 


for the rest of the year, being content to ride 
along until after Jan. 1. 
MINNEAPOLIS, MINN. 
Nov. 22.—Cold weather accompanied with a 


liberal fall of snow has given the signal for the 
beginning of woods operations in northern Minne- 
sota, but market conditions are such that the small 
operators are discouraged and most of them are 
not planning to go into the woods. Heavy rains 
made the swamps quite wet and they have not 
frozen sufficiently yet to make a good bottom. The 
large operators, including those manufacturing pine 
lumber at Virginia, Cloquet and International 
Falls, Minn., are making preparations for the 
usual volume of winter logging. There has been 
no surplus of labor but the outlook is that there 
will be plenty of men, though men of the best 
type are rather scarce. Operations in northern 
Wisconsin and upper Michigan will be about as 
heavy as last winter, according to reports from 
those States, 

Arthur R. Rogers, of the Rogers Lumber Co., as 
president of the Minneapolis Civic & Commerce 
Association, made his first public address of the 
year the other day before the Minneapolis Real 
Estate Board. He pleaded for a coirdinated pro- 
gram to bring new industries to Minneapolis. He 
urged especially that industries be created which 
will convert the raw material of the Northwest into 
manufactured goods, without unnecessary trans- 
portation costs. 

A. H. Landram, sales manager St. Paul & Ta- 
coma Lumber Co., was the chief speaker at a 
luncheon given by that company last Friday to 
sixty lumber buyers, at the Radisson Hotel. A 
5-reel motion picture of the company’s logging and 
mill operations was shown by Russell E. Earley, 
with explanatory comment, after which Mr. Lan- 
dram gave an interesting talk on the history and 
present scope of the company’s enterprises. 

Robert L. Nash, who has been in charge of east- 
ern sales for the Andersen Lumber Co., of Bayport, 
Minn., with headquarters at New York, has been 
made sales manager, relieving H. L. Rothschild, sec- 
retary, of this part of his work. John B. Rowland, 
who has been on the sales force for some time, 
succeeds Mr. Nash at New York. 

Lumber trade in southwestern territory is re- 
ported to be rather disappointing in volume by 
Lloyd M. St. Clair, assistant manager of fir sales 
for the Central Coal & Coke Co., of Kansas City. 
He has been here looking over the market and visit- 





ing with the company’s local representatives, A, A, 
Bond & Son. He has been on a recent visit to 
the mill of the Oregon-American Lumber Co., a sub. 
sidiary at Vernonia, Ore. 

Retail lumber demand in the lakes region of 
northern Minnesota has been unusually good in the 
last season, according to H. H. Miller, of the 
Standard Lumber Co., Winona. It is due to the 
fact that many summer residents have been put- 
ting up more substantial improvements, he says, 
many tent colonies turning into permanent summer 
villages, 

3ad weather in all this territory, including snow 
storms and continued cold, has shut off much 
retail trade. W. G. Miller, of the Miller-Olcott 
Lumber Co., retail yard operators at Cumberland, 
Wis., who was here a few days ago, reported that 
the heavy snow has just about put a stop to out- 
door work in eastern Wisconsin for the present, 

L. R. Drake, of Brooks Bros., St. Paul whole- 
salers, is recuperating at St. Luke’s hospital, St, 
Paul, from a serious operation. 


KANSAS CITY, MO. 


Nov. 23.—Some of the sales offices here reported 
a slightly better volume of business last week, while 
others reported no particular change in demand, 
With a holiday coming the middle of this week, 
sales managers are not expecting the volume of 
orders to be any larger than they were last week, 
The demand continues to run strongly to well 
mixed cars for fill-in purposes, with nothing in 
the outlook to suggest that retailers will be in 
the market any more briskly until inventory igs 
over. Some sales managers here say their view 
of the situation is that the country and smaller 
town demand is going to be better in the next year 
than that from the larger towns. Cold weather 
and some snow in this section have slowed down 
improvement work on the farms, and not much 
new work is being started in the cities. The mar- 
ket in general remains weak. 


DULUTH, MINN. 


Nov. 22.—With the inventory period close at 
hand, dealers are confining their orders more 
strictly than ever to immediate requirements, but 
shipments, mainly of mixed cars of northern pine, 
are keeping well up to the average for the season. 
These shipments have recently gone out over a 
wider area than ordinarily. Prompt shipments 
were urged in almost all cases. Farmers in some 
parts of the Northwest are proceeding with sub- 
stantial improvements. Demand here for construc- 
tion of moderate-price houses has slackened, but 
there is a fair amount of lumber going into more 
expensive residences. Inquiry for box lumber con- 
tinues a feature, it being described as more active 
than for several years at this period. Sawmill 
operators over northern Minnesota claimed to be 
well sold up in box lumber, and generally stocks of 
no items are burdensome. 

With labor conditions the best in several years, 
operators have laid out substantial logging pro- 
grams, and it is believed that input will be much 
heavier than those of the previous three or four 
years. The Virginia & Rainy Lake Co. now has 
fourteen camps in full operation employing about 
3,100 men. The Weyerhaeuser plants, Cloquet, and 
the International Falls Lumber Co., International 
Falls, will also operate extensively. The former 
were, however, reported to have carried over con- 
siderable logs, so this winter’s logs will be used 
to keep a mill in operation until spring. 

Buyers for northern Wisconsin paper mills are 
reported to have placed contracts for considerable 
pulpwood, and many camps have been put in. The 
Hammermill interests at Erie, Pa., are said to have 
contracted for round lots of pulpwood to be loaded 
at Two Harbors, Minn., next spring. 


BOSTON, MASS. 


Nov. 23.—One of the most interesting develop- 
ments in the New England market last week has 
been an advance of $1 in the, base quotation oD 
eastern spruce frames. Two large manufacturers 
selling direct to the retail yards now quote $40, and 
a third, now asking $39, is expected to go to $40 
very shortly. It is still too early to state what 
effect the advance will have on demand. The 
supply of lumber available in New Brunswick for 
early shipment to the northeastern States is light. 
Moreover, in the north of the Province conditions 
for woods work have been unfavorable. In low- 
lands, particularly, wet weather has made it almost 
impossible to carry on operations. In central New 
Brunswick conditions have been more favorable, 
but there will also be curtailment of cut. Demand 


for Provincial random still lacks animation, how- 
ever, and some sales of scantling in lengths not 
particularly desirable were recently made here 
at $31 and possibly less, although $32@34 is the 
regular range for nice lengths. 

Specialists in West Coast lumber say that they 
now have fir and hemlock on the way here, some 
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of it not due to arrive for three weeks yet, but that said, ‘‘We are using the water to flume down to the 
A. A, aoe is now fairly active and they are insisting Columbia River opposite Kettle Falls. We built — PACIFIC COAST — 
it to | op firm prices. about five and a half miles of flume from Sherman 
_ Sub- George Fisher, of the L. N. Godfrey Co., Boston Creek and a storage dam at Sherman Creek. We . o fe * 
: wholesaler, received notice a few days ago that turn the water over to settlers for irrigation pur- alifornia White Pine 
mn of § 4 car of lumber consigned to him from Canada poses after we get through with it. ' - va ~ ms 
n the was at the railroad station in Wrentham, Mass. A resolution inviting President Coolidge to visit alifornia Sugar Pine 
the yr. Fisher knew nothing about it. He went to the the Northwest some time during ne ~~ — d A “ S f Pi 
» the railroad people in Boston and learned that the car at the meeting of the Spokane Hoo-Hoo Club yes- 
put- bad been transferred to another station. Then terday noon. Many score similar invitations from an rizona Oo t me 
Says, | giving out later to make a personal investigation the Northwest are to be presented —— is Best Stock for Factory and Pattern Lumber. 
nimer he was Startled to find that the supposed carload of Yesterday's program was in charge of Gregg-Soder- 
seher had really been filled with Canadian = berg Lumber Co., Vincent - ee ea tec ae Ask LOUIS WUICHET, Inc. 
Show f pre-Volstead strength. Rum-runners had dupli- feature was a talk by Rhoda M. White, former dean : 
much yh es the letterheads of the Woodstock Lumber Co., of women, Washington State College, who told of Benny eer nee CHICAGO, ILL. 
leott ‘ye supposed shipper, and got away safely with the plan by the Washington State Federation of 
land, the ale. Women’s clubs to purchase a tract of fir timber as 
that Frank Whitty, of the Blacker & Shepard Co., as a State park. Other numbers on the program were: 
out- pairman of the committee in charge, reports a Pianologue, Miss Ruth Marjorie Gaines and Miss 
nt. yery good advance sale of tickets for the third Ethelyn Churchill; original poems by George W. West Coast 
hole. yonual dinner dance of the Boston Hoo-Hoo Club, Hoag; and vocal selections by Mrs. Alice Schu- 
» St. to be held in the Swiss room at the Copley-Plaza  hecht, accompanied by Miss Hutchins. xX HEML K 
Hotel, Boston, Saturday evening, Dec. 4. T. R. Greer, Humbird Lumber Co., Sandpoint, 
Latest reports from the headquarters of the Idaho, has been honored by being made vice presi- 
lumber Credit & Research Bureau (Inc.), of dent of the newly formed Kiwanis Club at Sand- 
Boston, state that retail lumber yards handling 80 point. Emmett Hitchner, Hitchner & Hitchner, 
tlre percent of the business in the metropolitan district cedar pole operators, is also a member. 
et gre now enrolled as members. a heey John R. apnoea Montana lumberman, was in The next time you want some 
Resto nager, accompanied by Edward I. Loud, of the Spokane this week. . : : . 
sgye eiees Lumber Co., Weymouth, attended the sec- nice DRY bright dimension 
ob ond New England Conference at eee, Set. MACON, GA. send us your order. We spec- 
che st week, and then went to New Haven for the + - 
~ SrovandTole football game on Saturday. Nov. 22.—Roofer manufacturers welcomed the ialize in 2x4 No. | and No. 2 
g in rain with which the week opened in this section. Common, S45, manufactured 
: ” SPOKANE, WASH. They figure that if the rainy season sets in and from Upland timber. We can 
7 = continues for some time, production will be slowed = 
view Nov. 20.—Change in western pine market condi- down so that sales will catch up with output. The quickly handle orders for 
aller tions is not expected until after inventory time. rains so far, however, have not curtailed produc- straight cars of 16’and 18 
year Demand is comparatively weak. Ordinarily prices. tion much. Most mills were able to get $18.50 pate 
‘ther would be more affected, but they are showing re- and $19.50 for limited orders, but some sales at Stock. 
lown markable strength, undoubtedly due to the present 50 cents lower were reported in cases where there ~ 
nuch broken condition of stocks, and the expectation was limited storage space on the yards and the P if St t 
eee that they will be much lower before the new dry owners were thus forced to sell. —_ ‘ , aCl 1c a es 
stock comes in. Winter weather struck the Inland The longleaf pine market remained unchange TACOM 
Empire this week and is having its effect of slow- this week, according to reports from southwest SoMa. Lumber Co. 
ing down logging and mill operations. Georgia and southeastern Alabama. Rains ‘slowed 
2 at The White Pine Sash & Door Co. has just been down production a little, but as a whole mill out- REPRESENTATIVES : 
more given formal permission by R. K. Tiffany, State put was close to normal. Logging conditions are S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
but supervisor of hydraulics, to appropriate 25 cubic getting bad in some places, but there is an ample K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
pine feet. of water a ——— —o in Ferry log supply to run = retin A — oe No ames A. Harrison, FO. Box 745, Sioux Falle, S. D. 
. (\ 7 G. K side mpany, shange in prices was note 4 ek. Jose ean, .O. Box » Omaha, N: 
bSOn. a Sy een Oo wee Seee posites . 36 Frank Probst, P.O. Box, 1187, Fargo, No> Dakota 
Pr a ~ - — O. G. Valentine, P. O. Box, 171, Denver, Colorado 
ents y? # ge ig Ne igi 
sub- : : peeeeeg ee 
truc- ¥. = => 
bat ore The Polleys 
more 
con- . : : Lanter Lumber Co., Olathe, Kan.; Dierks & Sons L be C 
ctive To Build Branch Lines in Arkansas Lumber Co., Kansas City, Mo.; H. D. Heitz Lum- um r Oo. 
‘mill Sureverort, La., Nov. 22.—The Arkansas rail- ber Co., Rosedale, Kan.; Snyder-Kunkel Lumber & 
o be road commission has granted an application to the Coal Co., Kansas City, Mo., and Southwest Lumber 
s of Reader Railroad Co., of Reader, Ark., to increase Co., Kansas City, Mo. Manufacturers of P d 
its capital stock from $500,000 to $1,000,000, and Complainants are retail dealers served by the on OSa 
“ars, to build two branch lines in Nevada, Hempstead, Kansas City Railways in the Westport and Waldo > 
pro- Union and Columbia counties, Arkansas. The  qistricts of Kansas City, Mo., and by the Missouri e 
nuch Mansfield Hardwood Lumber Co. of Louisiana ¢ Kansas Railway, which interchanges freight with Ine 
four Ine.), with headquarters in Shreveport, owns the = the Prisco System at Lenox, Kan., for delivery in 
has Reader railroad, and it is said the Frisco Lines Rosedale within the corporate limits of Kansas 
bout ire behind the movement to build the extension. City, Kan. 
and Approval from the Interstate Commerce Commis- Rates from the Northwest to yards on the Kan- 
onal sion is awaited, and when received construction of = cag City Railways are declared to be $11.40 a car e ects 
rmer he extensions is expected to begin promptly. The higher and to Missouri & Kansas Railway delivery 
con- uew line will give relief to the southern Arkansas 5 ang 6 cents a hundred pounds higher than the 
used iil fields and lumber areas, also helping those in contemporaneous rates to delivery points of com- 
certain parts of northern Louisiana. petitors in greater Kansas City. Distances are General Offices and Mills: 
are amauneannue. considerably shorter than to the yards of many hipments via N. P. ° 
‘able ‘ ‘ . competitors. Complainants seek the establishment poe pnd Rys. Missoula, Mont. 
The Revenue Freight Loading Figures of the steam line rates to Kansas City delivery 
have WASHINGTON, D. C., Nov. 23.—Revenue freight points as reasonable for the future. 
aded loadings for the week ended Nov. 13 amounted to craterntmmnecined 
1,112,886 cars, the twenty-fifth week this year in To Intervene in Docket No. 18,701 H. B. HEWES, 
which loadings have exceeded a million cars, This eg : a i Sale President 
was an increase of 62,946 cars over the correspond- WaSHINGTON, D. C., Nov. 22.—The Inters = © W.T.VIRGIN, 
ing week last year, and an increase of 96,043 cars © Commerce Commission has issued an order permit- ice- President 
slop- wer the same week in 1924. Due to Armistice ting the Southwestern Lumbermen’s Association to RH. DOWNMAN 
has Day and 1 1 decline in traffic that intervene in Docket No. 18,701—Southern Pine As- jy w.McWILLIAMS 
1 OD 4 Se tease arenes Ceethe te tee Ue sociati t al. vs. Abilene & Southern Railway Co C. D. TER WILLIGER 
ane sets in about this time each year, the total for the ‘ciation et al. vs. Abilene & + , ' ; -D. IL 2 
: week of Nov. 13 was a decrease of 24,324 cars ¢t al. sillier Sec.-Treas. & Gen. Mer. 
= inder the preceding week. P ws ‘ F.E. WALKER, 
be sidninsitienioniiiii Railway Equipment and Supplies Asst. Sec, @ Treas. 
The . ° In the latest issue of Railway Age inquiries and 
for Coast Rates to Kansas and Missouri orders for railway cars are reported as follows: 
ght. WasHincTon, D. C., Nov. 22.—The reasonable- InquiRIES—Chicago, Rock Island & Pacific, 1,000 BOX, 
ions oo of rates on lumber and other forest products box — 4 ot ore = pg hy Bd 
le iTO) id shine < > cars anc v2 y) 4 f é "ars, ‘ § vs - 
a see Acar feativatiees ae pee A alr ity, and 500 pe cars, 40 tons’ capacity. SHOP 
eee sien “s gong gene? OrRDERS—Northern Pacific, 25 caboose car under- d 
New } yor and adjacent to Kansas City is the subject frames, with Pacific Car & Foundry Co.; Northern an 
able, :, vttack in a joint complaint filed with the Inter- Refrigerator Car Co., Milwaukee, Wis., 201 refrig- CLEARS 
and State Commerce Commission by a number of lumber erator cars, with Pullman Car & Mfg. Corporation ; 
now- — in the Kansas City district. The rates Catenge S i, — — —- 
not under challenge also are declared to be unduly in its shops, also has divided order for 5 
here prejudicial to complainants. Reasonable, non-dis- eS ee re ee 4 Clover Valley 
the ‘iminatory rates and reparation are sought. Repairs—Buffalo, Rochester & Pittsburgh, will L be C LOYALTON, 
Those joining in the complaint are the Badger ag prices on repair of 850 wooden box and gondola umber 0., CAL. ~ 
they lumber & Coal Co., Kansas City, Mo.; Cowley- cars. 
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VANLANDINGHAM LBR. Co. 


19 South La Salle St. 
Telephone—State 6427 


CHICAGO 


W. B. VANLANDINGHAM 
E. T. VANLANDINGHAM 
C. B. CUNNINGHAM 
LAWRENCE F. BRAUN 
WILLIAM E. KRUEGER 





Sales 
Service 


ona 
Commission Basis 


VANLANDINGHAM LBR. Co. 











Manufacturers 
Moulding, Casing, Base 


Get in touch with people having the 
time, knowledge and connections nec- 
essary for the satisfactory handling of 
this class of lumber products— 


PMemoele ¥ 






_ If it is Mouldings, Casing, Base, 
Factory Specials or Shorts, We Sell ’em. 


JouN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 







Send for tab 
of specimens, 
detach them 
one by one 
and observe 


OTEEL COMPANY 


> . 
errTteeuecn. es 
their sharp en, P1OHER BUILOINE 
edges and gen- nae scene CHICAso 
eral excel- 
lence. 


The John B. Wiggins Company 


Established 1857 
Engravers Die Embossers 


Plate Makers 
1108 South Wabash Avenue CHICAGO 
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M. J. McCaughey, vice president of L. D. Leach 
& Co., made a business trip to Milwaukee, Wis., 
this week. 


B. A. Cannon, general manager of the Sugar Pine 
Lumber Co., Pinedale, Calif., made a business trip 
to Chicago last week. 


Cc. H. Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., made a business trip to 
the Twin Cities last week. 


R. G. Wallace, sales manager of the Mason Fibre 
Co., returned last week from a visit to the com- 
pany’s plant at Laurel, Miss. 


J. H. Faust, of the Faust Bros. Lumber Co., re- 
turned this week from a visit to the company’s 
hardwood mills in Mississippi. 


W. J. Cook, eastern representative of the Henry 
D. Davis Lumber Co., is on an extended trip to 
the East in the interests of the company. 


Max Wyman, of the Foster-Wyman Lumber Co., 
passed through Chicago this week on his return to 
the Coast following an extended business trip to the 
East. 


Ransom Griffin, general agent of the Central 
Coal & Coke Co., with headquarters in Indianapolis, 
Ind., spent several days in Chicago this week on 
business. 


John Buenneke, of Maynard, Iowa, has been ap- 
pointed manager of the Downey Lumber Co., 
Downey, Iowa, succeeding W. J. Scholl, who re- 
cently resigned. 

Asher J. Boyle, formerly connected with the 
Virginia & Rainy Lake Co., and well known in the 
lumber trade, is now associated wtih the Hoene- 
O'Neil Lumber Co. 


Carl Anderson, of the Gideon-Anderson Co., St. 
Louis, Mo., when in Chicago Nov. 20 reported that 
his company was enjoying a fairly good volume of 
hardwood business. 


Donald F.. Kaehler, vice president of the Chicago 
Lumber Sales Co., returned Tuesday from several 
days’ trip through some of the important consum- 
ing centers in Ohio. 


George Osborn, of the Marshfield Lumber Co., 
retailer of Marshfield, Wis., was in Chicago on 
Friday and Saturday of last week looking after 
business for his firm. 


P. L. Musick, vice president and general manager 
of the Hilgard Lumber Co., spent the last week at 
his old home in Wentzville, Mo., and expects to be 
back at his desk Nov. 29. 


H. C. Stone, of the H. C. Stone Lumber Co., 
wholesaler of Peoria, Ill., made a business trip to 
Chicago this week and reported business better 
this month than in September. 


H. A. Lasater, manager of the Leach White Pine 
Co., Blueslide, Wash., was in Chicago this week 
on his return to headquarters following several 
weeks’ visit to his home in Fairfield, Il. 


L. L. Major, of the Major-Sowers Saw Mill Co., 
of Hattiesburg, Miss., accompanied by Mrs. Major, 
was in Chicago for a couple of days this week 
visiting some of his friends in the trade. 


M. J. Fox, president of the Von Platen-Fox Co., 
hardwood manufacturer, of Iron Mountain, Mich., 
spent a day in Chicago last week conferring with 
George 8S. Cortis, sales manager of the Chicago of- 
fice. 


John J. Manley returned last week from an ex- 
tended trip to the Tennessee hardwood operations 
of the Williams & Voris Lumber Co., of Chatta- 
nooga, which concern Mr. Manley represents in the 
Chicago territory. 


The Lumbermen’s Association of Chicago served 
its annual turkey dinner on Nov. 23, and the pop- 
ularity of this pre-Thanksgiving feast is indicated 
by the fact that there was a big turnout of mem- 
bers and their friends. 


Theo. Dickens, formerly representative in Flor- 
ida for the Ladson Lumber Co., has been appointed 
sales representative in that State for Hazard Bros., 
of Jacksonville, Fla., of which company John J. 
Earle is sales manager. 


BE. F. Manrose, former president of the Alabama 
Millwork Supply Co., 2909 South Halsted Street, 
has entered the retail millwork business on his own 
account under the firm name of E. F. Manrose & 
Co., 1045 West 69th Street, Chicago. 


Nils Gregertsen, of the Gregertsen Bros. Co., 
cypress specialist, returned Nov. 19 from a two 


weeks’ visit to Excelsior Springs, Mo., on which 
was accompanied by his wife. Mr. Gregertsen fee), 
much benefited by the rest and change. 


Al Klass, vice president of the Holt Lumber (y 
Oconto, Wis., was in Chicago last Saturday gy 
companied by his son, and they both took in th 
Chicago-Wisconsin football game, the son being ; 
graduate of the University of Wisconsin. 


S. M. Anderson, president of the Twin Harboy 
Lumber Co., Aberdeen, Wash., specialist in Weg 
Coast products, stopped off in Chicago for a dy 
this week on his way East where he will spe 
two weeks sizing up the business situation. 


T. S. Estabrook, formerly manager of the fiber 
products’ division of the Chicago Mill & Lumber 
Co., recently became connected with the Cornel 
Wood Products Co. as vice president and genera) 
manager, with headquarters at 190 North Stats 
Street, Chicago. 


Burton L. Delack, assistant manager of the Erp 
(Pa.) works of the General Electric Co., has bee, 
appointed assistant manager of the Schenectady 
(N. Y.) works, effective Dec. 1, 1926. At the sam 
time John St. Lawrence, general superintendept 
at Erie, has been named to succeed Mr. Delack 
there. 


The E. A. Lang Lumber Co., which formerly 
maintained offices at 1226 Conway Building, has 
dissolved, Mr. Lang, head of the company which 
bears his name, desiring to devote all his time ty 
his interests in the J. W. Taft Co., of Elgin, Ill, 
which specializes in Cadillac cars, Mr. Lang being 
vice president and treasurer of that concern. 


George A. Hoene, of the Hoene-O’Neil Lumber 
Co., returned recently from a six weeks’ trip to 
the West, during which he visited numerous pine 
operations in the Inland Empire and several mills 
on the Pacific coast. He reports that he found 
production has been greatly curtailed, the majority 
of the mills in the Inland Empire only operating 
one shift. 


G. J. Landeck, of the Landeck Lumber Co., Mil- 
waukee, Wis., was in Chicago the early part of the 
week conferring with L. J. Pomeroy, in charge of 
the company’s local office. August Ebenreiter, of 
the Chicago office, has just returned from a trip 
through northern Indiana, and finds a number of 
consumers willing to buy who want shipment after 
the first of the year. 


M. Wulpi, commissioner for the Plywood Man- 
ufacturers’ Association, with headquarters in Chi- 
cago, underwent an operation at a local hospital 
Thursday, Nov. 18. The operation was not con- 
sidered a serious one. Mr. Wulpi’s many friends 
in the trade will be pleased to know that he is 
doing nicely, although it will be necessary for him 
to remain at the hospital for two or three weeks 
longer. 


Robert W. Pierce, of Greensburg, Ind., has been 
appointed manager of the Capitol Lumber Co., of 
Rushville, Ind., to succeed Curt Hester. Mr. Pierce 
has been associated with the W. C. Pulse Lumber 
Co., of Greensburg, for twenty-three years. The 
change was made necessary because of the pur- 
chase of the Pinnell-Tompkins Lumber Co. by Rush- 
ville interests, including Mr. Hester, who will be 
actively connected with the newly organized firm. 


H. P. Welch, general mill superintendent of the 
Central Pennsylvania Lumber Co., of Williamsport, 
Pa., and the Rib Lake Lumber Co., of Rib Lake, 
Wis., was in Chicago this week en route back to 
his home in Williamsport, after having spent some 
time at Rib Lake looking after matters there in 
connection with the recent enlargement of the 
power plant. The Rib Lake Lumber Co. has entered 
into a contract for the disposal of all of its surplus 
electrical power, thus making it possible to profit 
ably use its sawmill refuse. 


A. H. Landram, sales manager of the St. Paul 
& Tacoma Lumber Co., Tacoma, Wash., spent 
Thanksgiving in New York City with Lynde Palmer 
and Corydon Wagner, of the eastern office, while 
R. E. Earley, of the general office at Tacoma, ¢0 
joyed the holiday with relatives in Philadelphia, 
Pa. On Monday next Messrs. Landram and Earley 
will resume their pilgrimage with the moving pic- 
ture depicting the manufacturing operations of 
the St. Paul & Tacoma Lumber Co., described 02 
page 85 of the Nov. 20 issue of the AMERICAN 
LUMBERMAN. 


Joseph G. Ashe, Ohio representative of the Sum- 
ter. Lumber Co. (Inc.), Electric Mills, Miss., tT 
cently has returned to his territory after spending 
This company has et 


several days at the mill. 
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jarged its small dimension, cut-to-length stock 
department and is now equipped to get out any 


special items wanted and give real service on such 
orders, furnishing the excellent grade of ‘Near- 
white” soft southern pine for which it already has 
pecome famous. This company has a timber sup- 
ply for 25 years, which makes it a dependable 
source of supply for this class of stock. 


W. B. Heinemann, president of the B. Heinemann 
Lumber Co., Wausau, Wis., was in Chicago Nov. 
23 and expected to stay over for the Army-Navy 
football game at Soldiers’ Field on Nov. 27 before 
returning to Wausau. Other prominent lumbermen 
who arranged to attend the game include A. R. 
Owen, president of the Rust-Owen Lumber Co., 
Drummond, Wis., and John S. Owen, of the same 
company; S. R. Davis, of the Dells Pulp & Paper 
(o.. Eau Claire, Wis., and Mrs. Davis; T. J. Wil- 
ex and Delos Moon, of Linderman Box & Veneer 
(o. Eau Claire, Wis., and Mrs. Wilcox; H. R. 
Woerz, president of the Inter-State Lumber Co., 
jine-yard operator, of Stillwater, Minn., and Mrs. 
Woerz; George W. LaPointe, jr., secretary and 
general manager of the O & N Lumber Co., Menom- 
onie, Wis., and Mrs. LaPointe; C. E. Klumb, sales 
manager of the Finkbine Lumber Co., Jackson, Miss. 


. . . 

Reduction in Transformer Prices 

A reduction averaging 5 percent in the prices of 
distribution and small power transformers, 500 
ky-a. and less, 73,000 volts and below, effective 
Noy. 8, has been announced by the General Electric 
Co., of Schenectady, N. Y. The reduction is in 
line with the policy of the company in giving the 
trade the benefit of economies resulting from im- 
proved engineering and manufacturing methods 
and quantity production. This is the fifth reduc- 
tion that has been made by the General Electric Co. 
on this class of material since 1920. 


New Edition of Inspection Rules 


The National Hardwood Lumber Association ad- 
vises that the new edition of the book of inspec- 
tion rules of the association is now in the hands 
of the printer and will be ready for distribution 
Dec. 1. This will contain all the changes and 
additions to the rules adopted at the twenty-ninth 
annual convention of the association and which will 
become effective Jan. 1, 1927. As soon as the new 
edition is off the press the members will be supplied 
with their customary quota of ten copies, and all 
others can obtain as many as they require at ten 
cents a copy by addressing the National Hardwood 
Lumber Association, 310 South Michigan Avenue, 
Chicago. 


Lumberman to Head Church Mission 
Sarr LAKE City, UTan, Nov. 20.—William R. 
Sloan, purchasing agent for the Granite Lumber 
& Hardware Co., has been called by his church, the 
Latter Day Saints, or Mormon organization, to 
preside over its northwestern States mission. He 
will make his headquarters at Portland, Ore. 


(MANUFACTURER and DEALER 


. a 
New Design of Automatic Arc Welder 

The General Electric Co., of Schenectady, N. Y., 
has recently introduced a new design of automatic 
are welder, which welds with great smoothness, 
speed and accuracy. With this equipment the oper- 
ator needs but to push a button to start the 
sequence of operations which produce the weld with- 
out any further effort or skill on his part. The 
new welder starts the are by first touching the 
flectrode to the work and then withdrawing it, 
thereafter maintaining a constant are length by 
feeding the electrode wire to the weld at the exact 
rate of speed necessary to replace the electrode 
fused into the weld. It is claimed that the new 
‘quipment will perform these operations more 
tapidly and with a greater degree of accuracy than 
8 possible by the most expert hand operators. 

The automatic welding head incorporates the 
hecessary mechanism for feeding the electrode to 
the arc, and consists essentially of a pair of feed 
rollers geared to a constant speed motor through 
imagnetic clutch. The gearing and feed mechan- 
8M are contained in one housing to which the 
motor is bolted. The feed rollers feed the welding 
wire through the nozzle to the are. The distance 
and pressure between these rollers is readily ad- 
justable. Each welding head is equipped with a set 
of nozzles for #;-inch, %-inch, ¥s-inch, #s-inch and 
4-inch wire. 

The speed of wire feed may be adjusted by 
Means of a selective gear changer which permits 
the gear ratio to be altered at will to adapt the 
‘peed of the feed rollers to the size of wire and 
the welding current used. Three gear speed changes 











can be made by moving the gear shift pin which 
extends from the rear of the gear housing. An 
additional finer adjustment can be made by means 
of a rheostat in the field of the motor. Provision 
is made fer pointing the electrode backward or for- 
ward in the line of weld, and also for moving it 
sideways. The pointing of the electrode is obtained 
by rotating the head on its horizontal shaft, and 
the lateral movement by means of the hand wheel 
on the front of the head. 

The control equipment consists of a control panel, 
a meter panel and a push-button station. The 
control panel mounts the main line contactor for 
the welding circuit and two smaller contactors for 
interlocking the travel motor with the are. By 
means of auxiliary contacts, the line contactor con- | 
trols the starting and stopping of the feed motor. 
The magnetic clutch is operated forward or back- 
ward by a voltage relay, the coil of which is con- 
nected across the are. Thus the electrode is fed 
to or from the work automatically, adjusting itself 
to any irregularities in the surface of the work. 
One rheostat controls the speed of the feed motor 
and the other controls the voltage setting of the 
are, 

The new automatic arc welder will be sold either 
separately (where the user constructs his own 
clamps) or as part of complete welding equipment 
including the necessary clamps and framework for 
holding the work. It will find its principal appli- 
cation in the construction of such standard prod- 
ucts as pipe, tanks, boilers, cans, automobile axle 
housings ete., where the welding operation is con- 
stantly repeated as part of a regular production 
schedule. 


Files Added to “Silver Steel’’ Line 


Announcement has been made by E. C. Atkins 
& Co., well known saw manufacturers of Indianap- 
olis, Ind., with branches in many of the leading 
cities, that a file department has been added to 
their list of products. The concern states: “This 
is a move long contemplated, as the file business 
is quite closely allied to the saw business, and 
those who buy saws also purchase files. The Atkins 


ee 


**Silver Steel’’ files added to Atkins products 


trade mark ‘Silver Steel’ has been adopted for 
Atkins’ files; it stands for the highest quality in 
files, the same as it does in ‘Silver Steel Saws.’ 

“The policy of E. C. Atkins & Co. will be to 
market through the regular channels of distribu- 
tion all types of standard files for all classes of 
work, and every hardware dealer, hardware jobber 
and mill supply house will find many prospective 
customers for these high grade files.” 


TROUBLE AND LITIGATION 


BALTIMORE, MbD., Nov. 22.—The Standard Lum- 
ber Co. was placed in the hands of receivers in 
the circuit court on Nov. 16 by Judge Eli Frank 
on petition of the John H. Zouck Lumber Co., 
which has offices in the American Building. The 
Zouck company alleged in its bill of complaint that 
the ‘standard company owed it $2,013 on three 
promissory notes which were overdue, and that the 
corporation was insolvent. The Standard did not 
take advantage of the usual delay of ten days al- 
lowed in which to file an answer, but two days 
later went into court and consented to the re 
ceivership. Victor I. Cook and Henry H. Dineen, 
attorneys, were named, and bonded in the sum of 
$10,000. 

The Western Maryland Lumber Co., which main- 
tains a yard at North Avenue and the Western 
Maryland Railroad, and which got into the courts 
early in October, has arranged a settlement with 
its creditors on the basis of 20 percent down, 5 
percent payable in six months and another 5 per- 


cent in a year. The payments are to be secured 
by notes signed by both President Isidor Zulver 
and his wife. 

"n the case of the Chesapeake Lumber Co., which 
w. ‘erced into bankruptcy on October 13, a hear- 
ing . us held before the referee, Willis E. Myers, 


on last Wednesday. 

The creditors’ committee named in connection 
with the R. E. Wood Lumber Co., the Montvale 
Lumber Co., and officers of the two corporations 
individually, is still engaged in delving into the 
affairs of the parties concerned, but has been un- 
able so far to make a report satisfactory to the 
claimants. Much trouble is being experienced by 
the members of the committee to get at the exact 
state of affairs so far as the assets and liabilities 
are concerned because no less than four statements 
must be considered. The Woods and _ their 
associates are hopeful that a plan will be agreed 
upon allowing them to proceed with the operation 
of the sawmill at Hotchkiss, Va., acquired last year 
from the Millboro Lumber Co., and the develop- 
ment of the 24,000 acres of timber also secured 
last year from that corporation and the United 
States Timber Co. 





Special Source 
for Industrial 
Buyers 
PORT ORFORD 


CEDAR ° 
a Specialty. 


Philippine Mahogany 
Spruce, Red Cedar, Redwood 
Fir, Hemlock and Pine. 





Ladder stock — Box shooks— 
Casket shooks. 


Air dried, 4/4 to 16/4 
Port Orford Cedar and 
Spruce-in- stock North 
Kansas City yard. Can for- 
ward on through rate, east 
and south. 


A trial order will prove 
the advantage of buy- 
ing from us. 


R. L. SMITH 


Lumber Co. 


1900 Armour Road 
North Kansas City, Mo. 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - . - 





Minn. 
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he's. :. os SSIS” cece ewees 76.009 T1060) ** 5 Sek aasne): 17,94 10 to 20. 29.00 ..... oe lit 21 oR 
Bee 25.75 1%4x4 to 12”..... 54.00 ..... i, eeeeenes aeeee a OO, Oe casince cdcen 26.14 a et a CONS ae 
ange NO. 2 - +++ 18,84 as B&better ans 2 EO” nee. eee ).60 ee 25.62) 2x 8 is ieee 23.00 
1x4” EG a tter..  seene 4 1x6 to 12” 51.84 No. 3 (all lengths): 16’ 29.84 27.96 Oe canes 19.10 
te teens 46.13 oe ae weEwens m1 aa «BR ad Me crectens dawns 13.35 pfeecee Se oom 18’ & 20’. 26.00 
FG Ae tier.. 42:90 45.50 OE 1.83 55.33 1x6” 16,04 18 & 20’.. 26.15 30.00 
D 38.70 Eee 53.73 ss AE eeLe “Penne : 10’ to DY. 27.0 ..... Longleaf Timbers 
as hehe ° ere 55.91 57.73 St oe elerre 23.12 28.00] . Baggs nena Ate 
- 1 wees Per oa'ga| 1x5 & 10°...2522: 62.29 67.38 Boards, S18 or S28 Gs ee eee 26.97 | NO. 1 Sq.E&S S48, 20 
“ea 26 ..... 1x12” 69.98 71.84] No. 1 at ree 22.18 27.44] 9nd under: sce. sail 
1x6” No. 1G: M ~<; ieee SS a ae 71.43 ix 8”, 14 & 16’.. ..... 37.34 18 & 20 25.10 30.90 iy Ctcegwesnnnne 27.00 28.7 
No. 2. C. M 21.09 »/ 4x6" 71.43 Other lIgts. ..... 37.34 RO, BP sécwcne aici 10° seeeccrercece coeee 37.39 
No 3G. M 15.17 white 5/4x8” 71.43 et OS So 39.76 Pn, D2” eee e teens eee tenes 39.51 
ee ae " ee Me BO cccw. sein 83.65 Other Igts. ..... 39.76 Seton re 45.81 
Ceiling 0 =" Seo apanae 83.65] 1x12”, 14 & 16’.. 50. 22 8 & 20’. WB” ween eee enees 55.26 
Cans iii ‘ 77 5% & Ou6 te 38". FB.FS cases Other lIgts. ..... 22 go <—— a 
x4 aaneee r. pop 35.75 6/4 & 8/4x4".... .scee 73.66| No. 2 (all 10 to 20’):  Tuesenbeads Shortleaf Timbers 
ee soeneee, ee, wre 6/4 & 8/4x6”.... 73.66 oS epee ant 22.22 21.04 AICS No, 1 S48, 20’ & under: 
gx4” B&better 37.25 36.17] 6/4 & 8/4x8”..... ..... 73.66| 1x10” ........... 22°39 21.62 18 & 20 ) 22.39 
fae” Bete a354 3208) 6/4 & 8/4x5” & 10” ee 23.59 27.50] No. 2— ) 21.83 
No. 2 ar 18.49 19.72] , 0/4 & S/4xl2”... ..... TASS] Be. 3 to lenathe): 8 seas) FE Os Moonee Bly feSteeersnese aa 
No. 3 eee, «Tas © surfaced: 2 MP scuwecevires 7.98 7.37 | ae _ re ree , . eee 
1 ” a a 356 te IB"... cccse 43.77 ccces SEED occcccnvvces 17.91 18.33 
x4 Béebet ter ... = o. Sy sa anawdennl 41.57 43.88 BE ccnccennees 18.55 19.05 Plaster Lath 
No 2... O00 0 Tee setanied des. 42.41 45.00] No. 4, all widths & Ps No. 1, 3%” ‘ SY 4.53 4,13 
a anes a ne | ERE SE Ee 46.21 50.00 lemethe .. cece. 7.6 6. Mi. Be Ss Wietecc 3.03 287 
iti “es S ee 45.85 61.00 
aoe 4.04 47.98) Ee aeree geese 53.34 68.00 Roofers 1a «nn oe a 
Ix4 & 6” B&better. 44.2 vs 5/4xh” & 10” 55.00 75.75] ~ 6 1.39 + a ee 3.35 
eer 41.53 5/4xl2” ........ ee TG Me BM ee cen ens - 10’ to 20’. OH IW... ---eereee cones 14.14 
MO. B cccccce cece 22.95 6/4 & 8/4x12”..  iapee Shiplap 2x 8”, 10’ ....... 12’ & longer.....- 16.11 
Bevel Siding Casing int Base No. 1, 1x8”, 14 & 16’ 35.18 a teecees — Py Moterial 
” 42.5 B&better: pee ctias & aie a sees ees (! x Br) = 
9x6" B&better .... ..... es & OP nsccsccecs 0.28 66.92]. » ane Bot ad 3.18 x10" a 20". B&better, 10 & 20’. ..... 43.53 
Drop Siding are 68.59 69.82) °°" “ay ga 21.92 22.01 ae “ae ete * wt | eee 45.0 
aengens a aaa te pe eee No. 3, Saeed 9 
1x4 or 6” B&better. 43.13 45.51 Jambs : | ger 22.27 22.73 18 & 20’. o. 3, random seve 18,82 
No. 1 .. 39.55 43.09] B&better: No. 3 = lengths) : Se se xeenans Car Sills 
“i Gee: 2 le ee eee 82.75 J apereere 17.41 18.18 ae ‘ouskae S48, SqE&S: 
No. 8 ... 12.45 ...-- 1%,1% & 2x4 & @ ..... 78.00 110” eraeans 18.13 18.41 18 & 20’. Up to 9”, 34 to 36’. ..... 37.0 
Following are reported sales prices from the Shreveport (La.) district covering the period Nov. 16 to 19: 

















Flooring Drop Siding 1x12" on wee eeeeece 28.06 Bevel Siding : Shiplap Plaster Lath 
1x3” EG hrt. B&bet- ix4 or 6” B&better... 45.07 | No. 3 (all lengths): = eee 17.25|No. 1— No. 1, %”, 4’.... 4.70 
WP csisecoccorvenes 79. Me 2. cscrenseesers 39.53] 1X8" owe eee cece eee 2 20.00 | 5x6” Bé&better ...... 38.50] 1x8”, other Igts.... 37.49 : ee Oe 
ae? ae 62.50 De Oe aeusaneeuccus 27.05 | 1x12” ....ceeeeeeee 9.38 No. 2 (10 to 20’): Car Material 
aera as 36.00 Finish No. 4, all widths and Longleaf Timbers Ix 8” ............. 22.56)(All 1x4 & 6”): 
Sap | Bebe tter eeneus 50.69 . PE ancatanace 9.00| No. 1 Sq.E&S S458, 20’ GS B&better, 9 & 18’.. 48.00 
Rienscmeee : Fencing, 51S & under: No. e fall lengths) : Ee Saher 
2 dpgs. : No. 1 8” evaweeeovenseos Se EE” | xeanaeeereeue 18.19 OSS 
1x4” ao sap B&bet- 1x4”, other lgts.... 37.18 me” xkdendeweuneens 34.00 1x10” peedeoresense 18.75] No. 2, random..... 19.94 
i. bdnteneusaeane 3.4 _ 1x6", other Igts.... 40.39 Shortleaf Ce — 
od tet Whi: **" Eee a Ae ee 10 12 1618&20°10-20' 10’ 12’ 16°18 & 20’ 10-20’ 
Sap Babetter S aeieal 5. a ae 1 re -§ OP. 8: 8 OC ae 28.17 31.00 35.75 ..... 
a one oe 4 No. 3 (all lengths): DD HO0Sccbcenceren endus Se BOD BED cece sécve ot ee ) as 
Bis BD escaceceseecs t . a. «<stsbicewensiows IE (ee de ccnwinihe iia ee eae Se Ce ME ee feet palatal 35.00 35.00 ..... 
No, 2 dpgs......... 3. : oe te dae ff i re 28.50 382.00 35.00 ..... cove 30.30 31.50 35.50 ..... 
1x6” No. 1 ©. M.... 45. ~¥ Shortleaf Timbers Sy eiensnzeceees veeia’ Sunn eves SED scass 40.00 38.75 42.67 43.80 ..... 
ee Be S Becececse BNET SEEM wcsccovccces 58.00| No. 1 rgh., 20° & under No. 2— 
Bes Ge Ge Mvcscesecs 15.43 Boards, S18 or 82S & dressed: iE éeneseaeeaweas " © 8 B&B? re 25.28 27.00 29.55 ..... 
Casing and Base —— 8” & under........ 27.90) 226 0. ceecccceece 21.00 19.84 19.93 22.11 ..... 2... 21.22 23.00 24.08 ..... 
B&better: 1x8”, other Igts.... 38.50 2” etecocoseseceees ss ote a¢eeesdoke0eee 66468 Py DT sie ‘sanen' weer Se ape GE cawas cove 
Ue. Wracctectsanes 59.22| 1x10”, other Igts... 39.79] 16" ------+-eeerees neal | ~  Menapeogeoaeadpenes 0 tag Tt eee Se 
SB Wececcccecces 70.50 1x12”, other Igts... 51.84 Ceiling Fee SEREPELRN SNH Cotan Kine MD cccee coves coves 5. a Scere esau 
No. 2 (all 10 to 20’): 54x4” pahetee ‘naan 36.50 No. 3— 2x4 2x6 2x8 2x10 2x12 2x4-12” 
Partition Di <sisedeiuieval 22.53 io Gk eth eo bt gaiabaios EE ah dies ca ngehakoneeeaiineaenaes Cee Se: pease sheds sane 
1x4 & 6” No. 1...... GOODE THR ccccecescesns mal fe 8 2002" SEE. Sncuccanénncsunceceesectnatesnetes Gabce sents “eoeen Sonae annes gunn 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Nov. 19: 
Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 
Sdge grain— ix3” 1x4” B&better “C” No. 1 No. 2 No.1 No.2 No.3 
_ | RONG Reet e: $71.50 | 1x4” ..++.$67.25 $50.00 | 12,14, 10,18, 12, 14, 10,18, | 1x 4” .......... $34.00 $17.25 $15.0 
B&better ... 00.00... SOND We No cccncacocccscccess 69.75 52.00 | ,,16 20 — AD OE 2 “Bbdessenes oe 22 So 
 nasdinievesvahan evne gf © & Jepesnepenenes 72.50 54.00 | $26.50 $29.00 2x 4” $24.25 $25.75 | 1x 8” .......... 35.00 28. 335 
1x12”. i 74.00 56.50 25.00 27.00 2x 6” 21.25 23.50 1x10” Creches uae 37.00 23.25 1 “ 
Flat grain a 244° S04 to’ green ' 26.00 27.75 2x 8” 2250 24.95 | 1x12” .......... 49.00 26.25 19.50 
g 1%, 114, 2”x4 to 8”.... 76.25 ..... 27°00 «28°76 ” 360 
PO vwoweseeewe 58.00 44.50 1%, 1%, 2”x5, ee eee = 00 + 2x1 a 24.00 6.00 Casing and Base 
=e pe eebpices: 14.00 38.75 ae 28.75 30.50 2x12” = 26.00 27.75 B&better 
§ 23 5 23.00 Ceiling and Partition 
NO. 2 wee eeeeeceeeeee 2B, <3. ‘ S2S&CM—Shiplap OCCT OE OE TS $75.00 
Ce. Ue fe Fat 4 esennpaneneneee 79.50 
Moldi yy” %” %” No.1 No.2 No.3 Penge ere ee eae 
ae B&better .$38.00 $41.5 eeeei ft BES merererrree $36.75 $22.00 $16.50 Lath , = 
154” and under..22 percent discount i ottawa skate” SE “aktien wean TE eee 35.75 23.00 18.00 0.1 gh 
1%” and over...27 percent discount eS Sere 30.78 heen banks SE” ecreceeenn-avene 23.25 18.60 | 3x146”—4"’ 22... cee $4.90 $4.80 





Portland, Ore., 
tions: 


WEST COAST LOGS 


Nov. 22.—Log market quota- 


me yellow: Firm, No. 1, $22; No. 2, $17; No. 


Everett, Wash., Nov. 20.—The log market is 
very firm, but quotations are unchanged: 


Portiand, Ore., 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Nov. 22.—The following are 


prices for mixed cars prevailing here today: 


Fir: No. 1, $25; No. 2, $19; No. 3, $13. Finish. Factory stock— 

"Fir, red: § og $30.00 
Tee eee 1 e. Gpnees. Cedar: Rafts of shingle logs only,’ $18 base; x12” ooo eeeee SIBOO Ly correc A 
Hemlock: Scarce and strong, No. 2, $12 to 25 cents added for each 1 percent of lumber logs. 1x4—10 «000006 63.00 hn reer 33.08 

$13; No. 3, $11 to $12. H lock: N 2 13 t 14; 1 Bevel siding— S  ncowqeucned ° 
Spruce: Steady, No. 1, $25; No. 2, $19; No. 3, neeD im ee ee ae eee) ee Ob ae a 0 EE 4.00 

12. Spruce: $1 higher than fir. x6” .....+2++2 31.00 Green box lumber 19. 
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NORTHERN PINE 


Duluth, Minn., Nov. 22.—No disposition to shade prices on any items of northern pine lumber has been reported, 
COMMON BOARDS, RouGH— 
ad 





Quotations f.o.b. Duluth follow: 
FENCING, RoucGH— 




















8’ 10’ 12’ 14’ 16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
Di. By -Biesccsece $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ....ccccccseccecces $51.00 $55.00 $59.00 oe. 00 $61.00 
ee 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 D> #iceteasenes umes bien 38.00 41.00 43.00 46.00 46.00 
re 67.00 70.00 77.00 77.00 72.00 72.00 77.00 177.00 De. -c6 ssc ncvsbinawenes 27.00 29.00 31.00 32.00 32.00 
No. 3, Mrcccvcse 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No.1... cece cece ee eeees 47.00 50.00 56.00 62.00 62.00 
Ger 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 POOL BD vcvercaedsoavessuns 33.00 36.00 41.00 47.00 45.00 
“e. 2 - stteeeee ag py ty et ye ap aap np PG D adacsnccveeesesueus 25.00 28.00 29.00 30.00 29.00 
Yo. ’ ee 29.0 2 e Oe ° ° ° . .00 n ° ” 
_ PP cseciass 29:00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
a5 OT savcacss 31.00 33.00 35.60 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
City, For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
0. Boards, 6 to 20’, 8, 10, and 12”, No. 4, $30; No. 5, $21. S1 or 2S, add 75 cents; S1S1E, add $1. 
18. For S1 or 2S, add 75 cents; SIS1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
14% Drop siding, grooved roofing and O. x _shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
saa Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 PiEcE Sturr, $1S1E— SIDING, 4 AND 6”, 4 TO 20’— 
6’ , wy Ss. US. UD 4” 6” 4” 6” 
” 9 6 
, a SEE, Peversersses wD Senco ‘arte "Sibe aLbO ‘ibe ‘ahne “aabe B&better .....-..++0+. ne ON i $20.00 $22.00 
me 2) errs 27.50 28.50 31.50 31.50 31.50 31.50 33.50 33.50 : 2 ‘ 
D Seas Pe” peninawe iene 27.50 30.50 32.50 32.50 32.50 32.50 34.50 34.50 MGreetiiveniouenes wi 33.00 38.00 Norway, C&better.... 34.00 36.00 
= PRET a4 50 32.50 - oo ny = > z 33. = = = a+ D ee ee 28.00 31.00 
= P  namadanene wats 32.50 33.50 3 3 34, di ‘ . ; = 7 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M pe ee ng — aot te sane ripen oe am8 . peat. 
or or S48, add $3. Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
Ta Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
39.51 
45.81 
" NORTH CAROLINA PINE WESTERN PINES DOUGLAS FIR 
Norfolk, Va., Nov. 22.—Following are typical Spokane, Wash., Nov. 20.—Following are cur- [Special telegram to AMERICAN LUMBERMAN] 
4 average f.o.b. Norfolk prices, made during the rent prices, f.o.b. mill, which became effective P > . ‘ 
, : Pca ll eat ee 4 ortland, Ore., Nov. 24.—F.o.b. mill prices on 
3 week ended Nov. 19, as reported to the North Aug. 19: , actual sales of fir, Nov. 21 to 23, direct and 
3 Carolina Pine Association: Pondosa Pine, 16-Foot, Inch— wholesale, reported by West Coast mills to the 
Rough: i $18.00 $51.00 $20,6 om 4 sis 5 | Davis Statistical Bureau, were as follows: 
4.1; ‘ji— arenes --- 42.00 32.00 23.50 “| oe eew i i 
3 2.87 Na, 2. & better COG. 2.066. cscvccerrsvany $49.50  owueemuas = a”. Bore aio: age a : 
a eee eer re | 3 eeeoeee 4006 S606 FiEO ...cs cccec 124” $3675 oto a4 93075 D 
13.35 MO, J COGS BOK. oo i ccccscvscsvvecessseese - | | ,eeeeeeenee 44.00 27.00 22.50 ..... ceece 13” tent e eee eeee 36.75 i 4 ) | Sn 
14.14 No, 2&btr. No.3 No.1 box | 4” & wider....... core (eens, Ge OOP OOH oc ccccnes czsee, GEM osgue. -cvacn 
16.11 8 Rr ee eee | ee eee Pondosa Pine Shop— : ‘ 
RTE Mary a wiioa won ena y SS ree $28.00 Factory Flat Grain Flooring 
Oo 60.00 ..... 26.75 Cc a SD CD BON inves cdcnecce sizes 26.50 21.00 ..... 
an EE Mate awn m eee da 65.75 $50.50 31.50 hy & 6/4.. 50 1 50 $25.50 $16.00 ..... UN. belt a CG eka ee Sr, Se 31.75 ee 
45.00 Te, We. FB DECOR, B/G. 0 vee ccscecicvs se EM cicececses 71.50 51.50 $6.50 | Pest d 
18.82  ererrrrrrrrrer re 61.75 | 4/4 ....eeee aoe veee eeeee $24.60] 14, Mixed Grain Flooring -— 
ng eet, stripe peepee awand Caer eRere eR eeerS ru Idaho White Pine, 16- Sittin We wanda ccentnnde renee, | laipueke eens $15.25 
No. OE SS Sy near ‘ ; a. s tas Mad Mas Ceiling 
37.00 Dressed: $41.00 $27.00 ..... EE ae 25.75 2).00 
Flooring, 3” 214” 44.00 30.00 1x4” . ‘ + + e- : ee 24:00 21°00 eevee 
Se 2a DONOR ks cccecaneas wos $47.75 $55.25 42.00 28.00) .6.05  eeeee fo a 
ES PRS eer 43.25 44.25 42.00 28.00 sake Drop Siding, 1x6” 
- i ON vss cevncenkeneewae paren $41.25 46.00 29.00 Cr er ae oe: Oe vinci 
4.70 Box bark strips (dressed or resawed)...... 16.25 © es0e cece eee $17.00 $ 7.00 De GivkaVeab en eereadnee 32.00 2 ae 
Roofers— No. 1 Air dried* White Fir, 6- to 2o- aoe” oe 19° e”awer, P| eae baitenaperwnagre hake sees 16.00 
48.00 Bay Serene s tecseanceeneenrrees SS 6 | en 2 oe 8. $22.00 $25.00 $26.00 $27.00 Finish, Kiln Dried and Surfaced 
.. 39.0 Rentals ebsiehetaelatst iid) 28-75 1950 | No.3 ..- .--. 17.00 20.00 21.00 22.00 ...... 1x6” 1x8” 1x12” 
+ saa gaat aie aan dal Date ett 32 | 50 19.50 TRE iesctsae ese 008s aches wetee- ee ee ee $36.75 $42.75 $50.50 
saat *F.o.b. Georgia-Alabama points of manufac- [Special telegram to AMERICAN LUMBERMAN] Common Boards, and Shiplap 
Y 10-20’ ture. Portland, Ore., Nov. 22.—The following are : xe, gx. ie ini 
gps f.o.b. Chicago prices on Pondosa pine shop, S28: | NO- } :1::7:77777 "918-80 $16.25 $21.50 $20.25 
Boz RED CEDAR SIDING . No. 1 No. 3 iain SMa Sos ce skdess 9.50 11.00 ot ere 
; pin: Seattle, Wash., Nov. 20.—Prices of red cedar a4 SOR OPE ovnreersereseose etna ee eee Dimension 
lumber, new bundling, 8-18’, f.o.b. mill, are: Above shop prices are for shipments of No. 3 12° 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
a Bevel Siding, /-Inch and — For straight cars of specified grades, 3 rat TED $18.25 $19.00 $19.00 
er » 72° a > ”. $16.50 6.75 .2t 9. Va aves. eesee 
anes Width— Clear a 8 — 6”.. 15.25 15.50 17.75 18.25 18.25 $20.00 $19.00 
un QP ererrritr rc ey = ery ite vas pe ro aoa 17.50 21.00 19.00 
so neeee SOE vavtsenvedecewens Se 28.00 & Al IF NIA NES | eS. ae 17.2 18.75 19.00 24.00 26.50 
ar ys — innaekesy sain eeee a 30.00 22.00 C OR PI 12”. . , 3. - gloss 10° $17.60. a" or ae te 
18.50 ME kscbesheneneeneas | Se eee ei Pees — ~ : : 2x4” 5.25; rs -50; 2x6”, 10’, .50. 
as SEL cicccascoacvcorct ME nbaace. | ~neusa — pe emerson Ege aig i nae oe. ah g2xt) 2x6" axe” axtyy 2xig” 
ae ‘ a r ’ iT., . -—Aver 9.0, Oe ee 12.50 11.50 11.50 $11.25 $10.50 
— ee Clear Bungalow Siding, %4-Inch $48.90 | mill prices reported by California White & Sugar | No. 3......... a | OE kewes =keece yee x 
10-inch scene Seiddneaeadeelaedonieso eee 57.00 caus tan Ge melee ob ctenean tae eee No. 1 Common Timbers 
PEE wamascnsinscctenieunewsawoncwnesenses 65.00 joe agg sitet , ‘ 8x3 to 4x12” to 20’, surfaced.............. $19.00 
i . California White Pi SES UO LERIT CO GO, TOMB. 6 ocesccecoonces 18.50 
alifornia ite Pine Gxe to IZKIS” to 40", SUTTRCOG, «0.6 cscssccee 21.00 
No. 3 RED CEDAR SHINGLES Nos, 1&2 clr. C sel. D sel. No. 3 clr, Fir Lath 
$15.00 Seattle. Wash.. N 20.—East i f.0.l C/EBG.W.. .cicwes $70.85 $64.50 $53.05 $45.75 No. 1, 1%x4’, dr $2.25 
16.50 Te eS ee ee ee DE, sae 75.25 66.00 53.45 Scales Minis nse dele dmptalaeatatelala i dg “ 
18.00 mill are: 6/458.W. ....--- 69.30 59.85 46.90 54.75 B&better, Flat Grain Car Siding, 9 or 18’ 
18.25 Per square Per M ee eee 78.10 72.25 58.30 SG iuws $35.25 
19.50 4 bunches 4 or 5 bunches California Sugar Pine SONY Suis cccbantnoveucasepatednasstovnecssuGee 
gees Grades, Standard Stock Nos. 1&2 clr. ¢ sel. D sel. No. 3 elr. 
ehetter Extra stars, 6/2........++.- 1.64@1.72 $2.05@2.15 | 4/4xa.w. ......$103.80 94.80 = $75.60 = $58.00 
$75.00 Extra stars, ae: De sbihendewes +16 O18 + 2002.28 5/4Xa.W. ....-- 93.15 88.30 68.15 68.10 CROSS TIES 
-. 19.50 Extra clears .............. 1.80@1.88  2.25@2.35 | 6/4xa.w. ...... 90.30 83.40 60.45 68.15 
PONNNOEE, G/B ow. ccscceresers 2.33 2:90 8/4xa.W. ...... 101.45 93.05 75.10 87.10 St. Louis, Mo., Nov. 22.—The following cross 
No. 2 Eurekas ....--..-+.0+0++++: | White Pine Shop Sugar Pine Shop tie prices prevail f.o.b. St. Louis: 
$4.35 Perfections ......--....-.. 2.59@2.75 = 3.55@3.70 | ny 1, 5/4xa.w...$43.70 No. 1, 5/4xa.w... 48.80 Untreated 
First Grades, Rite-Grade Inspected Stock No. 2, 6/4xa.w... 23.75 No. 2, 6/4xa.w... 27.10 White Southern 
aa extra stars, 6/2 cw weeps oat sy » = = inch shop........ 7 Mixed Pines Oak Sap Pine 
Rt 3 Panel, %xa.w.... 10 ” i ” ’ x 
Ec Extra clears ....----------- 2°08@2.20 260@2.75 | No. 1 com........ 965.95 | Bo. &, uti, &). S-inch ee... .01.@ +1. 
Perfects, 5/2 .......se.ee: 2:45@2.53  3.05@3.15 White Fir No. 2 com........ 23.60 | No. 4, 7x8), &°, S-inch face..... 13 1.10 
tAN] EE iirediccoxstassorun tt 241 3.30 C&bir., 4/4xa.w..844.10 Box oie) $2.00 | oe & Say oe fee aeeeeeees ae a 
. € y Tj a ee 3¢ A ° ’ , , WARIUEIL LAC ee eee . . 
ng are Perfections ................ 2.86@2.89 3.85@3.90 No. ; 3 & btr. com. egg A ‘ai : ia ).70 No. 1, 6x6”, 8’, 6-inch face..... 1.00 15 
ay: Second Grades, Standard Stock ant SER «+06 2 - 0 peed 
| Common stars, 5/2.........4 $0.76@ .88 $0.95@1.10 | No. 1 dimen., 1¥% ——— tonne 580 Red oak and heart cypress ties, 10 cents less 
. $30.00 Common stars, 6/2......... 92@ 96 1. 15@1.20 OEE RECSIRCLER ECE | MM ee 449 | than white oak; tupelo and gum cross ties, 16 
** 32.00 Common clears-..........-.- 1.4 1.75 Douglas Fir came Tt ee ee 1:70 cng Aang a ne — oak; sap cypress, 20 cents 
<2 = VaR #*+ ee eee ereeenee . ess t an Ww te oa Z 
HOD xc Ccamadianyees Steck: Seattle MEE sg Bog clear /2122°38-90 Miscellaneous : Switch Bridge 
4.00 te s i ae ee $2.41@2.53 3.00@3.15 CONS a cninay wx 15.05 Cedar, misc......$24.35 Ties Plank 
- 19.00 ta a a eal bags 2.55@2.63  3.50@3.60 Ties and timbers 24.60 Australian, 4/4x —  — | White Oak ......ssseeeeeeseeees $43.00 $42.00 
ales PUSSSCEIONE oicccccccccsese 2.78@2.82 3.75@3.80 Dimension ....... 18.05 GW ccciccetwss 56.056 | Red O@k ...cccccccccccccvccvcece 40.00 38.00 
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AMERICAN LUMBERMAN NoveMBER 27, 1926 
New York, Nov. 22.--Following are quotations The following list represents present values of hardwoods, f.o.b. Lower Michigan mills: 
on southern pine railroad ties, f.0.b. New York: No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
All 8’ 6” Sap Heart FAS Selects com. com. com, FAS Selects com. com. com 
PD chuccraceesaadteseesenvasenns $1.40 $1.85 | Basswoop— 12/4 90 95 75 80 65 70 40 45 ....., 
7x8” a her a Ns na aaa 1.35 1.75 4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $24@26 $21@23 16/4 110 115 95 100 85 90 50 55 ....., 
GEN” cccccnccsccvcsvasevecenevene 1.25 1.65 5/4 70 75 60 65 47 50 28 30 23 25 H Map 
6/4 7 80 65 70 52 55 33 35 23 25 —_ . 
8/4 80 85 70 75 57 60 38 40 oes 4/4 10@ jo 60@ €5 47@ 50 28@30 15@17 
CYPRESS 10/4 95 100 8 90 70 75 45 50 22... 5/4 80 6 70 5° 60 80 $2 18° 20 
. ; } ( 5 f ) 
St. Louis, Mo., Nov. 22.—The following are cur- Beecu— +r 4 183 80 85 70 15 38 40 20 - 
rent quotations on cypress, f.o.b. St. Louis: 5/8 Noa! common and beteer O33 13048 10/4 110 115 95 100 90 4 = 25 
4/4 60 65 45@ 50 33@ 35 23 5 12/4 120 125 105 110 5 100 4 6 28 
GULF COAST RED CYPRESS— 5/4 65 70 50 55 35 37 28 30 18 20 14/4 140 145 125 130 115 120 50 55 ...... 
New Grades-— Factory No.1 6/4 70 75 55 60 40 42 30 32 18 20 16/4 160 165 145 150 135 140 50 55 ...... 
Tank Selects Shop Box 8/4 80 85 65 70 50 62 33 35 20 22 
eee $116.75 $ 68.75 $51.75 $31.75 Birncw Harp MapLe FLoorine Stock, Roucgu— 
ee ebneseceseana 121.75 78.75 63.75 33.75 ee ; a @ 
ee cenvencncores 123.75 81.75 66.75 33.75 | 4/4 95@100 75@ 80 47@ 50 2820 18@20 ae eee See GOs 3°s: en 
i ssissesnsaoel 131.75 88.75 73.75 31.75 | 5/4 100 105 80 85 52 55 30 ee ee. rene . 
PD -sascneseceees 136.75 93.75 78.75 ..... | 6/4 105 110 85 90 57 60 35 37 19 21 Ssorr MaPLe— 
aE vecbicnuausine 136.75 93.75 78.75 ... 8/4 110 115 90 9 65 70 40 45 ...... 4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
16/4 PEEP 41.75 98.75 93.75 ne Ye i oe oc lO Se =o we 5/4 75 80 65 70 50 55 33 35 18 2 
‘é WITTTTITTT TTT TTT Te coreeeGaks - v4 - = shane 5 55 
aos Sense, GE one 16/4 140 145 120 125 105 110 ...... dares — @Bea Be Sgetane 
Common Rough— No. 1 No. 2 No. 3 neon Tan 8/4 9 5 8680 5 ’ 2 
~ SOF" 4LM— ‘ - » : 
IAP ellis hte 6018 “8495 | 4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 EXD Dai Waite Marie 
9 5/4 70 55 60 7 5 2 ) 2 a ciscness Be ae erated severe 
Add $2 for specified lengths on sida me 6/4 80 85 6 #70 «55 O60 30 32 22 24 5/4 105 110 ........ eM <qucchs “secure 
Finish, $1S or $2S— 8/4 85 90 70 75 60 oe Be caucus 6/4 110 115 eee 85 90 Jateee smebas 
Heart A B Cc D 10/4 90 9% 75 80 65 70 460 45 ...... S/6 FRR FED coccccce a iG “seccun senna 
xa? 221 190:78 “10678 107s © gLite 80-76 
Bae ecvexsd 15 , 101. 91. ’ 
BY soccass 120.75 115.75 110.7 102.75... HARDWOOD INSTITUTE PAST SALES REPORT 
1X16" .....0. 5.75 120.75 115.76 106.76 ee Memphis, Tenn., Nov. 22.—The following is a summary of Chicago/Cleveland average hardwood 
Bungalow Bevel Siding— A B C&btr. prices obtained during the week ended No. 16, as reported to the Hardwood Manufacturers’ 
Ox% UVTI TTT eT $53 $45 $43 Institute: 
i” gngirabnaenweeninn inde 64 55 53 7 
DE stuivcdenknvnceeseien 70 61 59 cp eM BLACK GUM RED OAK ASH-CONT'D CHESTNUT ~ CONT *D 
quartered Quarter Quarterea i _— 
os Siding— A B Cc D Figured Wood 
éiisnnnbnanne $48.50 $45.00 $41.00 $28.00 
Chgo Clev Cheo Clev Chgo Clev Chgo Clev Chgo Clev 
YELLOW CYPRESS— Firsts & cate Firsts 4 Seoonde Firsts & Seconds No I Com & Sat No 2 Common 
Factory— No.1 No.1 No. 2 4-4 136,00 neon 4-4 50.50 .,. 4-4 117.00... 5-4 53,50 ee 4-4 coe 8000 
FAS Select Shop com. com. No I Com & Sels 5-4 55.00 ... |iNo I Com & Sels 6-4 67,25 eoc 6-4 cece 36,75 
OM. onecuwauns $ 72 $59 $36 $31 $26 4-4 71.00 eee 8-4 57,00 ... 4-4 1.75 ... || No 2 Common No 3 Comnon 
| RE Ree 15 62 48 35 29 8-4 86,25 «ee |] 30 1 Com & Sels Plain 4-4 39.25 eee 4-4 eee 23,00 
 * Gate 75 63 50 35 29 quartered 4-4 40.0 eos |/Pirste & Seconds 12-4 48,00 eee |} Sound Worny 
— eiepigspe’ $2 68 55 37 31 af & Seconds 5-4 45.00 «4. 3-4 79.25 4... || No 3 Common 4-4 ese 44,75 
10/4 ce 100 15 65 pe a -4 110.75 one 8-4 44.00 ese 4-4 63,75 115.25 4-4 23.25 eee 5-4 ere 45 .50 
agai ie 5-4 113.75 eee |} No 2 Common 5-4 99,50 129.25 r: 6-4 ese 44.75 
Boards— o.1com. No. 2com. 1” random 6-4 111.25 eas 5-4 31.00 ... 6-4 130,25 137,75|| Firsts & Secords 
7 $42.50 $33.00 2 8-4 103.75 nis Plain 10-4 140.25  ... 8-4 60,00 eee |] No 2 Common 
Ix 8” .. .. 42.50 34.00 aes No I Com & Sels Firsts & Seconds 12-4 140.25 157.50]| No I Com & Sels 6-4 eve 36,00 
* “Gtrieaeeare 43.50 35.00 : 4-4 60,25 “ee 4-4 41.50 46.00}/16-4 150,25 157.50]] 8-4 40,00 eee || No 3 Common 
iPass 53.00 36.00 5-4 66,75 «++ |] Mo I Com & Sele No I Com & Sels No 2 Commor 4-4 see 25,00 
Meck. ixit’ . . $23.00 6-4 66,50 eee 4-4 34.75 36.00|/ 3-8 30.75 ... 4-4 34.75 36.50 AY (UANTERED 
COR, SEES cececs thee SOK : 8-4 67,50 °! || ROPEDO-guarTEMD fT 5-8 42:00 °°: D MAPLE Firets & Seconds 
No 2 Common Firete econds 434 62.00 64.25/| Firsts & Seconds 5-8 57.506 eee 
CYPRESS SHINGLES & LATH | ** "5%. -* Taitcenisae” Bot wie wee SS ote 08EMe SoS 
Plain » z ton 4 Sede 6-4 79,00 74,50|| 5-4... 90,00 2 42.50 eee 
ies a ” a Firsts & Seconds - 46.25 eee 8-4 75.25 79.25|| 6-4 eee 90,00 |} No Common 
Cincinnati, Ohio, Nov. 22.—-The following are 5-4 90.25 oa 13-17" Box Boerds 10-4 105.25 dle» 8-4 ein 100:00]] 5-8 27.50 oe 
average wholesalers’ carlot prices today f.o.b. 4-4 111.50 pa 4-4 60,00, ... |/12-4 105.25 ... No 2 Common Plain 
Cincinnati: 5-4 118.25 ese Plain 16-4 115.25 ... ree 39,00 ||Firsts & Seconds 
; > » . No 1 Com & Sels Firets & Seconds No 2 Common BEELH 4-4 52,75 eee 
Shingles— gest Primes Economies 5-8 45.00 wee |] 5-8 43.00 ... |} 5-8 31.00 ... || Firsts & Seconds No I Com & Sels 
OF vazhacatkeenternnee $3.20 micaia 4-4 59,75 ese 4-4 44.00 see |] 4-4 48.75 = nee 4-4 64,50 eee 4-4 38,75 
i eta aa pad eae 6.70 4.85 $3.90 5-4 69,25 eee |} No I Com & Sels 5-4 54.00 49,25]| io 1 Com & Sels " 
OT étkaischnsaueemene 6.95 5.45 4.30 6-4 69.75 = wee |} 578 31.00 =~ [Sound Worgy 4-4 39.50 .., || No 2 Common 
DP ctbenhaveseuaconen 6.95 5.45 4.30 8-4 75.75 wwe |} 4-4 36.00. |] 4-4 = 42,00 No 2 Common 4-4 29,25 one 
No 2 Common No 2 Common Sound Wormy Mixed 4-4 26,25 rer 6- 40 aoe 50 mien 
Lath, 4-Foot, %x1'V2-Inch— 4-4 34.50 sod 5-6 20.00... 4-4 39,50 58,50) y, 
ear Be «Bs Bencacccesescni $7.90 8-4 39.25 se EVP LAR Firsts & Seconds Pirate Ge Sos onts 
SAP CUM Firsts econds No & A Common 6-4 119.75 _ ~— eee 
Quarterea 3-8 58.75 eee 4-4 wee 47.75|| 8-4 84,00 etna 3-4 o3. r wee 
OAK FLOORING Firsts & Seconds 4-4 133.50 ... Plain 16-4 169,75 eee || No I Com & Sels 
5-8 50, eee 5-4 141,00 eee |/Panel & Wide Nol No J Com & Sels 4-4 51.50 eee 
The following are average prices, Memphis base, 4-4 65,00 ove 6-4 143.25 ae 5-4 eee 149,00] 6-4 59,50 eve 5-4 47.75 eee 
obtained for oak flooring during the week ended S-¢ 69,00 eee 6-4 156.00 see |[13-17" Box Boards 8-4 53,00 eee 8-4 64.75 oan 
Nov. 15, as reported by the Oak Flooring Man 6-6 66.50 coo BE 3 Cen & Sule 4-4 103.25 120.25)| No 2 Common Be & Comnen 
ae a ee nay : ‘ Ss? Q-4 871,25 eee 1-2 56.50) ase Pivete & Seconds 8-4 33,00 iia 4-4 32.00 eee 
ufacturers’ Association : 12-4 61.25 oun 5-8 63,00 eee -4 95.00 115.25 8-4 38.25 oss 
, nk a sae meiaaane No I Com & Sels 3-4 = 74.50 nee 5-4 107.75 119,50)| Firets & Seconds ‘ 
jextly x24" M%xlh% "6 Xe 4-4 61.75 oie 4-4 61,00 eee 6-4 107.75 123,25]| 3-4 a 1 25 |No 2 Common 
Clr. qtd. wht... 7 $95.50 5-4 53,25 eee || No 2 Common 6-4 111.00 136.50 1 8-4 32,00 oss 
Clr, qtd. red $ S7.70 75.80 6-4 55,75 eee 4-4 56.50 ... ||Saps Firsts & Seconds CYPRESS 
Sel. qtd. wkr.... 59.00 nia 8-4 60,00 eee Plain 4-4 ae 88.50]] 8-4 70.25 eos || Tamk RW 
Clr. pin. wht.... 71.80 62.85 12-4 71.25 eos || Firets & Seconds 5-4 76,00 eee |] 10-4 68,75 pate 8-4 94,75 tee 
Clr. pln. red 64.72 57.68 No 2 Common 3-8 55.00 «ee 8-4 80,50 eos |] 12-4 76.25 ese || Firsts & Seconds R* 
Sel. pln. wht..... 57.32 48.20 8-4 39,50 oes 1-2 65.75 ... |iNo I Com & Sele No I Com & Sels 4-4 79,25 ieaed 
a cn 2... 5S 19 48.02 10-4 35,25 one 5-8 68.75 oe. 5-8 €5,.00 50.50]] 8-4 54.25 ene 5-4 86,00 eee 
‘ . ! n. rrr 4.50 26.41 12-4 35.25 eee 3-4 83.75 eee 4-4 Pe. 61.251]10-4 55.50 ee 6-4 83.50 ee 
No. 1 common . eer 2 =. Plain 4-4 668.00 110.25] 5-4 nae 74.50)| 12-4 61,25 ees 8-4 95.75 ee 
No, 2 common, ... 18.00 coeee PanelaWide “o 1 5-4 109,25 129,75|| g-4 ion 73,001] No 2 Common 12-4 107,50 eee 
Ux1%” 5, xo" 4-4 66.50 eee 6-4 117.00 ..+ |/No I Common 4-4 27,00 ese |] Selects R W 
. os hs — 13-17" Box Boards 8-4 130.50 5-8 38,75 eee 8-4 29.75 ose 4-4 64,75 eee 
Clr. qtd. wht..... $100.50 ENG: er 4-4 71.50 eee || 22-4 105.75 170.50|] 4-4 52.00 56,25/)10-4 33,75 eco 5-4 71.50 eee 
Clr. qtd. red..... 95.50 eeene Tor ere 13" & Wider FAS No I Com & Sels 8-4 57,00 +s || No 3 Common 6-4 71,00 abe 
Sel. qtd. wkr.... 75.50 er were 5-68 48,00 ae 3-8 34.25 e+e |]No 2 Common 5-8 16.25 ae 8-4 76,00 pee 
Clr. pln. wht.. $81.12 78.55 4-4 67,25 aia 1-2 42.50 eee 5-8 pray 31.25]| 3-4 19 OO OD ese | |12-4 88 .25 ce 
a aE eee 70.63 ape Firsts & Seconds 5-6 51.25 «6. |/12-4 36,00 eee PONW No I Shop R ¥ 
Sel. pln. wht..... 61.08 65.04 64.00 5-8 43.50 ane 3-4 58.00 e+e ||No 2 A Comnon. 13- oe teas 4-4 40.50 eee 
Sel. pln. red..... 63.50 64.53 ..... 62.3% 3-4 51.00 4-4 65.75 60.00]) 5-8 28,00 eee || 4-4 82,25 one 5-4 54.00 ove 
No. 1 common... 40.20 48.45 $24.50 37.50 4-4 60,00 5-4 74.25 91.25]) 4-4 38.25  41.25||9-12" Box Boards $4 63,50 ee 
No.2 common.... 11.80 .... 5-4 61.25 ose 6-4 75,50 98.25)| 6-4 eee 49,00|] 4-4 66,50 eee |{No I Common RF 
No I Com & Sels 8-4 62.25 95,00}| 6-4 eco 50.50]] Firsts & Seconds 4-4 36,00 eee 
5-8 28.50 coe 12-4 eee 113.00//10-4 32.00 pie 4-4 58.00 Nee 8-4 48,75 eve 
HARDWOOD FLOORING 3-4 37.75 111 |] wo 2 common No 23 Common °** lle t coma seie’”’ |["o 2 Connin k ¥ 
4-4 46.205 eee 5-8 33.75 see 4-4 eee 28.00]]} 4-4 39.25 ale 4-4 32,50 eee 
Sales by Michigan and Wisconsin flooring mills 18 bog coe + poe 54.50]) 5-4 are Tr 5-4 40,00 ‘na hn B 42.50 oe 
F y Ee ire ooring s > “te - e eee se . eee ASH No 2 Common ec RW 
p by —>™ —~d = — m - “ aaa - eae : to No2 Common 8-4 57,00 e+e ||/Firsts & Seconds 4-4 36.00 eee 4-4 28.75 eee 
a I ) £& Manutlac urers é SHOC la ion, 5-8 17.25 ia No 3 Com-Flg Grade 4-4 86.50 ae 6-4 38.00 
average as follows, f.o.b. cars flooring mill basis, 4-4 27,00 pis 5-8 22.00 ... |i 5-4 85, 50 2 ll cmeserorerrarr 
during the week ended Noy. 13: S-6 S000 icoe 4-4 34.25 ee 64 99. Firsts E Seccnde 
6-4 28,00 eee |] NO 3 Common 8-4 112, 50 125.00] 4-4... 99.50 
MarLe— Clear No. 1 Factory 10-4 30,00 nee 4-4 24.00 27.50//16-4 150.75 side 5-4 se. 107.50 
re $66.93 ee sa No 3 Common S-4 see = 26 50/No I Com & Sels 6-4 ... 107,50 
tn dong ches 75.36 $65.52 $38.33 4-4 (19.25 eee |} PAS Wormy 1-2 39.725 «4 || No I Com & Sels 
Rs gates acleckibo da venue a Lag 46.00 5-4 19.75 wee worag 223-00]] 5-6 44.50 ... || 4-4 ... 57,00 
Spaeth 73.08 ane 4-4 42.75 44. |] 474 95050 wee I] Brg sss 698 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Nov. 22.—Average wholesale prices, carlots, Cincinnati base, on Virginia, West 


Virginia and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 

QUARTERED WHITE OaK— Basswoop— 

OE eh ue gind $135@145 $145@155 $155@165 FAS ..--eeeee $ 65@ 70 $ 70@ 75 $ 70@ 75 

Selects ....... 105" 110 otT0e Lae oe 120 No. 1 com..... 48 50 53 56 53 56 

No. 1 com..... 80 85 85 90 90 95 me BS COR. kc e 28 31 33 38 38 43 

No. 2 COM. .ces 45 50 54 59 55 60 CHESTNUT— 

Sound wormy.. 43 45 52 57 55 60 FAS ee -$100@ 105 $112@118 $122@128 

: . a No ee 6 5 5 0 75 
Quantmae Eup Ose ‘ No. 3 com..... 20 21 21 22 21 22 

Lag pra eevee 1306 _. eee eee eee eee Sd. wormy and 

oO. L COM..... 0 eee eee ece . ¢ 2 . 

No. 2 com..... 40 45 . axe PF ag BA TO eee 8 6 
PLAIN WHITE AND Rep Oak— No. 1 com. & 

re 38 42 43 45 45 

eee $105@110 $115@120 $125@135 — - oS 

Selects ....... 70 7 7 80 8&5 90 £=%‘BiIRcH— 

me 2 OO. 66d 60 65 70 75 75 80 are $105@119 $110@115 $115@120 

No. 2 com..... 42 45 47 50 48 52 No. 1 com. and 

No. 3 com..... 22 24 23 25 24 27 OE vbdde wes 65 70 70 75 70 75 

Sound wormy.. 43 48 53 58 55 60 Me. 2 COM... .0. 31 33 33 38 38 40 
Hickory— BEECH— 

 rrre see eee $ 95@105 $ 95@105 SE ixcansans $ 65@ 70 $ 70@ 75 $ 75@ 80 

me © Gece ce ne eas 65 70 65 70 GO. 1 COM... 6+ 42 45 47 50 47 50 

2 eer wee eee 35 40 35 40 Ne. 2B COMB. ccs 27 30 30 33 33 35 
MAPLE— 4/4 5 /4&6/4 8/4 10&12/4 16/4 

Re ree $75@ 80 $80@85  $85@90 $95@105 $110@115 

I i as aia ah ee, be etal 50 55 63 68 68 72 17 81 90 95 

ce oC Ee ee ee 33 38 35 40 41 45 48 50 50 53 
WHITE ASH— 

0 Er ee Tee $ 95@100 $107@112 $112@117 $125@130 $155 @160 

Se eS eee oc wae 60 72 77 78 82 100 105 95 100 

Sb a OL dads vekiunenedeaaean 32 35 35 40 40 45 45 50 50 55 





VALLEY HARDWOODS 


Cincinnati, Ohio, Nov. 22.—Average wholesal- 


ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 
GuM— 4/4 5/4&6/4 8/4 
Qtrd. red— 
an séaemes $103@108 $108@112 $108@112 
No. 1 com... 58 62 63 68 68 73 
Qtrd. red, sap no defect: 
i 3a 58@ 60 62@ 65 68@ 70 
No. 1 com... 47 52 52 
Plain red: 
Fre 100@103 100@105 105@110 
No. 1 com... 56 58 58 63 63 68 


Sap: 


Bxbds., 13-17” 


ge ee ee 
Plain FAS, 6” 


& wider... 52 55 54@ 58 58@ 62 
No. 1 com... 40 41 42 45 ee 
No. 2 com... 24 25 26 29 
MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 
CoTTON WooD— 
FAS, 6” & wdr.$ 53@ 58 $ 58@ 63 ... ... 
De 2 OOD boos 38 40 ere 
No. 2 com..... 33 36 jhe “oe 
QUARTERED WHITE OAK— 
. rer $123@128 $128@133 $133@138 
Selects .....0. 92 97 97 102 102 107 
ee 70 75 75 80 80 85 
No. 2 com..... 40 45 45 50 50 55 


QUARTERED Rep Oak— 
Dt ttnncknntnn ast ares one . obs 
No. 1 com..... 65 . eee Ren 
No. 2 com..... 35 SS sue che the Kee 


PLAIN WHITE AND Rep OAK— 


eer $ 82@ 87 $ 95@100 $105@110 
BEMSCES cccces 63 68 68 72 72 76 
mee E COR. o ses 53 58 58 63 63 68 
No. 2 com..... 42 44 a sas 45 50 
No. 3 com..... 24 na me. wae 25 30 


Sound wormy.. 37 38 40 45 45 50 
Sorr ELM— 


IS cs iecuadeicip ite $ 65 $ 67 $ 70 
me 2 OM. ces 47 50 55 
No. 2 com..... 25 27 28 





BLACK WALNUT 


Cincinnati, Ohio, Nov. 23.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $230; 5/4, $240; 6/4, $245; 8/4, $250. 

Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $175. 
Pe 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $120@ 

2. 


No. 2, 4/4, $45; 5/4 and 6/4, $50; 8/4, $55. 


PHILADELPHIA PRICES 


Philadelphia, Pa., Nov. 23.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
3oard of Trade, are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


out” end t50"... S000 WORT ciccicivtcs $50.00 
3x6” and 6x6”.... 44.00 a 60.00 
3x8”, 4x8” and WE. -aeawdewenen 57.00 

.. <seeaee 45.00 EY  Selcewsenas . 70.00 
SEE teanacecesc BET oes dsaaeewa 67.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.50 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x234-Inch Face 
(Rail delivery) 





GE Ss ee $95.00 
is vg Giacs 606 chai eee da bedecers 85.00 
NE ions tisk tes ee ckneaadebevace tes 62.00 
es ee es ciccccbvwa wen eieaeeean 53.00 
Bee ee GE indtednukebexebareaveeeus 30.00 
Air Dried No. 2 Common Roofers 

1x8”, MAEM . ccc $27.50 1x10”, %x 9%....$28.50 
ge oe 28.50 1x12”, %x11%.... 29.50 
Shortleaf Dimension, S4S, '4-Inch Scant, 10- to 

16-Foot 
ee  ! SB errr . -$30.00 
wees igaannes cl ol —Eee sere sia 31.00 
 wxcercieek ued 29 

North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
"7 — Ea $84.00 $64.00 anne 
SE” ME vacaveniobues 58.00 48.00 $28.00 

Kiln Dried North Carolina Roofers 
SE SA Ee csccsutarrnwcnsnaeeinneenekeeh $29.00 
Se EE oad Sonahiocanavawedeweciankwde . 30.50 
ceed aca chin aah ee eea paw ede 31.00 
cca bhibeicas cand nbhanwnaaes 32.00 
32-inch thick, $1 more. 

Red Cedar Bevel Siding 
Me. . cacaswenenapesanen ccaeuueeoe $41.00 
8 =” a ee ee ween 61.00 
Te GE cbinvcacwebieeshawannngteamane 68.00 

Maple Flooring f.o.b. Philadelphia 
GS... ot aimee aaa eins ae eae $84.00 
SE  , Rescd obs sceetd seen eine sveeenwanes 73.00 
OD gl ee inte bane naaase 47.50 
96x14" and 2-inch clear ...ccccccccccccccecs 64.00 

Western White Pine, Dressed 
Cc D No. 2 No. 3 
Re wxciseanas $ 74.50 $64.50 $48.50 $36.75 
Ee vanncens 89.50 79.50 46.00 39.75 
7 ae 79.50 69.50 49.25 38.75 
UE sata prac cite 79.50 69.50 45.25 38.75 
Orr 89.50 79.50 45.25 38.75 
Se Kccverans 104.50 94.50 46.25 39.75 
13” and up.... 109.50 99.50 47.75 41.25 

Lath, 4-Foot No. 1 

0 NS renee ne $7.50 f.o.b. cars 

Hemlock...............$5.60 c.i.f.—$6.10 delivered 





POPLAR 


Cincinnati, Ohio, Nov. 22.—The following are 


average wholesalers’ carlot prices, Cincinnati 

base, on poplar: 

Sorr TrexTuRE— 4/4 5/4&6/4 8/4 
FAS .........$100@110 $110@120 $110@120 
Saps & select.. 72 77 82 88 82 88 
No. 1 com..... 50 55 65 70 70 75 


No. 2 com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 30 
VALLEY— 





Ba aa acts $ 90@ 95 $ 95@100 $100@105 
Saps & selects. 60 65 70 75 75 80 
\ = eer 45 48 52 55 55 60 
No. 2 com. A.. 35 36 37 40 40 42 
No. 2 com. B.. 25 2 26 28 27 30 
Louisville, Ky., Nov. 22..Demand for poplar 


siding has eased off somewhat, on account of the 
lateness of the season. There has been a very 
fair demand for siding up to the present time, 
and stocks are not large. Production is going 
right along. Prices at Louisville: 


Clear Select No.1 No.2 
PO cvaenxaauwee $55 $40 $28 $22 
DOME. anevsraececon Oe 38 28 22 
Ge étaxcees Kinane an 37 24 18 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 

MINNEAPOLIS, MINN., Nov. 22.—With the 
advent of winter weather, white pine demand 
has fallen off materially. The mills, however, 
are going into the winter with the smallest 
stocks in many years. Orders run small and 
are mixed. Prices are about the same, and are 
lower than conditions would warrant, owing to 
competition of other woods. 


BUFFALO, N. Y., Nov. 23.—The northern pine 
market is quiet, with some uncertainty as to 
prices, though the mills are not making con- 
cessions as a rule.and do not have large stocks, 
The best grades are coming into competition 
with woods from the Pacific coast, especially 
with California sugar pine. The building trade 
is not taking much stock. 





BOSTON, MASS., Nov. 23.—Northern pine 
trade is slow in northeastern territory. Western 


woods offer brisk competition. 
keeping their stocks down. 
however, and militate 
volume. 


Retailers are 
Prices are well held, 
against a satisfactory 
NEW YORK, Nov. 28.—The northern pine mar- 
ket is far from satisfactory as regards prices, 
and mills are paying little attention to New 
York territory. Few shipments have arrived 
here of late and wholesalers report inactivity. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 23.—There has been 
a distinctly upward trend of prices for eastern 
spruce frames during the last week or two. This 
is due more to lighter production than to any 
material expansion in demand. The supply of 
unsold lumber in New Brunswick is light and 
continued rains make lumbering difficult. Few 
buyers are interested in spruce boards, sellers 
are urgent and prices are not firm. Quotations: 
Dimension, rail shipment, f.o.b. Boston, 8- to 
20-foot, 8-inch and under, $39@40; 9-inch, $40@ 
41; 10-inch, $41@42; 12-inch, $43@45. Provincial 
random, 2x3 to 2x7, $32@34; 2x8, $86@37; 2x10, 
$37@39. Covering boards, 5-inch up, 8-foot up, 
DIS, $33@34; matched, clipped, 8- to 16-foot, 
$36@38; random lengths, clipped, 1x5, $35; 1x6 
and 7, $36@37. Furring, 1x2, $32@33; 1x3, 
$31@32. 


NEW YORK, Nov. 22.—Eastern spruce de- 
mand has shown signs of continued decrease. 
Prices are unstable, and at levels considerably 
too low to attract manufacturers. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 22.—Unseason- 
ably cold weather with snow has practically put 
a stop to the fall buying of posts and short 
poles. Some pole business for territory farther 
south still is reported, but the season is about 
over for the whole middle West, apparently. 
Operators are carrying over quite a stock in 
some items, and prices have been very weak. 
Naturally there is not much urge to winter pro- 
duction, and most of the small woods operators 
are out of it this year. Minnesota production 
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Co PACIFIC COAST Co 





~ Practical Specialists 
PacificCoast Lumber Products 





. ) DRYAD, WASH. 
MILL: | NP. Ry,, C. M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS and WHOLESALERS 
PORTLAND, ORE., U.S. A. 











AS CLOSE TO YOU AS 


YOUR CLOSEST MILL 





IMMEDIATE Shipment ANYWHERE 
Air Dried Spruce from Seattle. 


NORTHWEST SPRUCE CO. 


968 Stuart Building, SEATTLE, WASH. 


REPRESENTING: 
Ketchikan Spruce Mills, - 
Wrangell Lumber & PowerCo._  - 
Juneau Lumber Mills, - - - 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 








When You Think Lumber 
THINK "HANSEN -NIEDER” 


An office that knows its 
subject. 


HANSEN-NIEDER 
LUMBER Co,,[INC. 


1029 HenryBldg:, SEATTLE 

















‘ 


Lumbermen’s Exchange 
R. P, PRAY R. H. BROWNE 


California PIN E 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


755 era Buses" SAN FRANCISCO 

















is likely to be at its lowest for a number of 


ead HARDWOODS 


CHICAGO, Nov. 23.—Northern hardwood buy- 
ing is spotted, with immediate shipment speci- 
fied on all orders booked. Mill stocks of bass- 
wood are short; thick common birch, 1%4- and 2- 
inch, is scarce, and all grades of 1-inch soft elm 
are practically cleaned up. Prices show no 
change. Sash and door concerns and other con- 
sumers are placing some southern hardwood 
orders for future delivery. Wet weather is re- 
tarding operations in the South, which will have 
a tendency to stiffen prices. Sap gum, FAS, 1- 
inch and FAS red gum, both plain and quartered, 
are scarce. 


INDIANAPOLIS, IND., Nov. 22.—Hardwood 
demand is steady, and the mid-winter slump in 
industrial buying is not expected to be as marked 
as in previous years. The furniture factories, 
while showing less inclination to buy, are in the 
market for immediate needs. The same is true 
of the automobile industry. Increased industrial 
production has created additional business for 
the box and crate manufacturers, and common 
grades are selling well. A good demand con- 
tinues from the farm implement factories, with 
oak, hickory and ash the ruling items. The 
hardwood flooring plants are curtailing their 
orders and their production. 

NEW ORLEANS, LA., Nov. 22.—The relative 
quiet of current demand is charged to the close 
approach of Thanksgiving, with more active call 
expected after that holiday. While there are 
reports of small concessions on a few items, 
prices in general are reported close to the levels 
which have prevailed during the last two weeks. 
Dry stocks unsold are said to be in subnormal 
supply. 

KANSAS CITY, MO., Nov. 23.—Hardwood de- 
mand from the furniture trade and automotive 
industries is in good volume, though the require- 
ments of the latter concerns are not as large as 
they were last month. Smaller industries appear 
to be buying about their normal schedules. De- 
mand from retailers for finish is slow, but a fair 
quality of oak flooring is wanted. 


ST. LOUIS, MO., Nov. 22.—The demand for 
southern hardwoods continues quiet. Some busi- 
ness is being placed by planing mills, sash and 
door concerns and interior trim factories, but the 
automobile plants are out of the market. Furni- 
ture factories are not expected to buy in a large 
way until they line up business for the new 
year. Wholesale dealers in hardwoods expect 
only fill-in business between now and Jan. 1. 
Recent floods in the mill districts have inter- 
fered somewhat with logging operations. The 
market is fairly firm. 

CINCINNATI, OHIO, Nov. 22.—The hardwood 
market is maintaining a fairly active pace, 
though the volume is not as large as it was. 
Reorders are frequent and are for immediate 
shipment. As a rule they are for small amounts. 
Prices are holding as a rule, but under the severe 
competition some tendency towards concessions 
is reported. 

COLUMBUS, OHIO, Nov. 22.—Despite the late- 
ness of the season and bad weather, there is a 
steady demand for hardwoods in Columbus terri- 
tory. Industrial buying is the best feature, with 
retailers buying to replenish stocks. Prices are 
well maintained at former levels, as dry stocks 
are not large. There is a slight scarcity of cer- 
tain items. Flooring is in the best demand. 
Shipments are coming in promptly. Oak prices 
at the Ohio River are: 





No. 1 No. 2 No. 3 

; FAS com, com, com. 
Quartered ........ $145 $80 $50 son 
a 105 72 48 $20 
HOUSTON, TEX., Nov. 22.—The hardwood 


market is slower and will likely remain so until 
after the first of the year. Box factories have 
full stocks and will not buy more until after in- 
ventory time. Rough oak is moving pretty well 
and the prices are holding up. Sap gum and 
other hardwood items have declined. 


BOSTON, MASS., Nov. 23.—There is very keen 
competition for hardwood orders. Buyers are 
generally refusing to contract very far ahead. 
Stronger distributers are maintaining lists for 
desirable lumber, others are willing to concede 
but the lumber is not of the best quality. In- 
dustrial orders are being secured in moderate 
volume. Quotations on flooring are irregular 
and dealers are buying cautiously. Prices: 
18x24 clear, birch, $78.50@87.50; maple, $81.50@ 


84.50; oak, white, plain, $90.75@92.50; selects, 
$79.50@81.50; No. 1 common, $58@59. Quotations, 
inch: 


FAS No. 1 
0 er eee er ey a $ 95@105 $60@70 
SRR eee 83@ 88 58@63 
DN - anwanns oped ocean wee 75@ 80 45@55 
Birch— 
0 Ee teen 130@140 70@80 
RE eee 105@120 55@65 
I han a wateie mince 100@110 
EE, ekkctoese yp ccna eeees 90@105 55@60 
Oak, white— 
ED Sauna cd walpaiv pease 95@120 oo@.. 
OQenrtered ...2cccsscces 140@150 wes 
EE Newiecakwacnwnwenwes 110@115 Pe 


LOS ANGELES, CALIF., Nov. 20.—Philippine 
hardwoods are active on the Los Angeles 
market, with prices steady and stocks sufficient 
to take care of present or future demands. Ship- 
ments of hardwood are also reaching this market 
from Mexico and South America. 

BALTIMORE, MD., Nov. 22.—Hardwood de- 
mand is not insistent, but the movement is suf- 
ficiently large to make a fair showing. Gum 
maintains its leadership. Other woods, like pop- 
lar, are draggy, however, and some prices are 
distinctly low. The miners’ strike in the United 
Kingdom tends to make the export business 
unsatisfactory. 


MINNEAPOLIS, MINN., Nov. 22.—Northern 
hardwood sales have been good lately, but there 
is a fair amount of stock to be carried through 
the winter. Wholesalers report weakness in the 
oak flooring market, due apparently to a recent 
falling off in demand. There has been difficulty 
also in moving upper grades of maple and birch. 
There is a good run of business reported in 
southern gum. 


BUFFALO, N. Y., Nov. 23.—Hardwood trade is 
light and shows a tendency to drop off. Low 
grades are the strongest items and some indus- 
trial plants have been replacing them lately at 
a premium. It is stated that they have had to 
pay an advance of $2 to $3 over figures ruling 
last summer. Prices on better stock show little 
change. 


NEW YORK, Nov. 22.—Volume of transactions 
for the month measure up well with those of 
October. Prices generally have stood firm, par- 
ticularly in birch, beech, maple and oak. Chest- 
nut and poplar have advanced slightly and 
demand has improved. Gum demand has been 
exceptionally good. The furniture trade has 
been unusually prolific in its orders of late, and 
auto demand has been brisk. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 23.—Fill-in orders constitute 
most of the business passing in fir in the local 
market. Yards are placing some orders for fu- 
ture shipment, and some inquiries are being re- 
ceived covering material required after the first 
of the year. Mill stocks are in good assortment 
generally, and prices hold on about the same 
basis as has prevailed for the last few weeks. 

SEATTLE, WASH., Nov. 20.—Although there 
has already been quite noticeable curtailment 
of production at fir mills, the volume of new 
business has slumped heavily, and the relation 
between the two factors shows no improvement. 
As many as eight shifts have been taken off 
during the last thirty days, and at least one of 
the leading operations on Puget Sound has gone 
on a four-day week. A forecast of possible cur- 
tailment deals with Puget Sound, Grays Harbor 
and Willapa Harbor, with a reservation as to 
the Columbia River, where the mills, it is un- 
derstood, have a somewhat more favorable log 
market than elsewhere. 





NEW YORK, Nov. 22.—Retailers have been 
making fairly substantial inroads into stocks of 
transit lumber that have been lying around for 
some time, and while the surplus has dwindled 
perceptibly there still are bargains to be had. 
In view of recent increases in prices, stocks that 
are offered below list are eagerly sought after. 


BUFFALO, N. Y., Nov. 23.—The fir market 
shows a little activity, though sales are not as 
satisfactory as they were a few weeks ago. The 
demand is reported to be mostly for ceiling, floor- 
ing, partition and drop siding, and mixed-car 
buying is the rule. Many retailers are waiting 
until next month before placing orders and will 
ask that delivery be deferred until after the 
new year opens. 





BOSTON, MASS., Nov. 23.—The bulk of the 
transit Coast stock offered is not due here for 
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two or three weeks. There is a fair enough 
demand for the limited offerings and prices are 
fairly firm. The current range for 2-inch dressed 
fir is $31@32, ship’s tackle, Boston. Nothing is 
heard of unreasonable concessions. Good No. 1 
common fir boards are quoted $28, ship’s tackle, 
and there is a little business at $1 more. 


BALTIMORE, MD., Nov. 22.—The market for 
fr has about held during the last week. The 
amount of business makes a moderately impres- 
sive record, but the competition among fir sellers 
continues so keen that the margins of profit are 
reduced. 





KANSAS CITY, MO., Nov. 23.—There is a fair 
country demand for fir in well mixed cars, but 
city demand has slowed down. There is a fair 
eall for flat grain flooring, boards and dimension, 
with some wide items in inch stock. Prices re- 
main about as they were the first of the month. 


INDIANAPOLIS, IND., Nov. 22.—A softening 
tendency in Douglas fir is noticeable here. This 
is taken to be seasonal. There are some yard 
inquiries, mostly from the rural districts, but 
little actual business is expected until after the 
first of the year. A slight softening, particu- 
larly in the upper grades, is noticed. 


SAN FRANCISCO, CALIF., Nov. 23.—There 
has been slight change in the fir market during 
the week. Rail shipments, already low, have 
shown a falling off, and business generally is 
dull. Prices still remain below desirable levels. 
Export trade showed slight gains during the 
week, but prices were low. Local retail business 
is normal. 


LOS ANGELES, CALIF., Nov. 20.—The fir 
sales in this city and environs continue active, 
with prices firm. Stocks in the retail yards are 
normal, with reserves at the docks lower than 
they generally are at this time of year. 


CYPRESS 


NEW ORLEANS, LA., Nov. 20.—Holiday influ- 
ences are beginning to affect the market, but are 
offset by offers of business for delivery around 
Jan. 1. It is said that considerable of this busi- 
ness has been placed, with consequent improve- 
ment of the order files. Prices by report stand 
unchanged, car supply continues adequate and 
shipments are prompt. Production is rated nor- 
mal in this district. 


CHICAGO, Nov. 23.—Cypress trade is on a sea- 
sonable basis. Railroads and industrials are 
buying to some extent, but largely from hand to 
mouth. Better buying is looked for next month 
from retail sources, as yard stocks are low. 
Country yards have bought little lumber this fall 
on account of adverse weather, and there is con- 
siderable repair work needed on the farms. Mill 
stocks are sufficient to take care of any demand 
that may arise. Prices are steady. 


KANSAS CITY, MO., Nov. 23.—Demand here 
for cypress is said to be a little less than usual 
in fall, with city trade rather quiet and country 
demand tending to fall off a little further. There 
have been no price changes. 


ST. LOUIS, MO., Nov. 22.—Business in yellow 
cypress continues quiet, with lower grades show- 
ing the most activity. The market is firm. Red 
cypress business continues about on the same 
basis as of the last few weeks. There is no 
change in prices. 





NEW YORK, Nov. 22.—Cypress prices are just 
about as they have been since spring. Stocks 
of lumber are ample to care for a steady demand 
that can not be characterized as heavy. Ar- 
rivals are sufficient to keep the market well bal- 
anced as to supply and demand. 

BUFFALO, N. Y., Nov. 23.—The buying of cyp- 
ress has been in fairly good volume so far this 
month, and industrial plants have been looking 
after their future needs to.a large extent. Re- 
tailers are letting their stocks run down in most 
cases, 

BALTIMORE, MD., Nov. 22.—Many lumber- 
men here have no very reliable quotations on 
cypress, and stocks in hand are low. It can be 
said, however, that this wood is receiving per- 
haps larger attention than it did for a long 
time, and demands for further concessions are 
resisted. The spread in quotations is at times 
as much as $15. Naturally, buyers hesitate and 
are “‘shopping.”’ 

BOSTON, MASS., 
ers are not easily 


Nov. 23.—New England buy- 
interested in cypress. In- 


dustrial consumers show a tendency to substi- 
tute other woods. There is little call for yard 
items. Competition is keen. Select grades in 
yellow cypress can be bought at concessions. 
Business has been booked within the following 
wide range: 


FAS Selects Shop 
res $ 85@ 98 $70@83 $48@58 
Set fe 90@108 80@93 63@68 
_ ft Eee 105@115 88@95 73@83 

Be wtasteniesoonbe ee 125@135 - oe 


INDIANAPOLIS, IND., Nov. 22.—Cypress vol- 
ume is less than that of the month before, but 
this is seasonal. Sales to retail yards, both city 
and rural, continue to be made, but they are of 
badly mixed cars for immediate delivery. A fair 
demand comes from the greenhouse trade, which 
is preparing for a big winter. Other industrial 
trade is somewhat spotted, though judging from 
the volume of inquiries there will be some ac- 
tivity before the first of the year. 


CINCINNATI, OHIO, Nov. 22.—The cypress 
market is steady, with business in fair volume. 
The fall seasonal requirements have about been 
filled, and the prospects are for slacker demand 
during the remainder of the year. 


HEMLOCK 


NEW YORK, Nov. 22.—Prices on all hemlock 
are holding well, but bargains on West Coast 
stock are rather easy to obtain and there is still 
a large surplus. The transit situation is show- 
ing gradual improvement. Eastern hemlock is 
not plentiful, prices are unsatisfactory and de- 
mand light. 

BOSTON, MASS., Nov. 23.—Hemlock is mov- 
ing quietly. Prices have shown no _ special 
change, although sellers are rather urgent and 
buyers are not at all eager. Light offerings of 
western transits have aided in the maintenance 
of lists. Boards are quiet at prices that are 
barely steady. Eastern clipped, 10- to 16-foot, 
are $31@32; northern clipped, 12-foot, are $31, 
and random are $29@30, $29.50 being a usual 
price. 


BUFFALO, N. Y., Nov. 23.—Hemlock trade is 
slower; cold weather has checked building. 
Buying is expected to be on a larger scale 
toward the end of the year, though much of it 
will be for lumber not wanted until after inven- 
tories are taken. 


WESTERN PINES 


CHICAGO, Nov. 23.—The demand for western 
pines is confined to small lots for immediate 
shipment. Mill stocks of low grade lumber are 
getting badly broken and will soon be scarce. 
Prices show no particular change from last 
week. 

SAN FRANCISCO, CALIF., Nov. 23.—Manu- 
facturers report that the pines market has been 
rather dull for the last fifteen days, with orders 
slightly below normal for this time of year. 
Prices have declined, especially on white pine, 
influenced by the recent decline in sugar pine 
prices. The decrease in orders seems general 
throughout the country, with export business 
barely holding its own. Local retail business is 
reported good. 





NEW YORK, Nov. 22.—Western pines prices 
are more stable than they have been for the last 
six weeks. Competition in Idaho items con- 
tinues very keen, but there is good demand and 
most wholesalers report fairly satisfactory sales 
in rather small consignments. Pondosa is just 
about where it was a month ago. 


BUFFALO, N. Y., Nov. 23.—The western pines 
market is slowing down because of the lateness 
of the season, and most industrial concerns are 
holding off. An increased amount of competition 
is shown in sugar pine, but stocks of some items 
are low and there is no inducement to make 
concessions. Increased buying is looked for with- 
in two or three weeks. ° 

INDIANAPOLIS, IND., Nov. 22.—Western 
pines business is dull, though some inquiries are 
being received for immediate requirements. 
Shortage is reported in some items, but these 
are exceptions. Prices are soft and the deliv- 
eries are adequate. 


BOSTON, MASS., Nov. 23.—Demand for Pon- 
dosa pine is moderate. Some sellers are offering 
concessions of around $2. Business is reported 
at: No. 2 common, 1x6, $45.25@47.25; 1x8 and 
10, $41.25@43.25; 1x12, $42.25@44; No. 3 common, 
1x6 to 10, $35.75@37.75; 1x12, $36.25@38.25. Con- 
cessions on Idaho white pine have become more 


Co PORTLAND, ORE. Co 


SumpTeR VaAtieY Pine 


The breezes of Sumpter Valley are 

soft, but the Pine is softer. The 

quaiity and texture sell it—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co. 


Wholesalers and Manufacturers 
Western Lumber Products. 


301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 











CAR CARGO 





Willapa Lumber Co. 


Fir 

Spruce 

Hemlock 
Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 

Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 











—= 


When You 
Need FIR 


Long Dimension 
Plank, Timbers ana 
Long Joists 

The Griswold Lumber Co." 


Gasco Bldg., PORTLAND, ORE. 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 





Service 





Quality 


SALES AGENTS: 

















LOGGERS & MANUFACTURERS 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough ordressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SAI.ES OFFICE: 
910-11 Porter Bidg., PORTLAND, ORE. 
Mill at Reedsport, Ore. 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Assocation. 
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Installed in ANY 
Dryer Building 


T matters not whether it be brick, tile or frame. 
Your old dry kiln can be brought up-to-date at 
small cost by installing UNIVERSAL VACUUM 


DRYER EQUIPMENT. 


UNIVERSAL VACUUM drying is faster. Circu- 
lation is controlled and cost of operation materially 
lowered. The very minimum of equipment is re- 
quired and, superintended by our engineer, your 
present buildings can be converted and put into 
highly satisfactory operation with the minimum of 
labor and delay. There is no further expense. 


May we outline to you some practical accom- 
plishments and outstanding concerns? 


UNIVERSAL VACUUM DRYER COMPANY 


5097 Gateway Station, 





Kansas City, Mo. 


Stop Waste! 


‘*Fancy’’ drying methods are meat 
for old man ‘*Waste’’. But he plays 
hardest those ‘‘timid’’ brethern who 
have been scared out by the overhead 
and the gold fittings of the psuedo 
scientific installation. 
caste but Universal Dryers are built for 
just such hard-headed buyers. 


We may lack 


$ 


UNIVERSAL 
Vacuum DIRY ER 























Hemming “23%. 8-Wheel Trai 


This trailer is preferred by lumber- 
men who use tractors for hauling trains 
of logging trailers because it gives a 


steel center line draught through the AGE 
entire train. ati 


The sturdy construction of all Hemming 4-, 
6-, and 8-wheel log wagons and trailers insures 
long wear at rock bottom maintenance cost. 
They are especially designed to meet the needs 
of lumbermen. That’s why so many of them 
are in use today on the most difficult logging 
operations. 


Write for Complete Catalog Today. 


ler 


« on, 












SPECIFICATIONS: 
AXLES 4” x6”’ split hickory. 
SKEINS 3%”" x10” or 4’’ x 12”, long sleeve 
malleable. 
WHEELS 34” diameter, with 5’’, 6” or 8”’ tire. 
BOLSTERS 4’’x 11’’ 6’ long; side bars, 4” x 6”; 
center bar, 44’’x6'%”’, with 3’’x5”’ built-up 


bars. 
TONGUE 4’’x6’’, 5’ long; reach,4’’x6’’, 11’ long 
CAPACITY 10 tons. 








HEMMING WAGON FACTORY, Meridian, Miss. 














frequent recently, especially on No. 2 common, 
Current Idaho quotations are: 


No. 1 No. 2 No. 3 
fa $61.50 $54.50 Ree 
i ae 62.50 57.50 $42.00 
§ aaa 61.50 55.00@53.00 42.50 
SS ee 66.50 55.00@53.00 es 
RE n0sse es ken 58.00 43.50 


KANSAS CITY, MO., Nov. 25.—Demand for 
western pines is slower, with factory demand 
more active than the call from retailers, who are 
buying small cars for immediate requirements 
Prices have shown no change. 

LOS ANGELES, CALIF., Nov. 20.—With the 
reduction in demand from the middle West for 
western pines, additional shipments are reaching 
this area. The market is being a bit overcrowd- 
ed, and there is a tendency toward price re- 
cessions, although there have been no declines, 


REDWOOD 


SAN FRANCISCO, CALIF., Nov. 23.—Redwood 
orders continue to exceed production. Prices 
are firm and business generally seems to be 
increasing almost weekly. Rail, intercoastal and 
export divisions are all showing steady gains, 
Local retail business is good. The outlook ig 
good, 

NEW YORK, Nov. 22.—New interests in red- 
wood are coming into the eastern field. Indus- 
trial demand is very much better than it was 
a year ago. There are good stocks in storage, 
and replenishments have been about sufficient 
to balance sales. 


KANSAS CITY, MO., Nov. 23.—Redwood stocks 
in this section are said to be small, but it is un- 
likely that retailers will buy more than actual 
necessities until after inventory. Industrial de- 
mand is light, with moldings making up a good 
part of the orders, and some short lengths 
wanted. 


BOSTON, MASS., Nov. 23.—Industrial demand 
for redwood is fair. Retailers are taking yard 
items in limited assortments. Local stocks are 
light. There has been no change in prices, al- 
though competition is very keen. 

INDIANAPOLIS, IND., Nov. 22.—A little in- 
crease in the number of inquiries leads the job- 
bers to believe that there will be some business 
before the first of the year. Both retail yard 
and industrial demand is suffering the usual 
early winter slump, and little is expected until 
after inventory. Stocks, generally, are light. 


LOS ANGELES, CALIF., Nov. 20.—The de- 
mand for commons and factory grades in the 
redwood market is far above the average for 
this time of year. Mill representatives claim 
there has been a let up in demand for upper 
grades. 


NORTH CAROLINA PINE 


BOSTON, MASS., Nov. 23.—The market for 
North Carolina pine is dull. Circular sawed 
rough edge is offered down to $52 and band 
sawed down to $57. Roofer business is light. 
Local sellers are quoting $29.75 to $32 for the 
8-inch air dried roofers. Cars of B&bhetter rift 
shortleaf flooring, 1x4-inch, are offered at $77, 
C rift at $60 and the B&better flat at $52.50. 


NEW YORK, Nov. 22.—Buyers seem to lack 
enthusiasm for the time being, and prices are 
not particularly strong, even though a number 
of mills report their entire output for the year 
has been sold and that they are content to take 
things easy for the winter months. Roofers are 
scarce and many manufacturers have notified 
their metropolitan connections that they are 
entirely sold out. 


BUFFALO, N. Y., Nov. 23.—The demand for 
North Carolina pine is not active and most re- 
tailers and industrial users are limiting their 
purchases. No large amount of lumber is being 
offered, and transit cars are not in unusual num- 
ber. A rather steady tone is displayed through 
the list, with 6-inch roofers unchanged at $29. 


BALTIMORE, MD., Nov. 22.—North Carolina 
pine inquiry is still quite cautious, and buyers 
are inclined to take care of only more immediate 
wants. Moreover, demand is affected more or 
less by offerings of other woods. The mills are 
rather firmer in their stand, and stocks on the 
wharves are moderate. 
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SOUTHERN PINE 


CHICAGO, Nov. 23.—Southern pine business is 
quiet. Yards and industrial consumers are hold- 
ing off generally, and this condition will probably 
prevail until the first of the year. A few orders 
are being placed for delivery after inventory 
period. There are a number of inquiries out for 
car material. Several mills are short on certain 
items of Nos. 1, 2 and 3 dimension and short 
jengths of common stock and dimension. Prices 
show a rather steady tone. 





NEW ORLEANS, LA., Nov. 20.—No feature- 
able change is reported for the week, orders 
being rated rather quiet as the Thanksgiving 
holidays approach. Statistics covering the year’s 
business to date indicate that it compares favor- 
ably with the ten-year average, with shipments 
about 5 percent above that average. Prices are 
said to be fairly well held taking the list in 
entirety, and some local observers predict a 
seasonably active business between Thanksgiv- 
jing and Christmas. 


ST. LOUIS, MO., Nov. 22.—Southern pine busi- 
ness has declined to about the volume that is 
normal around inventory time. Dealers’ stocks 
are not large, and there is little inclination to 
replenish. The decrease in orders has had com- 
paratively little effect upon prices. Some soft- 
ness is noticed in lower grades, but upper grades, 
are generally firm. Inasmuch as the mill dis- 
tricts have been visited by unfavorable weather, 
there has been no opportunity to round out 
stocks and a firm post-inventory market is ex- 
pected. There are few cars in transit. 


KANSAS CITY, MO., Nov. 23.—Some southern 
pine mills got a little more business last week, 
but on the average demand was no better than 
in the previous week, which was considered 
rather dull. Retailers are buying only for actual 
requirements or to fill in stocks, and finish stock 
has been moving rather slowly. Where demand 
has fallen off in the North, some of the mills 
have reported a corresponding gain in the South, 
where the ‘‘scare’’ over low cotton prices has 
subsided. 





INDIANAPOLIS, IND., Nov. 22.—Southern 
pine demand in this area continues rather quiet, 
as was expected. A larger number of transits 
have caused a tendency to make concessions. 
Jobbers are not expecting any great amount of 
business until after the first of the year, but in 
view of diminishing stocks in the retail yards, 
they expect a good business for January and 
February. Cold weather has curtailed new con- 
struction, both in the cities and in the rural 
districts. 

CINCINNATI, OHIO, Nov. 22.—There is fur- 
ther slowing down in the southern pine market, 
with prices somewhat easier. A slower market 
is in prospect until the turn of the year. 





NEW YORK, Nov. 22.—Southern pine stocks 
in the hands of wholesalers are well cleaned out, 
and buying is strictly hand to mouth. Demand 
for timbers holds up fairly well, though West 
Coast products have made considerable inroads. 
Roofers and trim are selling well, the former 
being scarce. Prices are holding well, but are 
not attractive to mills. teports here indicate 
that winter business will not be heavy. 


BUFFALO, N. Y., Nov. 23.—Southern pine 
prices show little change, and demand is in- 
active. While many retailers have rather. low 
stocks, they are holding off. They will buy 
sometime during December for delivery after 
the first of next year. Building is in reduced 
volume, because of cold weather. 


BOSTON, MASS., Nov. 23.—New England re- 
tailers are taking southern pine in moderate 
assortments for early requirements only. Dis- 
tributers are eompeting urgently. Prices can 
not be described as firm, but there has been no 
actual marking down of lists. B&better rift 
longleaf flooring, 1x4-inch, has sold at $80 and 
it is doubtful if any sales are at more than $3. 
Business in partition is conservative and $56 
is now mentioned as a good price for B&better 
ji-inch. Local wholesale yards are not doing 
much now with longleaf timbers, plank and 
dimension stock. 


SHINGLES AND LATH 


SEATTLE, WASH., Nov. 20.—There is no im- 
provement in the shingle market, either in price 
or volume of business. 


MINNEAPOLIS, MINN., Nov. 22.—Pressure of 
transit shingles in a market not capable of ab- 


World Qver” 


Anowrt the 











“Specials” in FIRST QUALITY Stock 


100 M’ 4/4 Cl. Qrtd. White Oak Strips. 200 M’ 3/4 No. H cas Plain Red Oak. 
100 M’ 4/4Cl. Sap. Qrtd. White io: Strips. 15 M’ 3/8 No. 2 Com. Plain Red Oak. 
200 M’ 4/4.No. | Com. Qrtd. W Ips. 90 M’ 1/2 No. 2 Com. Plain Red Oak. 
10 M’ 5/4No. | Com. Qrtd. White Oak Strips. M’ 5/8 No. 2 Com. Plain fea Oak. 
60 M’ 3/8 FAS Q@rtd. White Oak Avg. 13 ™ /4 No. 2 Com. Plain White Oak. 
100 M’ 1/2FAS Qrtd. White Oak Avg. 80 M’ 6/4 No. 2 Com. Plain Red Oa 
100 M’ 5/4 FAS Qrtd. White Oak Avg. 75 M’ 4/4No. 1 8 arte. | Red Gum Fis. 
100 M’ 6/4 FAS . White Oak Avs. 75 M’ 5/8 3 ‘ante, Red 
’ 3/8 Ne. | C&S Qrtd. White Oak. 186 M’ 5/8 No. | C&S Qrtd. Red Gum. 
150 M’ 4/4 No. | C&S Qrtd. White Oak. 20 M’ 3/4 No. | C&S Qrtd. Red Gum SND. 
50 M’ 6/4 Ne. | C&S Qrtd. White Oak. 30M’ 4/4 Ne. | C&S Pl. Red Gum Strips 8/8” 
um’ 3/8 No. 2 Com. Qrtd. White Oak. 25 M’ 5/8 Ne. | C&8 Plain Sap Gum 4-7’. 
Se. eee = pom See wens Sam 20M’ 3/4 No. | C&S Plain Sap Gum 4-7’ 
100 M’ 5/8 Ne. 2 Com. Qrtd. White Oak. 8° 4/2 Me. 2 Com. San © ° 
40 M’ 3/4 No. 2 . Qrtd. White Oak. 15 1/2 Ne. 2 Com. Sap Gum 
20 M’ 5/4 No. 2 Com. Qrtd. White Oak. 15 M’ 5/4 No. 2 Com. Sap Gum, Avg. 6-7", 
75 w: /8 ras Plain White Oak. 30% 14-16’ 
100 M’ 5/4 { C&S Plain White Oak. 15 M’ 6/4 No. 2 Com. Sap Gum, Avg. 6-7” 
15M’ 5/4 Ne 2 Com. Plain White Oak. 30% 14-16" 


We Can Do Kiln Drying, Surfacing and Resawing. 


 Turner-Farber-Love Company 


| Home Office: MEMPHIS, TENN. 
Mills at siete Tenn., Leland, Charleston, Tehula, Miss. 























SOUTHERN DIMENSION COMMERCIAL 
HARDWOOD STOCK VENEER 


LU MBER KILN - DRIED - AIR DRIED CUT- JO: oe 
ROUGH-SURFACED-MOULDED SHEET STOCK 
AIR DRIED - KILN DRIED CUT TO EXACT SIZES CROSSBANDING - CENTERS 


ROUGH-RESAWN-SURFACED 


Cuicaco Mit ae LumBer Company 


General Offices: Band Mills: 


Conway Building whoo = ee 
111 West Washington St. Pong ee ero 
Chicago, Illinois Alsatia, Louisiana 

















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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sorbing very many cars has weakened prices to 
as low as $1.90 on stars, while clears have been 
still weaker and there is a spread of not more 
than 20 cents between the two grades. 





KANSAS CITY, MO., Nov. 23.—Shingle de- 
mand is dragging, with retailers buying only for 
immediate necessities. There are few transits 
being offered. The demand for lath is slower, 
with prices weak. Siding also is slow. 





ST. LOUIS, MO., Nov. 22.—Shingles continue 
quiet. The market shows further declines. 
QJuotations: Extra clears, $2.20, mill base, and 
$3.71, St. Louis; extra stars, $2.05, mill base, and 
$3.39, St. Louis. 





COLUMBUS, OHIO, Nov. 22.—There has been 
a seasonal falling off in demand for shingles in 
central Ohio territory. Retailers with fair stocks 
are not inclined to buy. Country dealers are the 
best customers, although a fair amount of 
stained shingles is moving to city dealers. A 
fairly large transit list is reported. Prices are 
weaker, extra clears selling at $3.90; extra stars 
at $3.55; Rite-Grade at $4.30 and XXXXX British 
Columbias at $4.35. Lath trade is steady. 

NEW YORK, Nov. 22.—Eastern spruce Cana- 
dian lath by cargo selling wholesale f.o.b. New 
York at $7.25, values having remained unchanged 
for several weeks. Demand continues good and 
arrivals sufficient to meet needs without any de- 
lay. West Coast shingles have improved some- 
what in price of late, not that there has been an 
advance but the market is more stable and bar- 
gains nothing like so easy to find. Retailers 
are well supplied, but constantly buying more. 





BUFFALO, N. Y., Nov. 23.—The_ shingle 
market has shown the same declining tendency 
as for a number of weeks. Quotations are: 
British Columbia XXXXX, $4.76; Washingtons, 
$4.56; extra clears, $3.91; stars, $3.51. All except 
the first-mentioned are 5 cents lower than they 
were a week ago. Extra clears are off 30 cents 
from prices of a few weeks ago. 

BOSTON, MASS., Nov. 23.—Demand for shin- 
gles is barely fair for the last weeks of autumn. 
White cedars keep steady at $4.75@5 for extras, 
and $4.25@4.50 for clears. ted cedars are weak, 
the best British Columbia XXXXX being offered 
freely for rail delivery at $4.86. Some spruce 
lath producers are very confident, quoting $7.25 
for 1%-inch and $8.25 for 1%-inch, but business 
has been accepted in the vicinity of Boston at 
$7 for 1%-inch and $7.75 for 1%-inch. West 
Coast lath are quiet. The western hemlock lath, 
1%-inch, are offered at $6@6.25, ship’s tackle. 

INDIANAPOLIS, IND., Nov. 22.—Shingle de- 
mand is very quiet, with little prospect of busi- 
ness until after the first of the year. The city 
yards have adequate stocks, but ‘late fall trade 
has diminished stocks of rural yards. The trade 
expects an increase in volume after inventories. 





HOUSTON, TEX., Nov. 22. 
than in many years. Prices: 
extra clears, $2.25. The lath 
prices ranging from $3 to $4. 


Shingles are lower 
Extra stars, $2; 
market is down, 


NEW ORLEANS, LA., Nov. 20.—Cypress shin- 
gle demand is a little less active than it was 
ten days ago, but is rated fair, season considered, 
and there is said to be no unwieldly accumula- 
tion in this territory. Prices stand as they were. 
Cypress lath are said to be moving in fair vol- 
ume, mostly on mixed-car orders, with mill 
stocks none too heavy and prices unchanged. 


LOS ANGELES, CALIF., Nov. 20.—Shinele 
volume is somewhat better than it has been for 
a month or six weeks, with prices firm. The 
lath market is weak, with prices soft. 


MAHOGANY 


BOSTON, MASS., Nov. 23.—Demand for ma- 
hogany is well sustained. Competition is keen 
but few sellers are willing to make concessions. 
Furniture and chair manufacturers are placing 
orders in fair volume. Some nice business has 
recently been secured from the manufacturers of 
radio sets, talking machines and the better grade 
of pianos. Log stocks are rather low and re- 
placements are on the way. 

NEW YORK, Nov. 22.—Industrial demand, 
especially for the higher grades, seems to grow 
better with the closing of the fall season. Prices 
are at a high level and have been unvarying for 


the month. 
BOXBOARDS 


BOSTON, MASS., Nov. 23.—The New England 
demand for boxboards is quiet and prices are 
unchanged. 





“Thus Saith the Law” 


Timber Deed and Renewal Option 


A landowner gave a timber deed dated July 4, 
1902, of all the timber of 12 inches stump diameter 
and upwards on certain tracts. The deed provided 
that the grantee should have 10 years from date 
to cut and remove the timber, and if not cut and 
removed before that time should “have such addi- 
tional time therefor as he or they may desire,” 
but during the extended period the grantee should 
pay interest on the original purchase year by year 
in advance at the rate of 6 percent. 

The grantees wished an extension of 15 years 
from July 4, 1912. They telephoned the land- 
owner on July 3, and arranged for a formal tender 
on July 4. They tried to make the tender on 
July 4, but failed because the landowner evaded 
them. The landowner now urges that the tender 
was not made in time, and that the desired ex- 
tension is unreasonable. 

The court held that the contentions must be 
overruled. The 10-year period for cutting and re- 
moving the timber expired at midnight July 4, 
under the familiar rule of excluding the first and 
including the last day. In order to obtain the 
benefit of the renewal option, the grantee, before 
the expiration of the original period, had to give 
notice of his desired extension and pay or tender 
the agreed Yearly interest in advance. But where 
the grantor evaded the grantee, the attempted 
tender must be considered as equivalent to a ten- 
der. Under the terms of the deed, the grantee 
was entitled to such extension of time as he de- 
sired, and not merely to a reasonable time. 

{Montague Corporation vs. E. P. Burton Lum- 
ber Co.: South Carolina Supreme Court, Jan. 11, 
1926, 134 S.B. Rep. 147.] 








Lumber Company Not Common Carrier 


The substantial question in this case was 
whether or not a lumber company operating a log- 
ging road had made itself a common carrier and 
was obliged to transport goods for anybody offering 
them. 

The lumber company had power by its charter 
to become a common carrier. In fact, however, it 
was engaged in logging operations. It has laid 
down railroad tracks from its lands to Carver. 
Every day it starts a train of log cars from its 
lands and proceeds to Betsmann where it picks 
up certain coal cars of a coal company. The coal 
company owns the majority interest of the stock 
of the lumber company. The train then proceeds 
to Carver, which is the terminus of a small rail- 
road, all the stock of which is owned by the lumber 
company. At Carver a passenger coach is at- 
tached. The fares of the passengers are collected 
and accounted for to the railroad. The train pro- 
ceeds to Royalton. At Royalton the lumber com- 
pany has a large mill for sawing timber. At 
Royalton also is a supply company, which has the 
right to operate commissaries and mercantile 
stores on the properties of the lumber company. 
The lumber company furnishes free transportation 
for its merchandise on the train. 


Held: The lumber company is not a common 
carrier, and hence is not obliged to carry goods for 
all persons offering them. Although it has the 
right to become a common carrier there is nothing 
in its method of operations as above detailed to 
indicate that it has ever done so. [Dawkins Lum- 
ber Co. vs. L. Carpenter & Co.; Kentucky Court 
of Appeals, March 26, 1926, 281 S. W. Rep. 1,013.] 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. HB. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,604,679. Gage for shaping machines. Ray L. Car- 
ter, Phoenix, N. Y. 


1,604,841. Saw set. Peter A. Bugge, Seattle, Wash. 
1,604,878. Notch finder for power setworks. Charles 


L. Cramer, Olean, N. Y., assignor to Clark Bros. Co., 
same place. 


1,605,013. 
Ohio. 
1,605,053. Nailing 
Rochester, N. Y. 





Saw handle. Frank W. Thomas, Cleveland, 


machine. Henry W. Morgan, 


1,605,054. Nailing machine. Henry W. Morgan, 
Rochester, N. Y. 

1,606,088. Saw set. Moses P. Litton, Saltville, Va. 

1,606,253. Wood splitting device. John C. McColgan, 
Portland, Ore. 

1,606,313. Wood shaping machine. Frederic Mar- 


tenet, Vauseyon, Neuchatel, Switzerland. 


1,606,703. Miter box and hand saw guide. 


Herbert 
C. Houser, St. Louis, Mo. 





—- 


Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No ose ad except the heading can be ad- 


mit ° 

Remittances to accompany the order. 
No extra charge for copies of paper | 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in ‘order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed } 








under heading Too Late to Classify. 

















CAN HANDLE A FEW MORE ORDERS 
For No. 1 large paper shell pecans in 50 Ib. shipments 
at 50c per pound delivered by express. 
S. H. BOLINGER, Shreveport, Louisiana. 





WANTED—SANDER DUST AND WOOD FLOUR 
From soft- and hardwoods, in bags. Will take your en- 
tire output. Mail samples. CHICAGO WOOD PROD- 
UCTS, INC., 431 S. Dearborn St., Chicago. 





WANT TO SELL LOGGING EQUIPMENT 


You can sell used locomotives, cars, rails, log loaders, 
skidders, donkey engines or anything used in logging by 
advertising in the For Sale department. Advertise now. 
a LUMBERMAN, 431 8. Dearborn St., Chi- 
cago, > 





WE ARE LOOKING FOR SOMEONE 
FOR GENERAL SUPERINTENDENT 


For large operation in Northern Wisconsin. Some one 
who is familiar with all details in manufacturing opera- 
tion. This will be a good permanent position for one 
who can qualify. Give full details and references in 
first letter. 

Address “M. 2,’ care American Lumberman. 


GENERAL MANAGER 
Wanted whose previous record as a millwork manufac- 
turer definitely proves his qualifications to assume the 
entire management of a million dollar millwork business. 
An exceptional opportunity for an exceptional man. 
State record in detail. All correspondence strictly con- 


fidential. 
P. 0. BOX 3007, Boston, Mass. 





Address 


SUPERINTENDENT WANTED 
For wholesale jobbing sash and door warehouse in east- 
ern city, one who can handle men to advantage and 
knows something about K. D. sash. Excellent oppor- 





tunity for live wire. State age, experience. Replies 
treated in strictest confidence, 
dress “L. 23,’’ care American Lumberman. 





WANTED—EXPERIENCED 
Lumber stenographer for work in sales department. Io 
first letter give age, experience, references, present sal- 
ary and how soon could come. 
THUNDER LAKE LUMBER COMPANY, 
Rhinelander, Wisconsin. 


MILLWORK RETAILER AND DRAFTSMAN 
Must be capable to take off sash, door and interior fin- 
ish quantities, measure at job and detail and bill into 
the mill. Give experience, salary desired and when 
available in first letter. 

Address “P. 3,’’ care American Lumberman. 


MILL SUPERINTENDENT WANTED 
With thorough experience in handling men and grading 
lumber for a big operation. Prefer man from Northern 








Wisconsin. Send references, age and education first 
letter. 
Address “L. 22,°° care American Lumberman. 
unl? 





SUPERINTENDENT TO TAKE CHARGE 
Of sash and door plant. Must be able to work from 
blueprints and handle all kinds of special millwork. A 
good producer. 


Address “Pp. 4,”’ care American Lumberman. 


MANAGER WANTED 


For lumber yard and hardware in a good small town ip 
southwest. Health conditions good. Three to five thou- 





sand interest in the business required. 
Address “P. 2,"" care American Lumberman. 
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